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$2.00 Per Year. 
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ial «Centennial ”’ 
eect water] PNdependent 
Cut-Off... 

The Strongest, 

4 mess Durable egisters 
and Cheapest 
Cut-off on the 
Market. 

Ihe only single 
Cut-off made to fit 


ant Qentilators| » 





Corrugated and 
Piain Pipe, an 
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Coomenw & Geiger, 








A full line of sizes. 
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“ i9 & 21 E. South St., Indianapolis, Ind. ize 
THE BEST FENCE | 
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DE "ROIT FENCE CO. 


20 Atwater Street, Detroit, Mich 


158 Champlain $t., 





— “ic” | Independent Register Co., 


= n ra os 
Por er ee ee se rt 
Quality and prices right. 


Cleveland, Obio. 


|| Stove Bolts, Stove Pde Its : 
Rods, Machine So & - 


1F YOU WANT THE BEST 


GALVANIZED 
SHEETS 


BUY THIS BRAND 
UNIFORMSOFLSMOOTH 
' CLEAR FINISH 


cmN 
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int i , =. 8 even thay ‘ te aeeidiin . 
Spreaded Wits Se” JANTRULHERSIRON-STEELG 
Rivets, Special Bolts, == 

Nica Bolts, Cold rma 
Pressed Ruts. . = 


Atlas Bolt & Screw Co ‘e also mak 


1 STRUTHERS. OHIO. 


no rough edges, 
adapted for eave 
cornice work, etc. 
e all grades of black- 
s, plain and cold rolled. 


Write us 








ath | 
But the REST 


= $1 stove Putty, 


“AGO. Asbestos Furnace Cement, 


Not the (Cheapest, 


Stove Lining. 


want the best goods? 


If so, write for price and sample. 


HE WM. CONNORS PAINT MFC. CO. 


TROY, N. Ye 





CLEVELAND, O. 
‘«sSamson 


* Never dries out or cracks. Columbia Brand Tarred 
0 R N AM E N T A L Ready Roofing, Slaters’ Felt, Building Papers, Roofing 


STEEL CEILING J. L. PERKINS & C0., m4 aie caren 





Black Diamond Files 2“ Rasps. 
PERFECT-ALWAYS 

ert MA py. At 

= International 

Expositions. 


Twelve 
Medals 
Awarded 


Cc. & H. BARNETT CoO., 


Black Diamond File Works. Philadelphia, Pa. 





FPYcasuring Capes. = = « 


Steel, Metallic, Linen, Etc. Our Goods are Recognized 


as The Best. 


Tinner’s Rules, Magic Pattern Rules. 


Etc. Send for Catalogue and mention [he American 


Artisan. 


Lutkin Rule Zo,, = = Saginaw, [P)ich. 
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| ) HOT WATER HEATERS 
GURNEY) stesrcoures— 
MOST EFFICIENT-DURABLE ano ECONOMICAL 


THE STANDARD OF THE WORLD GURNEY HEATER MFG. co. 
SEND FORCATALOGUE. _ New vor =H UN FIFTH Av 4 FRANKLIN. S".. BOSTON. 





A Postal —_ from you will bring valuable, complete 
information in regard to the best, most comprehensive, 
strictly modern line of these goods. 


“pecion Poiedcyuia, A MMERICANRADIATOR COMPANY 


New York, Boston, Philadelphia, 
Lake and Dearborn Sts., CHJCAGO. 








®TABASCO”, WATER HEAT 


ALL STE 
SELF FEE 
SHAKING 
CR 

FoR 


Small Resid 
Greenhouses 
Flats, Hotels 
Baptisteries, 
Bath Houses 
any place a 
ply of hot w 
is needed. 


SEND FOE 
CATALOGU 


Kewanee 
Boiler 
Compan 


Kewanee 


Chicago Store, 167-169 East Lake St., Chic 
St. Louis Store, 102 N. Tenth St. 








t. Louis, Buffalo, Minneapolis, 
the CLARK 


KEROSENE OIL 
SYSTEM 


te . oe Used by 
eet Metal Worker 
2,000 





umning Factorie 
systems new in use; a saving 
ot 50 percent. is realized. You 
ni rd to use any other 








THE CLARK NOVELTY CO, socuesten, w.y. 





LEVATOR 


mypeoves. Quick and 
asy Rising Steam 
and Hand Power. . 


KIMBALL BROS., es 
1061 9th St., \ 
Coubpell Bluffs, ta. 


LION HAND 


ELEVATOR 


Are the best on earth. 
Send for descriptive circular. 


FRANKLIN MACHINE WOR 


St. Pan-, Minn. 








A GOOD PAIR 


to draw to are found in 
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?Brand’s 
?Magnet 
Wood 

Furnace. 


e For 


eeceeees 


Brand’s 
: Steel 

? Dome 

: Base 

: Heating 
? Furnace. 
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: — Brand Stove Co. 


Milwaukee and Chicago. 


ed rer 





fH Emperor 


Furnaces 


FOR WOOD. 
SIMPLE. SAFE. DURABLE, 


The Best & Cheapest Line of Wood Furnaces. 


FURNISHED FOR EITHER BRICK OR 
GALVANIZED IRON CASING, 


Send for Catalogue. 


Neenah, Wis. 
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Incandescent Gasoline 
Mn Lamps. 


—— “Quick Meal” Incandescent Lamps are built on 
qe the same principle as Welsbach Gas Lamps; their 
light is quite similar and at least just as strong. It 
is brilliant, steady, soft and noiseless. 
These lamps are principally intended for inside 
use. For stores, offices, and dwellings the light is a 
perfect substitute for Welsbach Gas Light, and 
cheaper besides. Where gas is not available it is 
the ideal way of lighting. 
The Tanks and Burners are 
of Brass. The Pipes and orna- 
mental Iron-work are black 
enameled, forming a beautiful 
contrast with the polished No.7. Wall Lamp. 
brass Tank and making the 
Fixture ornamental as well as 
useful. 
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Each Burner has 
from 75 to 90 Candle 
Power and uses 
about one quart of 
Gasoline in 12 hours. 

All Lamps are 
furnished complete, 
ready to light, with 
chimney, shade and 
mantle; the Harp 
lamp also _ with 
smoke bell. 


No.9 Three Arm Pendent. 
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4 Mantle, with proper care, especially 
ecured against draught and motion, 
last quite a while. We have known 
m to burn up to 1200 hours. Buy 
best Mantle obtainable and you 


have the best results. 
Direction card with each lamp. No.8. Two Arm Pendent. 


RINGEN STOVE C2 
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MONEY 


is made by dealers who 
are shrewd enough to 
get a distinct edge on 
all competition. When 
it comes to the vapor 
stove trade you get this 
edge by handling 


RELIABLE 


Vapor Stoves ~ Ranges 
which will be better 
than ever for 1900. 
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Process Cabinet No. 15. 






The quality and reputation 
of our goods has made the 
name ‘Reliable’? famous. 

















The public has come to 
realize that these 
goods represent the 
superlative degree 
of vapor stove con- 
struction, and the 
dealer who handles 
them reaps the ben- 
efit of the high pub- 
lic regard for Reli- 
able goods. 

Write for catalogue. 


S 





Sechies Vapor Stove | No. 8. 


chneider dg "Trenkamp Co. 


CLEVELAND, QHIO. CHICAGO, |LL. 
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We should like to impress upon your 








mind the fact that there is one gasolene 
stove without an equal. For twenty years 
it has stood in a class by itself—the ac- 
knowledged leader of its kind. This stove 
is not sold by mail order houses, for they 
cannot buy it at any price; neither do its 
makers furnish it under special name 
plates to catalog houses and thus under- 
mine the trade of retail dealers. They 
fully protect legitimate stove and hard- 
ware men, and this fact, in connection 
with the excellence of the goods, accounts 
for the large and increasing sale of 


— jewel 
(jasolene Stoves, 


Made By 


GEORGE M. CLARK & COMPANY, 


CHICACO. 


New agents are wanted 
in unoccupied territory. 





Send for Catalog 
to-day! 
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Admiration! 


In olden times men did the buying for the house, but to the 
modern housekeeper is left the responsibilty of buying household 
necessities. The shrewd dealer knowing this selects a line of 
stoves that is attractive. People will buy what they like. 















“New Process” and “Standard” are the handsomest lines of 
Gasoline and Oil Stoves ever made. They meet with universal 
admiration everywhere. Easy to sell, and they operate perfectly. 
Have you seen the 1900 “Standard” Wickless Oil Stove? Write 
us or any of the following jobbers for catalogue or information: 


CENTRAL STATES: 
COOK & VAN EVERA CO., Chicago, Ill. 
TOWNLEY STOVE CO., Terre Haute, Ind. 
MORLEY BROS., Saginaw, Mich. 
F. TIEMANN STOVE & HARDWARE CO., St. Louis, Mo. 


WESTERN STATES: 
HOLBROOK, MERRILL & STETSON, San Francisco, Cal. 
FARWELL, OZMUN, KIRK & CO., St. Paul, Minn. 
TOWNLEY METAL CO., Kansas City, Mo. 
A. C. RAYMER, Omaha, Neb. 


EASTERN JOBBERS: 
THE S. M. HOWES CO., Boston, Mass. 
EUGENE MUNSELL & CO., New York, N. Y. 
F. M. BORDEN & BRO., Philadelphia, Pa. 


DOMINION OF CANADA: 
THE THOS. DAVIDSON MFG. CO., Montreal, Que. 


SOUTHERN JOBSERS: 
W. B. BELKNAP & CO., Louisville, Ky. 
H. KOCH & SONS, Evansville, Ind. 
F. A. KLAINE & CO., Cincinnati, Ohio. 


The Standard Lighting Company, 


Cleveland, Ohio. 
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NATIONAL 


National [nsurance Safety, 





Nationai Process-(jasoline, 
National Junior-Gasoline, 
National Wickless-Qil, 
National Qvens. 


DAY TO! 


Dayton [nsurance Safety, 





Dayton Juniors,-(jasoline, 
Dayton Knockdown Qvens. 


By the addition of the Dayton Insurance Stove to our line, we have the 
best and most complete line of summer stoves made. We have been com- 
pelled to increase our plant by additions of buildings and machinery. We 
are the largest makers of gasoline stoves in the world to-day. 


DISTRIBUTING REPRESENTATIVES. 





Prescott & Co., Boston, Mass. ; Harper & McIntyre Co., Ottumwa, Ia. 
Eugene Munsell & Co., New York. J. S. Hall, Monticel'o, fa. 
F. M. Borden & Bro., Philadelphia, Pa. Belleville Stove Works, Belleville, Il. 
The B. C. Bibb Stove Co., Baltimore, Md. Bellevilie Stove Works, Kansas City, Mo. 
| Butler & Johnson, Syracuse, N. Y. Peters Hardware Co., Emporia, Kans. 
| The Logan-Gregg Hardware Co., Pittsburg, Pa. A. D. McBryde, New Orleans, La. 
| Bridgeford & Co., Louisville, Ky. The Fox & Ramsey Stove Co., Memphis, Tenn. 
H. Koch & Son, Evansville, Ind. Z. T. Miller & Son, Bloomington. II. 
Insurance Stove & Oil Co., Cincinnati, O. Boutell Bros., Minneapolis, Minn. 
H. Leonard & Son, Grand Rapids, Mich. The D. Moore Co., Ltd., Hamilton. Ont. 


National Vapor Stove & Mig. Co. 


PHILADELPHIA BRANCH: ® CHICAGO BRANCH: ) A. C. Barler Mfg. Co., 
ie 50 No. 2nd St. Lo rain, e 104-106 Lake St. Managers. 
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Quincy’s ‘Leadin 
and Cast 


Air Tigh} | 


EXCELSIOR STOVE & 1 











THE AMERICAN ARTISAN. 





int Line of Sheet 
Cast Top 


nt Heaters. 


MADBBY 


& MANUFACTURING (0. 


Illinois. 
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Poe a | In offering this steel 


Sinan range to the trade we are 
pleased to point out some 
of its leading features in 
proof of the claim that we 
have the most practical, most 
attractive and best selling range 
on the market, and at an ex- 
tremely low price. 


==) He He He 
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. Its Features Include 
Pouch Feed for Coal—new for 1900, End Feed for Wood or Coal, with both Front Swing and Side Swing. 
Duplex Grate that can be removed through Grate Door. Front Poke Door, with Slide Damper—new for 
1900. Cast Back Flue. Planished Steel Body, Asbestos Lined. Spring Balanced Oven Door. Full Cast 
Reservoir. Attachment with Shield Across Back to Prevent Rust. Sheet Iron Shield below Steel Bottom 
to Equalize Heat in the Oven—new for 1900. Base Sheeting, making a Handsome Finish. Full Nickeled 
Trimmed, with Nickeled Steel Bands on Edge of Top and on High Shelt and High Closet. Beautiful 
$ Design, and First-class in Every Respect, All Reservoir Ranges can be changed to Square and ; 
: Water Fronts furnished for all sizes. 


@=> S @]GBSBWSSStBWEBWVWSVSBESVSNESVAWSSEFDB 


Do not miss an opportunity to secure the best steel 
range made. - 
Write for Our 37th Annual Catalogue. 


"Thomas YWWfhite Stove Co. 


Quincy, [llinois. 
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MYRTLE. For Coal or Wood, MEDALLION. For Coal. 


Every Dealer 
Should Handle a 


line of Reliable Cook Stoves. 


We have such a line which 














we offer at very reasonable 


AY 


prices. We guarantee the 


workmanship and the quali- 
ty of material to be of the 


very best, and the prices as 


rr 6|«€6f8 





a 
, low as such articles of such saiaiiiind 7 
RETORT OAK. 
quality can be afforded. Sectional View. 


We have a fine line of 
Heaters, too. 

Write for complete Cata- 
logue. 
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Comstock= Castle 


Stove Co. 


QUINCY, ILL. 
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WOODBINE. For Wood. INDEX, For Coal, TRUE ECONOMY. 











The Gold Coin is distinctly 


A Family 
Range..... 


Clean, Economical and 
Convenient. 


Its Popularity is Estab- 
lished. 


Great Variety of Styles, 
14-16-18-20x21 in. Ovens, 
For all Kinds of Fuel. 
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The Popular “Family Steel Range” is the “Gold Coin.” Fully Warranted. Manufactured by 


The Chicago Stove Works, 


Blue Island Ave. and 22nd Street, 





CHICACO, ILL. 
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We make the GEM IDEAL, NATIONAL IDEAL 
and PERFECT IDEAL STEEL RANGES 


Cleveland Steel Range Co. 


CLEVELAND, OHIO 
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Peoria |_exington 





ARAAAALALAAALAAAAAARLALALAL ALA 


These Ranges are made in every detail in our establishment and under our 
most careful supervision. They have given universal satisfaction. 

Notwithstanding the high price of steel, we will continue to use the heaviest 
steel in their construction that can be used, and will maintain the high standard of 
finish, the same perfect construction and fitting that have made these so 
deservedly popular. 


Every Dealer Who Has Handled Them Is Their Enthusiastic Advocate. 
Every User Declares That They Are Worthy The Highest Encomiums. 


Every day we are receiving unsolicited testimonials concerning these Ranges. 
Dealers should not delay in securing an exclusive agency. 


Culter & Proctor Stove Co. 


PEORIA, ILL. 
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popularity 


Wabash of our Wabash 


Lexington 
steel } Peary a Steel 


which we 

Range. believe to be Cook. 
the best, 

most attract- 
ive and best 
operating Range in the market, has induced us 
to construct an equally good range and cook, 
for parties who desire only four covers but a large 
oven, and at a moderate price. 




















———S 





These ranges and 
cooks are made of 
the same thickness 
of steel as our Peoria 
Lexington Steel 
Range, and are as 
well made in every 
respect, and we pre- 
dict a large sale for 
both. 











The tops for both are 
arranged for key plates 
which take 4-8 inch or 4-9 
inch covers. Ovens are 
18x21 and 20x21 and duplex 
grates. 

The reservoir casing is 
cast iron, and the sheet steel 
is thoroughly protected by 
cast plates to prevent any 
damage to the body of the 
range or cook. 

The ranges have our pat- 
ent slide top damper, which 
regulates the draft perfectly. 

Dealers should not miss 
the opportunity to secure 
the exclusive sale of these 
ranges and cooks. 





Culter & Proctor Stove Go. 


PEORIA, ILL. 
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Champion 
Steel 
Ranges 


Worlds |_eaders. 


are the 


@2 ee 88288 O]S8S @ SB @ 


eS @ @&2 e428 BD 


Their superior construction, superior fuel-saving 
qualities, superior durability and supericr baking qual- 


ities have 

given them 
a national 
reputation. 


These 
goods 
are the 
most 
popular 
in the 
market 
to-day. 
Trade 
and 

_ public 

> alike 


WHY NOT WRITE NOW AND SECURE THE AGENCY! 


CHAMPION STEEL RANGE CO. 


= | 


251-257 VIADUCT, Paria mg 


Cleveland, O. 


Agencies: Rumsey & Sikemier Co., St. 
Louis, Mo.; Corbett, Failing & Robin- 
son, Portland, Ore.; Lee, Glass, Andree- 
sen Hdw. Co., Omaha, Neb.; A. L. Piper, 
Rec. Z. C. Miles Co., Seattle, Wash.; 
Richard Conover Hardware Co., Kansas 
City, Mo.; Chicago Stove & Range Co., 
Chicago, Ill. SWewwWeeVeeeee 
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Brand’s Steel Range 


Entirely New. 
First Class. Low Price. 


=e a oe Made in 
é Thirteen Sizes. 


Four or 
Six Holes. 


For Hard or 
Soft Coal or 
~ Wood. 


Encased 
Reservoir or 
Square Style. 
With or 
Without 
Water Front. 











High Closet or High Shelf. 
Draw-Out Duplex Coal or Wood Grate. 
Top Key Plates. 
Balanced Oven Door. 
Write for Prices. 





Milwaukee, Wis., 





Chicago, Ill. 
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Born, Ranges 


are quick sellers, because they have so many STRONC POINTS 
for the dealer to show up. Note a few of them: 

Patent Oven Bottoms that will not warp and that may be easily 
taken out. Malleable Oven Door Frames that will not break. 
Balanced Doors that do not fall with a crash. Dampers that oper- 
ate from front where they are easy to get at. Double Steel, Asbes- 
tos Interlined Bodies that keep the heat in. Planished End Panels 
that make them easy to keep looking neat. Patent Paneled Closet 
Doors that are never in the way. Cement Flue Bottoms that retain 
the heat and protect the floor. Cast Back Flues that will not rust 
or burn out. Encased Reservoirs that heat by radiation and do not 
interfere with baking. 

Made in a great variety of sizes and styles; for all kinds of fuel. 

Ovens from 15x21 to 36x26. Adapted for use wherever a 
cooking apparatus of any kind is required. 

Every dealer should have a copy of the new 1900 Catalogue of 
these goods. 


Tae Bonn Steet Range & Manvracronine Go. 


Cleveland, Ohio. 
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Clark, Quien & IMlorse, 


402-404 S. Washington St., 
PEORIA, ILL. 


Wholesale -Jardware. 


C. Q. & M. Hand-Shaved Axe Handles. 
H. C. Morse Shovels and Spades. 
Withington & Cooley Steel Goods. 
C.Q. & M. Extra Coated Tin Plate. 








SPECIALTIES: 


= Manufacturers of 


Plecker’s Corrugated Galvanized 
Conductor Pipe. ” Eave Trough. 
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MOORES Rances 























Quick Moore’s Steel Gem 


Duplex Grate for 
Oven Coal and Wood. 


Steel Moore's Steel King, 


Cook For Wood 
Stoves Only. 








The Ovens in these Stoves are, without question, the Quickest 
and most Satisfactory made. They also have many other 
novel and useful features. rd rd we wm * 
They are sold by the leading dealers throughout the United 
States and elsewhere, and are rapidly displacing the old style 
Cast Iron Cook Stove. 


New York and Vicinit lied b 
" "GEORGE STARRETT, Jott Stove Works, 
227-229 Water Street, New York. JOLIET, ILLINOIS. 


TRIUMPH ECLIPSE 


——=AN UNSURPASSED LINE OF STEEL RANGES=—— 


7 ae 
; 
Poy 
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The 
>» Eclipse Stove Co. | 


Mansfield, 
Ohio. 
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There is only one other line of goods equal to the Triumph Eclipse Steel Range 
Line, and that is the Eclipse Line of Cast Cooks, Ranges and Heaters. 








| Repository: For Minnesota, N. Repository: 
Western lowa, Southern South Da- || Dakota, Northern S. Dakota, and For Triumph Eclipse Steel 
kota, and Black Hills. | lowa north of C. M. & St. P. Ry. | Range. 

OMAHA, NEB. ST. ANTHONY PARK, MINN. DENVER COL. 

Oscar Millsap, Manager. | Gruenhagen Bros., Managers. Kellogg & Stokes, Managers. 
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Repository: For Nebraska, 
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id rotita b i @ Are Obtained 


by all Dealers 


Results = who sell 
The Celebrated 


BOOMERS 


Boomer Warm Air Furnaces 


or Boomer Steel Ranges 
Have been thoroughly tried and 
tested, and have provenasuccess .. ~~ Re 
beyond expectations in the hands Boomer Steel Range.” 
of many first-class dealers. Don’t expect a descrip- 
tion here, but write us for catalogues at once. 
If you do not handle Boomers, and want to make 
money in 1900, write us. Our prices will interest you. 


HESS, SNYDER & CO., Massillon, O. 
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Gree Van's Patent 

| Improved 
Wrought Steel 
Portable 














Family Range 


o 

FOR SOFT COAL, WOOD OR NATURAL CAS. 
It has six 8-inch holes. Top cooking surface 
36x30 in., with a permanent Nickel Plated Bar or 
Towel Rack in front. Oven 20x20 in. The Range 
is furnished with an L-shaped Water Back, so 
that a Wood or Galvanized Iron Open Tank or 
Circulating Boiler can be attached. If water back 
is not wanted, linings are substituted in place, 
The patent Reversible Grate is Anti-Clinker. 
Range furnished with Direct Draft, 

Damper and Side Draft Damper. 


The john Van 
Range Co. 


Manufacturers of 








= y Van’s Patent Wrought Steel 
RAL E~— | \ «Ranges tor Hotel and Family 
PIVANHA (GI @} -~ /- . Use, and all kinds ct Hotel 


Peo ee de | 


Implements for Culinary 
) Purposes. 

419 Elm Street and 

410-416 Home Street. 


CINCINNATI, OHIQ. 


+ 4-4-4. 
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‘gaa MUELLER goa 
ae" HOT AIR FURNACES , 


COMBINATION HEATERS 
STEAM sno HOT WATER BOILERS. 


Large Variety for All Kinds of Fuel. 


WRITE FOR CATALOGUE AND PRICES. 


We Are Also Jobbers of Everything Per- 
taining to the Heating Trade. 


ESTABLISHED 1857. 


= L. J. Mueller Furnace Co. 


191 Reed St., MILWAUKEE, WIS. LOW IN PRICR 


KRAUSE MEG. CO., 


7701 Coldsmith Ave., - *= Chicago, Ill. 
PATENTEES AND MANUFACTURERS OF 


The IDEAL and VICTOR Adjustable Grass Carriers. 


THE BEST SELLING CARRIERS ON THE MARKET. 


The ‘‘IDEAL’’ is the only adjustable “full” metal bottom carrier made. Can be adjusted from 
12inch to 20inch mowers. Is very durable and first-class in every respect. 


The ‘‘VICTOR”’ is a canvas bottom carrier with a Galvanized lron front 
to prevent wear, and forming a stopper to prevent the grass from rolling out, 
One size can be adjusted to nt from 1oinch to 18 inch mowers without the 

sagging of the bottom. Thisis avery desirable fea- - 

ture as the bottom is always ‘‘taut” thus preventing 
wear, as is the case with other adjustable canvas bot- 
tom carriers. No monkeying with bolts or nuts on 

the machine. Either carrier can be attached in a 

moment’s time. 

Write for price and circular. Prominent houses like 
Hibbard, Spencer, Bartlett & Co., Chicago, Ill. 
Simmors Hardware Co., St. Louis, Mo. 

E. P. Bellows, New York City. 
Baker & Hamilton, San Francisco, Cal. 
and many others are selling agents. 


Canadian Patents For Sale. 


ODORLESS.... OUR STUDENTS 
LAWRENCE forpiares |Eitteter at te. 
The Most SANITARY Summer Stoves : SE] BECOMES Assistant 


“Me I consider the instruction 

; ba received of inestimable value. 

er Are Made by ees I owe so much of my success 
; tothe Schools that I take pleas- 

ure in stating that, on finishing 


3 £9 ys my Course in Heating and 

: ; : >| Ventilation, I was promoted 
’ d ; ; ; to the position of Assistant 

ee waee)| Superintendent of the Ger- 


mantown Steam Company. 

















Cc. O. ALLEN MAULE, 


BUFFALO, ss 


, FOREMAN GREATLY 
a Y eas ’ , BENEFITED. 

; I now have charge of the 
finishing, sheet-iron, steam 
avd hot-water heater, and 
boiler rooms of I. A. Sheppard 


Correspondence ; &Co. My Course has been of 
great assistance to me in devel- 


Solicited. - oping sheet-metal patterns, 
we and has helped me over many 
a difficult piece of work. 


HENRY J. CLARK, 
Philadelphia, Pa. 


{ M PORTA N T sae , . $12 to $70, in small monthly installments, pays for a 
SALARY-RAISING EDUCATION 


N Oo Tic E s CS in Plumbing, Heating, and Ventilation, Sheet-Metal 


q Work, Steam, Mechanical, Civil, or Mining Engineer 
We wish to announce that on March Ist the name ot this firm ing, Architecture, Chemistry, Refrigeration, Peda- 
; . gogy, Commercial, or English Branches. 
will be changed to Lawrence Stove Mfg. Co., as we make no goods 


Send for circulars and local references. 
called “Acme,” our prominent lines being “Lawrence” goods. ae eee ci 
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L. B. HOOKER, Sturgis, Mich., writes: 
“ Your parer is a grand success, _I believe no tinner or plumber should do without it. I try to keep up with the times 
and the only way is to find out what other shops are doing, and the way to do that is to take The American Artisan.” 

















am AMERICAN ARTISAN 


TERPRISE Stove Co. 


Manufacturers of 


Cas, 
Coal 
Wood 


Stoves 


Ranges. 
VINCENNES, IND. 


and 


‘DES MOINES, IA. 
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ONE DEALER WRITES —am 


In securing the agency for Triumph Steel Ranges I 
have at last gota Steel Range which, after a thorough 
test, I consider ‘*As Good as the Best”’ that I can sell 
at a price that places it within the reach of all classes. 


NO EXTRA CHARGE FOR THE NAME OR PAST REPUTATION. 


Over 2,000 dealers throughout the United States have 
found them to be ‘Bread Winners.”’ 


WM. C. WILLARD, Manufacturer, 
619 and 621 N. 4th Street, ST. LOUIS, MO. 
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by means of patented clipsat the end of each section, it will not 
buckle even inthe longest iengths. We make pieces as long as 58 
inches. It is also just what it is called— “Handy.” It can be put up 
quicker than any other Furnace Pipe made and with less than one- 





Automatic 
CELLAR DRAINER 


“The ; | LAWLER’S 


oe 


The best and most 


Furnace ag | 
Pipe”’ i . 


market. 


- 
- 3 
a aw? eR: 
. - 


is made with a special 
view to being e. It 
has a large continuous 
space between the in- 
ner and outer pipe, and 


half the labor required to put ap. The saving of labor makes 
it really the cheapest double hot air pipe that can be gotten. 





For descriptive catalogues 
and prices write to 


F, Meyer 
& Bro. Co. 


Peo ri a, LAWLER WATER FEED & DAMPER:RECULATOR CO. 


{ L L . agit 181-189 Mercer Street, New York City, or Chica 
\ Engineer Supply Co., 167-169 Lake Street, C 
cago, Ill. 
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nson ‘Tubular Furnaces 


Are constructed on 
common sense princi- 
ples and with one end 
in view, i. e@., to give 
the greatest amount 
of heat from the small- 
est amount of fuel 
consumed. 


st 

These furnaces 
contain many special 
features not to be 
found in other heat- 
ers. These features 
are original with us, 
and are fully pro- 
tected by United 
States Letters Pat- 
ent. 
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The name “Robin- 
son Tubular” has been 
used on high grade 
= warm air furnaces for 
= anumber of years, and 
furnaces bearing that 
name are leaders for # 
Hard or Soft Coal or 
Wood. 


For Hard Coal. Write for catalogue. For Soft Coal. 


Robinson Furnace Co., Chicago. 


KELSEY 


Warm Air GENERATOR 


PLEASE DEALERS. 














W. A. T. SMITH, 
FURNACE, STOVE AND RANGE WORK, 
New Haven, Conn., January 27th, 1900. 





KELSEY Furnace Co., Syracuse, N. Y. 

Gentlemen :—Seven years ago the first Kelsey Generator was placed in this city, in the residence 
of Prof. C. B. Richards, Professor of Mechanical Engineering in the Sheffield Scientific Department of Yale 
University. Since then, I have placed in New Haven nearly three hundred Kelsey Generators. As I num- 
ber among the best supporters of your heaters here many who have used them longest and as the demand 
for same among the better trade here is constantly increasing, I feel to unhesitatingly lend my support in 


favor of your goods. 


Very truly yours, 
W. A. T. Situ. 





For Catalogue and Prices write 


ba Kelsey Furnace Company, 
an | SYRACUSE, N. Y. 
239 Water Street, New York City. 





Cook & Van Evera Co., 173 Lake Street, Chicago, Ill. 
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Did You Ever Think 
LaRcE HEATING SURFACE 


Means Large Capacity, Plenty of Warm Air, Thorough Sat- 
isfaction to the users? These points are all combined in the 


HOFFMAN 
‘T ubular-F urnace. 


Our Catalogue will give you full information. I'’ts yours on request. 


Geo. D. Hoffman Furnace Go. 


40 Dearborn St., CHICACO, ILL. 











——$——— eS ea " nae 









S tanton \eamiess Heater | 


is all that its name implies—it is seamless and is 
absolutely proof against leakage of carbonic acid 
gas, smoke or dust from the fire-box into the warm 
airchamber. We guarantee this. 
heater ever constructed, the most durable and 
has the largest heating surface. 
coal, wood or natural gas can be used for fuel. 


WRITE FOR CATALOGUE AND DISCOUNTS. 


The Stanton Heater Co. 


It is the best 


Hard or soft 


| 























2 
j MARTIN’S FERRY, OHIO. 
™ Monitor W arm Air Heaters 

, Complete in every particular and made in different styles and in 
many sizes for all kinds of fuel. 

Having recognized merit from the fact that every day, week and 

month brings increased demand and inquiries. 

They are manufactured by the 

‘ Des Moines, 
: Keith Furnace Co., of “iowa. 
’ Who will be pleased to mail you a price list catalogue or illustrated 
‘ booklet on receipt of your request for them. 
j , 








This cut Illustrates one of the popular styles. 
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For Case-Hardening, $ 
CARBURIZER {2,220 set, “ciwires loos time ‘and to | 






cheaper on account of its specific weight than any 
other material now in use. 

SARBURIZER does not corrode the article 
and iron or steel does not become brittleif properly 
treated. Zhe Carbon projected into metal by our pro- 
cessis not lostif it be found necessary to reheat the 
hardened piece. 

CARBURIZER contains no obnoxious sub- 
stances and is ready for immediate use. 
For full particulars address, 


AMERICAN CARBURIZING CO 


TRADE MARK 160 Pearl Street, NEW YORK. 
Registered Factory, Warren and Bay Sts., Jersey City, N. J. 
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For Coal and Weod. 


FRONT 
RANK 


is the acknow- 
ledged Leader. 


FRONTRANK 


STEEL 
FURNACE 
Cco., 


ST. LOUIS, 
0. 
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Expert Opinion. 


Read what leading technical editors 
and artisans have to say concerning 


The Cornice Work Manual. 


A HIGHLY CREDITABLE BOOK. 


The Cornice Work Manual! is a profusely illustrated volume of 
234 pages, handsomely bound in cloth, and will undoubtedly receive 
a hearty welcome from mechanics in the sheet metal trade. This 
branch of the building trade is steadily growing and is capable of 
still wider development. The work gives a thoroughly systematic 
and progressive course of instruction in the art and science of man- 
ipulating galvanized iron and steel, zinc, copper and other sheet 
metals, which now so — | enter into the cunstruction and orna- 
mentation of buildings. It gives designs and patterns and scale 
measurements, the tools to be used, specifications, etc., and as no 
work of a similar character has been published fora number of years 
it should meet with a good demand and ready sale as it will unques- 
tionably prove a valuable companion to mechanics in this steadily | 
se a branch of the building trade. The compiler has evidently 
estowed much thought and the book is highly creditable as a tech- 
nical work for reference.—Black Diamond, Feb, 3rd. 


WILL BE WELCOMED BY THE CRAFT. 


‘Within the pages of this valuable publication are described | 
and illustrated the construction of sheet metal work for buildings, 
rules for cutting, fitting and placing in position cornices and sheet 
metal ornamentation. Metal is being substituted for wood in build- 
ing construction more and more each succeeding year: hence the 
field of the metal worker is widening in proportion. The practical 
information contained in this book will be welcomed by the craft.’’-- | 
The American Contractor, Feb 8rd. 











A TIMELY BOOK. 


*“* The Cornice Work Manual,”’ an exposition of cornice work in 
all its branches, for the benefit of those interested in the practical 
eegee of sheet metal, has just been compiled by. Sidney P. Johns- 
ton, and is issued by THE AMERICAN ARTISAN Press, Chicago. It 
is a cloth bound work of 234 pages, printed in large clean type and 
profusely illustrated. In these days when metal work is veplily dis- 

lacing wood in construction, a text book of this kind is timely.’”’— 
ron and Steel, Feb. 3, 1900 





| 


NECESSITY FOR THE WORK IS IMPERATIVE. 





The Cornice Work Manual, one of the series of manuals issued 
by THE AMERICAN ARTISAN of this city, has just made its appear- 
ance. Itis a full and systematic exposition of cornice work in all its 
branches, ank is compiled from the files of THE AMERICAN ARTISAN 
by Sidney P. Johnston. It will prove an invaluable work for all in 
anyway interested in the practical prnee| of steel metal. The 
worker in steel metal is constantly extending and increasing his 
field, while the worker in wood is correspondingly less in evidence. 
The necessity for such a work as the above is therefore quite impera- 
tive, as the only work of the kind was published about a score of 
years ago and is of course quite behind the requirements of the pre- 
sent.—Midas Criterion, Feb. 3r 


DESERVES A LARGE SALE. 


Orlo Dobson, Coldwater, Mich., writes Feb. 5: 

“A copy of Cornice Work Manual reached mea few days ago, 
and I write to congratulate you upon the successful completion of a 
work which it seems to me must be of great value to artisans in the 
lines of work for which it is intended. 

Not only does it seem to be a valuable work, but is written in a 
style that does not require the assistance of a college professor to 


| interpret. 


| 


ne of the greatest aids in solving the labor problem is, in my 
opinion, the improvement of the laborer intellectually. The work- 
man who is temperate, intelligent, industrious and a master of his 
trade seldom is required to spend time in hunting for a job, and in 
placing such works as this upon the market you are aiding the arti- 
sans to become more proficient, more artistic in their work, and 
—_ they will not fail to take advantage of the opportunities offered 
them. 

This book deserves a large sale.” 











HAS ALREADY PUT IT IN USE. 


W.L. Eriksen, Joliet, Ill., writes, Feb. 5: 

“I have with pleasure received your Cornice Work Manual, 
which I consider one of the best of works on this line; it is full of in- 
formation that any one in the tinning business, where it would bea 
very helpful work to have to turn to for help. 

It also would be helpful for old-time cutters, as there is new idea 
that hemay not have. Take itin all it is a very complete book to 
have on this line of work. 1 havealready putit in use.” 





| FIRST WORK OF KIND IN SEVERAL YEARS. 


_ “Hide and Leather has received an advance copy of ‘The Cornice 
Work Manual,’ an exposition of cornice work in all its branches. 
The publishers state that it is the first work of this character which 
has appeared for several years, and will be found valuable for all in 
any way interested in the practical working of sheet metal.’’—Hide 
and Leather, Feb. 3rd. 





Order from your bookseller, or from 


Daniel Stern, 


69 Dearborn Street, om 


CHICACO, ILLINOIS. 
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CORNICE WORK MANUAU 





ponding in position to a distance away from line o equal to the width that 
the required spiral is to have; this has been done and the line k is the re- 
sult. In the practical application of this rule as to the length of the dif- 
ferent flutes required for the turrets, the student must make them as re 

quired according to the various measurements to fit each particalar one for 
itself. Fit the miters to the cornices by trimming ‘the faces of the differ- 
ent parts, as required in each instance. Each flate has a top and bottom 
spiral face; the vertical face is merely a flat straight strip equal in width to 
the vertical height of the drawing for the same at any point of its face. 
The manner of fastening the flutes together is best accomplished by first 
soldering the spiral pieces to the column and then soldering the cap or 
outer face to the burred edges of the spiral. In this way a good job can 
be done. It would also be well for the workman, before he attempts to 
solder the spiral strips to the column, to mark the line of contact on the 
game in order that the mark will serve as a guide so that the strips will be 
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Cornice 
Work 


Cornice Book 
published, 

and the only one 
that bas 

been published 
in a large number 
Of years. 


is the only up-to- 
date 
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Cornice 
Work 


Presents exceptional 


chances to the clever 
mechanic, as there isa 

































The 
Cornice 
Work 
Manual 
Contains 234 pages of 


matter, including a 0- 
luminous index. Tt is 
illustrated with 184 en- 


gravings, and is at- 


tractively gotten up 
With substantial red 


Cloth covers embossed 
in gold. i 








general demand for 
workmen in this line in 
all sections of the coun- 
try, and the industry is one capable of wide development, there 
being many places where the practical sheet metal cornice worker 
can establish a business of considerable dimensions with less capital 
and labor than is necessary in most other lines. This branch of 
sheet metal work is fully covered in this book. Chapters treat of 
such subjects as the cutter’s bench, cutter's tools, drawing tools 2nd 
angles, the entablature, the reading of drawings, the measuring of 
cornices, estimating, right angle metre patterns, bracket patterns, 
management of ropes and hoisting tackle,. ornament stamping 
machine, staging and scaffolding for cornice work, details and pat- 
terns for a finial, patterns for a segmental section of a pediment, etc. 


Che price is $3.50 per copy. 


Order from your bookseller, or from 


Daniel Stern, 


69 Dearborn, St., we Chicago, Til. 
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CABINET COOKS _ 














These are not “Wickless Wonders.” They are our Wick Blue Flame Stoves that have 
been tried and tested for years. Ail mounted in handsome cabinet form. 


You want them. Your trade wants them. You have had bitter experience with Wickless 
Stoves. There is nothing like a pure cotton wick for drawing oil and supplying it evenly to a burner. 


Samples are now ready. Order aline and compare them with others. They will bear in- 
_- vestigation. ot 


\® OFFER to the trade a 1900, the finest line of Blue Flame : estane Stoves ever seen. 











NOVELTY MANUFACTURING co. 

















Branck Houses: { 22 Siecond St., San Francisco, Cal. JACKSON, MICHIGAN, U 


1400 Wynkoop St., Denver, Col. 














1900 ALWAYS THE NEWEST 4 900 


And at the Front. 

NEW Heaters Complete 

NEW Features on New Patterns 

NEW Catalogues 

NEW Price Lists, NEW Discounts 
A NEW Location in Chicago May | 

All for the New Year and New Century. 
ovo 


Boynton Furnace Co. 


fot Water Heaters, Steam Heaters, Air 
Circulating Room Heaters, Combination 
Water and Air Heaters, Warm Air Heaters. 


1900 New York. Cuicaco. 2900 
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Representative of the Store, Fin, P\ardware, P\eat- 
ing and Bentilating |nterests. 
PUBLISHED EVERY SATURDAY. 


Terms of Subscription (invariably in advance): One Year, Postage Paid, $2 
Address all letters, communications and remsuttances to 


DANIEL STERN, President American Artisan Press, 
69 DEARBORN STREET, CHICAGO, ILL. 


Entered at the Chicago Post Office as Second Class Matter. 


THIS PAPER IS A MEMBER OF THE CHICAGO TRADE PRESS ASSOCIATION. 
This Office is connected with the Long Distance Telephone System 
Our Telephone Number is “Central 677.” 
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CHICAGO, MARCH 3, 1900. 





Commerce of the United States with Cuba, 
Puerto Rico, and the Hawaiian, Philippine, and 
Samoan Islands continues to show a rapid gain. 








A scarcity of coal, which is declared by some to 
approach the proportions of a famine, exists in Europe 
just at present. In England old mines are being re- 
worked and land is being bored in all directions for 
new fields. 








Tue New York Commercial of recent date has a 
timely editorial to the effect that there is no monop- 
oly in metals, and that the general public should not 
become alarmed at the recent incorporation of im- 
mense steel and copper companies. 








SomE months ago the Massachusett’s legislature 
appointed a committee to investigate the gypsy moth. 
Now it has appointed a special committee to iavesti- 
gate the gypsy moth committee, it being alleged that 
the committee actually distributed moths in order to 
exterminate them. 








NEBRASKA is enjoying a season of unusual pros- 
perity, statistics for 1899 showing a marvelous 
decrease of chattel record, showing that the train 
loads of farm machinery imported into the state dur- 
ing the year and the livestock bought from the South 
were generally paid for in cash by the farmers. 








THE growing demand of Amerfcan manufacturers 
for the class of materials which cannot be produced at 
home is likely to make the importations of the fiscal 
year 1900 larger than those of any preceding year. 
The seven months ending with January, 1900, showa 
much larger importation of manufacturers’ materials 
than in the corresponding months of any preceding 
fiscal year, and as a consequence the total importa- 
tions for the seven months slightly exceed those of 
the corresponding period of any earlier year. In the 







seven months ending with January the importation of 
articles in a crude condition which enter into the vari- 
ous processes of domestic industry, amounted to 
$169, 063,962, or practically twice as much as in the 
corresponding months ending with January, 1897, 
when they were $89,860,326; and the percentage 
which manufacturers’ materials formed of the total 
importations was 34,79 per cent, against 24.74 per 
cent in the corresponding months ending with Janu- 
ary, 1897, While there has been a steady growth 
during the decade in the importations of raw materi- 
als for use of manufacturers, no year has shown so 
large an increase as the present one, the importations 
of this elass of material in the seven months ending 
with January being nearly 50 per cent in excess of 
those of the corresponding months of one year ago 
and, as already indicated, practically double those of 
the corresponding months ending with January, 1897. 
enpnnnicnititenllljp-sencmmmanares 


REFLECTIONS OF A BUSY IAN. 





BY THE COLONEL. 





WELL ATTENDED GATHERINGS, 


During the second week of February there was 
held at various points, notably Des Moines, lowa, and 
Duluth, Minn., state gatherings of hardware associa- 
tions, organized in the interests of and for the benefit 
of the legitimate retail dealers scattered throughout 
the states. 

These gatherings appear to have been well 
attended, to have infused more life and vigor into the 
project of a national organization, which may bea 
thing of the near future. The various committee re- 
ports, papers reads, discussions entered into provoked 
a zest worthy any national project. 

Passionate ardor, zeal abounded in all the pro- 
ceedings, as set forth in the trade papers, all of which 
should bring its reward in a largely increased mem- 
bership. 

LAUDABLE OBJECTS OF ASSOCIATION AMBITION. 


There are a hundred laudable things. The mem- 
bership of these associations can turn their attention 
to and by cooperating together work out innumerable 
good and beneficial results. 

LOCAL MEETINGS A GOOD THING, 

Some one has said and justly so that annual 
gatherings came too seldom and did not offer sufficient 
opportunities to renew or form new acquaintanceship, 
thus promoting the good intentions and work. Again 
it is argued the membership is not so desirous of 
meeting and exchanging views with remote member- 
ship as with the near-by membership and possible 
home competitor, Local informal meetings at central 
county points could be indulged in with little expense 
to the dealer and much good to all. A half-day or day 
spent in conference on local matters by the dealers of 
five or six neighbouring towns is not only a day of 
recreation and pleasure but one of profit, A hundred 
such local gatherings in any one state during the year 
1900 would bring the next annual convention together 
with a show of hands, making each one feel akin to all 
the others. One like meeting of this kind was held 
in Glenwood, Minn., during the last year, resulting in 
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unmeasured good to all participants. To know your- 
self, to know your neighbor and competitor are two 
essentials to your success and means much for your 
association and its prosperity. 


TRAVELING MAN NOT AN INTRUDER, 


While mindful of your own good interests, do not 
forget that the traveling man who comes to your door 
comes not as an intruder or to do you ill but comes on 
a legitimate errand and is entitled to your attention. 
Remember his mission is laudable, his time precious, 
do not delay him. Give him that which is his due (an 
order if you can), courtesy not rudeness, dispatch and 
not delay, send him forth feeling you at least are a 
gentleman. The young man who is making his 
maiden trip may be a Bore to you, but overlook his 
faults, and spreading the broad mantle of charity, re- 
member age and experience will work many cures. 


LEAVES FROM BOOK OF TRAVELERS EXPERIENCE, 


The traveler who has had twenty years of experi- 
ence can tell you of many a mile post that once 
marked the highway of commercial trading that now 
no longer stands as the sign of a business house but 
is a listless inconsequent hulk. Should you question 
further he (the traveler) will tell you in his own 
opinion (the dealer) knew all, but least of all he did 
not know how to treat the traveler and by goods knew 
his early decay. The best business men of the county 
(wholesale or retail) are those who do not waste your 
time, are undecisive, ponder over little things, causizg 
you to lose a train, a half day or a day, but are the 
men who size you and your offerings up quickly, order 
if possible and send you away with a handshake that 
means well and presages business whenever there is 
business to do. 


= 
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A LETTER FROM ANTE LUCEM. 








To THE AMERICAN ARTISAN. 
TRADE ORGANIZATIONS, 


It is some time since I wrote you concerning 
trade organizations and industries, not because of 
waning interests, but because other things have 
claimed my leisure moments. 

Since my last letter to you the work of organiza. 
tion bas gone on with varying success to each separate 
association, as the labor injected into the cause was 
good or bad and the surrounding environments were 
indifferent or opposite. 


THE ASSOCIATIONS ARE GROWING, 


That the final results have been good is fully at- 
tested in the annual roundups for the year 1900. Not 
only has each state association made a healthy sub- 
stantial growth, but under most adverse circum. 
stances, internal dissension and chill thrusts one of 
the state organizations has come up smiling with an 
increased membership she may well feel proud of, 
Other state organizations have come into being with- 
in the last year, and the united strength of the move- 
ment towards a reform of trade methcds has more 
than doubled within the last twelve months. When 
we take into consideration the co-operative power of 
manufacturer and wholesaler extended the local retail 
organizations, one can safely fix the strength as quad- 
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rupled. Well do I remember so far back as 1895 and 
when urging retailers to an effort in the direction of 
the work, now fully undertaken by a dozen or more 
states, how few even listened. with any degree of at- 
tention, and how many, many said you could never, 
never, start such an organization, and, if perchance, 
such a project ever was attempted, it would be like a 
funeral train with few followers and no mourners. 


ON THE EVE OF A NATIONAL ORGANIZATION, 


But how were the incredulous deceived by their 
incredulity! Not only have numerous state associa- 
tions come and come to stay, but we are on the eve of 
an National organization, The callis out. Since the 
first incipient movement of Ohio dealers, followed by 
Michigan, Indiana, Wisconsin and the Northwest, and 
particularly within the last two years, there has 
arisen within our commercial industries baneful influ- 
ences, calling and ealling loudly for these local indus- 
trial formations which have come none too soon and 
which are none too strong to meet the exigencies of 
the time. 

TRUSTS ARE A POWER. 

Large central corporations, large trust organiza- 
tions, centralizing wealth, controlling raw products, 
manufactured products, controlling labor, have grown 
to be a mighty power of selfish greed, controlled al- 
most by a single head, certainly most closely vo-oper- 
ating along lines which sooner or later mean destruc- 
tion to the many, unwarranted wealth to a few, with 
a small aristocracy on the one hand and large pauper- 
ism on the other; hence why every retailer should 
buckle on the defensive armor; hence why all branches 
of retail merchandising should early seek protection 
through local organization and a most thorough co- 
operation and work. There is no clashing among the 
trusts, but perfect harmony of action, unison of pur- 
pose, and that their earnings are enormous is evi- 
denced in the Carnegie-Frick controversy. If such 
large earnings to a trust, why not some small legiti- 
mate earnings to the retailer, the distributer of trust 
products? 


CO-OPERATION WILL SECURE CONCESSIONS, 


With proper organization of the retailer, co oper- 
ating in unison, will he not soon be in a position to 
demand from and obtain from the trusts concession of 
a portion of these enormous yields beneficial not alone 
to himself but to his patron? I met a gentleman, 
who although not a member or eligible to member- 
ship, was a looker on at the Minnesota-Duluth Con- 
vention. He was not only warm in his praises of the 
convention and the solid treatment and good cheer 
extended to all, but spoke of several contrasts he saw, 
differing so wildly from those of 3 or 4 years ago, 
when he was himself in the retail hardware business. 
Said he, ‘‘Do you know that for fifteen years my near- 
est competitor (across the street) never darkened my 
door, and should I approach him on the matter of 
price cutting or regulating, he would turn me down, 
coldly saying, ‘Go your own way and I'll go mine.’ 
What was the result? for fifteen years we sold nails 
and wire without acent in marginal profits to either 
of us. On staple articles we did business for glory 
and the pleasure of the consumer. 











DEALERS WENT HAND IN HAND, 


‘‘Now see what a difference, at the convention there 
was a large gathering of competitive dealers, two and 
three from same town, who went hand in hand, were 
the best of good fellows, and I’ll bet are not dissipat- 
ing fair marginal profits because of a little—foolish- 
ness. That’s the way to be, to deal, to live at home 
in your own businesses the utmost friendship and per- 
fect understanding among yourselves co-operating. 
It will put more dollars into your pockets and less ill 
temper into your system.” He then spoke of two 
prominent dealers in a good Minnesota town, Messrs. 
N. & P. (competitors) and of the perfect business 
friendship which exists between them, Continuing, 
he said, ‘‘You will always find a few enthusiastic fellows 
who will go into a thing of that kind, but if at the 
end of a year you do not count them out a cash divi- 
dend, will say ‘I don’t see much in it, guess I'll drop 
out.’ For their three or fourdollars they want six or 
eight in a cash dividend at the end of the year, and 
cannot see a hundred dollars might be earned through 
legitimate co-operation.” AnTE LUCEM. 

Solway, Minn., Feb. 24, 1900. 


ins 
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RANDOM SKETCHES. 








BY SIDNEY ARNOLD. 





One of the leading Chicago divines in touching on 
the topic Business is Business, in his sermon of Feb. 
25th, said: ‘‘Business is not business when it is not 
conducted as becomes a man with a heart and con- 
science as well as brains. Business is not business 
when it is conducted in such a way that it grinds the 
deserving and leaves any factor involved in the trans- 
action without his just share of the profits, Business 
under such circumstances may be better characterized 
by the word ‘fraud,’ ‘gambling’ or ‘robbery.’ No 
business skill can give any man clear title to any earn- 
ings that he does vot in some way give an adequate 
quid pro quo, No note is collectible at law that does 
not recognize a ‘value received.’”’ 





This is an apt and faithful characterization of the 
situation, Misrepresentation is certain to recoil on 
the party guilty of it and a firm once detected in a 
business falsehood will thereafter find their path a 
thorny one owing to the general belief in the falso in 
uno, falso in omnibus idea. A man who departs from 
the truth concerning one matter will depart from it 
concerning another, 





One must give a sardonic laugh on reading in the 
trade literature sent out by a certain stove foundry 
the following pitiable effort at misrepresentation de- 
signed to give the impression that a certain firm used 
vastly better material than their competitors: 

‘‘All of the molding sand is shipped from Albany 
at an extra expense of $5 per ton more than is paid 
for the sand used by other western foundries.” 





The inference this firm desire the trade to draw is, 
of course, that while their contemporaries use cheap 
sand taken from the lot back of their foundry or some 
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adjacent and inferior town, they entail extra ex- 
pense for their sand, bringing it clear from the East, 





Now, as a matter of fact, practically all western 
foundries get their sand from “Albany. In Chicago, 
St. Louis, Peoria or Quincy the price of Albany mold- 
ing sand, freight paid, is only $4 a ton. 


Either this firm has used a pitiable subterfuge to 
score on their competitors or else they have a fool 
buyer, 

The Japan-American Commercial Journal cleverly 
heads its index of advertisers as a ‘‘Prosperity 
Directory.” 





I reproduce herewith a trio of advertisements 
taken from the Japan-American Commercial. This 
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shows how advertisements of western hardware firms 
look in the picturesque language of the Orient. While 





WYETH HARDWARE & MFG. CO. 

St. Joseph, Missouri, U. S. A. 
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the readers of this article will not have to pass up the 
meaning of the various advertisements shown, they 








MISSOURI SHEET METAL ORNAMENT Co. 
St. Lowis, Mo. U. 8. A. 
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can find consolation in the fact that the enterprising 
manufacturers pushing after the trade of the Far East 
are in the same boat. 
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News Siftings. 


C. A. Gregg, T. H. Bowen and J. W. Dodds are 
the incorporators of the National Refrigerator Co., 
Pueblo, Colo., capitalized at $100,000 for the manufac- 
ture of refrigerators. 





— 





For the convenience of their far western trade 
the Eclipse Stove Co., Mansfield, O., have opened up 
a new repository for their well known line of Triumph 
Eclipse steel ranges at Denver, Colo., under the man- 
agement of the Kellogg & Stokes Stove Co. 


The Reading Stove Works, Reading, Pa., do not 
contemplate making any changes in their branches 
and traveling salesmen. For the convenience of their 
western trade they will use their Dayton plant not 
only for the manufacture of Triumph furnaces but also 
for their Sunshine stoves, especially those most needed 
for their western trade. Chas. H. Williamson has been 
retained as superintendent. 


The Culter & Proctor Stove’Co,, Peoria, [IIl., 
have just made some alterations in their offices that 
gives them a very attractive suite, with better light- 
ing facilities and more commodious arrangements than 
ever before for the transaction of their rapidly in- 
creasing business, Mr. R. A. Culter of this firm has 
a very attractive new private office admirably equipped 
for the transaction of business. 


At the meeting of the stockholders of the Foster 
Stove Co., Ironton, O., held recently, the fellowing 
directors were re-elected for theensuing year: H. A. 
Marting, O. P. Doty, C. A, Hutsinpillar, J. D. Foster, 
L, E. Marting, Ernest Horschel and Chas. Alexander. 
These organized re-electing J. D. Foster as president, 
C. A. Hutsinpillar as vice-president, L. E. Marting 
as secretary and treasurer, and Chas. Alexander as 
foreman. 


The Born Steel Range & Mfg. Co., Cleveland, O., 
are makers of the Born steel plate ranges which have 
many special points of excellence, including patent 
oven bottoms which will not warp and can be easily 
taken out, malleable oven door frames that will not 
break, balanced doors that do not fall with a crash, 
dampers that operate from the front, double steel, 
asbestos lined bodies to keep the heat in, planished 
end panels, patent paneled closet doors, cement flue 
bottoms that retain the heat, cast back flues and en- 
cased reservoir. 


The Champion Steel Range Co., Cleveland, Obio, 
are meeting with a heavy increase in their sales of 
Champion and Marquart steel ranges. These are gain- 
ing steadily in popular favor owing to their superior 
construction, superior fuel saving qualities, superior 
durability and superior baking qualities. Their force 
of employes is larger than ever before and they have 
a larger space devoted to the manufacture of their 
line than they have ever had. These ranges are made 
of carefully tested material and have proven very sat- 
isfactory to the dealers handling same. 


The Acme Gas Stove Co., Buffalo, N. Y., send us 
a little circular describing the Lawrence and Seneca 


hot plates. The air supply into the combusticn cham- 
ber is controlled by a perforated bottom. The burner 
is of the one-piece machine style. A two-piece skele- 
ton is used. The Lawrence odorless hot plates,single 
10x10 in., weighs 114 lbs., double 10x214 in., weighs 
20% lbs., and triple 10x32 in., weighs 2914 lbs, The 
Seneca hot plates, single, with 10x10 inch top, weighs 
9 lbs., double 10x214 in., weighs 16 lbs., and triple 
10x32} in., weighs 23} lbs. 

The main point of difference between the Law- 
rence and Seneca hot plates is that the latter is not 
supplied with a combustion chamber. 

On March 1 the style of this firm was changed to 
the Lawrence Stove Mfg. Co., they continuing to make 
the Lawrence heaters, Lawrence hot plates, Lawrence 
range burners, Seneca hot plates and the Pennsylva- 
nia gas furnace, 


ee eS 
DEATH OF GILES F. FILLEY. 


Giles F. Filley, one of the best-known men in the 
stove world, passed away on Feb. 27th at 11:20 P. ., 
at his residence, 1527 Locust street, St. Louis. Mr. 
Filley caught a cold a week ago that aggravated a 
bronchial trouble he had. 

Mr, Filley was born in Bloomfield, Conn., on Feb. 
3, 1815, and was consequently in his 85th year. When 
19 years old he left for St. Louis, where he started 
working in the tinshop of his brother, Oliver D. Fil- 
ley. He was soon made a partner in the business, but 
left his interest to his brother in 1841, going into the 
crockery bnsiness. 

In 1844 he opened a pottery plant, which was . 
short-lived but demonstrated the commercial utility 
of Missouri clay. 

In 1849 he disposed of the crockery business and 
established the Excelsior Stove Works, which were 
the real source of his wealth. He started on a small 
scale, at first employing but 25 molders and 20 men 
in the other departments. But the demand for his 
stoves grew rapidly and constantly, until the estab- 
lishment employed hundreds of men, In 1865 he and 
some associates incorporated under the name of the 
Excelsior Manufacturing Company, with which he was 
closely identified until 1895, when he retired from 
business and the business was reorganized under the 
name of the Charter Oak Range & Iron Company. 

Mr, Filley was prominent in pubiic affairs, among 
other things making heavy contribution to help the 
building of the St. Louis railroad bridge, and break- 
ing down the Missouri shot ring during the Civil 
war. 

Mr. Filley was married in 1844 to Miss Maria M. 
Farrington at Hartford, Conn. He has been the 
father of nine children, all of them boys, of whom 
Frank B., Charles H., Robert E., Christopher G. and 
Victor G, are still living. 

Mr. Filley had an army of friends in the stove 
world who will deeply miss this great pioneer in the 
western stove trade, and will extend their deepest 
sympathy to his friends and business associates in 
this sad hour of their bereavement. 
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FROM THE DRAWING TO THE KITCHEN FLOOR. 





Our colonial ancestors, who made the family shoes 
wore homespun woven by their wives and daughters 
and raised their own meat and vegetables, represent a 
type that is practically obsolete in this age of 
specialization. Not only do the world’s individual 
workers confine themselves to specific callings but 
successful manufacturers realize that the best quality 
of product can only be produced by a thorough 
specialization of their work. 

A stove plant where every detail of wotk is 
thoroughly subdivided, and where an admirable sys- 
tematization enables a maximum amount of work to 
be performed with a minimum of handling and wasted 
energy, is that of the Culter & Proctor Stove Co., 
Peoria, Ill., through which it was the good fortune of 
an AMERICAN ARTISAN representative to be piloted 
recently by Superintendent ©. A. Truesdale. The 
first department visited was the wood pattern room, 
where expert pattern makers were at work, making a 
wood pattern for a new cast iron range from a Jarge 
drau ghtsman’s plan ofsame, While some of the pat- 
tern makers were thus engaged in traciog this design 
in wood with an infinitude of attention to detail, 
others were at work on a new design for oven door or- 
namentation, that portrayed the delicate tracery, 
originality of design and striking effect characteristic 
of this firm’s product. 

The next department visited showed these wood 
patterns reproduced .in iron, being carefully filed 
ready for the molding room, which department, which 
was next visited, was possessed of a deep graphic io- 
terest. The large room, 70x330 feet in dimensions, 
showed a force of 54 molders and helpers at work on 
the various castings used in this firm’s extensive line 
of cooks and heaters. The systematization of this 
firm’s manufacture was here decidedly in evidence, as 
various molders were making special parts for the 
various goods of this firm. A specially interesting 
operation being the one-piece castings for the jointless 
bases of the Hamilton Oak heaters in the sand. So 
difficult is this casting that but few foundries could 
turn it out. 

As a minor detail of the careful attention to every 
detail shown in this foundry it was noted that extra 
precautions were employed to keep the facings dry. 
Passing out into the yard between theflask sheds on 
one side and the ingots of pig ready for the cupola on 
the other, a re-entry into the main building was made 
into the milling room, where the castings were placed 
in square mills to be cleaned from all traces of mold- 
ing sand, the small malleable stars in the mills by 
sharp attrition wearing the sand off the castings and 
making them ready for the mounting room. The 
mounting room showed a good stock of covers, centers 
and other stove parts on hand, in racks on sides of the 
room, ready at hand for the use of the mouaters, so 
that they could mount ten or a dozen stoves at a time 
with a minimum of useless effort. The polishing de- 
partment, which was next visited, proved an interest- 
ing study. Exhaust fans carried off the dust from the 
Spanish felt buffing wheels, which were used by 
skilled workmen in preparing the ornamental work so 
profusely employed on this firm’s stoves. The nickel 
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plating department showed a large number of stove 
parts taking the bath that gives them their brilliant 
lustre. 

Passing to the Hamilton street side of their plant 
we find the large department, 72x100 ft. in dimen- 
sions, this firm have been forced to add lately to keep 
up with the growing demand for their Peoria-Lex- 
ington steel range and their new Wabash steel range 
and Wabash steel cooks. Large racks on the side 
of the room were used for the storage of differ- 
ent sizes of steel, and it was an interesting sight 
to see workmen making the bodies for a dozen steel 
ranges at once, while other artisans were busy work- 
ing with shearing machines, brakes and other im- 
proved appliances, for making various steel range 
parts. On one side of this steel range room was a 
large stock of thick asbestos sheets used in these 
ranges. The japanning room was next visited, where 
a corps of mechanics were busy in giving a rich japan 
finish to this firm’s ranges. The next point of interest 
visited was one of the numerous storage rooms con- 
taining steel ranges all ready to set up in kitchens all 
carefully wrapped and crated so there would be no 
danger of their breakage in transit. 

Their fireproof department for storing patterns 
prevents any serious interruption to their work from 
unexpected fires. 

This plant extends 450 feet on Water street, from 
Fayette to Hamilton. Jt is lighted throughout with 
electric lights and has a private telephone system and 
other conveniences. A spur of railroad track on the 
Water street side furnishes unexcelled shipping facili- 
ties. This firm were never so busy as at, the present 
time, the demand for their goods taxing even their 
abundant fucilities to the utmost. 


+ 
> 


Meredith & Co., Cincinnati, O., steam fitters, 
have assigned with assets of $500 and liabilities of 
$4,000. 





Wiltsie F. Wolfe, expert in the Department of 
Varied Industries of the Paris Exposition, was a re- 
cent caller at THe AmerRicAN ARTISAN office. Mr, 
Wolfe reports that every inch of the section devoted 
to the American display of heating apparatus has 
been taken, and that the demand has been so greatly 
in excess of the supply, that some firms are offering 
three or four times the original cost of space in a vain 
attempt to secure same. Mr. Wolfe sails on the 
steamer Friesland to Southampton on Feb, 28th, and 
expects to open headquarters at No. 20 Avenue Rapp, 
Paris, on March 9th. 


Stove and furnace manufacturers in Canada, says 
the Canadian Hardware, are at work upon a scheme 
having for its object the equalization of prices. At 
present there are furnaces and stoves made by differ- 
ent manufacturers whose cost is practically the same, 
but which are sold at a marked difference in price. 
This is one of the anomalies that it is proposed to 
remedy. Then, there are other stoves and furnaces 
which are sold too low, and others, again, too high. 
The selling price of these, it is proposed, to base more 
accurately on the cost of manufacture. Taken all 
round, it is anticipated that prices will be little, if 
anything, higher than at present, 
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The Hardware Record. 


Chicago Retail Hardware Dealers’ 
Association. 

Pres., D. McLaughtin. 

Vice-Pres., W. J. Krueger. 

Sec., G. R. Lott. 

Fin. Sec., John Hora. 

Treas., J. L. Smith. 

Detroit Retail Hardware and Stove 
Association. 

Pres., Cash P. Taylor. 

Vice-Pres., W. G. Stone. 

Sec., Fred H. Cozzens. 

Treas., H. > Weber. 

Ex. Com., D. T. Phelps,Chairman; 
Dudley W. Smith, Harry Bullock, 
Seth Hunt, Philip Cross and H. C. 

eber. 

Hardware Merchants’ and [anu- 

y =~ gl Association of Phila- 


Pres., Jas. H. Ritter. 

Vice-Pres., Hugh McCafferty. 
Sec.-Treas.. T. James OM 
Commerce St. 

Directors, William ‘A pplee, 
Samuel Disston, John ep th, 
qamnen H. Ritter, hy M. Ghris- 
ey, William C. Peters, Thomas 
Devlin, Hugh McCafferty and T. 
James Ferniley. 
Illinois Retail Hardware Dealers’ 
Association. 

Pres., Z. T. Miller, Bloomington. 
Vice-Pres., Geo. A. Engeldardt, Chi- 


cago. 
*Sac., L. M. Reeves, Peoria. 
Treas., F. F. Porter, Chicago. 
Ex. Com., Z. T. Miller, Blooming- 
ton; G. A, Engelhardt, aeeage: Bos 
M. Reeves, Peoria; F. F. Porter, 
Chicago: D. D. Velde, Pekin; D. 
McLaughlin, Chicago; L. _ Babst, 
Kankakee; L. Rosenberg, Chicago; 
Chas. Mauer, East St. Louis. 
Grievance Com., Fred. Kurtz, 
Chicago; H. G. Cormick. Centralia; 
. A. Hunter, Peoria; F. E. Bonney, 
axton; P. Murphy, Galesburg. 
Indiana Retail Hardware Dealers’ 
Association. 
Pres., W. H. Weed. Vincennes. 
Sec., R. R. Robb, New Harmony. 


lowa Metunce Sabeey’ Associa- 


on. 
Pres., C. Schreiber, Dubuque. 
Vice-Pres.. A. Weber, Keokuk. 
Sec.-Treas., W. H. Kalbach, Oska- 
loosa. 
lowa Retail Hardware Dealers’ 
Association. 
Pres.. H. A. Cole, Council Bluffs. 
Vice-Pres., S. R. Miles, Mason 


Sec, C. W. Brelsford, Villisca. 

Treas., W. A. McIntire. Ottumwa. 
‘ oor Com., Geo. Kent, Burlington; 

Je Dotv. West Liberty; . 
Ph Union: E. G. Penrose, 
Tama; W. H. Keating, Ottumwa; 
L. H. Kurtz, Des Moines; M, W. 
Keating, Afton; C. W. Dixon, Al- 
gona. 
Kansas Retail Hardware Dealers’ 

Association. 
Pres., Frank Rudy, Paola. 
Vice-Pres., Geo. F. Anderson, St. 


Marys. 
Sec., J. A. Cole Topeka. 
Ex. Com H. Hamilton, Ar- 


kansas City: W. <7 Chaney, Topeka: 
E. I. King, Logan: J. F. Berger, An- 
thony; Milo Boyle, Garnet. 
Michigan Retail Hardware Dealers’ 
Association. 


cn Pres., Henry W. Weber, West Bay 
“Vice Pres W.J. Boyce, Port Hu- 


“Sec-Teees., Fred Cozzens, De- 
troit. 

Ex. Com., Henry W. Weber, West 
Bay City; W. J. Boyce, Port Huron; 
Fred Cozzens, Detroit; Geo. Wilcox, 
pecan: Burt Edwards, Ralepatens 


lies Sper Port Huron; G. V 

ubbar nt. 

Minnesota Retail Hardware Asso- 
ciation. 


Pres., James E. O’Brien, Crooks- 


on. 
Vice-Pres., T. C. Caley, Princeton, 
Sec., T. merece. inneapolis 
oe Com., S. Pierce, Duluth; C. 
*. Stremel, ‘Wicennetin H. Hauser, 
Gibton H. C. Hatch, Battle Lake; 
Joseph Mason, St. Peter; C. F. Lad- 
ner, St. Cloud;.S. R. Nelson, Owa- 
tonna; W H. Tomlinson, Le Sueur; 
E. H. ‘Loyhed, Faribault. 
Missouri Retail Stove and Hard- 
ware Dealers’ Association. 
Pres., P. E. Harney, jovte. 
Vice-Pres., B. F. Naylor, Marshal. 
Sec.-Treas., E. Thomas. Trenton, 
Ex. Com..J. W, Poland Carrolton; 


W. T. Shoot, Palmyra; R. L. Hixsen, 
Hannibal; F. A. Kannsteiner, St. 
Louis. 

Advisory Board. U.C. Post, Brook- 
field; F. Neudorff, St. Joseph; Taylor 
Frier, Louisiana; G. A. Pauly, St. 
Louis; H. G. Koenig, St. Louis. 


National Hardware Association of 
the United States. 

Pres., John Bindley, Pittsburg. 

First Vice-Pres., R.W. Shapleigh, 
St. Louis. 

Second Vice-Pres., Brace Hayden, 
San Francisco. 

Sec.-Treas., T. James Fernley, 
Philadelphia. 

Ex.Com., W. K. Belknap, Louis- 
ville: John 'C. Koch, Milwaukee: R. 
A. Kirk, St. Paul; Samuel A. Bigelow, 
Boston; P. E. Strauss, Boston; J. D. 
Moore, ‘Birmingham. 


New York Hardware Club. 
Pres., Peter pecUastes. 
Vice-Pres., Geo. H. Sargent. 
Treas., Thomas F. Keating. 
Sec., James H. Kennedy. 


North Dakota Retail Hardware 
Dealers’ fgseeeatten. 
Pres., H. T. Helgesen, Milton. 
Vice-Pres., .. arrington, Fargo. 
Treas., H. N. Joy, Hamilton. 
Sec., C. N. Barnes, Grand Forks. 
—- Com., H. F. Strehlow, Cassel- 
ton; I. L. Newgard, Grafton; H. B. 
Allen, Jamestown: H. A Mae, 
Church’s Ferry; M. G. Evenson. 
Sheldon; W. H. Pinkerton, Lakota. 


Ohio ae Hardware Association. 
Pres., O. M. Scott, Marysville. 
Geetses., W. P. Bogardus, Mt. 

Vernon. 

Cor. Sec., Geo. Gray, Coshocton. 

Financial Sec. , Will C, Jones, Co- 
lumbus. 

Treas., H. G. Woodward, Sidney. 

Ex. Com., yon: B. Myer, Cincin- 
nati; Geo. Guyton, Ada; Frank 

Harrison, Tolede. J. Rohrbacker, 

Akron; H. B. Davidson, Cleveland; 

Frank Winters, Lancaster; James B. 

Carson, Hamilton; R. Brown, Wash- 

ton Court House. 


Pacific Coast Hardware and Metal 
Association. 

_Pres., Brace Hayden, San Fran- 
cisco. 

First Vice-Pres., William Honey- 
man, Portland, Ore. 

Second Vice- Pres., C. C. Reynolds, 
Los Angeles. 

Third Vice-Pres., William Schaw 
Sacramento. 

Sec.. Frank L. Brown,8 Pine St, 
San Francisco. 

Assistant Sec., Thomas P. Smith, 
San Francisco. 

_Treas., John F. Merrill, San Fran- 
cisco. 

Rh ea William R. Wheeler, A. 

eee, Wakefield Baker, E. F. 

Scifridge, A . L. Scott, C. FF. Tay 
and A. A. Wigmore, all ot San Fran- 
cisco. 


St. Louis Stove and Hardware 
Dealers’ Association. 

Pres., F. A. Kannsteiner. 
First Vice-Pres. ., Aug. Steinmeyer. 
Second Vice-Pres., Aug Gruendler. 
Sec., A. F. Geschwindner. 
Treas., L. J. Boehl. 

Southern Hardware Jobbers’ Asso- 

ciation. 
_Pres., O. B. Barker, Lynchburg, 


2. 

Vice-Pres., R. E. Bell, Weather- 
ford, Tex. 

Sec., C. B. Carter. Knovillle, Tenn. 

Ex. Com. ,» W. A, Parker, Atlanta, 
Ga.; W. E. Gibbons, Knoxville, 
Tenn.:C. E. Speer, Ft. Smith, Ark.; 
C.S. Roberts, herman, Tex. 


Texas Hardware Jobbers’ Associa- 


Pres., F, A. Heitman, Houston, 

First 'Vice-Pres. >a Bering, 
Houston, 

Second Vice-Pres., Walter Tips, 
Austin. 

Sec.-Treas., Kobert Ejikel, Hous- 


n. 

Ex. Com.. Jas. Moroney, Dallas; 
R. F. Bell, Ww eatherford; A. P. Dun- 
can, Waco; We Oe Sanford, Sher- 
man. 


Wisconsin Retail Hardware Deal- 
a" Association. 
Pres. A. Sheldon, Janesville. 
Vice-Pres. ‘Joka Hessel, Antigo, 
Sec., C. A. Peck. Berlin. 
‘Treas., H. J. Stambaugh, Rice 


Ex. Com., Otto Schlafer, Appleton; 
Arthur Heins, Elkhart Lake; D. F- 
Kusel, Watertown; Henry Droeg- 
kamp, Milwaukee. 


Leonard Klatt, a North Greenfield, Wis., hard- 


ware dealer, has sold out. 


H, L, Pierce succeeds Pierce & McWilliams in the 
hardware business at Little Sioux, Ia. 


W. F. Taylor has succeeded J, D. Walker in the 
hardware business at Eagle Grove, Ia. 


The Tampa Hardware Co., Tampla, Fla., have 
been incorporated with a capital stock of $15,000. 


The Schumpert Hardware Co. have been incor- 
porated at Newberry. S. C., with a capital stock of 
$10,000. 

The Marshall-Wells Hardware Co., Duluth, Minn.,, 
contemplate the establishment of a branch office at 
Winnipeg, Manitoba. 


J. Cooper, C. W. Vollman, E, G. Spilsbury, G 
Doubleday and S. Kneeland are the incorporators of 
the American Lynde Refrigerator Co., Trenton, N. J., 
capitalized at $100,000. 


J. S. Webber, L. E. Bellows and F. S. Webber 
are the incorporators of the Barlow Mfg. Co., 
Holyoke, Mass., capitalized at $15,000 for the manu- 
facture and sale of metal display fixtures, 


J. Case, J. D. Case, A. J, Case, W. R, Case, J. 
Booth and E. J. Case are the incorporators of the 
Case Bros. Cutlery Co., Little Valley, N. Y., capital- 
ized at $30,000 for the manufacture of cutlery, 


The F. Meyer & Bro. Co., 1313 South Adams St., 
Peoria, Ill., makers of the well known Weir furnaces 
and Handy stove pipe, have been forced by the rapid 
growth of their business to put up a three-story ad- 
dition, 82x100 feet in dimensions. 


C. W. Brelsford, Villisca, Ia., sends us a little 
circular showing Brelsford’s safety pig forceps, These 
forceps open very wide, and are at the same time con- 
structed so they can be held any desired width. It is 
so arranged that only the pulling motion is necessary 
to extract the pig. These forceps are all nicely finished 
and packed one in a box. .One of these circulars will 
be forwarded tbe trade on application. When writing 
for same kindly add: ‘‘Saw it in Tae American ARTI- 
SAN.” 


The Krause Mfg. Co., Chicago, are manufactur- 
ers of the Ideal Grass Carrier. It is adjustable to 
most all makes of lawn mowers, adjustable to various 
sizes, high and low wheeled mowers. The bottom is 
made out of metal in two parts, so as to slide one part 
on the other. It is made out of ga!vanized iron. The 
sides are made out of stripped duck. Two thumb bolts 
and an ingenious but most simple device are used in 
attaching the carrier to the handle of the mower. A 
stopper in front prevents the grass from falling out or 
from interfering with the mower. It does not sag at 
the bottom, hence it does not drag on the lawn, 
thereby wearing out the carrier in a short time and 
making mowing a mucb harder job. The carrier is 
light but very firm, the weight being 4 pounds. The 
‘Victor’ is a canvas bottom carrier with a galvanized 
iron front to prevent wear, and forming a stopper to 
prevent the grass from rolling out. One size can be 
adjusted to fit from 10-inch to 18-inch mowers without 
the sagging of the bottom. 
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Geo. W. Trout, of Geo. W. Trout & Co., Chicago, 
leaves with his family early next week for a brief va- 
cation in Florida. This is the first vacation Mr. Trout 
has taken since coming to Chicago in 1890. 


Hanson & Hillebrand Hardware Co., Albert Lea, 
Minn., is a new concern that has just begun business. 
Both gentlemen were for several years with Gulbrand- 
son Bros., are popular young men and promise a good 
report. 


C. H. Casey, the enterprising hardware dealer of 
Jordan, M:nn., has an inexpensive but complete ar- 
raogement for opening and closing the store door for 
departing customers, It is operated from center of 
store. Its general adoption would be a good scheme 
in any stove. 


The S. M. Howes Co., 40-46 Union St., Boston, 
Mass., send us a book of the duplicate order postals 
they get out for the convenience of their trade in or- 
dering all kinds of stove, furnace and. range repairs. 
The goods carried by this firm include Erie hollow 
ware, Ellis hollow ware, Hills’ Champion Cooker, 
Acme fry pans, Boston pipe and elbows, ventilators, 
Champion clay, blacking, bolts and rivets, collars, 
shovels, pokers, lifters, dampers, Model stove trucks, 
boiler doors, ash doors, couplings, registers and stoves 
and all kinds of stove dealers’ supplies. 


At the meeting of the Traveling Men’s Club 
which is composed of implement travelers, held at 
Philadelphia, Feb. 23rd, the following officers were 
elected: President, J. A. Arnold, of Baltimore; vice- 
president, L. H. Hart, Ithaca, N. Y.; second vice- 
president, George Fox, York, Pa.; treasurer, H. C. 
Sweatman, Harrisburg; Executive Committee—J. V. 
Parks, S. M. Mallalieu and S. P. Lummus, of this 
city; Fred H. Bateman, Grenlock, N, J.; A. R. Frantz, 
York; N. J. Couchot, Harrisburg, D. H. Gochnaur, 
East Petersburg, Pa., and B. G. Thomas, of Balti- 
more. 


The Benbow Mfg. Co., St. Louis, Mo., send us a 
little circular describing their Benbow rotary washer. 
The round cedar rotary has heavy galvanized hoops, 
leg brackets, hinges and drop handles, The staves 
and corrugated bottom being much thicker are of a 
good grade of Virginia cedar, which will last almost a 
lifetime. This machine is finished with good coach 
varnish, which holds its lustre and adds much to the 
appearance of the washer. The square rotary is made 
of the best grade of yellow poplar. The same heavy 
galvanized malleable pin head shaft and spring are 
used on this as on the finest Columbia washer. One 
of their circulars to be had on application, When 
writing for same kindly add: ‘‘Saw it in Tue Ameri- 
CAN ARTISAN, 


Clark, Quien & Morse, Peoria, Ill., send us a cir- 
cular showing their Peoria washing machines made 
with ball bearings. These have a compound lever 
handle which greatly reduces the work of wash days. 
The motion used in vibrating the handle takes the 
strain from the back and lets the arms do the work 
with a great reduction in labor. A catalogue they 
send us shows their Plecker’s 10-foot length eaves 
trough, angles or mitres for eave trough corners, 
Peoria hangers, Plecker’s wire eave trough hangers, 
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galvanized iron ridge roil, roof gutters, quarter circle 
O. G. and box gutters, Plecker’s corrugated expanding 
conductors, galvanized elbows and shoes, Minnemeyer 
patent conductor fasteners, Never Slip conductor 
hooks, galvanized iron conductor strainers, Howell’s 
rainwater cut-offs, the Power's patent revolving 
chimney top and Peoria washing machines, 


Stuber & Kuck, Peoria, Ill., send us a little cir- 
cular describing the Stay-In flue stopper. The ellip- 
tical shaped irons on the tin disc are brought together 
in the center by turning the screw to the right. By 
this means the points or outer ends of the bridge are 
pushed outward until they come in contact with the 
sides of the flue-hole. At the same time tae stopper 
is drawn firmly against the wall—a perfectly tight 
job—and owing to the construction of the bridge, the 
more pressure brought to bear on the stopper, or disc, 
the more firmly it adheres to the flue. By turning the 
screw to the left the stop is readily loosened, and can 
be put in place or taken out in a moment’s time by 
any person, The screw or bolt is turned from the out 
or room side with a small screw driver, or in the ab- 
sence of this acommon table knife will answer as well, 
as very little power is required. The hole in the 
bridge is threaded and serves as a nut for the bolt, 
hence there are no nuts or small parts to get lost or 
misplaced. 


The Peters Arms & Sporting Goods Co., Cincinnati, 
O., has been formed for the purpose of manufacturing 
and selling at wholesale and retail, arms, ammunition, 
fishing tackle, golf and tennis goods, athletic and 
gymnasium outfits, fine cutlery, etc. The capital 
stock is $100,000. They have leased the six-story 
stone building on Government square opposite the 
postoffice, which was erected and occupied by the 
Webrman Furniture Co. for some years past. It is 
now being fitted up in most modern style, and it is 
the intention to put in a first-class modern stock of a 
full line of goods mentioned. It is intended to make 
this the sportsmen’s headquarters for Cincinnati and 
vicinity, where all who are interested in this line, 
either as dealer or consumer, will have a cordial wel- 
come and find a full assortment of goods of finest 
quality and at best prices. The directors of the com- 
pany are: O. E. Peters, G. M. Peters, J. H. McKib- 
ben, F, C, Tuttle and A. L. Peters. The officers are: 
O. E. Peters, president; F. C. Tuttle, secretary; A. 
L. Peters, treasurer, and Ad. R. Roll manager. 


a 


MICHIGAN PICKS DELEGATES FOR THE CHI. 
CAGO CONFERENCE. 








A special meeting of the Executive and Investi- 
gating Committees of the Michigan Hardware Asso- 
ciation was held Feb. 27, at the Hotel Cadillac, De- 
troit. President F. W. Weber, of West Bay City, 
Vice-President W. J. Boyce, of Port Huron, Secre- 
tary-Treasurer Fred H. Cozzens of this city, George 
Wilcox; of Adrian, B. Edwards, of Kalamazoo, J. B. 
Sperry, of Port Hurov, G, W. Hubbard, of Flint, J. 
Stahl, of Lansing,“G. W. Bruske, of East Saginaw 
and George B. M. Towner, of Muskegon were present. 

The question of whether the Michigan association 
wanted to take part in the National Convention of 









































































































= 


eo = ps = 


Se rseS: 


ileeeeemnnmateibnatiamematintiateiiniihit tt nonnnaiinon conn Loe ee ee 


36 





12, was discussed, and it was decided to send a dele- 
gation composed of H. C. Weber, of Detroit, Vice- 
President Boyce, of Port Huron, Secretary Cozzens, 
President Weber and C, F, Bock, of Battle Creek, to 
represent Michigan dealers. 

It was decided to hold the annual convention of 
the association in Detroit, at Hotel Cadillac, on 
July 11. It was also decided that there should be no 
subscription taken up for the entertainment of the 
convention, which will be composed of about 250 dele- 
gates, but that the association should pay all the ex- 
penses. A committee on program, as well as a com. 
mittee on revision of the constitution and by-laws, 
will be appointed by the president. 

After the meeting the committees, with D. C. 
Delamater and Charles Fletcher, were entertained at 
supper at the Griswold House by Secretary Cozzens, 
In the evening the party went to Harmonie Hall to 
witness the masque carnival of the Harmonie society. 


o- 


BUSINESS CHANGES. 








NEW FIRMS. 

Russell, Mion.—J. W. Andrews. 

Albert Lea, Minn.—The Hanson & Hillebrand Hardware Co. 
have opened their new store here. 

Bradley, S. D.—Hart: Bros. 

Jefferson, Ia.—Mr. Averal, of Des Moines, is said to be about 
to open a hardware store here. 

Vernon, Mich.—C. S. Shaw. 

Colfax, N. D.—Bigg & Tweto contemplate opening a new 
store in the spring. 

Devil’s Lake, N. D.—Curt Brainerd will open a hardware 
store early in March. 

Mantau, O.—H. W. Brainerd and R. M. Wheeler will open 
a@ new hardware store in the Crafts block. 

Bussey, la.—Edward Baxter, of What Cheer, having bought 
a +tore bere, will take pussession soon. 

Dexter, Mich.—H. T. and Edgar Phelps, of Webster, expect 
to open a new hardware store here. 

CHANGES. 

Granite Falls, Minn.—A. W. Winter buys the interest of his 
partner, C. J. Goodenow. 

Stephenville, Tex.—The Higginbotham Company succeed 
Crouse & Leonard. 

Faribault, Minn.—Charles H. Wall buys the hardware stock 
of J. C. N. Cottrell. 

Adrian, Il1l.—Alonzo Harsch, of Powellton, succeed Harris 
& Meyer. 

What Cheer, Ia.—W. Moore succeeds Jones Bros. 

Chalmers, Ind.—D. E. Gillett sells an interest in his hard- 
ware store to A. Goslee. 

Columbiana, O.— Harvey Keller succeeds John E. Allen. 

Rugby, N. D.—Ellingson Bros. succeed H. W. Ellingson. 

Canova, S. D.—W. W. Lowell buys an interest in the Butler 
hardware store. 

Kingston, Mo.—Cnarles and James Johnston succeed John 
T. Smith. 

Elkhorn, Wis.—The Norris-Cobb Hardware Company dis- 
solves partnership: Mr. Cobb retires, 

Lake Preston, S. D.-John M. Carlson succeeds his brother, 
A. W. Carlson. 

Clarinda, Ia.—Frank J. Tallant succeeds the Sherman Hard- 
ware Company. 

Grangeville, Idaho.—Magee & Monteith dissolve; Levi Ma- 
gee continues. 

Belle Plain, Kan.—Mr. Cromwell, of Wichita, buys the hard- 
ware stock of J. D. Reed. 

eae Wash.—Frank Everett succeeds Maynard, Everett 

0. 

Willow Springs, Mo.—W. A. McClellen succeeds Watchorn 
& Meyers. 

Winfield, la.—F rank Hendersun buys the interest of Charles 
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Cornic in the hardware and implement business of Cor- 

nic & Larkin. 

Barneveld, Wis —Joseph W. Owens buys the hardware stock 
of William Reach. 

Albion, Mich.—Welling & Griffin succeei the Austin & 
Smith hardware store. 

Merit, Tex.—Wylie & Stien dissolve partnership. 

Centerville, Tenn.—The Craig Hardware Co. succeed Craig 


& Sen. 
Aurora, N. C.—The Caerry Implement Co. succeed the Au- 
rora Mfg. Co. 


Snyder, Tex.—C. T. Girard & Co. succeed C. T. Girard. 
eee, N. C.—Holt, William & May succeed Holt & 
ay. . 
oe Tenn.—Cate & Murray succeed Owen, Murray & 
0. 

Dardanelle, Ark.—George N. Goodier succeeds N. Goodier. 

Waco, Tex.—G. B. Hizginson succesds Winston & Higgin- 
son. 

Paris, Tex.—J. H. Hancock succeeds S. H. Hancock. 

Gatesville, Tex.—H. P. Sidler succeeds Carden & Sadler. 

Magnolia, Ark —3. O. Crouch & T. G. Crouch, doing business 
separately, have consolidated under the name of Crouch 
Hardware & Furniture Co. 

Wiothrop, Minn.—C. J. Larson & Co. succeed P. P. Quist. 

Wells, Minn.—Candee & Osdoba succeed R. A. Candee, 

Dasse, Minn.—S. A. Gayner & Uo. succeed Peter Rudberg. 

Felton, Minn.—Nelson & Magen succeed Nelson & Windseth. 

Audubon, Minn.—A, Swanson succeeds Swanson & Ander- 
son. 

Deer Creek, Minn.—Smith & \nderson succeed Theo. Brock- 
hoffs. 

Morris, Minn.—Pearce & McDonald succeed L. E. Pearce. 

Red Wing, Minn.—E. O. Peterson, of Hastings, succeed 
Geo. Stoppel. 

Appleton, Minn.—F. J. Beswick succeeds Patrick Young. 

Young America, Minn.—H. Wolter succeeds the H., Wolter 
Hardware Company. 

Hazel Run, Minn.—Thompson & Anderson succeed W. C. 
Thompson. 

STOPPAGES,. 

Martinsburg, W. Va.—W. W. Crump. 

Wylie, Tex.—Potts & Powell have sold out. 

Anniston, Ala.—The Swain Hardware Co. 

Winnsboro, Tex.—It is reported that Mrs. S. E. Anderson 
has sold out. 

Erskine, Minn.—L. P. Shattum is closing out his business. 

Lace:boro, Minn.—W. W. Williams is advertising to close 
out his business. 

Taunton, Minn.—Morse & Co. are advertising their hardware 
and implement stock for sale. 

Devil’s Lake, N. D.—B. S. Estes is reported sold out. 

Erwin, S. D.—The Erwin Hardware & Implement Co. are re- 
ported sold out. 

MISCELLANEOUS. 


Winona, Minn.—C. C. Beck, hardware dealer, is dead. 

Lake Hendricks, Minn.—Tollefson & Uglen are preparing to 
open a hardware store. 

Wabasso, Minn.—E. H. Heinz and T.J. Harr, of Renville, 
will open a branch store here, of which Mr. Harr will 
have charge. 

Rugby, N. D.—Henry Ellingson contemplates enlarging his 
hardware store. 

Cavalier, N. D.—Adams Bros. are making extensive improve- 
ments in their store. 

Rugby, N. D.—Eddie & Co. will erect a large store building 
30 by 80 ft. 

Gridley, I1l—McNemar & Co. have moved their stock into 
new qnarters. 

Carleton, Mich.—Gireman Bros.’ hardware store was recently 
damaged by fire to the extent of $2,000. 

Marshalltown, Ia.—J. A. Lane’s stock was damaged by fire 
to the extent of $3,000. 

Bourbon, Ind.—Fire completely destroyed Neus’ hardware 
store last week. 

Bowdle, S. D.—Fire destroyed H. A. Mason’s hardware store. 

Wenona, Ill.—N. T. Moulton & Son have moved their hard- 
ware business into new quarters in the South block. 
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Second Annual Convention of the Illinois Retail 


Hardware Dealers’ Association. 





TUESDAY MORNING. 

A meeting of the Executive Committee was held at the 

Hotel Fey at 10:30 A. M. Tuesday morning. 
TUESDAY AFTERNOON. 

The convention met at Woodman’s Hall, half a block from 
the Fey Hotel, Peoria, and was called to order by President 
Z. T. Miller, of Bloomingten, at 1:50 p. M., February 27th. 

H. Sandmeyer, of Peoria, introduced the mayor of Peoria, 
Mr. Lynch, who addressed the convention as follows: 

MAYOR'S ADDRESS OF WELCOME. 

“It is a very pleasant duty I have to step in here, as I 
have at a number of other conventions, and say to you a word 
of welcome on behalf of the city. We are pleased to have 
visitors from all parts of the country, either singly or in con- 
vention, and we are particularly glad to have conventions of 
the different lines of interest meet, and I have no doubt that 
you will reap that benefit which always comes from comparing 
notes in your own line of trade. 

“You have come to the City of Peoria at a poor time to 
see the city at its best. Three months from now, of course, 
our hills will present a better appearance; but your welcome is 
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none the less cordial, and I hope that at some time, those who 
have not been here before will be able to visit us during the 
summer. 

“T have not been advised as to what the local brethren may 
have prepared in the way of local entertainment, but I have no 
doubt they will at least open a keg of nails, and I will say to 
you, as mayor of the city, that in case any of you should imbibe 
too many nails you will have the liberty of the city, and will 
not be molested.” (Applause. ) 

President Z. T. Miter (of Bloomington): On behalf of 
the Retail Hardware Dealers’ Association of the State of IIli- 
nois I thank you for the welcome and generous hospitality you 
have extended to our Association on behalf of the City of 
Peoria, and hope that the animus which will prompt our de- 
liberations here will be in harmony with the spirit of enterprise 
and progress surrounding us during these meetings. 

The roll was called, showing forty-four members present. 

The following dealers responded to the roll call: 

J. L. Smith, Chicago. 

W. J. Krueger, Chicago. 

G. R. Lott, Chicago. 

H. E. Gnadt, Chicago. 


Celery & Hora, Chicago. 

S. Melohn, Chicago. 

F. Kurtz, Chicago. 

J. Borchard, Chicago. 

Geo. Engelhardt, Chicago. 
H. Fehr, Chicago. 

A. Pophal, Chicago. 

L. Rosenberg, Chicago. 
Herzog & Spindler, Chicago. 
W. B. Costello, Chicago. 

A. Greenheid, Chicago. 

L. M. Mathews, Chicago. 

F. H. Schanze, Chicago. 

E. Beiersdorf, Chicago. 

H. E. Rebmann, Chicago. 

Z. T. Miller, Bloomington. 
Paxton Hardware Co., Paxton. 
Jacob Ballet, Edinburg. 
Pekin Hardware Co., Pekin. 
D. D. Velde, Pekin. 

J. Bagby, Tuscola. 
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G. R. Keeting, Tuscola 

L. F. Schroeder, Barrington. 

H. G. Cormick, Centralia. 

Wm. Bittel, Peoria. 

Hunter & Strehlow, Peoria. 

L. M. Reeves, Peoria. 

H. Sandmeyer, Jr., Peoria. 

S. Seiler & Son, Peoria. 

Charles Johnson, Peoria. 

Couch & Heil, Peeria. 

O. C. Slane, Peoria. 

Wilson & Wolschlag, Peoria. 

Van Velzer & Voorhees, Macon City 
Lawrence Babst, Kankakee. 
Powers & Williams, Streator. 
Hoover & Voorhees, Bushnell. 
Priestley Hardware Co., Princeton. 
Mauer Hardware Co., E. St. Louis. 
C. Mertman, ‘Chicago. 

Griffith Hardware Co., Rushville. 
E. Hauck, Chicago. 


Enrollment of new members being next in order, twenty- 
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nine applicants presented themselves and handed in written 
applications. 

The following new members were added to the Asso- 
ciation : 

Martin Engelhardt, Chicago. 

Charles H. Menzel, Chicago. 

Charles Dalstrom, Chicago. 

Jno. Ruedel, Chicago. 

Emil Sander, Chicago. 

H. Muehlhan, Chicago. 

Paul & Krogh, Chicago. 

Charles Mauer, East St. Louis. 

Priestley Hdw. Co., Princeton. 

E. F. Hortz, Sheffield. 


Pres. Z. T. Miller, Bloomington. 


Geo. P. Schmehr, Tonica. 

Strumpf & Chesnut, New Holland. 
Wadsworth Hdw. Co., Jacksonville. 
Nish Bros., Elgin. 

Cline & Shaw Hdw. Co., Galesburg. 
Schaub Hdw. Co., East St. Louis. 
Jno. McKinney & Son, Piper City. 
Faith & Rommel, Latham. 

Ewan & Purdy, Lewiston. 

Miles & Simms, Lewiston. 

Houston & Evans, Vandalia. 
Hackett Hdw. Co., Freeport. 

W. V. McKinstry, Delavan. 
Chillicothe Hdw. Co., Chillicothe. 
Pierce Bros., Toulon. 

Poundstone & Refior Co., Ottawa. 
Crane & Connel, Farmington. 

F. A. Sager, Edelstein. 

J. W. Howard, Smithfield. 

E. M. Austin, Litchfield. 

Jno. C. Morse, Chandlerville. 

Fred Waller, Lyons. 

J. W. Wood, Yates City. 

Gaddis & Hill, Fairview. 

Ainslee Hardware Co., Tonica. 
Coulson, Brandage & Co., La Harpe. 
H. B. Brown, Wyoming. 

Koennish & Cable, Kewanee. 


The Secretary stated that up to this time there were 118 
names on the roll. 

President Z. T. Miter (of Bloomington): The Commit- 
tee on Arrangements of the City of Peoria have requested that 
you all assemble at the Hotel Fey at 7:30 this evening. They 
have a very special and enjoyable entertainment on hand for 
you this evening, and are going to take you out and show you 
part of the city. (Applause.) 

President Miller then delivered his annual address as fol- 
lows: 

REPORT OF PRESIDENT Z. T. MILLER, OF BLOOM- 
INGTON. 
GREETING. 

In extending to you the greetings of hope underlying the 
purposes of our organization, I enter upon my duties to-day 
with every pleasure the good cheer and hearty co-operation 
your presence here implies. 

IN MEMORIAM. 

Yet with all the pleasures these things bring, it pains me to 
miss from amongst us the pleasant faces and encouraging 
forces of our late brothers, Treasurer Theo. Kreuger and Ahler 
Goetsche, both members of our Executive Committee, whom, 
during the short term of our Association’s existence, an all 
wise Providence called from the active labors of life to an 
eternal rest. Mysterious as may appear to us the act that 
calls men from their uncompleted labors at a time when the 
experiences of life have broadened the intellect to an effective 
scope of usefulness and the spirit of hope and ambition is 
burning to devote these resources to the well being of one’s 
fellow-men, this exemplification in the energy and devotion of 
these men in materializing this Association, impresses us with 
the important lesson derived from their lives and seeming un- 
timely end, to act to-day upon the issues intellect and con- 
science dictate, lest to-morrow it be too late and the grave 
will close over our bodies with nothing to remember the life 
that went out save the narrow mound which will cover the 
body, as an emblem of the narrow and selfish limits of the 
departed spirit. 

EXPERIENCE POINTS OUT NECESSARY CHANGES. 

The short term of our Association’s existence and the lack 
of mature plans of operation, as well as a lack of proper pro- 
vision to act to the best interests of the Association in all 
matters presenting themselves, or carry out such plans as your 
Executive Committee might have deemed proper under differ- 
ent circumstances, obviates the necessity of any lengthy report 
from your President. However, the experience gained through 
this term are beginning to point out some of the necessary 
changes which I hope will be properly enacted by this con- 
vention. 

CONSTITUTION AND BY-LAWS ARE INADEQUATE. 

First, I find that our constitution and by-laws are entirely 
inadequate to the purpose of our Association. It creates officers 
whose duties are too indefinite to insure proper division of the 
‘work, and creates duties without providing means to accom- 
plish them, and which need calls for an entire revision. 

REVISION NECESSARY. 

Second, care should be exercised by this convention as 
well as by the committee upon whom may devolve the duty of 
revising these by-laws, to keep the duties of officers and the 
means to accomplish them within reasonable harmony. Before 
this Association had developed into permanent organization I 
opposed the $3.00 limit of our dues as an unwise proposition, 
foreseeing that the limited means it provided would destroy 
the efficiency of our Association. I still hold that if the results 
to be accomplished by this Association are not worth more 
than $3.00 a year, then they are too insignificant for you or 
me to waste valuable time upon the institution. Appreciating 
the fact that it is impossible for a committee to give these 
matters the requisite amount of thought and study during the 
time allowed by our meetings, I therefore suggest that the rules 
be suspended and a few amendments made under which the 
Association may operate for the present year, and that the 
Executive Committee be instructed to report a revised form 
of constitution and by-laws at our next annual meeting. 

CORRECT LISTS OF DEALERS NEEDED. 
One of the great difficulties under which your officers 
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labored was the lack of a correct list of hardware dealers 
in the state, and some definition as to who we might with 
propriety solicit to become members of the Association. 

In sending out our first letter to the trade we requested 
that the trade send us corrected lists of legitimate hardware 
dealers in their territories, to which but few responded, pos- 
sibly due to oversight through press of business. I hope, how- 
ever, that every dealer in the state will consider it his indi- 
vidual duty to make out such list and mail it to our Secretary, 
and that convention will decide upon question of eligibility. 

REVISION OF STATE LIEN LAWS. 

A committee of plumbers will be here to discuss with us 

the revision of our state lien laws and solicit our support in 

















Vice-Pres. Geo. Engelhardt, Chicago. 


their effort. See that its provisions are just, equitable and 
shorn of the many-sided construction of our present law and 
then give it our hearty support. Do not forget that we also 
have important legislative matters to consider which will need 
all the co-operation we can secure. 

REPEAL OF ILLINOIS WAREHOUSE BILL. 

I also notice by the press that the Illinois Farmers’ Insti- 
tute demands the repeal of the Illinois warehouse bill, which, 
if I understand it aright, in its power to control the markets 
and advantage of special railroad privileges, places it upon the 
same basis of the Standard Oil Company to freeze out the 
small dealer and holds the producer at their mercy, is too 
gigantic a fraud to be tolerated by the people. And though’ 
the Farmers’ Institute has not asked our support, our interests 
are in such close harmony with theirs that we can with every 
propriety give this move our hearty support; and hope a com- 
mittee will be appointed to consider the question and report. 

PEDDLERS SHOULD BE TAXED. 

The importance and justice to the retail trade of this state 
who are burdened with their legitimate support of our various 
governments, demands that all peddlers, whether resident of 
the state or not, selling direct to consumers either by personal 
solicitation or through catalogues, shall contribute to the sup- 
port of each county in which they aim to do or do business, an 
amount equal to the maximum amount of taxes paid by each 
one of the branches of trade with which they compete. If 
an additional non-resident license can be secured, secure it in 
each of the counties in which they do said business and place 
them upon the same basis of responsibility with the home 
dealer. 

We do not ask for restrictive measures, but we do ask that 
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these commercial piracies be taxed equal with ourselves and 
held equally responsible. If this proposition is unjust, then 
the state is dealing very unjustly with one of her most impor 
tant interests, namely, the retail trade. If this proposition be 
wrong, then the conditions prevailing in this state regarding 
foreign insurance companies are equally wrong. The propro 
sition will command the support of nearly every retail dealer, 
plumber and manufacturer in the state, and the force of such 
influences, when properly directed, should assure its enactment 
into an efficient law. 

ISSUES OF IMPORTANCE WILL BE BROUGHT BEFORE THE MEETING 

Other matters of like rature will be brought before you by 
several speakers on the programme, and a committee of seven 
which I appointed several weeks ago to investigate subjects 
which I appreciated would require some precious investiga- 
tion to enable a proper report at this convention, such as the 
bankrupt law, lien law, parcel post, peddler’s tax or license, 
fraudulent advertising, etc. Your officers have used their best 
endeavors to bring before this meeting every issue of impor- 
tance to the trade, and I hope that every one here will add 
the force and influence of his views, no matter how meager 
they may be, in an effort to arrive at wise and just conclusions 
upon these subjects. 

SPREAD OF PROPER LITERATURE. 

Another important feature to be considered by this con- 
vention is the spread of proper literature to bring the purposes 
of our organization before the trade and the public. 

THE BANQUET QUESTION. 

For what appears to me the good of the Association I 
would like this convention to dispose of the banquet question 
for the future, which has seemingly fastened itself upon our 
Association from force of precedent. I have the highest pos- 
sible appreciation for the spirit in which this banquet is ten- 
dered us by the people of this city and the desire of our Peoria 
members to entertain us royally while here, and if my usual 
good, healthy appetite stays with me until to-morrow night 
I will no doubt give emphasis to my enjoyment of such an 
occasion. It strikes me, however, that this feature places the 
members of ‘cities in which we may decide to hold our con- 
ventions under unreasonable responsibilities, besides it is an 
encroachment upon valuable time and has repellant features to 
a large number of the trade. 

A NATIONAL ASSOCIATION. 

At our fall meeting we adopted a resolution favoring a 
national Association, and the efforts toward this end have 
resulted in a call for a national conference to be held in Chi- 
cago, March 12th, for the purpose of inaugurating a uniform 
policy over the entire organized territory and to consider the 
question of national Association. 

At present we find that each state Association not only 
lacks the force of influence greater numbers would give it, 
but the non-co-operative feature of these conditions also frus- 
trates the purpose of association by allowing the support of 
ten organized states to institutions against which the one might 
have a just grievance. 

The great importance a national Association would be- 
come to the trade in successfully accomplishing that which at 
present is impossible for the single state Association. The 
opportunity its meetings would provide to present and deter- 
mine the issues pending in any state and bring these matters 
before our state Associations to receive the uniform emphasis 
3,000 dealers can give such determination are some of the 
tangible forces to recommend such Association. 

I believe, however, that beyond these reasons there are 
hidden forces underlying proper national organization which 
will make the membership in a hardware association of such 
commercial importance to the dealer that he cannot afford to 
stay on the outside. 


NO PARTISAN QUESTIONS TO BE INTRODUCED. 

It is not my desire to introduce into this body any question 
that may arouse partisan discussion and acrimony. However, 
being here to discuss, and if possible discover and determine 
upon some effectual plan of operation to overcome what we 
substantially feel to be unjust conditions, bearing the semblance 
of civil and moral disease in our body politic, demands that 
we give proper consideration to all the phases these conditions 
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may present, lest, by false conclusions, we destroy the effi- 
ciency of our efforts. ; 
THE OUTGROWTH OF A GREAT CAUSE. 

The declaration of purpose of this Association, as well as 
a large number of like Associations, from Boston to San Fran- 
cisco, and from the Dakotas to the Gulf, representing an inter- 
est as vast as the personal and capital of the retail trade of 
this country, implies: that its conception and institution must be 
the outgrowth of some great cause, some great evil threatening 
the equipoise of forces which bind us together as one people, 
and from force of circuntstances is arousing men into that 
fellowship which in days gone by sounded the prelude of 
serious revolution. As retail merchants, whose support is 
drawn from all classes alike, demonstrating that our every 
interest is centered in an equitable distribution of the respon- 
sibilities and privileges of government and the equitable par- 































































































Secretary L. M. Reeves, Peoria. 


ticipation of labor in the wealth it produces, it behooves us to 
examine every phase of the issue before us and perchance dis- 
cover that the evils of which we complain are but symptoms of 
or reflex pain, so to speak, of disease in the body politic from 
which the interests of the masses suffer and calls for some 
plan of operation to again induce the argans of government to 
perform their respective functions with the animus peculiar to 
our federation. 
BUT THE SYMPTOMS OF THE DISEASE. 

The manner in which the present unbalanced condition in 
our economic fabric is affecting various interests, amazes one 
with the causes and remedies presented from the various stand- 
points from which the subject is viewed. And as we continue 
to compare and carefully study these presentations in our ef- 
fort to seek the truth we are almost invariably forced to the 
conclusion that the evil designated as the cause of the trouble 
is but the symptom of a disease caused by some organ of the 
body politic failing to perform the proper functions of their 
respective office. 

REFLEX PAIN NOT REAL EVIL OFTEN DOCTORED. 

The reflex pain of disease in our physical body, when mis- 
taken as the seat of trouble, sometimes leads to the application 
of nostrums which allay pain temporarily, while the real evil 
continues to pour its corruption through the system until its 
vitality is sapped and the body falls into irredeemable decay, is 
a law equally applicable to our political body. In this light I 
view the evils of which we complain, and that we must needs 
seek the causes which produce these symptoms before we can 
apply a remedy with reasonable assurance of beneficial results. 
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We may apply all the lotions known for a sick headache and 
never cure it as long as we continue to gorge the stomach 
with the causes that produce it, nor cure a cancer of the body 
by swallowing opiates to soothe the mind. - The seat of the 
disease once discovered, remove the cause, and the headache 
will cease from force of circumstances, while the knife un- 
Hinchingly applied in the other, while there is still sufficient 
vitality to withstand the ordeal, are the only sure and safe 
remedies. It strikes me that we have a good many people 
in this country at present who are endeavoring to cure our 
economic headaches by applying third party, anti-expansion, 
and what not decoctions, while they are striving to gorge our 
political mire with the corrupt elements that breed the trouble, 
and, to cure a dangerous canker at the heart,. by prescribing 
liberal doses of imperial, partisan soothing syrup to soothe the 
public mind. But until the public mind discovers the real seat 
of the evil and becomes sufficiently aroused to the importance 
of removing the causes, and unflinchingly puts the knife to 
the canker, we may have little hope for permanent relief. 
TRUST REGULATION. 

As merchants, we are in the habit of always seeking a 
cause for every effect, and try to foresee the results likely 
to be produced by various conditions that daily confront us. 
And while we may not possess the means of bringing specific 
political facts to the support of our ideas, I believe we are 
sufficiently intelligent to grasp the force of surrounding circum- 
stances and devise some wise plan of operation whose influence 
will bring about a more healthful condition. When such men 
as Bourke Cochran give open and unmodified expression to 
the sentiment, “How are you going to regulate- the trusts as 
long as the trusts regulate the regulator?” before the most 
complex audience of public men perhaps ever witnessed in one 
body, and the expression coming from a man from whose 
business relations we may have a reasonable right to infer 
he knows whereof he speaks, the circumstances and the man 
together should give the words a proportionate degree greater 
importance than we usually accord to utterances along this line 
during our heated campaigns. And a later declaration from 
another source, that, “Before we could hope for a United States 
Court decision upon trusts, favorable to the masses, at least 
one of the judges would have to be removed.” This latter, I 
admit, is unaccompanied by the specific reasons upon which 
the opinion is based, and lacks the moral force the courage of 
conviction should add, so that we can hardly accord it as 
serious consideration as that of Mr. Cochran’s, but both give 
us food for very serious thought and reflection. 


THE RESULT OF ANTERIOR CONDITIONS. 
We find these admittedly evil conditions encumbering, in 
a greater or lesser degree, in the administrations of both par- 
ties in national and state government, and must conclude that 
they are not the result of party name or the declared purposes 
of their respective platforms, and though we are prone to 
charge these evils to such sources, truth forces us to the con- 
clusion that the evil we notice is but the result of anterior 
conditions whose source must be discovered before we can 
prescribe a successful remedy. Every intelligent and fair- 
minded citizen will admit that there are men of sufficient ability 
and moral courage in both parties, both in and out of politics, 
to judiciously administer our affairs of government, but by 
our indifference and political blindness to the mental and moral 
forces required to be a proper associate to the patriot and 
statesman, we have encouraged and supported candidacies to 
whom we would not entrust the management of our indi- 
vidual affairs for a single month. We have allowed our pri- 
maries to be controlled by the bum element of our communities 
until their atmosphere is preventing too many good men from 
exercising their rights and privileges, and thus encouraged 4 
purchasable political machinery, which too often slates met 
contrary to the best interests of a community. 


POLITICAL IDEAS FURNISHED TO ORDER. 

We have been without a single political idea until the da 
after our respective party ccnventions, and then swore ourselve- 
red in the face by every letter in their platforms as the tru: 
gospel and essence of political salvation, until day after the 
election, and then settle down to a two or four years’ course of 
blaspheming the very politics, which form an improper exer 
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cise of the rights and powers we possess, have become crea- 
tures of our own unwise creation. Sent to legislate for a 
people without being properly imbued with ideas fertilized with 
the importance of common, every-day home needs, and the 
equities which should prevail under the letter and spirit of our 
peculiar American federation, and, like stray hens, our curses 
are coming home to us with a hatch of mongrels, perfumed 
with the odors of broken fruits addled in the sunshine of an 
over tolerant and unsuspecting public. I may take occasion 
to hold up to your view some of this addled fruit, but before 
I pass on I want to ask you, do you recognize the cause of 
this unfertility or the soutce of public disease? If you do, then 
the remedy becomes self-evident. Figuratively speaking, use 
the knife, and if its operation should sever the cords which bind 
us to injurious fanaticism, and perchance open the fountains of 
moral force that will bring all of us to stand by our guns, then, 
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happily the first plan of operation in glorifying self-government 
will have proven a success. 
AN ANTIQUATED LEGISLATIVE SYSTEM. 

In our grandfathers’ days, it may have been eminently 
proper to establish a legislative system based upon indefinite 
responsibilities and upon the surety of a gentleman, but the 
manner in which actual conditions in these days are forcing 
us to recognize that the unrestricted weakness of too many of 
our public men is making them an easy prey to the wiles and 
dreams of a moneyed aristocracy ; that the parity of the dollar 
has become of greater importance to our politicians than the 
parity of the human quantities in the body politic; that the 
efficiency of the rights and powers of citizenship is becoming 
impaired by the powers of money; that our vote is made a 
farce by a system of political primaries, and that we are con- 
fronted with the dangers of our United States Supreme Court 
degenerating into a sixteenth century indulgency system, 
should arouse us to a sense of the importance of beginning 
to do a little thinking for ourselves. 

TRADE ASSOCIATIONS DISCUSS ECONOMIC QUESTIONS. 

Out of these exigencies are growing the many economic 
and trades associations of cur country, which may be viewed as 
possible forerunners of some manner of revolution in American 
legislation. In these associations, the conservative thinking 
element of all parties are discussing the economic questions of 
the day uninfluenced by the heat and fervor of political cam- 
paign, and concentrating their forces through organized bodies, 
which, if they mean anything, they mean that instead of the 
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corrupt and selfish element of political parties dictating the 
limits upon which the masses may be allowed to exercise polit- 
ical rights, the masses will determine through the force of 
civic federation to become an important factor to be considered 
in the terms of the contract upon which they will cast their 
vote, or, in other words, a plainer business understanding be- 
tween sovereign and servant regarding the service to be ren- 
dered. 

PIRATIC NATURE OF DEPARTMENT STORES AND CATALOGUE HOUSES, 

A great deal has been said and written upon the piratic 
nature of department stores and catalogue houses. I am in 
hearty accord with most of these views. Results, however, 
have demonstrated that the public has little interest in issues 
whose sole argument appears to be prompted by motives of 
self-interest, and we have possibly been directing our efforts 
against the symptoms of a public disease while we should have 
applied the knife to the canker gnawing at the heart of our 
republic. If the propositions I am about to establish are true, 
which I believe they are and will stand the test of every think- 
ing man’s moral convictions, then the responsibility of the evil 
doés not rest alone with the men who are taking undue advan- 
tage of circumstances, but a considerable amount of it may be 
charged to the public blindness and indifference which unwisely 
creates or tolerates conditions under which either individual 
or classes may take improper opportunities to so great an 
extent as to effect a decaying condition of the moral forces 
cementing our body politic, and its remedy will call for a more 
efficient degree of patriotism than that of firing bombs on 
Fourth of July, and occasionally cheering the mention of great 
men’s names. 

RUINOUS INFLUENCE OF UNDERSELLING. 

Here are six propositions upon which I base my views 
against department store systems: 

First. The ruinous influence their underselling process has 
upon quality of manufacture as demonstrated during the past 
ten years in goods which are now but a semblance or shadow 
of their former quality. 

GOODS SOLD AS BAITS. 

Second. The improper advantage they take, under lax 
laws, to ruin and drive out of market lines of goods by selling 
them as “baits” for less than cost of manufacture, until their 
commercial value is ruined and their manufacture must prac- 
tically be discontinued. 

A LOW STANDARD ESTABLISHED. 

Third. The discouraging influence such actions have upon 
the higher ambition of mechanical minds to excel destroys an 
essence to which we must concede considerable importance as 
a factor in attaining our present commercial standard. 

SMALL MERCHANTS ARE WRECKED. 

Fourth. Their method of wrecking the small merchant's 
business by continually harassing him in unloading upon the 
market goods at less than cost and preying upon the ignorance 
of society to balance these losses through inferior qualities and 
corresponding advance of prices in other goods. 

INFANTICIDE ENCOURAGED. 

Fifth. Their tendency towards changing the opportunities 
and privileges of independent support into a system of under- 
paid labor, a condition whose natural result enforces celibacy 
and encourages the accompanying crime of infanticide, thus 
establishing like conditions under which France is known to 
be fast falling into decay. 

A LOW STANDARD OF WAGES. 

Sixth. Their influence in establishing a standard of wages 
which from force of circumstances must be followed by all 
kindred lines of retail trade, inadequate to respectably support 
the woman whose labor is ker only support, and too often calls 
for virtue to be thrown into the scale to balance accounts. (Do 
not construe my remarks as alluding directly to employees of 
these establishments—I am dealing with the moral and eco- 
nomic phase of the question. ) 

WOMAN IN THE LABOR WORLD. 

I have the highest regard for any woman who has the 
courage to honestly make her own living whenever circum- 
stances obliges it, and accord to her every honorable right to 
enter upon whatever calling her tastes and talents are suited 
for, whether it be a profession, a clerkship, or a trade. If @ 
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railroad company has a switchman at some important crossing 
who is incapable or too dissipated to fill his position properly, 
and his wife or daughter can and will fill the place with greater 
safety to the public and more satisfactory to the company, 
let her take the place, and as long as the act is without injury 
to the many it is of little importance to the public which one 
earns the bread for the family. 
ENFORCED CELIBACY. 

But if her four daughters determine to enter the same 
calling and, from the sufficiency of living at home, peddle their 
labor to the company at less than its worth, and are hired by 
the company to supplant the four young men who should be- 
come husbands and heads of families, the scale established 
through the influence of an unwise act which has reduced the 
wages of the position to less than the requirements of decent 








D. D. Velde, Pekin, Member Executive Committee. 


family support, even if the four men could again get these 
places, puts marriage out of the question, and demonstrates 
two social evils affected by the act ; the one of influence wielded 
in the wage scale upon all the employees, and the other the 
enforcement of celibacy and its accompanying evils. The wag 
might ask why don’t the four young men combine, marry the 
four girls and control the market? and in the ordinary com- 
mercial sense has its weight. But marriage, we must admit, 
is not entirely based upon commercial methods. First, the 
proper affinities to such end might be lacking. Second, the 
question involves a condition of assurances from the society of 
which they are a component part that another four equally as 
rash women will not immediately apply for and be placed in 
the position and leave the four couples to live on “love by 
the wayside.” So that the society assurance implied by the 
question rather assists us in establishing its importance as a 
political issue. I hope this is sufficiently plain to demonstrate 
the injuries inconsistency of labor produces for itself, by 
which no one profits but the rich, and from which, sooner or 
later, society at large will reap the moral effects. 
GIRLS WORKING FOR SIDE MONEY. 

Advocates of these institutions assert that the the condi- 
tions of female labor in these establishments is largely due to 
girls of the reasonably we!l to do classes offering their services 
for whatever they can get as a little side money. This, how- 
ever, would not mitigate nor excuse the evil influence of the 
act upon our social fabric, but, if true, simply adds enormity 
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to the deed. Another theory is often advocated, that the “de- 
mands of society inducing women to dress beyond her means 
is largely responsible for these conditions.” If this be true, 
and in a measure it may he so, yet taken as a whole I dispute 
the inference or conclusions to be deducted from such an alle- 
gation, and whatever the extent of her implication in the 
bringing about of these conditions, I am here to say, the spirit 
of American woman which has ennobled her sex with deeds of 
patriotism and charity, by responding to the call of distress, 
whether from battlefield or nursery, from home or prison, 
from palace or slum, from midst the dangers of a Klondyke or 
the fever-infested Indies, and by her untiring missionary work 
proved so prime a factor in breaking the snackles of slavery 
from an unfortunate race, and under all circumstances has 
proven herself above any fear or limitation when the interests 
of humanity demanded it, is a spirit above the guilt of inten- 
tional crime from which even the lowest creatures might suffer. 
And if she has given moral aid and financial support by her 
patronage to so great an cvil as the various phases of this con- 
dition implies, then she has done it through her ignorance of 
facts, for which you and I are responsible. 
INNOCENTLY ABETS AN ECONOMIC EVIL. 

The great warfare the American woman has conducted, 
even under the most blighting ridicule of man, in fighting the 
evils of intemperance and by her persistent devotion and social 
influence has done more to abate the evil than all the laws 
man’s mind could devise, will not knowingly abet an economic 
evil which destroys woman’s hope of a home from man’s lack 
of means to support a family, and reduces her to a wage scale 
which too often enforces a crime against her soul, fills the 
streets with young men without hope or a chance of useful 
occupation, and feeds the very flames agaimst which she is 
directing her moral energy. 

SURVIVAL OF FITTEST SHOULD GOVERN. 

If woman must enter commercial pursuits, let her do so 
under the moral law-she owes her fellow beings, and let the 
survival of the fittest govern the sittiation. Let her see to it 
that she gets what her labor is worth, and let the public assist 
her by establishing social and political conditions or circum- 
stances that will enforce it. Let society discountenance women 
of well to do circumstances peddling their labor for less than 
men should have for the same services and avoid establishing 
an unbalanced condition of labor from this source. Then 
patronize houses who pay a living wage scale, though they 
may not offer the “bargains” made possible by a commercial 
system which involves the hope of home and family, too often 
jeopardizes the soul, and is fostering an unwise and unjust 
heritage for our progeny. A great deal more might be said 
upon this moral phase, but I will pass it with the volumes con- 
tained in this sentiment: 

Less $3.00 women; more $15.00 men. 

Less milionaire merchants; more happy homes. 

Less demagogism, more politics from whose influences men 
and women will learn a higher appreciation of American pa- 
triotism. 

THEIR DURATION LIMITED. 

Dark as the’clouds upon our political horizon may ever ap- 
pear, let us bear in mind that beyond the clouds ‘the sun shines 
bright as ever, and will continue to so shine until the end of 
time, and that the cloud in its blackest form is but a combina- 
tion of elements in the course of nature’s wise laws; that the 
same laws which gathered them, and limits their duration in 
harmony with their purpose, likewise establishes the forces 
under which they fall into dissolution, that all nature may re- 
joice in the purified atmosphere the process produces. Observe 
these laws and all will be well. 

Secretary L. M. Reeves, of Peoria, next read his report, 
as follows: 


REPORT OF SECRETARY L. M. REEVES OF PEORIA. 

THANKS MEMBERS AND PRESIDENT FOR CO-OPERATION, 

In presenting this my first report to the second meeting 
of this Association, I wish first to thank the members and 
especially our President, for their hearty co-operation and 
assistance in carrying out the work set before us at our last 
meeting. We have labored under difficulties, first, in not 
having had sufficient time as an organization to perfect a sat- 
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isfactory basis; secondly, the lack of sufficient funds, but I 
am glad that under these existing circumstances I can make 
as favorable a report as I do. 

I shall in this feport give a general outline of the his- 
tory of this organization from its beginning to the present 
meeting. 

THE ORGANIZATION COMMITTEE. 

The idea of the retail hardware dealers of Illinois asso- 
ciating themselves in an organization, such as has been so 
successfully carried out in all the Middle’ and Northwestern 
States, originated in the Chicago Retail Hardware Dealers’ 
Association early in the spring of 1899. Their Organization 
Committee, consisting of the late Ehler Goettsche and Fred 
Kurtz, labored hard and persistently in bringing together the 
few hardware dealers of Illinois in obedience to their call in 
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Chicago on the 16th, 17th and 18th of August, 1899. 
THE MEETING AT SCHOENHOFER’S HALL. 

From. every point of view the meeting was a success. 
The officiary of the Chicago Association called the meeting 
to order and the report of their Organization Committee was 
presented and received. The temporary officers of the meet- 
ing were selected in D. McLaughlin, of Chicago, for Presi- 
dent, and O. L. Schulte, of Freeport, as Secretary. 

A committee of five were appointed to draft a Constitu- 
tion and By-laws and their report with amendments was 
adopted. I wish here to state that our Constitution and By- 
laws are not all they should be and it is necessary that the 
same be revised, which has been set for a hearing later in 
this meeting. 

Officers as prescribed by the Constitution were then 
elected, a Nominating Committee having presented the several 
names to the convention, and their report was unanimously 
adopted, which was as follows: For President, Z. T. Miller, 
of Bloomington; Vice-President, D. McLaughlin, Chicago; 
Secretary, L. M. Reeves, Peoria; Treasurer, Theodore Kreu- 
ger, Chicago; members of the Executive Committee other than 
the officers, D. D. Velde, Pekin; Geo. Engelhardt, Chicago; 
Otto Schulte, Freeport; S. A. Crissey, Marengo, and E. 
Goettsche, Chicago. 

An Investigating or Grievance Committee was elected by 
ballot, which was to act in conjunction with the Executive 
Committee, and consisted of the following: Fred Kurtz, 
Chicago; F. E. Bonney, Paxton, and J. A. Hunter, Peoria. 
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PAPERS READ. 

A number of well prepared papers were read, among 
which were “Objects of the Association,” by Ehler Goettsche, 
and “Opportunity,” by Daniel Stern, of The American Arti- 
san. Also short talks were made by many of the members. 
Mr. F. C. Gillum, Secretary of the Cook County Retail 
Dealers’ Association, organized for the purpose of abolishing 
child labor and other evils the retail dealer has to contend 
with, addressed the convention at length and asked the co- 
operation of our Association. 

ORGANIZATION OF ILLINOIS ASSOCIATION. 

The three-day session was none too long for the amount 
of work that was accomplished, and the few merchants who 
had assembled to organize an Illinois Association left full of 
the spirit of pushing the work that had been outlined for us 
and with the hope of seeing at this meeting an attendance 
much larger than had responded to the call of the Chicago 
Association to a first meeting. 

THE SECRETARY'S WORK. 

My work since we adjourned has been the mailing of 
over 1,700 circular letters, prepared by President Miller, to 
the trade, asking them to join our Association and be in at- 
tendance at this meeting. Also, in order that we might revise 
our list of legitimate dealers of the state, that they mail a 
list of the dealers in their town to the Secretary, but I am 
very sorry to have to add that of all the replies that were 
received but five or six contained the asked for list. Our 
list is. not complete and we have the names of many who have 
been out of business for years. 

Later I mailed 1,700 postal cards, calling attention to the 
place and date of this meeting, with a wish that those who 
had planned to come would notify. The response was very 
satisfactory. About 300 letters have been written, a great 
many to merchants who were desirous of information regard- 
ing the Association and what they could gain by becoming 
members. These I have explained as well as possible, but 
the objects are so many that time would not permit to write 
at such length as I should have liked. . 

ENROLLMENT. 

There were enrolled. at our first meeting 54 members, 32 
from Chicago and 22 from the state; since, we have enrolled 
as new members 14 from Chicago and 51 from the country, 
including 16 in the City’of Peoria, which gives them a mem- 
bership in this‘ Association of 19, or every fetail merchant in 
the city. Total membership, 119. 

From replies of those who have signified their intention 
to come and here enroll, the membership at our second meet- 
ing is all that we possibly could ask. 

A NATIONAL ASSOCIATION. 

The plan of forming a National Association has been 
ably carried out by our President, and the year 1900 should 
mark a new era in the business of the retail hardware dealer. 

INCREASING THE MEMBERSHIP. 

Some plan of inducing every retail hardware dealer in 
the state to become a member of this Association should be 
adopted by this convention whereby we can abolish rivalry 
and enmity and fill in their places co-operation and friendship. 

MISSIONARY WORK. 

One of our members, Bagby Bros., of Tuscola, took upon 
themselves to send to the trade in their vicinity a personal 
letter, stating the objects of this Association and asking that 
they join with us at this meeting. The idea was a good one 
and each one of us should consider it our personal duty to 
induce all within reach to enroll. 

There have been no grievances reported excepting one 
which the Secretary’ himself had, and although no satisfac- 
tory settlement has been made, still there is no likelihood of 
a repetition of such an affair. 

IN MEMORIAM. 

The few months which have elapsed since we last met 
have been crushing ones to the Association, in that we have 
lost through death two of our most enthusiastic and earnest 
workers as well as officers. On December 4th Mr. Theodor 
Kreuger, our Treasurer, and on December 25th Mr. Ehler 
Goettsche, member of the Executive Committee, both of Chi- 
cago, passed to the great beyond. . 























































— 


RE ee ee 


Ps 


ne ee EE Ln 
me ~~ 


ae 


+ as a ee 


2 
































































mt >: 


a PR 





A A 


a ae 


a a a ee | ee 


= ep 


44 





To them we owe our existence, for through their untiring 
efforts the Illinois Retail Hardware Dealers’ Association was 
born, and ‘tis sad that they should be deprived of seeing it 
grow, gain strength and become a power. But their memory 
shall live as long as the work they began, and their names will 
ever be associated with this Association. 

After the death of President Kreuger, President Miller 
appointed to fill the vacancy Mr. Geo. A. Engelhardt of Chi- 
cago, but the vacancy in the Executive Committee was left 
open. 

THANKS TO TRADE PRESS. 

Much credit should be given the several trade papers for 
their interest they have taken in our work and the assistance 
they have given us. 

GROWTH HAS BEEN SATISFACTORY. 
In conclusion I will state that our first year has been a 
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short one, and although our growth is in a way satisfactory, 
still not what it should be, for with the 2,000 retail dealers 
in Illinois there should be at least 50 per cent. who take 
enough interest in their business to associate themselves in 
such an organization as this for their own protection, and a 
little argument will soon convince. 

The Secretary, in addition to the foregoing report, made 
the following statement of the financial condition of the Asso- 
ciation up to the present meeting: 


Received, receipts from dues to Feb. 27th...... $270.00 
EXPENDITURES. _ 
Organization of first meeting.................$07.45 
ee ee 15.00 
Das iv heise ond ehh Acids Sulyicad-+ dre ace oGa ee 
RGR ESERIES? MCSE oe Sei 25.10 
IT NO «os cla cies oes fo Udkbee aga od 5.50 
cnc ax 8 ek ba Phta.e oe ommitie Cass obras 17.00 
EE haiveras ¢ap.sdn achat dale Aeeaniaaceedtacen Mee 
PE a ie ee ae 
0 ae ei ee ee Rae $179.59 
EE Sete aa- Pe eee a ey age $ 90.41 


The Secretary stated that the balance named did not in- 
clude the cash taken in at this meeting. 
On motion, the report was received and adopted. 
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Treasurer G A. Engelhardt, of Chicago, reported receipts 
for $130.16, and an expenditure of $39.75, leaving a balance of 
$90.41, as shown by the financial report of the Secretary. 

On motion of Mr. Bittel, of Peoria, duly seconded, the 
report was received and referred to the Auditing Committee. 

The President appointed as an Auditing Committee 
Messrs. W. J. Krueger, of Chicago; Wm. Bittel, of Peoria, 
and D. D. Velde, of Pekin. 

Fred Kurtz, of Chicago, Chairman of the Grievance Com- 
mittee, reported as follows: We have not one grievance. The 
dealers all seem to have smooth sailing in Illinois. 

President Z. T. Mrit_er (of Bloomington): The next 
order of business is a Committee on the Press. It is the opinion 
of our Executive Cemmittee that we appoint a Committee on 
the Press—of censorship, who shall pass upon all the notes 
taken by the press correspondents here and decide upon what 
shall be published and what shall not be published. I think 
it a very wise suggestion. 

A Memper: Can we beat them to the telegraph office? 

President Z. T. Mi_ter (of Bloomington): We might not 
be able to beat the press to the telegraph office this year, but 
we might get their heads the next time. 

J. W. Bowman (of the Stoves & Hardware Reporter) : 
On behalf of the trade press I would state that I do not think 
they will publish anything detrimental to the Association. 

President Z. T. MrL_er (of Bloomington): That is some- 
thing that had better be attended to from the start. The matter 
better be in the hands of the Association. There might be 
some man get up here and say something that the press may 
not think detrimental to the Association, but the party ought to 
have the privilege of not having it published. Is the Associa- 
tion desirous of having censorship over the proceedings of this 
Association ? 

W. B. CosTEL_o (of Chicago): I have every confidence in 
the newspaper fraternity, and, consequently, I for one should 
not be in favor of a censor. What is to their interest is to a 
great extent ours, and I would be opposed to a censorship. 

R. H. Grirritx (of Rushville): It strikes me—in the first 
place I do not believe in muzzling the press. I don’t believe 
that anything said here, unless it be some special, private occa- 
sion, that we will not be wililng to let go to the world. I 
don’t think we ought to be afraid of the press. I have never 
been. I don’t think they have ever hurt me, excepting having 
my picture taken. I supposed I was always a handsome man, 
but my picture don’t show that. 

President Z. T. MILLer (of Bloomington): Without any 
further action upon the question we will just pass it by. The 
next widl be the appointment of the Committee on Nomina- 
tions. Is it the sense of this meeting that we appoint a Com- 
mittee on Nominations and let them select from out of this 
audience the names of “he officers to govern us during the 
coming year? 

R. H. Grirritu (of Rushville): I move that a committee 
of five be appointed by the chair to nominate officers for the 
ensuing year, and that the committee be appointed to-morrow 
afternoon. 

Motion seconded. 

F. E. Bonney (of Paxton): I am im favor of Mr. Grif- 
fith’s motion as far as the number of the committee is con- 
cerned, but I am opposed to putting the appointment off until 
to-morrow. I think the committee should be appointed at once, 
and it will give them an opportunity during the day to talk 
with the various members and see how they feel. 

The President named upon that committee Mr. J. A. 
Hunter, of Peoria; G. R. Lott, of Chicago; G. S. McCurdy, of 
Bloomington; W. B. Costello, of Chicago; F. E. Bonney, of 
Paxton. 

The Presipent: The next in order is the appointment of 
the Committee on Resolutions. I will appoint the following 
Committee on Resolutions: G. R. Lott, of Chicago; Lawrence 
Babst, of Kankakee; H. .E. Wadsworth, Jacksonville; H. G. 
Cormick, Centralia; R. H. Griffith, Rushville. 

. President Z. T. Miter (of Bloomington): The next in 
order is the payment of annval dues, that is the old members. 

W. B. Coste.to (of Chicago): In relation to the payment 
of annual dues I rise to ask for information; that is, what 
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dues are the members of the Chicago Association expected to 
pay this year? I want to ask, are the members who joined 
last August expected to pay? At that time I believe we paid 
$3.00 each for a year’s dues. 

MR Bitret (of Peoria): I will say that the members of 
the City of Peoria have concluded to pay $3.00, which will fall 
due next February, instead of $1.50. I think in view of the 
fact that the amount in the treasury is small, we should pay 
this. 

G. R. Lotr (of Chicago): It seems to me that in entering 
this organization last August the annual dues were made $3.00. 
We paid $3.00 for one year’s dues, and in justice to the mem- 
bers that belong to this organization that are not present here 
to-day I don’t think it is right for this organization to say 
that we will pay $3.00 for six months’ dues. Therefore, I 
move you, Mr. President, that the members of the Illinois Re- 
tail Hardware Dealers’ Association that joined last August 
pay $1.50 for dues, which wil) carry them until next Feb- 
ruary. 

Secretary L. M. Reeves (of Peoria): Gentlemen, I would 
like to say right here that last August, after we adjourned and 
audited a few bills and bought a little stationery, our funds 
were gone, and some of us had to advance some money in 
order to carry it through until we collected some dues. Now, 
if we cut down our dues to the old members to $1.50 by the 
time we have paid a few bills that we will have at this con- 
vention we will be in the same old rut, and will have nothing 
to work on. I think every one of the old members should be 
glad to give $1.50 for being chartered members. 

H. G. Cormick (of Centralia): It is not a question of 
what we are willing to give, it is a question of exact justice 
to those who are not present. If the funds of this Association 
need replenishing let every member of this Association go into 
his pocket and help replenish them, take old and new alike. 
I am in favor of the motion. The motion was put and carried. 

President Z. T. Mitter (of Bloomington): Is there any 
committees that you desire appointed—any special committee ? 
If not, we had better proceed to to-morrow's programme. 

W. B. Coste._o (of Chicago): I think that a Committee 
on Revision of the constitution and by-laws should be ap- 
pointed. 

G. R. Lorr (of Chicago): I move you, Mr. President, 
that the Executive Committee be requested to report to the 
convention next year a suitable set of by-laws for the Associa- 
tion. 

The motion was carried. 

President Z. T. Mitter (of Bloomington): You have 
created an Executive Committee and provided that it shall 
meet occasionally during the year, but you have not provided 
the means of doing it. Now, if these men give their good, 
valuable time to the interests of the Association my judgment 
is that they ought to have their expenses paid at least. 

S. H. Matruews (of Chicago): I move you that an order 
be drawn on the Treasurer for the expense of the Executive 
Committee when they meet. 

W. B. Coste.io (of Chicago): I rise to a point of order. 
Do I understand that Mr. Lott's motion countermands or re- 
scinds the by-laws that we are now working under? 

President Z. T. Mit_er (of Bloomington): I did not un- 
derstand the motion in that light. 

W. B. Costetto (of Chicago): We are still working 
under the by-laws with the proviso that thirty days’ notice 
shall be given. I would iike to ask Mr. Lott for his construc- 
tion of his motion. 

G. R. Lott (of Chicago): Of course, the changes that we 
would make—take such things as are detrimental to us—those 
are the things we do not want to be governed by. That thirty 
days’ notice we want to annul immediately. I will make a 
motion that the rules requiring this thirty days’ notice be sus- 
pended and that a committee be appointed to suggest such 
changes as would be agreeable to this convention before the 
adjournment of the body. 

The motion was carried. 

President Z. T. Mitter (of Bloomington): Does the 
house wish to take up the suggestion of the President 1egard- 
ing the appointment of a committee on the question of abolish- 
ing the Illinois warehouse law? It would simply be a matter 
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of courtesy to the Farmers’ Institute of this state to let them 
know that they have the moral support of this institution. 

Mr. Bitter (of Peoria): I move that a committee of five 
be appointed. 

The motion was carried. 

The Presipent: I will appoint the same members as are 
on the Resolutions Committee, namely: Messrs. G. R. Lott, of 
Chicago; Lawrence Babst, of Kankakee; H. E. Wadsworth, 
Jacksonville; H. G. Cormick, Centralia; R. H. Griffith, Rush- 
ville. 

G. R. Lott (of Chicago): I move that we proceed with 
the programme regardless of time. 

The motion was carried. 

President Z. T. Miter (of Bloomington): The next 
number on the programme is a paper by Mr. F. E. Bonney, of 
Paxton, “Do Mercantile Interests Demand A Change of Our 
Monetary System?” 

The following paper was then read: 


DO MERCANTILE INTERESTS DEMAND A CHANGE 
IN OUR MONETARY SYSTEM? 
By F. E. Bonney Paxton. 
A SORT OF INTELLECTUAL VERTIGO. 

In accepting the topic assigned to me on the prepared 
programme for this meeting, I did it with the understanding 
that I was not to go into any extended discussion of the 
monetary system or to outline or specify any new system, 
which should replace the present one, should I answer the 
query propounded in the affirmative. 

All I am expected to do is to bring out such points as 
will start a general discussion and leave the final answer to 
the question to your tender mercy, and may the shades of 
those who have wrestled with this question in the past pro- 
tect and preserve you when this discussion is once fairly 
started. 

The subject of financial systems is enough to give the 
average layman, when he attempts to discuss it, what a cele- 
brated French writer described as ‘‘a sort of intellectual ver- 
tigo.”” 

ASSOCIATIONS THE RESULT OF DISSATISFACTION. 

It is easy enough to take any one position and argue for 
or against it, but to arrive at conclusions in the face of 
widely different views and beliefs now prevalent is no easy 
matter. 

Mercantile interests undoubtedly demand many changes. 
Were we all perfectly satisfied with existing conditions, we 
should not be here to-day spending our time in discussion 
and investigation, but home behind our counters looking 
after change entirely different from that here contemplated. 

‘We want all the change that is honestly ours. We want 
interest when it is legally our due. We want to make more 
money than many of us here have been making, and we want 
more system in everything we do. 

A study of the aims and objects and topics of discussion 
of the various mercantile organizations throughout the land 
emphasizes the needs and demands for changes in the busi- 
ness world. 

NEEDS OF HARDWARE MEN. 

We need better organization. We need less ruinous 
competition. We need a better system of freight classifiea- 
tion and charges. These needs and others are growing with 
our growth and are forcing themselves to our attention with 
the pressing and important changes in our economic con- 
ditions. 

Even the suggestion of the topic, which your Committee 
has assigned to me is evidence that somewhere there is some 
one who at least questions the perfection of our present 
financial system and is feeling the need of something better, 
or, at least, something different. 

Have we, therefore, reached a point in our commercial 
progress where the mercantile interests demand a change in 
our monetary system? 

The question is asked me, and demand is a pretty strong 
word, but I shall reply in the affirmative. 

CHANGES ARE NEEDED. 

As to what the exact changes shall be, or as to how they 

are to be effected, I am, fortunately, not asked to state. 
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As I have answered the question propounded to me, you 
have the privilege of asking why I have taken the affirmative. 

I reply, we want something better, and here, I believe, I 
will be seconded by you all, irrespective of political faith or 
financial school. 

This is a question upon which I find few, if any, busi- 
ness men, who are content to let well enough alone. 

We know the old proverb says that “Changes are light- 
some and fools are fond of them,” and that immortal Shakes- 
peare has told us that “It is better to bear the ills we have 
than fly to others we know not of.” 

But neither the writer of the good old proverb nor the 
immortal bard were ever called upon to force the crowding 
problems of this age of steam and electricity, of trusts and 
combinations and of world wide exchanges and transfers. 

You may ask what changes for the better I believe are 
demanded, and I will name a few. 

MONEY QUESTIONS SHOULD BE TAKEN OUT OF POLITICS. 

First—A greater stability and permanency. A system 
whereby the money question is taken as far as possible out 
of party politics and placed where the changes of parties or 
the needs or acts of speculators cannot affect it. 

We want a dollar that will not hide at the sight of a 
Democrat or a Populist, or risk its life in gyrations and leaps 
of joy when a Republican passes by. A dollar that will not 
seek the cellar when a Gould dies, or the housetops when a 
Vanderbilt is born. A dollar that is just as comfortable and 
contented and just as much at home in the hod-carrier’s 
pocket as in the millionaire’s safety deposit vault. A good, 
common, every day, every year, every century dollar, that is 
not afraid to travel by night or by day, and that does noe 
require a life preserver when it crosses the seas, or need a 
hypodermic injection to brace up its nerves when it meets 
the dollar of any other nation. A dollar that is good wher- 
ever the ebb and flow of the great ocean of commerce may 
land it. A dollar whose value is never for an instant ques- 
tioned by Democrat or Republican, by friend or foe, and 
which is honest and clean and true by the judgment of man 
and the laws of the Most High. 

I don’t care what its material, color or weight, so it ful- 
fills the tests enumerated. 

Oliver Cromwell, when shown some silver statues in the 
niches of a chapel, inquired ‘““What are these?” ‘The twelve 
apostles,” replied the trembling dean. “Take them down,” 
said Cromwell, “and coin them into money, that they may go 
about doing good.” He doubtless would have said the same 
had they been of gold. 


AN ELASTIC FINANCIAL SYSTEM NEEDED. 

Second—A system with sufficient elasticity to meet the 
varying needs of time and place and condition. A system that 
will expand if necessary, in the cold of December, and con- 
tract, if required, in the heat of July. A system that will 
reach out into the villages and hamlets and touch the pock- 
ets of the cross-road merchant and trader in his time of 
need, that will (down) draw away from the great centers 
when its great plethora would be a menace and a temptation. 

A system that will rise when necessary and float the ship 
of trade off the sands and rocks of financial stringency and 
again subside when the lead line and plummet cannot take 
the soundings. 

A system that will readily, effectively and safely adopt 
itself to the needs of the business world without endangering 
the safety of a single honest man or tempting too much the 
cupidity of the class that is too speculatively inclined. 

A system that will not swing us back and forth between 
periods of panic, when money seeks the stockings, the tea 
pots and the caves, and times of plethora and speculation, 
when the most reckless and harebrained can get it for the 
asking. 

QUICK, ACTION NEEDED IN CRISES. 

Third—We want a system whereby in times of great or 
unforeseen danger, or of great crisis, the power to take saving 
action shall be in the hands of one man or one small group 
of men, instead of being left to the action of a long winded 
Senate or a divided House of Representatives, who will con- 
tinue, for days and weeks, and perhaps months, to agitate the 
air of the halls of Congress, while the business world fam- 


ishes and the merchant, the banker and the farmer fall by 
the wayside for the need of what might have been given them 
by a few strokes of a pen or two days’ careful study and de- 
cision. 

MUST HAVE CONFIDENCE OF PEOPLE. 

Fourth—A system that is safeguarded by the people, 
that has their confidence and that is never, for a moment, 
out of their ultimate control and into the hands of a class 
that will or can use it for their personal gain or advance- 
ment. A system of the people, for the people and by the 
people. 

You may say I have outlined a system that is ideal, but 
not practical. I beg to remind you that frequently the ideals 
of yesterday are the reals of to-day. Why, then, may not 
the ideals of to-day be the reals of to-morrow? 

We are business men with business aims and business 
wants. These aims and wants are best understood by busi- 
ness men. e 

If we want a better monetary system for business needs, 
why not elect some business men to our legislative assemblies, 
who will study how best to give us what we need, instead of 
how to best lay some wires, the proper manipulation of 
which, will return and keep them and their parasites at the 
public crib. 

We have done this in many cases, but we have not done 
it extensively enough. 

I have tried to give you some food for thought and dis- 
cussion, as requested, and my last hope is that you will not 
exclaim with Prince Henry, “O, Monstrous! But one-half 
penny-worth of bread to this intolerable deal of sack.” 

W. B. Costetto (of Chicago): I know nothing about this 
warehouse bill. I will ask Mr. Griffith to enlighten us upon 
the subject and limit Mr. Griffith to a three-minute talk. 

R. H. Grirritn (of Rushville): I used to belong to the 
agricultural implement dealers, and I was appointed on a com- 
mittee, or one of a committee, to go to Chicago and meet some 
dignified body—I don’t remember what it was, but it was a 
large body—a railroad body—and all that sort of thing, and I 
was notified by telegram, I guess, or some way, to be there on 
a certain day, and I started and got as far as Galesburg, and 
was at a hotel waiting for the train. When the time came to 
take the train a telegram was brought to me and it was di- 
rected to R. H. Griffith, at some hotel, Galesburg. Of course, 
I was at a good hotel and they found me, and the telegram 
said: ‘‘The committee will not meet to-morrow; it is post- 
poned indefinitely.” That is all I know. (Laughter.) 

G. R. Lotr (of Chicago): On behalf of the committee 
seeking this information I wish to thank the gentleman who 
spoke for the information we obtained, and if anybody else 
knows as much about this matter, why, we will embody it in 
our report. 

President Z. T. MiLter (of Bloomington): Gentlemen, 
my knowledge of the Illinois warehouse bill is almost as limited 
as that of Brother Griffith, as far as my own investigations are 
concerned upon the subject. I have not investigated the sub- 
ject, and what I do say is simply from memory that I retained 
from a wonderful conglomeration of evidence produced at the 
trust conference held in Chicago last fall. The question was 
presented there by a man who evidently had given it careful 
study. He was represented to be a member of the Chicago 
Board of Trade—had been so for eight years previous, if I 
recollect aright. The case was presented somewhat in this light, 
that we have an authorized and privileged warehouse com- 
mission in the State of Illinois who are privileged to store, and 
buy grain as well. The institution has grown to such an extent 
that it is immensely wealthy. The small buyer who does not 
own a storage house must store his grain with the rich people; 
they are both buyers and storage agents, and they charge for 
the storage what they please; they take one part of the profits 
out of the small dealer, and that is one of the ways in which 
he can be practically choked out of the market. The other one 
is that they are practically in the same position as the Standard 
Oil Company regarding special railroad privileges, which gives 
them another half or a cent per bushel and practically shuts 
him out of the market. Now, that is all I know or recollect 
about the situation. Yesterday morning I happened to pick 
up a paper and saw that the Illinois Farmers’ Institute, held, 
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I believe, at Springfield recently, adopted a resolution or a 
prayer to the Legislature demanding that the law be abolished. 
I believe the farmers are right in their demands, and if there 
is one man in the country that should be next to the farmer 
and support his just demands it is the retail dealers of the 
United States ; and I think there would be no injury or impro- 
priety at all in this convention passing a resolution and giving 
them our moral support in the matter. 

The President stated that on account of a severe attack of 
grip he had been unable to complete his paper mentioned on 
the programme for to-morrow afternoon, and had embodied a 
portion of it in his annual address. 

On motion of H. G. Cormick, of Centralia, the convention 
adjourned at 4:50 P. M. to meet at 9 o’clock Wednesday morn- 
ing. 

WEDNESDAY MORNING SESSION. 

President Z. C. Miller, of Bloomington, called the con- 
vention to order at 9:30 A. M. 

Fred Kurtz, of Chicago, was appointed Sergeant-at-Arms. 

The President requested the members to come forward 
and receive tickets for the banquet to be given at the Hotel 
Fey this evening to the visiting hardware dealers by the local 
dealers of Peoria. 

The question of allowing the representatives of the trade 
press to remain during the deliberations of the convention 
at the morning session was taken up. 

H. E. Gnadt, of Chicago, moved that the representatives 
of the trade press be allowed to remain, which was seconded 
and carried. 

The first thing in order is a paper by W. J. Krueger, of 
Chicago, “Local Organization and Its Benefits.” 

Mr. Krueger addressed the convention as follows: 


LOCAL ORGANIZATION AND ITS BENEFITS. 
By W. J. Krueger, Chicago. 
A GRIEVANCE AGAINST THE GAS COMPANY. 

In addressing you on the subject of local organization and 
its benefits, I will say, about eight or nine years ago, from the 
time of its first inception, I occasionally heard of the North 
West Association of Chicago, in a social way. Until about 
two years ago I received an invitation from this organization 
to meet with them for the purpose of a grievance against a gas 
company of our city. I was then thoroughly aroused and 
awaited the coming of this meeting with some anxiety, as I 
had a bone to pick with this company myself. Here was a 
great corporation putting its foot on my head, a very weak 
arm to guard off the blow, and needed assistance, and wanted 
my neighboring hardware men to come to my assistance. I 
was very agreeably surprised, upon entering that night, to 
find about sixty or seventy men who felt just as I did. 

, UNITED ACTION. 

The gas company was represented at the meeting and 
given some pretty strong talk. Before this representative left 
our meeting he was thoroughly impressed with the fact that 
he did not have a few individuals to deal with, but had one 
organization to deal with, who would either assist his corpora- 
tion or fight them. They wisely decided that they needed the 
assistance of the hardware dealers, and ever since then the 
Chicago Association had no trouble in adjusting any difficulty 
that arose with this company. 

EVERY PLACE SHOULD HAVE ORGANIZATION. 

I wisely chose to become a member of this Association at 
that time, and it occurs to me now, no matter how small the 
town, they should have an organization like ours. We are all 
in the hardware business for the profit that there is in it, and 
we can certainly transact all our business with more satisfac- 
tion to ourselves when we know that our competitor is a 
friend of ours rather than an enemy. A local organization 
can adopt a plan of buying such as the Chicago organization 
has, which will be thoroughly explained to you by our Mr. 
Englehardt. 

SPECIAL MATTERS DESERVE ATTENTION. 

Social matters should not be entirely forgotten in a local 
organization which, although out of the line of direct benefit, 
it is still of interest to such a body. You can ask the ladies 
to share a little pleasure in getting up a picnic or ball. Your 
organization immediately becomes looked upon with favor by 
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them. I wish to state right here, as nearly all our members 
do, in regard to enthusiasm, I look to the regular meeting with 
pleasure and any obstacle must be very severe that will prevent 
me from attending these meetings. By all means, gentlemen, 
if you have no local organization in your town, get together 
and unite at once and meet regularly, and you will never for- 
get that you have formed an organization. 
The following paper was read by Mr. Bittel: 


LOCAL ORGANIZATION. 
Wm. Bittel of Peoria. 
AN IMPORTANT TOPIC. 

The title of this paper represents an important topic, form- 
ing one of the foundations of a successful state organization. 

When we consider how much animosity has heretofore 
existed between fellow-merchants*in their business relations, 
often extending into social life, the benefit of a friendly feeling 
is at once apparent. , 

ORGANIZATION THE ONLY WAY. 

Organization is the only way this can be accomplished, 
which has been done in our city, and there never has been, in 
the recollection of the pioneers of the hardware trade, as much 
good feeling and sociability as exists here at the present time. 

The enormous advances in all kinds of merchandise dur- 
ing the past year caused one of the most remarkable periods 
in the history of the business. This fact, alone, is responsible 
for the successful consummation of our local Association, as 
several of the more far-sighted merchants realized that unless 
immediate steps were taken the year 1899 would result, instead 
of handsome returns, in discouraging failure. They had an- 
ticipated their wants far ahead and did not feel disposed to 
give the goods away. Therefore, when one of my competitors 
suggested that the matter be taken up, I offered my hearty 
co-operation. 

PRELIMINARY MEETING. 

A meeting was called for March 17th, to which six mer- 
chants responded, and preliminary arrangements were dis- 
cussed. The formal call was drawn up and all merchants 
signed (as one outsider would make uniformity impossible), 
agreeing to abide by all prices made by the Association. 


FIRST SCHEDULE OF PRICES. 

The first schedule of prices was adopted on March 2gth, 
and included nails, wire and other staple goods, forming a 
basis for that which followed. 

The Association meets every week and each member is 
allowed to present such articles as, in his estimation, needed 
revision, and, at the present time, every leading article carried 
in hardware is listed. 

Several times, through a misunderstanding, differences 
have occurred, but, as any one is apt to err, anything of this 
kind was overlooked after explanation had been made. 


NO LONGER FIND FAULT WITH PRICES. 

In the past, before we were organized, it had been a com- 
mon occurrence to have a customer find fault with any price, 
no matter how low it may have been, but this has been elimi- 
nated, as when this is said now, we know it to be untrue, and 
many customers are beginning to realize that shopping among 
hardware dealers, with the exception of saving a few cents, is 
a thing of the past, as far as Peoria is concerned. 

I have endeavored to present to you a plain statement of 
what good has been done, with a sincere desire that my fellow 
merchants do likewise, so that all towns having several dealers 
will have uniform prices and friendly intercourse, and the next 
time’ we assemble in convention will have the pleasure of 
knowing that harmony has characterized the year. 

The paper was followed by some remarks by the Presi- 
dent. 

Remarks were called for by the President, and among the 
opinions expressed were the following: 

A Memser: I would like to ask some of these gentlemen 
who have had experience what the feeling is among con- 
tractors and among the customers when they find there is an 
organization among the hardware men. 

ORGANIZATION HAS NOT CREATED FEELING. 

President Z. L. Mitter (of Bloomington): I can in a 
manner answer for the experience we have had in our city, 
that it does not influence trade in any shape or form, nor has 
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it injured trade in any shape or form; has not created a feel- 
ing between contractor and merchant in any form, and it has 
not created feeling between the trade and the merchant. It 
depends very largely how you put these matters before the 
trade. If the trade becomes impressed with the idea that this 
organization or Association was organized for the purpose 
of advancing prices, if that would be the impression that you 
would get into their mind, then it would work injury to the 
trade; but if you get your trade under the impression that 
the Association is for the general benefit of the trade and gen- 
eral public, you will have their sympathy instead of their ill 
feeling; at least I found that to be the result in our city. [ 
would like to call upon our Secretary, L. M. Reeves, to ex- 
press his views. upon this question for Peoria. 

A Member: I would like to ask where there is an Asso- 
ciation, and they have established prices, does it have a tend- 
ency to throw the customer over to the catalogue houses? Take 
it in the rural districts or small places, they are more apt to 
send to these catalogue houses for their goods, and if they 
knew you had prices set, whether they would not have a tend- 
ency to make them send over for their hardware. 

The Presipent: Is there any one in the house who will 
volunteer to answer the question? 

ORGANIZATION TO MAKE PRICES. 

A Member: I will give you my experience in our town. 
We have there an organization that makes prices, but those 
prices are principally on nails and spouting, and such stuff 
as that, that there is little competition in; but the greatest 
trouble we have is that when we come to mark our goods we 
have got one thing in view, and that is the catalogue houses. 
Now, it does not injure «us by selling goods to our customers 
as much as it does by posting them on prices. Now, we know 
very well if we mark our goods above the catalogue houses 
we are going to hear from our customers. 

CATALOGUE HOUSE HAS GONE ROUND BACK OF THE WHOLESALER. 

Now, the catalogue house is a corporation that has got so 
large that it has gone around back of the wholesale dealer and 
they are selling goods almost as cheap.as we can buy them. 
Now, there is one thing we would like to have in our town, 
if it could be accomplished, and that is some way of buying 
goods in larger quantities, so that we can sell them upon that 
market. Now, we are an organization here—I belong to 
different organizations. This is the first time I have ever 
belonged to a hardware dealers’ organization, -but I belong to 
the lumber dealers, and all I ever got out of them I will get 
out of this, and that was a good time; but when it comes to 
helping business with promises to do certain things, and we 
do not put in any money, we soon forget our promises. I 
think that will be done right here. I think we will all prom- 
ise, and all would like to see better prices and better business 
ways, but I think we will all forget it when we get home. 


INDIVIDUALS AGAINST CORPORATIONS. 

Now, there is a bright looking lot of people here, and cer- 
tainly some of them are good buyers and some that are good 
sellers; what a grand thing it would be if we could pick out 
of this crowd one man to do our buying; then we could com- 
pete with these fellows and we could mark up to their price, 
and that is the only way | think we can do it. We are a lot 
of individuals fighting big corporations. There is no use talk- 
ing, we would like to be in with those corporations. We 
would like to have our money there; they are making money 
and we are not. As long as we are individuals we can never 
compete with them. We are growing less and less every day; 
they are growing larger. I used to belong to a corporation of 
that kind; that is, I managed a business of that kind with 
success, and I would rather have my money there than any 
place that I have known of since. We can never be successful 
so long as we have to fight those kind of people. 

CUSTOMERS ARE BETTER POSTED ON PRICES. 

Men are better posted on prices than they used to be fif- 
teen years ago. We have instances occur frequently indi- 
cating that. Not long ago a young man came into my store 
to buy an air gun. He asked me if I had that kind of a gun 
and I showed him one. He was not used to the ways of buy- 
ing and before he asked the price he said, “What do you sup- 
pose I can get that for in Cnicago?” I said, “I don’t know.” 
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He said, “$1.85.” I turned: the gun over on the other side and 
marked in plain figures was $1.65, and I said, “No express 
charges or freight.”” He had got his price from the catalogue 
houses and he supposed that we were certainly higher than 
they. That is one trouble we have in our town. 

A MEMBER FROM CHICAGO: We have a system of co- 
operative buying in our local organization in Chicago. We 
can explain to the outside gentleman how we can compete 
with the department store. 

The PresipeENt: The co-operative buying question will 
be considered in another papef. 

CATALOGUE HOUSES USE SPECIALTIES AS LEADERS, 


A Memeper From Peoria: In our business we do not 
come in contact with the catalogue houses at all. We are 
handling builders’ hardware and contractors’ supplies. We 
do not find very.many contractors that buy of catalogue 
houses. But as far as combination we have here in our prices 
I do not believe that it has a tendency at all to induce any- 
body to go to the catalogue houses and buy. If you will take 
a look through Montgomery Ward & Co.’s catalogue and pick 
out the articles they have you will find that they take special- 
ties and use them for a leader. Now, they take some specialty ; 
they buy them in immense quantities—carloads of them; they 
put them in their catalogue with a great big heading. Well, 
they cut the price down. A man looks in a catalogue and sees 
saws quoted at $1.45 and says, “I believe I will go into town 
and see what John Smith charges,” and Mr. Smith will have 
to get a little more, possibly $1.75, and the customer will say; 
“Oh, you are too high, such and such a catalogue house sells 
them for so and so.” Then you will turn over to some other 
little thing in the catalogue of the catalogue house and look at 
the price on those, and he just skins the life out of them. You 
will all acknowledge that to be the truth. You will find by 
comparing things in your store you will find that you are 





lower. 
MANY SECONDS CATALOGUED. 

You will find that most of the things that are catalogued 
are of an inferior grade and a great many of them seconds; 
but as far as I am concerned, why I have never had a man, to 
my knowledge, come into our place and say anything about 
Montgomery Ward’s goods or any of these catalogue houses, 
because we do not come in contact with them. When we or- 
ganized our Association in Peoria we started in very small. 
First, we put a price on nails. There was a time here when 
nails sold as low as 8 cents profit on the keg. Everybody 
knows that will hardly pay for putting them in a wagon. Now 
we are able to get a fair margin. I will venture to say that 
there is not a hardware man in the city of Peoria whose prices 
for the last year are not at least 33 1-3 per cent. more than 
they would have been if we had not had an Association. Wé 
have not taken up co-operative buying, but so far as the price 
is concerned we have gotten the people now so they never 
think of going to another place to buy. If you will get a rea- 
sonable profit and let some of these people send to Montgomery 
Ward Co. if they want to, how much will their trade amount 
to in a year? Will you be ahead at the end of the year? If 
you are going to get a good price for the stuff you sell you 
will be ahead; if you cut down the price to nothing you will 
get nothing. 

A Memper: When a customer comes into my store to 
purchase goods and refers to a catalogue I tell him I do not 
handle catalogue goods; that I keep a good grade of gocds. 
I had a customer who bought a stove from a catalogue house. 
He came in some time ago and told me how the stove had 
turned out and he said he had enough of catalogue goods. 

A Memper: I would like to add a few remarks in regard 
to catalogue houses. You take the wholesale houses in Chi- 
cago—certain wholesale houses in Chicago—I understand that 
Montgomery Ward & Co. and those catalogue houses go fo 
them when they have not the goods in their stock and pur- 
chase to fill up their shortage from these wholesale hardware 
houses in Chicago. Now, I think these houses are doing us 
a great injury. Now, can the Chicago dealers furnish us any 
information in regard to this? 

A Memper: I would like to ask the member where he 
gets the authority for the statement that jobbing houses of 
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Chicago sell the catalogue houses cheaper than they sell us. 
I don’t think that statement is true. I would like to ask him 
where he gets his information; if he has any place that he can 
refer us to. : 

A Memeser: I got it from traveling men. That is the 
only source we have to look to. 

A Memser: I would like to ask the different dealers if 
they believe that is true. I don’t believe they do that. I know 
that I buck up against the Chicago jobber quite a good deal, 
and in every instance they have shown nothing but the friend- 
liest feeling toward the retail hardware trade. 

A member from Chicago gave some reasons for thinking 
that the catalogue houses were being favored in many in- 
stances by the wholesale hardware houses of Chicago. 

A Member: If the retail hardwate dealers in every town 
form a combination, the same as Peoria and Pekin, I don’t 
think you will have any trouble in keeping your prices up. 

F. E. Bonney (of Paxton): Referring to the matter of 
grievances, that reminds me that we had a committee ap- 
pointed on that subject last year, of which I was a member, 
and we have not had a single sign of a complaint from a single 
member of this Association since our organization last August. 
I think there is good hopes for the*future in having some 
grievances presented. I think if we go at this matter prop- 
erly, if every man who has a grievance would simply give 
names, dates, etc., and put it in the hands of this Grievance 
Committee, they can take hold of the matter and bring about 
a different condition of affairs. 


AN IMPORTANT QUESTION, 

A Memser: I don’t think there is anything more im- 
portant than the question we are discussing. It looks to me 
sometimes as if these catalogue houses were going to change 
the whole current of business for the country. They have 
done it to a large extent, I understand, in Chicago. I under- 
stand that there are whole rows of stores vacant in the sub- 
urbs; everybody takes the street car and rides down for five 
cents to these department stores to buy goods. It will be the 
same thing if we do not look out, in the country 
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LOW PRICES ON SKATES. 

Somebody spoke about skates. We bought some skates; 
we bought a hundred pairs of skates, for which we paid, if I 
recollect aright, 23 cents. I looked up the quotations for these 
skates in the catalogue of one of these catalogue houses and 
to my great amazement I saw the price of the same skates 
quoted at 22 cents, one cent less than we had paid. Well, I 
thought that was very strange, and I wrote direct to the house 
from whom we had purchased them. They wrote back a very 
nice letter, indeed, and they said that the house came to them 
and made them an offer for 5,000 pairs of skates. I bought a 
hundred. They said they had had an offer for 5,000 pairs of 
skates, and they took it. You cannot blame them. There we 
are. We have got to do the best we can; we have got to 
meet it. 

BUYING WHIPS. 


Another thing, we cannot expect to remove the liars from 
the land. After the next presidential election we may be able 
to do it. We keep whips in our store, and a saddle man came 
into my house and said to me one day, “You cannot sell whips ; 
you cannot buy them; you don’t know how to buy them. I 
buy them much cheaper than you do.” The next time my 
whip man came around I said, “This saddler over her says 
he buys his whips cheaper than I do.” He says, “How long 
have you been buying whips of me?” I says, “For a long 
time.” He says, “You have always discounted your bills.” 
I says, “Yes.” My whip man says, “I will tell you. I went 
over to the saddle man and he wanted to buy some whips. 
I sold him one bill and I have been working for a year to get 
the money for that bill; you think you pay more for goods 
than he does.” 

“IT have been buying from Chicago wholesale hardware 
houses for a great many years and I believe the jobbers are 
our friends.” 

SHOULD NOT CONDUCT BOTH A WHOLESALE AND RETAIL BUSINESS. 

A Mempber:. Mr. President and gentlemen, my troubles 
are the same as yours. Ihave a great grievance. Some time 
when I get the evidence all in I will put it in the hands of the 
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Committee: Every little while some contractor or carpenter 
comes into my place of business and asks for a price on some 
tool shat he uses in his profession and then he flaunts in my 
face that he can buy it from a certain dealer for less money. 
He cannot do it if he adds the cost of his time and carriage to 
the cost of the article. In my opinion the time will come 
when this jobbing house will either have to abandon the retail 
department or sell out to somebody else. I am also creditably 
informed, but I have not the evidence, gentlemen, this house 
have a class of men that visit the legitimate trade, and other 
salesmen who visit trade in other lines in the town. In our 
place the hardware men do not handle refrigerators; the fur- 
niture men handle those. The legitimate hardware salesman 
sells us hardware and others sell the furniture men; and in 
addition to that they havea little fellow that goes around and 
sells cutlery to the grocery stores and to anybody that handles 
anythin& made out of metal. 

I think, gentlemen of. this convention, you will bear me 
out in the statement that when you add the cost of carrizge 
to the article sold by the catalogue houses that with very few 
exceptions you can afford to sell the goods for at least as little 
money as they and make a fair profit and meet that compe- 
tition. You may think I am a little extreme in my ideas, but 
I believe we should proceed slowly in this matter; build up 
carefully; build upon a foundation that we will not have to 
recede from; constantly adding ,features to this organization 
that will redound to its credit. I say, gentlemen, that before 
the conference meets in Chicago on the 12th day of March 
for the purpose of forming a National Association of hardware 
men that many of these evils that have been complained of will 
fade away entirely and be heard of no more. The idea I 
desire to convey at this time is that we should be conserva- 
tive. Let us avoid being radical upon any question; be care- 
ful how we talk. 

I want to say, gentlemen, that I have profited by this pri- 
vate discussion. It has been worth more than all the time 
and expense in coming here. 

On motion the convention adjourned until 1:30 P. M., at 
which time it was decided to hold an open session. 

WEDNESDAY AFTERNOON SESSION. 

President Z. T. Miller, of Bloomington, called the con- 

W. B. Costello, Chicago, addressed the convention as fol- 
lows: 

IN MEMORIAM. 
By. W. B. Costello, Chicago. 


A GREAT SUBJECT. 

He who would address you to the memory of the departed 
founders, workers and co-laborers of organizations of this 
character in the great commonwealth of Illinois, has before 
him a great, noble, deep and sympathizing subject—a subject 
worthy of the expressions of the polished scholar and orator ; 
worthy of the master plastic hand of the sculptor or the painter, 
polished, poetic words of the songster and the poet, so that 
when we arise in our stand to-day at the hour set apart by 
those in charge to commemorate the memory and noble deeds 
and actions of our respected and departed treasurer and ex- 
ecutive officers of this organiation in the persons of Mr. Theo. 
Krueger and Ehler Goettsche, we realize most keenly the in- 
appropriateness in assigning this noble theme to the inexperi- 
enced mind and hand, and wish that the eloquence of a 
Demosthenes or Cicero might be represented, that justice 
might be done. 

CROSSED THE OCEAN. 

But, be that as it may, the subjects of this teeming, re- 
sourceful theme, born as they were in the Fatherland of Ger- 
many, trained beneath the traditional lines of a monarchical 
form of government, chafing undoubtedly beneath the restric- 
tive opportunities in their native.land, left their home and 
beloved friends, and crossed the ocean’s stormy deep to seek 
new homes in a Western world, on Western soil, beneath the 
effulgent rays of a Republic’s protecting arm. 

SUCCESS ACHIEVED. 

How well they have been rewarded for sacrifices made in 
youthful days! How well they have achieved success for thei? 
steadfastness and determined integrity of purpose, amid colos- 
sal opportunities to the contrary! How well they have been re- 
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warded for their noble qualities of heart and mind and brain, 
their benevolence of hand in both commercial and social circles, 
is illustrated by the score of friends true and tried, gathered 
at their funeral bier to pay their last sad respect and show 
their regard to the endearing dead. It is also evidenced by 
the material success they have achieved in life’s great struggle, 
by the broad command they possessed, and by the high per- 
sonal esteem in which they were held; showing, my dear 
friends, that forceful character in any line of energy properly 
directed brings with it success in every clime and nation; 
showing that active, energetic and intelligent manhood, tender- 
ly, yet courageously, guided, into all the details of human life, 
brings with it a cheer and good will, a touch of human happ1- 
ness equaled by no other element of mankind’s nature; giving 
to the youthful and inexperienced mind and hand a new ray 
of hope, a broader field of action; an awakened energy into 
the higher pathways of duty, making of him a broader® better, 
nobler man and a more useful citizen; a duty which, accord- 
ing to all laws of sociology, is due from one citizen to an- 
other; yet alas! only too often and too frequently in this 
rapid age of steam and electricity, in this crucial age of critical 
competition, commercial rivalry ; in this corporate, monopolistic 
age gone mad in its avaricious desire for the accumuletion of 
material wealth, regardless of personal, municipal or national 
integrity—only too often is this grand principal trodden under- 
foot, ignored and forgotten; got only ignored, but cursed, that 
laws are made that keep men from doing wrong, and conse- 
quently make men do right. In all this great battle for social 
leadership, in all this great struggle for political preferment, 
in all this great conflict in the intellectual field, in all this great 
contention for commercial supremacy, right or wrong it mat- 
ters little. To win the day is the battle cry, heard far above 
the tumult and turmoil of the waving, surging crowds, as 
they pass down the different avenues of vocations. 
ABOVE THE UNDULATING THRONG. 

And when, in the midst of all this agitation, where each 
of us finds ourselves at some time or another, oftentimes, every 
day, we see arising from amidst the undulating throng two 
manly forms, standing head and shoulders above the masses 
surrounding them, developed in all the details of manhood re- 
lating to commercial integrity, directing by their broad, com- 
manding force of character the different struggling elements 
of the thronging masses, attracting to themselves the moral 
forces for good instinctively placed in all bodies of men, gath- 
ering day by day these different elements of commercial good, 
husbanding and garnering the same into one grand, uplifting 
movement, wherein all men are.made better. 

NOBLE CHARACTERS. 

Such grand, noble characters as these, for the good of 
all, we see represented in our departed and lamented friends, 
the State Treasurer and Executive Officers of this organization, 
whose memory we, at this hour, so aprpopriately commemorate 
and whose zeal for the success of this Association was un- 
wonted and undaunted. 

DID MUCH FOR ORGANIZATION. 

Realizing the need of such, and grasping the siutation 
with that undauted, determined will, characteristic of the Ger- 
man stock, whence they came, they did much toward the 
founding and establishing of this qrganization, represented 
here to-day, and of which they held high hopes for its future 
wide and extensive usefulness in gathering the hardware 
trade of the state, and eventually of the nation, into one 
common body for friendly emulation, discussion and common 
good. 

THOUGHTS TURNED TO LIVING. 

Now, that with all kindly feeling and touching memories, 
we leave all that is mortal and human to the cold embrace of 
Mother Earth in Graceland and Waldheim, whence Christian 
thought has taught us to believe that all human kin and kind 
has sprung, we leave them to the tender mercies of an all just 
God, and turn our thoughts and attentions to those of the 
living, and say to them: 

A GREAT EXAMPLE. 

If they have done nought else than lived the noble lives 
they have lived, set the example they have set for them and 
theirs, they have done much toward accomplishing the task 





the great Creator had allotted them. But they have done 
more. They have set an example that has left its footprints 
on the sands of time, so that coming generations in future years 
may see the product of their heart and hand and brain, and, 
seeing, may take on new zeal, new force, new life, new energy, 
and be better men and nobler women for having followed the 
example set by these, our endeared friends. ; 

R. H. Grirritx (Rushville): I move that a copy of this 
be spread upon our minutes and a copy sent to the family of 
the deceased. 

Motion seconded and carried. 

President Z. T. Mitter (of Bloomington): The Com- 
mittee on Change of the Constitution and By-Laws are ready 
to report. We will now hear them. 

The following changes were made in the Constitution by 
the Association: 

In Article 2 of the Constitution the word “stock” in the 
third line shall be made to read “hardware.” * 

Add to the same article the following: “Applications for 
membership received by the Association from houses about 
whose eligibility there may be some question, shall be acted 
upon by the Executive Committee before membership in our 
Association is considered complete. Only houses whose main 
stock consists of hardware shall be considered eligible.” 

That Article 4 shall be changed by striking out the words 
“by ballot,” in Section 1. 

Add to Section 2 of Article 4, after the word “president,” 
“with the approval of the Executive Committee.” 

Article 5 to read as follows: “The regular meeting of 
this Association will be held annually on the third Tuesday 
of February at such place as may be determined by the con- 
vention. The Executive Committee shall meet at the call of 
the President and the necessary traveling and hotel expenses 
ot this Committee shall be paid out of the funds of this Asso- 
ciation.” 

Article 6. Strike out all after the word “present.” 

Article 7. We would insert after the word “Treasurer” 
the words “and Secretary.” 

H. G. Cormick (of Centralia): I desire to call the at- 
tention of the convention to the next article—8—an Investi- 
gating Committee of three members shall be elected annually 
at the annual meeting of the Association. I move that that 
article be changed to read that the Investigating Committee 
consist of five members and they shall be distributed over the 
state, and that three members of that committee shall constitute 
a quorum to do business. 

Motion was carried. 

The Committee reported the following resolutions, which 
were adopted by the convention :- 

FAVOR A NATIONAL ASSOCIATION: 

Whereas, It has come to the knowledge of this Associa- 
tion that our President has labored earnestly and faithfully 
for the purpose of forming a national organization, we hereby 
approve of the action taken by our President for the purpose 
of forming this said national organization. 

REPRESENTATIVES FOR NATIONAL ASSOCIATION. 

Resolved, That it is the sense of this convention that we 
suggest our President and Secretary as our representatives 
to attend meeting to be held March 12th next, for the purpose 
of organizing a National Retail Hardware Dealers’ Associa- 
tion; that this Association pay the necessary traveling and 
hotel expenses of said Committee. 


THANKS TO RETIRING OFFICERS. 

We wish to commend the efforts of our retiring officers 
during the past six months to make this meeting a success. 
The large attendance at this meeting is sufficient recognition 
of the labors that they have performed, and we hope that the 
incoming officers will be able to make a showing as satis- 
factory to the members of this Association in the coming year 
as the past have done. 

THANKS TO MANUFACTURERS. 

We also desire to mention the fact that we appreciate the 
efforts of the various manufacturers who have made the 
splendid exhibits and opened headquarters in connection with 
our convention. 
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THANKS TO TRADE PRESS. 

The hardware papers who have so diligently worked with 

our Executive Committee to make this convention a success 

deserve a word of thanks from this body, as they have been 

ever willing to co-operate with us, and have used their in- 
fluence for the advancement of our interests. 
THANKS TO LOCAL COMMITTEE, 

The meeting has been an interesting and enjoyable one 
from the very beginning, made so by the untiring efforts of 
the local committee, supported by the jobbers and citizens of 
Peoria, even the mayor guaranteeing to our members the free- 
dom of the city during our stay, and we wish to thank them 
all for their efforts in our behalf. 

FAVOR A TWO DAYS’ SESSION. 

Resolved, That the next annual meeting of this conven- 

tion be made a two days’ session if possible. 
DEALERS SHOULD READ TRADE PAPERS. 

Resolved, That a good trade paper is indispensable in a 
wide-awake house; that every retailer ought to take at least 
one. 

ALL DEALERS SHOULD JOIN THE ASSOCIATION. 

Resolved, That the Illinois Retail Hardware Dealers’ As- 
sociation desires every legitimate hardware dealer in Illinois 
to become a member, and we hereby urge the retail hardware 
dealer of Illinois, who is now a member, to immediately com- 
municate with our Secretary and have his name enrolled 
without waiting for personal solicitation or the next annual 
meeting. 

EXPENSE OF ENTERTAINMENTS. 

Resolved, That we greatly appreciate the efforts in enter- 
taining the members of this Association during annual ses- 
sions; and we would recommend in the future the entire 
expense of entertainment should be borne by the members of 
this Association. 

PEORIA PAPERS THANKED. 

Resolved, That the thanks of this Association be extended 
to the Peoria local press for publicity given to the convention 
and courtesy shown to the delegates. 

WHOLESALE AND RETAIL BUSINESS SHOULD BE DISTINCT. 

Whereas, Several hardware houses within our territory 
have established both wholesale and retail departments, run- 
ning the same under the same name; be it 

Resolved, That this Association is strongly opposed to 
such system. We believe that a hardware dealer should De 
either a wholesale dealer or a retail dealer; that a house 
desiring the retailers’ trade should not be expected to com- 
pete against his own customer; be it further 

Resolved, That the officers of our Association confer 
with such houses during the coming year and attempt to 
remedy this evil if possible. 

President Z. T. Miter (of Bloomington): Is our special 
committee ready to report? ; 

G. R. Lorr (of Chicago): Mr. President, on February 
sth I was requested by the President of this Association, as 
one of a committee, to present a paper to this Association on 
the following subjects : 

First. -What changes should be made in the present lien 
laws? 

Second. Should the present bankruptcy law be abolished 
or amended? 

Third. How can the legitimate dealer protect himself 
against catalogue houses and department stores piracy? 

Fourth. Should we oppose the passage of the parcel post 
delivery laws? ° 

This committee, as appointed, consisted of seven members, 
three of whom were present at this ‘meeting; among the 
absentees was the chairman of this committee. The chair- 
man wrote me about a weck ago to confine my subject to the 
matter of department stores. I supposed that every member 
was assigned to a subject. You will all agree with me that 
any one of the subjects I have just mentioned would be a vast 
undertaking and would fill a book. If I was able to give the 
proper solution of the department store question I think my 
fortune would be made. Of course, we all understand that a 
department store is an evil, but I for one think it has come 
to stay. The only question that I see before this convention 
is whether it would be possible to enact a few laws in this state 
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to make department stores do as they represent—if we could 
get a law passed that would compel them to furnish the goods 
they advertise. 

President Z. T. Mutter (of Bloomington): We would 
like to hear from Mr. Cormick. 

H. G. Cormick (of Centralia): Mr. President, the Presi- 
dent was more liberal with me, he gave me all of them. They 
are gigantic matters, gentlemen. I admit that I have thought 
upon them a little bit. I have not got started yet. I have tried 
to gain some information in reference to them. Down in the 
country whete I live we do not know much about such things. 
In a small community like ours we have very little to do with 
the lien law. We see very little of its operation. From prac- 
tical experience I could not tell you anything about it. All I 
know about the law is what I have read. So much for the 
lien law. 

The national bankruptcy act has some good features. It 
was only a short time ago that I saw where some financial 
institution in the State of Tennessee had brouwgnt a bill against 
a concern, and instead of answering the plea of the party the 
defense came into court and set up the plea that the law was 
unconstitutional and it was class legislation. I believe the 
national bankruptcy law will have to be amended before it 
will stand before the courts. 

About the department store question I know about as 
much about that as the other. I would suggest that the Presi- 
dent be authorized to appoint another committee at this time 
upon those questions. It will enable us to get better light 
upon the subject in the current year, and they will bring in 
a great deal better report. 

President Z. T. Miter (of Bloomington): I believe, 
myself, that the suggestion of Mr. Cormick is a good one. 
The majority of the subjects that we expect to consider in 
a body like this are too big and require too large an investiga- 
tion for a man to prepare a paper on and do himself and the 
subject justice in two or three weeks’ time. I believe it is 
a good suggestion that the speakers who are to introduce the 
leading topics for our next meeting be selected to-day. 

The gentlemen present here to-day representing jobbing 
hotises, manufacturers, and their traveling men, we consider a 
class of people whose interests are identical with oy own, 
yet it appears that some men at least think that we have a 
grievance against some of them. The traveling rfi€n have 
done everything in their power to make this meeting a suc- 
cess. We would like to hear your side of the question. The 
question raised in the mind of some members of this Associa- 
tion is whether it is policy for a man in the retail business to 
patronize a large jobbing house that means to do the whole? 
sale business of the country and then also travel over the 
country and sell to the retailer's customers. We would like 
to hear your side of the question now. Now, I don’t have an 
idea in the world but what you people have a good showing 
to make upon that subject. Possibly some of us dealers are 
looking at this subject from the wrong standpoint, and some 
of you are able to straighten us out. We wish to give you the 
opportunity to do it now. 

We would like to hear from Mr. E. H. Walker. 

Mr. WaLKER (of Walker Hardware Co., Peoria): Mr. 
Chairman, I am not a speaker. I am heartily interested in 
this question. We quit the retail business about fifteen years 
ago, and we have not sold a dollar’s worth of goods at retail 
since. I think the jobber should stick strictly to the jobbing 
trade. 

President Z. T. Mitter: I will call for Mr. Trout. 

Grorce W. Trout (of Geo. W. Trout & Co., Chicago): I 
can only say that most of the members with whom I am per- 
sonally acquainted know our sentiments thoroughly upon this 
subject—that we are thoroughly in sympathy with the pur- 
poses of this Association; that we believe thoroughly that 
the trade should be restricted entirely in the direct channel 
where it belongs; that jobbers should not go outside of their 
regular legitimate hardware trade to sell their goods. 

President Z. T. Mitter (of Bloomington): Perhaps I 
ought to have been a little more definite in bringing before the 
traveling men just about the line of thought that we thought 
they could be beneficial into this Association. Men who travel 
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over the country as much as they do and meet as many kicks, 
or all the kicks that are out—at least they get the full benefit 
of it. If there is a question or a difficulty arises between the 
jobber and the dealer they are in a position to get a correct 
view of the situation a good deal better than the dealer is. 

GEORGE LuBBE: (Simmons Hardware Co., St. Louis): 
I am not competent to speak upon the subject. All I can 
say is, that I am in hearty sympathy with selling the retail 
trade and staying out of the hands of the consumers. 

Mr. MitcHett (of Chicago): . Gentlemen of the conven- 
tion, there is perhaps no one traveling man in the convention 
who come in contact with more different classes of trade than 
I have. I have in my earlier experience as a business man 
had a chance to observe some changes in the conduct of the 
jobbing business. My earlier experience was with jobbing 
houses, and, having brothers working for jobbing houses, I 
know some of their principles. In the early days a great 
many of the jobbers of Chicago conducted their business, 
having a semi-retail department where they sold brother houses 
or to employes of brother houses. That is done somewhat, 
but not as extensively to-day. An order has to go from one 
house to another for the party to get what he wants at reduced 
prices. I stand in a position of a manufacturer’s agent hav- 
ing dealings with jobbers and with the larger retailers or the 
retailers in some of the larger places. It is customary, I be- 
lieve, for a graduated price, especially with those who are 
conscientious in their dealings with business men—one price 
exists for one class of trade; another class exists for another 
class of trade, and those prices are rigidly held to. The 
greater contest is between manufacturers and manufacturers 
and jobber and jobber. In the manufacturing business we go 
out and meet competition of others of our own class. 

If the manufacturer’s agent can go to the dealers and 
help to elevate the class of goods that are handled—lift them 
above the competition of the department store—it is to their 
interest and to the interest of the dealers that such a party 
should go out. The same is true if they come in competition 
with the catalogue houses, they can influence the raising of 
prices on the part of the catalogue houses; the salesmen can 
influence the advance in the price. We have done that much 
for the retail trade. I thank you for your attention. 

R® R. Exuiott (Estate of P. D. Beckwith, Dowagiac, 
Mich.) : In behalf of the traveling men here I wish to thank 
the meMbers of this Association for their courtesy to us all. 
I am sure that the representatives of the houses with which 
you are glad to do business must be gentlemen. We must 
be dignified, and we must to the best of our ability endeavor 
to cultivate your confidence. We are simply a cog in the 
wheel between the manufacturer and the merchant, and we 
must endeavor to represent our house as it is. As a repre- 
sentative one, I think among the largest of those concerns in 
the country, we have always done our business direct with 
you gentlemen, and no nan can ever point to a single case 
where a consumer has written in for a dollar's worth of our 
goods but what we have referred him to the nearest hardware 
man in that territory. We are heartily in sympathy with you. 
I can see in your Association a great deal of good. I would 
like to have you gentlemen take this one thing under con- 
sideration. In the State of Iowa, they have seen fit to make 
the traveling men who see fit to apply for membership—they 
make them their lieutenants, and make us honorary. mem- 
bers so we do not get into their secret business; and I will 
say to you gentlemen to-day that you have not got any 
stronger lieutenants in the State of Illinois than your humble 
servants, and we are in full accord with you. 

J. LepaGe (Bridge & Beach Mfg. Co., St. Louis): I 
am thoroughly in sympathy with the Association. I believe 
the traveling men can do a great deal towards its success. I 
think the Association ought to provide the travelers with ap- 
plication blanks, and as they go along they have always time 
to attend to something good, and I do not believe there is one 
of them that would not be glad to help your Association that 
much. I know I would for one.. Our interests are identical, 
and I believe that by all working together it will be a good 
deal better for us. That is all I have to say. 

GEORGE MILLAR (of the Detroit Stove Works): All I 
can say is, that our people are in full sympathy with this 









Association, and that personally I will and have done a good 
deal of talking for it among the retail trade. 

Mr. Sawyer (of the Joliet Stove Works): There is not 
very much that the Joliet Stove Works could say. They are 
in hearty sympathy with the Association. They confine them- 
selves entirely to the retail trade. We have always believed 
that was the proper thing to give the dealers the best article 
and to give it to them entirely. 

Mr. Hype (of Schneider & Trenkamp, Chicago): Mr 
Chairman and gentlemen: My friend Elliott said just, ex- 
actly what I was going to say. I can ditto his remarks. |] 
can vouch for most all of the traveling men here to-day. 1 
realize that my customers are my capital; that their interest is 
my interest. I should think that any manufacturer would 
think the same way. I know that our firm is in hearty sym- 
pathy with this Association. We stand ready at any time to 
advance the organization, and I hope next year to stand here 
at the next meeting and see double the number that are here 
to-day. 

J. O. Becrarr (of the Estate of P. D. Beckwith, Dowa- 
giac, Mich.): Mr. President, and gentlemen of the Associa- 
tion: I came out here from Michigan to meet the members 
of this Association, and not with any intention of making 
them any speech, or give them any new ideas. I am very glad 
indeed that I came. I have met some very fine gentlemen, and 
I am very glad to see the interest manifested in the work of 
this Association. It has been my pleasure to attend the meet- 
ings of Associations of other states at different times, and 
while I have attended some that were larger because of their 
age, I don’t think that I ever attended one where the mem- 
bers seem to be more interested in the work of the Asso- 
ciation. 

B.C. MILLINGTON (Taplin, Rice & Company, Akron 
Ohio): Gentlemen, There don’t seem to be any difference 
of opinion as to what the traveling men will do. I think the 
members of this Association can easily settle the question 
of who the traveling man shall sell. We will all assist you 
as far as I know in getting members in, and will do what we 
can to stop this matter of selling to department stores. We 
are in hearty sympathy with you, and will do what we can 
for you. 

W. W. Turner (W. W. Turner & Co., Chicago): Mr. 
President: Ais a representative of manufacturérs and a man- 
ufacturer on a small scale myself, I hardly know which way 
to address you as a Retail Dealers’ Association. My object at 
present is to sell manufacturers’ goods to the jobber, that is, 
the goods that we manufacture; in that way reach the retailer. 
I have also another line which we expect to sell to the jobbers, 
and still another line which we expect to sell to the retailer 
direct; so I might make three straight and distinct speeches. 
I am in cordial sympathy with what has been said in regard 
to the object of the Association. I don’t see why this Asso- 
ciation should not become a great success. 

T. S. Watson (of the Twin Burner Vapor Stove Com- 
pany, St. Louis): Mr. President, and gentlemen of the Con- 
vention: In listening to these speeches there comes into my 
mind an illustration of this character: On one occasion a 
king sitting on his throne sought out the subject that loved 
him best. There came from the realm the Nobles, and the 
king was well pleased, for each said to the king: “I love 
thee.” At last a poor peasant who had received the lashes of 
that king came into his presence and said: “Oh, king, I love 
thee: look at these scars; see these bruises; but I have been 
loyal to you arf I love you still.” I come before this con- 
vention and before these hardware people feeling that way. 
I represent a house very old, but it has not been amongst 
you for several fears.,, When we, the poor peasant come, 
kicked and buffeted about by you, while these nobles have re- 
ceived your blessing, and each one has come and said that | 
love thee. I am pleased to meet this Hardware Association 
I am pleased to come in contact with these traveling gentle 
men. If these retail hardware dealers thoroughly understood 
the traveling men we would have an easier time. We are bu! 
the mediators, the arbiters between the dealer who. gives u: 
his products, or our products, and the consumer. I. enjoyed 
my visit. to this convention very much, and.should I. be withi: 
traveling distance of an Association of this kind it will affor: 
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me much pleasure to attend it. Gentlemen, I thank you. 

President Z. T. Mitter: Before we adjourn this ques- 
tion, I don’t know whether it is necessary for me to make 
any further explanations of the manner in which I broached 
it, but in justice to myself I deem it entirely proper for me 
to do so. I believe that there are two sides to this subject, 
so far as the matter relatzs to the conditions between retailet 
and dealer. I did not intend to allude to any individual cases. 
but just as I put the question before you yesterday, that | 
was considering the more economic influences of present con- 
ditions. I believe that every intelligent jobber or traveling 
man who has given these matters more or less thought can 
come up here and express his opinions without getting in any 
manner personal. The Association had no individual or per- 
sonal matters under consideration at their forenoon meeting 
If they had it would be something that would be considered 
by the Grievance Committee. 

Mr. Lewis (Peerless Steel Range Works, Chicago): |] 
don’t know, gentlemen, that there is anything that I can add 
different to what has been said; but as a manufacturer myself 
it would appear to me that a manufacturer must be very 
short-sighted if he cannot see in this movement, spreading sc 
rapidly throughout the country, on which side his bread is 
buttered. We certainly feel that we have put ourselves in the 
proper light before you. I don’t believe that any of the 
Associations, even our local Association in Chicago, has any 
grievance whatever. I recognize that a great deal can fe 
accomplished. by these Associations, but the great benefit, | 
believe, will be realized when your national association is 
fully organized. , 

Mr. Wetts (E. C. Atkins & Co., Inc., Indianapolis): 1] 
don’t know whether I was ever called upon to make an ad 
dress before in an Association of this kind, previous to this 
time, but I will say that I am not capable of doing so. You 
will always find me on top as a representative of the Atkins 
saws. I will say that we are in hearty accord with the Asso- 
ciation. 

J. J. Sunzicu (Bishop Saw Co., Chicago): I never made 
but one speech in my life. I said twenty words at that time 
So far as selling to department stores is concerned, those that 
know of our goods know what we have done, ever since we 
have been running. We do not propose to change that mode 
of doing business. I don’t think there has been anybody that 
can accuse us of doing anything of that kind. That is all ] 
have to say. : 


Frep C. SHay (W. Dewees Wood Company, Chicago) : 
I want to thank the convention for the courtesies shown me 
and to say that I am in hearty sympathy with the Illinois 
Retail Hardware Dealers’ Association. I attended the Wis- 
consin Association a few days ago and they have in that Asso- 
ciation what I do not think you have—they have a large Bump 
—a man by the name of Bump. He is an honorary member of 
the Wisconsin Association and he brought in more than fifty 
applications to the Wisconsin Association. Now, gentlemen, 
if there is anything I can do for you in the way of helping 
your Association along, call upon me and I will gladly do it. 

The Presiwent: Let us hear from the press. 

S. P. Jounston (of THe AMERICAN ARTISAN): Mr. 
President, and gentlemen: I wish to say that we never sold 
any of our goods in department stores. I wish to express my 
feelings in a very short speech. I will tell you a little story. 
There was an Irish boy that was over in this country and he 
did fairly well, and he got an exaggerated idea of the impor- 
tance of this great and glorious republic. He went back to the 
old country. He went around to see his father, and the old 
man was delighted to see him, and took him out in the orchard 
and says: “What do you think of those apples? Ain’t those 
pretty large apples?” The boy replied: “Oh, yes; we have 
got cherries in America that are bigger than those.” A little 
while after his father took him and showed him some pump- 
kins. He says: “Ain’t those very fine pumpkins?” The boy 
says: “I have seen potatoes in American larger than those.” 
The old man didn’t say anything. That night he went to a 
little pond and he got a snapping turtle and put it in his son's 
bed. When the young man went to bed the turtle bit him on 
the toe. He woke up and called to his father and said: “What 
is that?” The old man says: “That is an Irish bedbug.” 
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He says: “Can you beat it in America?” Gentlemen. I want 
to say that in my opinion Peoria is the Irish bedbug of con- 
vention cities, and the Illinois Retail Hardware Dealers’ Asso- 
ciation is an “Irish bedbug” among trade Associations. Gen- 
tlemen, I thank you. 

Geo. W. Core (of the Jron Age): Mr. Chairman and 
gentlemen: I am delighted, indeed, to have the opportunity 
of addressing you this afternoon. I hadn't any idea that the 
members of the press would be. called upon to speak. I 
thought this would be only for the members of the Associa- 
tion and for the representatives of jobbers and manufacturers, 
and we were prepared to take a few notes, and we have been 
trying to collect our notes, and I am glad to say that wha you 
have said has been of a very high order indeed. I have at- 
tended a good many state Hardware Dealers’ Conventions, and 
I must say that this convention has been one of the most 
interesting that I have had the pleasure of attending. I think 
you have a magnificent future ahead of you, and I think from 
the way in which the representatives of the jobbers and the 
manufacturers have expressed themselves to-day that you 
will not have any work for your Grievance Committee the 
coming year. 

H. H. Roperts (of the Jron Age): Mr. President: 1 
am not an editor. I came down here as a representative of 
the business department of the Jron Age, to see whether I 
could get enough money 10 pay the expenses of the editor. I 
have not gathered in any cents (sense) yet, and instead of 
handing in applications for membership I think I will dig 
down and get some subscription blanks; but I am a little in- 
terested in this question of selling to retailers; whether it 
hurts the /ron Age or not I don’t know. It goes to every- 
body. It is like Pitcher’s Castoria, everybody wants it. My 
friend Bowman told me what he was going to say, and if you 
had called on him first he would have made exactly the same 
remarks to you that I have. Gentlemen, I thank you for call- 
ing upon me. 

J. W. Bowman (of the Stoves and Hardware Reporter) : 
I deny the allegations and defy the alligator. I can say ditto 
to all of Mr. Cope’s remarks. I don’t know that I can add 
anything to what the gentleman has said. I will refer you 
to the copies of the trade press for the minutes of this meet- 
ing. I thank you. 

President Z. T. Miter (of Bloomington): We will now 
have to proceed on our regular order of business. We will 
hear the report of the Auditing Committee. 

W. J. Kruecer (of Chicago): The Auditing Committee 
have the following report to make: 

We, the undersigned Auditing Committee appointed to 
examine the books of the Secretary and Treasurer, have ex 
amined same and found them correct. The Committee, after 
carefully considering the financial condition of our Associa- 
tion, would recommend that each member be assessed one 
dollar, owing to the fact that it is no more than proper to com- 
pensate our President and Executive Committee at such times 
as they are called away on official business. 

(Signed) W. J. Kruecer, Chicago. 
Wm. Bitte, Peoria. 
D. D. Vevpe, Pekin. 


W. B. Costello, Chairman of the Nominating Committee, 
made the following report: 

We have selected the following officers: 

President, Z. T. Miller, of Bloomington. 

Vice-President, George A. Engelhardt, of Chicago. 

Secretary, L. M. Reeves, of Peoria. 

Treasurer, F. F. Porter, Chicago. 


EXECUTIVE COM MITTEE. 


Z. T. Miller, of Bloomington. 

G. A. Engelhardt, of Chicago. 

L. M. Reeves, of Peoria. 

F. F. Porter, of Chicago. 

D. D. Velde, of Pekin. 

D. McLaughlin, of Chicago. 

L. Babst, of Kankakee. 

L. Rosenberg, of Chicago. 

Charles Maurer, of East St. Louis. 
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GRIEVANCE COM MITTEE. 


Fred Kurtz, of Chicago. 

H. G. Cormick, of Centralia. 
J. A. Hunter, of Peoria. 

F. E. Bonney, of Paxton. 
R. Murphy, of Galesburg. 


The Committee nominates the following gentlemen to at- 
tend the conference at Chicago for the purpose of forming a 
national association: Mr. Z. T. Miller, of Bloomington, and 
Mr.L. M. Reeves, of Peoria. 

The officers nominated, on motion, were elected by accla- 
mation. 

On motion, Mr. H. G. Cormick, of Centralia, and R. H. 
Griffith, of Rushville, were added to the Committee to attend 
the Chicago conference. 

On motion, the Committee to attend the Chicago con- 
ference were authorized to select their own alternates. 

President Z. T. Mitter (of Bloomington): I would say 
to the members of the convention that to save extra labor for 
the Secretary, and there is no one in the house that appre- 
ciates more how much labor he is doing than I, I would 
suggest that the members refer any grievances to the Secretary 
of the Grievance Committee direct. If the Grievance Com- 
mittee has anything to refer or any conclusions to report they 
will do it to the Secretary of the Association. 

The question of the next place of meeting was taken up 
and it resulted in the selection of Galesburg. 

The following amendment was adopted to the constitution, 
to be known as Section 2 of Article II: 

Applications for honorary membership may be received 
from parties not directly interested in the retail hardware 
business, who shall be entitled to the social benefits of this 
organization, but not be admitted to business meetings, and 
have no vote. The fee for honorary membership shall be $2, 
and annual dues $1. r 

The President called attention of the convention to the 
closing words of the report of the Auditing Committee in 
regard to the payment of $1 additional into the treasury. 

George A. Engelhardt, of Chicago, read the following 
paper on “Co-operative Buying” : 


CO-OPERATIVE BUYING. 
By Geo. Engelhardt, Chicago. 
MEETING DEPARTMENT STORE COMPETITION. 


Being called upon to give my views on Co-operative 
Buying, I shall endeavor to give you a full and comprehen- 
sive account of my experience on this most important sub- 
ject. 

Surrounded as we are by department stores of every 
description, whose sole object seems to be to undersell the 
legitimate dealer on seasonable goods, it behooves us to get 
a move on ourselves and prevent them from doing this, and, 
if possible, to undersell them. 

Why is it that -we are undersold by the large department 
stores? 

Because they buy in larger quantities. 

Can we buy the same quantities they do? I say, No! 
Being unable to do this single-handed, the question now is: 
What steps should be taken to put us on the same buying 
basis? There is only one, and that is co-operative buying. 

CO-OPERATIVE BUYING. 

Co-operative buying is a benefit to the retail dealer as 
well as to the general public. It enables us to buy and sell 
our goods so bought at as low and often times at a lower 
figure than the department stores. We all buy and sell at 
the same price, thereby working together in perfect harmony 
and preventing all price cutting, which is otherwise done to 
meet competition. 


EXPERIENCE OF CHICAGO. 


About five years ago the Chicago Hardware Dealers’ 
Association began the experiment of co-operative buying, and 
continues to do so with great success, and the result is that 
it is now one of the leading topics of every Hardware Asso- 
ciation in the United States. 
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We began our co-operative buying by appointing a com- 
mittee of two or three members, who, being well posted and 
having had long experience, were particularly suited for the 
undertaking. 

This committee would notify all of the best manufactur- 
ers that they were ready to receive bids for the Association. 
This method in itself would lead manufacturers to make their 
rock bottom prices. These bids and also samples of the various 
lines would be brought to our meeting, and after a critical 
examination the best, but not always the cheapest, would pe 
decided upon. The successful bidder would then be notified 
of the fact by our Secretary. 

Some manufacturers in quoting prices would state a cer- 
tain amount, and then allow a rebate if a certain specified 
number were bought during the season. This rebate varied 
from 10 to 30 per cent. In cases of this kind the buyers would 
call for specifications and if the necessary amount could be 
purchased, would take the rebate in consideration of making 
their selection. Goods bought on this plan would, of neces- 
sity, have to be billed to the buyer and by him rebilled to the 
members of the Association. For his services the buyer 
having this in hand receives a commission of 5 per cent, but 
for all goods billed by the manufacturers direct to the dealers 
he receives no remuneration. 


SECRECY ON QUOTATIONS. 


One of the most important facts in co-operative buying is 
secrecy on quotations. 

Most all manufacturers on submitting prices will instruct 
the buyers to instruct the members to hold the prices as con- 
fidential. But invariably some member, striving to outdo the 
buyers, would let his mouth run away with him, and blow it 
all into the ears of an unsuccessful bidder; right here is 
where the troubles of the buyers begin. This unsuccessful bid- 
der, out of pure spite for some fancied wrong, would then 
name this dealer a price which would be as low as the price 
obtained by the buyers. 

This dealer, thinking he had a cinch on his fellow-dealers, 
by stocking an article which his competitors did not and 
would not carry, would place an order. 


TROUBLES OF THE BUYERS. 


Now supposing this article was one that the buyers had 
bought subject to quantity rebate, and also supposing that 
several dealers did the same thing, how can you expect the 
buyers to make up the necessary total? Shall they buy and 
pay for the goods out of their own pockets? Strange as ‘it 
may seem to any fair-minded person, this had to be done by 
the buyers on two occasions. 

I know, from my own personal experience, that this ever- 
lasting blabbing has had the effect of hindering us in obtain- 
ing prices for the next season. 

Such dealers are not worthy of the confidence placed in 
them by the buyers, and ought to be deprived of the benefits 
the buyers can give them. 

All dealers should bedr in mind that it i: the quantity 
that affects the price and not the buyers. 

I have also noticed that the bidders generally wait until 
we had made our selection before selling or quoting depart- 
ment stores. 

These lines bought through the buyers have always been 
a bee in the department store buyer’s ears. It makes them 
hustle. They cannot undersell us. 


DEALERS UNDERSOLD DEPARTMENT STORES. 


As an instance that will better illustrate the object in view, 
I will say that at one time we bought two lines of Blue 
Flames. One we were sure the department stores could not 
get and meet our price, and on the other we were equally 
sure they could get. In the case of the former we had things 
all our own way, and in regard to the latter I have this to 
say: Last summer a certain department store down-town 
came out with a big advertisement reading: “Brightest 
and Best Blue Flame Oil Stoves only $4.95.” You could have 
bought this same stove from any other dealer in our Asso 


‘ciation for $4.40, and we made a good profit even at that 


figure. 
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CREDITS IN CO-OPERATIVE BUYING. 


A very important factor in the matter of co-operative 
buying is the subject of credits. It is of the utmost impor- 
tance that goods billed to you direct should be paid inside 
of thirty days. The same is equally true of goods billed to 
you through the buyers. 

Regarding the former, by paying your bills promptly, 
your trade will be sought after and the buyers can obtain 
the best prices. Regarding the latter, if your buyer assumes 
your account, you should make it your business to return 
his money to him as soon as possible. In every instance 
where I had assumed the accounts I had to pay for part of 
the account out of my own pocket and then wait from two 
to four months before the parties saw fit to repay me. I am 
happy to state that these parties are only a very few in num- 
ber. 

CHRONIC KICKERS. 

Right here it may not go amiss to state that there are 
some chronic kickers who seem to think that the buying com- 
mittee is composed of a lot of millionaires who have no busi- 
ness to look after, whose time is their own, and who have no 
other motive than to secure for them such goods as they may 
want, and then, to cap the climax, they kick because the 
buyer is receiving a measly 5 per cent. for all of his trouble. 
Let any of these kickers handle and collect for a carload of 
goods and I will bet ten to one that he will be the sorriest 
man in town. 

KICKERS KEPT QUIET. 

I think I have proven’ my. assertions at the last meeting 
of the Chicago Hardware Dealers’ A’ssociation, when by hard 
wrangling, we succeeded in securing three members who 
were willing to accept the buying committeeship. Not one 
out of fifty was willing to act. The kicker’s time has come 
and I will say right here that as far as I am concerned that 
if the kicker wants my job he can have it, and I will thank 
him very much for the. favor. 

If the kicker does not want.the job then it is time that 
the kicker stopped kicking. 

ILLINOIS ASSOCIATION SHOULD TAKE UP BUYING. 

I beg the gentlemen’s pardon for stating these things in 
this meeting, as they seemingly. belong only to the Chicago 
Dealers’ Association, but I was called upon to give you my 
experiences as a buyer, and I am endeavoring to give you 
both sides of the story as I have found them. It may be of 
some service in aiding us to draw up a set of rules. governing 
these points when the IHlinois Hardware Dealers’ Association 
is ready to tacklé the subject of co-operative buying. 

. The old saying, “What is good for the goose is not 
always good for the gander,” will also apply to co-operative 
buying in Chicago and country towns. Buying as we do in 
Chicago, all goods are either delivered to our stores, or, in 
case of outside shipment, are billed to Chicago, either f. o. b. 
here or at point of shipment. 

This is all right as far as Chicago is concerned, but it 
may not be of any benefit to the out of town dealer. This, 
of course, is something that will have to be studied more 
closely, and I think our country cousins will be better able 
to make a decision when the time comes for action. 

My opinion. is that the saving in price will more than 
offset the difference in freight by not less than from 10 to 20 
per cent. 

COMBINATIONS OF MANUFACTURERS WILL MAKE LARGER PRICES. 

Regarding co-operative buying at the present time, my 
opinion is that the combinations of manufacturers will have a 
tendency to higher prices, even to large buyers, and I think 
it will take an enormously large order to make one or the 
other come down. Manufacturers and jobbers are organizing 
to secure better prices. We must follow their example in 
order to secure better prices for ourselves and our trade. 

It will certainly be a very hard and trying undertaking 
for the buyers to get anything worth having at reasonable 
figures. 

SMALL DEALERS RECEIVE EQUAL BENEFIT WITH LARGER ONES. 

Comparisons have often been made between the large and 
small dealer relative to Association buying. 

How often has the question been asked, “What do you, 
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who buy 50 or 100 stoves a season, gain over your competitor 
who buys only ten in a season?” 
As far as profit is concerned, I gain nothing, but I also 


’ find that I can buy cheaper, and my competitor a good deal 


cheaper, and I also find that doing so adds another to tne list 
of department store fighters, and lastly, I find that co-oper- 
ative buying furnishes us with the only weapon with which 
we can ever hope to fight our common enemy, the department 
store. 

HAS ELIMINATED JEALOUSY. 


I have found that co-operative buying has drawn the 
members more closely together, has given us a larger attend- 
ance at our meetings, made a membership in our organiza- 
tion worth going after; and above all, has done away with 
that jealous feeling concerning business matters that existed 
some eight years ago. 

Co-operative buying is a good thing. 

Push it along. 

President Z. T. Mitter (of Bloomington): Do you want 
to discuss this question this evening, or are there enough of 
you that will stay here to hold a session to-morrow morning 
and take this question under consideration? I appreciate the 
fact that there is a lot to be spoken upon the subject, a large 
variety of ideas to be brought out and presented. 

J. Bacsy (of Tuscola): There is one important ques- 
tion that we have not touched upon, and that is trusts. We 
want to discuss that. I think it is as important a question as 
any we have had up. 

President Z. T. Mitter (of Bloomington): There is an 
important item that I want to mention to you in regard to 
our next meeting. Your officers are wonderfully handicapped 
in preparing a programme for your meeting. As you are 
aware, last fall we went to Chicago and we were strangers; 
we were just beginning to get acquainted with one another. 
Prior to this time we did not ‘know who to select to take part 
in the programme. I have made a list, and I want to notify 
you all right now that you are going to be on the programme 
in 1901. I am not going to assign your subjects. I am going 
to let you study this matter up yourself and see upon what 
subject you would like to speak. I will read the names: 
Messrs. Bonney, Costello, Griffith, Cormick, Lott, Reeves, 
Miller, Rosenberg, Shaw, Bittel, Swan. 

W. J. Kruegcer (of Chicago): Before we proceed with 
the discussion I would like to make a motion that it be made 
a special duty of the Executive Committee to investigate and 
report at our next meeting plans of operation for the ensuing 
year. 

The motion was carried. 

President Z. T. Mitier (of Bloomington): We are ready 
to discuss the co-operative buying question. Any one that has 
any views at all to express on the subject we will be pleased 
to hear from them. 

Geo. A. ENGELHARDT (of Chicago): I would like to hear 
from some of the country members, what plans they have in 
view in the matter. I don’t think any members present from 
the Chicago delegation could give them any pointers. 

Grorce E. Swan (of Mattoon): I don’t know as I am 
prepared to speak upon this question at this time. “I hardly 
think that the Association has gathered together enough mem- 
bership to take up this paper at this time. 

The speaker referred to the price of nails and said it 
was his opinion that the dealers were being imposed upon by 
the manufacturers of nails in making an unreasonable advance 
in the price. 

After some remarks by the President on the question of 
co-operative buying the convention adjourned at 6:55 P. M. 
for the purpose of further discussing the subject to-morrow 
morning, at IO A. M. 


WEDNESDAY EVENING. 

The banquet at the Hotel Fey on Wednesday evening 
which was tendered the members of the State Association 
by the Peoria members was a most enjoyable affair. Promptly 
at eight o’clock the guests, with their entertainers, filed into 
the capacious banquet room of the Hotel Fey, where they 
discussed the following menu at a table profusely decorated 
with flowers: 




















































































































Canape of Anchovies 





Rockaways 
Celery 





Sea Turtle Clear, Amontillado 


Pim-olas Cheese Straws Salted Walnuts 





Fillet of Sole a la Golbert 
Sliced Tomatoes Potatoes Dauphine 











Claret 
Lobster Cutlets, a la Victoria 
French Peas in Cases 
Roast Turkey, Cranberry. Sauce 
Punch Au Kurch Sauterne 





Roast Plover, Barde 
Water Cress Saratoga Chips 





Lettuge-Asparagus Salad 





Neapolitan Ice Cream Assorted Cake 





Fruit 





Cheese Crackers 





Coffee 
Cigars 

At 11 o'clock Mr. Wm. Bittel, of Peoria, on behalf of 
the local Association, addressed the meeting, introducing Mr. 
Chas..D. Clark, of Clark, Quien & Morse, Peoria, as Toast- 
master of the evening. Mr. Clark said: 

It gives me great pleasure to act as your Toastmaster to- 
night. .I know you are anxious to hear from a large number 
of speakers. You will hear plenty of stories and songs. I 
want to say if this is the way the retail hardware men live I 
will have to get back into the retail business. I am sorry 
Mayor Lynch, the first speaker, is indisposed. 

H. G. Cormack, of Centralia, was called on for the toast, 
“The Retail Hardware Association of Illinois.” Mr. Cor- 
mack likened himself to a stammering gentleman trying to 
buy a ticket to go by freight because he couldn’t express him- 
self. He predicted a brilliant future for the Association, and 
spoke highly of the magnificent entertainment the dealers had 
received at the hands of the people of Peoria. 

Toastmaster Clark next introduced Chas. S. Jones, of the 
Western Merchants’ & Manufacturers’ Association, who stated 
that some of his happiest boyhood days were in hanging 
around the village hardware store. Mr. Jones spoke on the 
benefit of organization. 

The next number on the programme was a song from 
the Fey Hotel Quartette, which was encored. 

R. H. Griffith, of Rushville, who has been in business 
since 1852, was next introduced in an interesting reminiscent 
manner by the Toastmaster. Mr. Griffith told a capital story 
about a minister who preached better with a five-dollar gold 
piece in his pocket. He told about a long horn made by his 
brother, who was a tinner. His talk was principally along 
the line of honesty as the best business policy. 

Toastmaster Clark, after wittily commenting on Mr. Grif- 
fith’s speech, called on R. R. Elliott, of the Estate of P. D. 
Beckwith. He thanked the Association for their kindly treat- 
ment of traveling men, and told a good story of Sarah Bern- 
hardt, as well as a variety of other excellent ones from his 
extensive repertoire. 

R. A. Culter, of the Culter & Proctor Stove Co., Peoria, 
was next called on to speak on “Stoves.” His interesting talk 
was as follows: 

“A few days ago I was notified that some one desired 
to talk to me over the telephone. I went tc find out who it 
was, but could not understand him, so I called my son to 
the telephone. I heard him say, ‘Yes, I'll tell him; he'll be 
delighted. You couldn’t do anything that would please him 
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better.’ I asked my son who the man was. He said he did 
not know. I asked him what the man wanted. He said: 
‘He wanted you to deliver a little address before the Illinois 
Retail Hardware Dealers’ Association.’ I said: ‘But I never 
made a speech in my life.’ He replied: “Then it’s about time 
you commenced.’ (Applause.) 

“I have met many pleasant gentlemen here this evening. 
I am glad to see you. I am glad you selected Peoria as your 
place of meeting. We are proud of Peoria. We are also proud 
of Chicago. We “have a little gem here in our city. 
sorry the weather is so inclement. 


I am 
I am glad the local Asso- 
ciation has done so much for your entertainment, and hope to 
meet you all again in the future. 


“The subject assigned to me is that of Stoves. This is 





Toastmaster C. D. Clark. 


a very old subject. I began to retail stoves when I was 
eighteen years old, so you can see I am no spring chicken. 
(Applause.) It was hard to get a bituminous stove in those 
days, as all stoves were ordered from Albany and Troy and 
were designed to burn anthracite coal. Now stoves are or- 
dered by telephone -and are on the dealer’s floor in a few 
hours from the time he places the order. 

“The stoves we received from Albany and Troy came 
broken, and were not adapted to the use of bituminous coal. 
About a week after we sold a stove we would get a complaint 
from the buyer that the stove would not work, and we would 
have to send down and clean the stove out. I thought I 
knew how to make a stove to burn bituminous coal. I was 
laughed at when I took my first drawing to Troy to have 
patterns made. But this stove baked well. It had a longer 
flue than the Eastern stoves. The manufacturers at Albany 
and Troy said they couldn’t afford to furnish stoves and 
brains too. They were very independent then, but are not 
We are always glad to get suggestions from our 
customers, but they should remember this, that the very least 
alteration on a stove requires a different number, ‘so there 
will be no mistake in ordering repairs. We treat all letters 
we get from the trade courteously, and are glad to get them. 
The first stove I ever saw was the old saddleback stove in 


so now. 





my father’s home. It weighed 800 pounds and had an old- 
fashioned Dutch oven. 

“We went along step by step. A succeeding stove had an 
oven so small that you had to cut a large turkey in two in 
order to get it into the oven. The stoves we have to-day are 
perfect gems. You could take one into the parlor. Manu- 
facturers lie awake nights trying to design something new. 
They have to do it to meet competition. I was going to say 
a word on co-operation. If you only knew the letters manu- 
facturers receive from customers. Brown says: ‘How does 
Jones sell stoves $4.00 cheaper than I do?’ We write back 
that we sell to all at the same price. There is no reason why 
stove men should not get a good price for their stoves. I 
believe that hardware dealers should form local associations. 
You can then agree that an eighteen-inch oven cook stove can 
be sold at a certain price. This is not a trust, but co-opera- 
tion. There is no need of cutting prices. There are only so 
many stoves to be sold. A stove is like a coffin. It is true 
that a stove gives joy and comfort, while a coffin gives sorrow, 
but they are alike in two respects. No one buys a stove 
unless he needs it, and no one buys two because they are 
cheap. A stove lasts for many years. Year after year the 
purchaser comes back to the dealer and jumps on him, desir- 
ing a new fireback for nothing. After a suit of clothes has 
been worn for two years it is not as good as new. Dealers 
should make a good profit at the start to counteract these 
boomerangs. 


“You should instruct your salesmen so that they thorough- 
ly understand the operation of stoves. A good many do not. 
A complaint is brought toe a dealer that a stove does not 
operate. He writes the manufacturer. A traveling man is 
called to the scene and has a long drive into the country to 
find that-a woman does not know how to operate a damper. 
Salesmen should impress this on their customers. 

“In the last four or five years all stove manufacturers 
have changed patterns. The change came first in square 
ovens. All manufacturers have changed their ovens. The 
dealer wants something new in stoves. He says to the travel- 
ing man: ‘If you have something new in stoves I'll buy.’ 
The new stove is always shown first and is sold first. The 
dealer keeps the old stoves in the background. Six months 
later the same thing happens again. After a while the dealer 
has a lot of obsolete stoves that turn sour on his hands, 
Don’t ask for too many new stoves. This costs a heavy sum 
for new patterns. A man works a day on a wooden pattern 
and it is hard to see that he has done anything. He works a 
week and it is hard to see that he has done much. The wood 
patterns go to the filing shop and are then put on follow 
boards. Then the stove is tried. Going through this several 
times a year is expensive. An old friend of mine sold stoves 
cheap. He said to me: ‘Peoria is not a good place to make 
stoves. I can make them cheaper than you can.’ I said 
to him: ‘Look at your balance sheet at the first of the year 
and see if you have made any money.’ He wrote me on the 
first of the year that his balance sheet did not foot up right. 
In three months they failed. Their pattern account was $150,- 
ooo, and was charged up as an asset instead of a liability. 
There are four grades of stoves made, first, second, third and 
fourth. We made first grade stoves.” (Applause.) 


Toastmaster Clark here perpetrated a clever sell on Mr. 
Winders, one of the traveling fraternity present, by reading 
a telegram purporting to be addressed to him: “Our brindle 
cow got caught in a snow drift and strained her milk.” He 
next said: There is a trade paper published in Chicago 
that two years ago scooped all other papers in reporting the 
meeting of the National Hardware Association at Milwaukee. 
This paper had in all the papers read, including those delivered 
in executive session. How Mr. Stern did this I don’t know, 
but he did. It is characteristic of Daniel Stern’s paper, THE 
AMERICAN ARTISAN, to get ahead of some one else. Their 
policy is like that of up-to-date hardware dealers, who change 
their window displays every few days. I will call on Sidney 
P. Johnston to address the meeting on behalf of THe AMer- 
ICAN ARTISAN. 

Mr. Johnston spoke of the grand entertainment furnished 
by the Peoria Association and spoke of the non-partisan dis- 
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cussion of the monetary and trust questions as marking a new 
era in the Association movement. 

The Hotel Fey Quartette next favored the Association 
with a song. 

L. Phillips Wolf, editor of a Peoria paper, and Peoria’s 
candidate for State Treasurer, delivered a scholarly address, 
in which he said that iron ruled the universe. 

S. Watson, of the Twin Burner Vapor Stove Co., St. 
Louis, next made a clever talk, winding up with the following 
clever paraphase of one of the Psalms, detailing the co- 
operative relation of the hardware traveler and the hardware 


dealer : 
The hardware dealer is our shepherd ; 
In him will we trust. 
He maketh us to lie down in green pastures; 

















R. A. Culter, Who Spoke on Stoves. 


He leadeth us by the side of still waters; 

He restoreth our joys; 

He leadeth us in paths of prosperity for our goods sake; 

Yea, though we travel through valley and o’er hill, 

We will fear no evil; 

For his orders and his smiles doth comfort us. 

They prepare a table for our pleasure; 

They quench our thirst with wine. 

Our cups run over. 

Surely goodness and plenty will follow in our footsteps 

All the days of our lives. 

We will dwell with the hardware dealers forever. 

J. F: Parker, of the Schneider & Trenkamp Co., Chicago, 
told a capital Lincoln story and sung a song that was enthu- 
siastically received. 

Toastmaster Clark said: The shanks of the evening have 
come and we have lots of good things coming. Since 1872 
the City of Peoria has paid $388,000,000 into the United States 
Treasury, or enough to pay the entire cost of both the Cuban 
and Philippine wars. In 1842 Isaae Walker started the oldest 
wholesale hardware house in Illinois. The old enmity of 
competition has passed away. The two wholesale hardware 
houses in this city help each other along. (Owing to illness 
of bronchial and dental nature none of the representatives of 
this house were able to address the meeting.) 

Toastmaster Clark said: Some years ago E. C. Atkins 
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& Co., Inc., were a small saw house in Indianapolis, but in the 
last fourteen months they have been doing an immense busi- 
ness. Saw orders have rolled in to them unsolicited. They 
have been advertising in the trade papers. Every hardware 
dealer in Iowa buys Atkins saws, and won’t buy some other 
saws. These saws are not on sale in department stores. 

F. Wells, of The E. C. Atkins & Co., on being called on, 
told a good story of an Indiana administrator, and stated 
his house had always been loyal to their friends. 

The next number was an enjoyable improvised farce, en- 
titled the Mugwump Club, by W. W. Turner, of W. W. 
Turner & Co., Chicago; J. F. Parker, of Schneider & Tren- 
kamp, Chicago; R. R. Elliott, of the Estate of P. D. Beck- 
with, Dowagiac, and Mr. Winders. Mr. Turner was chair- 
man of this political club, who desired cheap torches for a 
“payrade” and bought what one of their illiterate members 
took to be “Brown’s Bronchial Torches.” 

J. L. Lepage, of the Bridge & Beach Mfg. Co., was next 
sent hunting for a missing word, which he cleverly found in 
the predicament of a pugilistic son of Erin. He supplemented 
this with a “credit” and a “horse” story. 

F. E. Bonney, of Paxton, next told some humorous 
stories of a little boy in dire need and some home mottoes, 
and W. W. Turner, of W. W. Turner & Co., told a dialect 
story of a phenomenally intelligent Arizona snake. 

Mr. R. H. Griffith, of Rushville, moved that a vote of 
thanks be given the Peoria manufacturers, jobbers and citi- 
zens for their entertainment. This was unanimously carried, 
President Z. T. Miller, of Bloomington, in putting the mo- 
tion, thanking the traveling men present for the help they 
had been to the organization. 

Wm. Bittel, of Peoria, responded in behalf of the Peoria 
Association, and Toastmaster Clark suggested the advisability 
of dealers forming local associations on their return home, 
instancing the local Association as a striking example of the 
benefit of organization. At 1:45 the convention joined in 
singing America, led by J. F. Parket, of the Schneider & 
Trenkamp Co., Chicago, and adjourned after a most delight- 
ful evening. 

THURSDAY MORNING SESSION. 

President Z. T. Miller, of Bloomington, called the con- 
vention to order at 10 A. M. and referred to some prominent 
retail houses in the hardware line in Chicago who were not 
members of the Illinois Retail Hardware Dealers’ Associa- 
tion, and suggested that it would be politic for the Association 
to extend the courtesy to them of honorary representation in 
the delegation to the national conference at Chicago. 

Geo. A. ENcGetuarpt (of Chicago): I move that the 
firms be requested to take a part in the national conference. 

The motion was carried, and the President was authorized 
to appoint one or two honorary delegates to the national con- 
ference at Chicago from the Chicago Retail Hardware Deal- 
ers’ Association, not represented in the State Association. 

The discussion of the question of co-operative buying was 
resumed, the President participating at some length. 

At the conclusion of the discussion, H. G. Cormick, of 
Centralia, introduced the following resolution: 

“Resolved, That the results of the consideration of the 
questions of combination and co-operation at this meeting 
have been entirely satisfactory, and that we hope at no dis- 
tant day to be of great financial benefit to our customers.” 
The resolution was unanimously adopted. 

On motion the convention adjourned sine die. 


PRESIDENT MILLER. 





Zacharias T, Miler, of Z, T. Miller & Sons, Bloom- 
ington, Ill., re-elected president of the Illinois Retail 
Hardware Dealers’ Association, is a native of Pennsyl- 
vania, having been born at Kutztown, Berks Co., Pa., 
March 14, 1852. After an education in the Keystone 
State Normal School he embarked in the hardware 
business with his father in 1873 under the style of 
Miller & Sons. He retained his interest in this firm, 
but in 1876 branched out, going into the stock breed- 
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‘ing business at Williamsport, Ind. In 1889 he re- 


turned to Kutztown, where he again actively partici- 
pated in the hardware business, selling out his inter- 
est in 1893 and removing to Bloomington, where he 
bought out the hardware business of Clark, Churchill 
& Co.,in partnership with Mr. Meyers, under the style 
of Meyers & Miller. Jan. 1, 1898, the style of the 
firm changed to Z, T. Miller & Sons. 

Mr. Miller is an energetic and progressive hard- 
ware dealer, who has a well deserved popularity with 
dealers in this section of the state and who made 
friends with all the hardware dealers attending the 
convention. He has been a deep student of the prob. 
lems confronting the retail trade and the Illinois Retail 
Hardware Dealers’ Association are to be congratulated 
in having him at their helm. 


VICE-PRESIDENT ENGLEHARDT. 





Geo. A. Englehardt, who was chosen vice-presi- 
dent of the association, was born at Lansing, Mich., 
Sept. 23d, 1855, and after an education in the public 
schools of that city and the Bartlett business college, 
started in the hardware lineas a clerk for F, A. Stau- 
ber in 1873. In 1882 he had a partnership in the firm, 
and in 1889 purchased his partner’s interest. Mr. 
Englehardt was the first president of the Chicago Re- 
tail Hardware Dealers’ Association. His paper on 
‘Co-operative Buying” made a deep impression on the 
association. Mr, Englehardt is one of the most popu- 
lar and hard working members of the Chicago associa- 
tion. 


SECRETARY REEVES. 





Lewis M. Reeves, of the firm of Balzer & Reeves, 
of Peoria, Ill, whom the association re-elected as its 
secretary, is a native Illinoisan, having been born at 
Bloomington, August 22, '71. Mr. Reeves had a lib- 
eral education, having been educated at the Illinois 
Normal School, Phillips Exeter Academy, Exeter, N. 
H,, and the Ohio Wesleyan University. 

Mr. Reeves served during the Spanish war as ad- 
jutant of the first squadron of the First Illinois cav- 
alry. At the conclusion of hostilities Mr. Reeves de- 
cided to enter the hardware business, and accordingly 
entered into partnership with B. E, Balzer, of Peoria, 
January 15, 1899, the style of the firm being Balzer & 
Reeves. 

Mr. Reeves is the secretary of the, Peoria Retail 
Hardware Dealers’ Association, one of the strongest 
associations of hardware men anywhere, as its mem- 
bers realize fully the advantages to be gained by 
working with rather ehan against one another. 

.Mr. Reeves is a young man, full of enthusiasm 
and progressive to the core, and will undoubtedly fill 
the arduous duties of this office in the eminently sat- 
isfactory manner he has the past year. 





CONVENTIONALITIES. 





On Tuesday evening the hardware men were the 
guests of the local dealers at a thoroughly enjoyable 
vaudeville show at Weast’s theatre. The show pro- 
vided was an excellent one, the hardware hits of the 
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White & Harris sketch team being thoroughly énjoyed 
by all present. 


W. F. Hyde, of the Brand Stove Co., Milwaukee, 
is certainly a master of the art of convention adver- 
tising. Woodman’s Hall, where the convention was 
held, and Weast’s vaudeville theatre, were thoroughly 
covered with attractive posters of his company; 
and as to the Hotel Fey, every conspicuous place was 
adorned witk one of the attractive placard or posters 
of this firm. The aggressive advertising of this firm 
made a decidedly favorable impression on those in at- 
tendance at the convention. 
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The following delegation to the convention came 
from Chicago by special car Monday night: Geo. A. 
Engelhardt, Fred Kurtz, Aug. Greenheid, Chas. O. 
Dalstrom, S. M. Matthews, H. Meihlhan, Chris. Men- 
zel, Hans Fehr, H. C, Gnadt, G. F, Borchardt, E. N. 
Beiersdorf, S. Melohn, W. C. Keogh, L. H. Schmert- 
man, L. Rosenberg, Martin Engelhardt, Kar! A. Her- 
zog, M. Brucker, E. Hauck, John M. Ruedel, John 
Hora, J. L. Smith, W. J. Krueger, H. E. Tyring, E 
Sanders, W. R. Lott, W. B. Costello, C. H. Garner, of 
Bryan Mfg. Co.; W.W. Turner,of W.W. Turner & Co. ; 
T. H. Bowler, Lawton Cutlery Co.; W. B. Lyman, 
Brand Stove Co.; W. F. Hyde, Brand Stove Co.; W. 
E. Herman, Reading Hardware Co.; A. A. Norton, 
official stenographer; S. P. Johnston, Taz AMERICAN 
Artisan; G. W. Cope, The Iron Age; H. H. Roberts, 
The Iron Age; J. J. Sinzich, Bishop Saw Co.; W. EF. 
Herman, Reading Hardware Co. All this party ex- 
cept W. F. Hyde, of the Brand Stove Co., Milwaukee, 
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were from Chicago. Robert J. Sawyer, Jr., of the 
Joliet Stove Works, Joliet, boarded the special at that 
point. 

Good missionary work was done for the associa- 
tion by R. R. Elliott, of the estate of P. D. Beckwith, 
Dowagiac, Mich., who was sending out the following 
advance notice of the meeting to his many customers 
in the Prairie state: ‘‘The second annual meeting of 
the Retail Hardware Men’s Association of Illinois will 
be held in Peoria, Illinois, commencing February 
twenty-seventh, and assuming that you will attend, I 
would respectfully ask that you make our rooms at the 
Fey Hotel your headquarters during the meeting.”’ 


Clark, Quien & Morse, Peoria, placed a very 
handsome morocco pocketbook and memorandum 
book combined at each dealers plate for Wednesday 
night. 


The handsome builders hardware and contractors’ 
establishment of Balzer & Reeves, 505 Man street, 
Peoria, was visited by a large number of the members 
of the association, who were greatly pleased with the 
fine line of goods carried by this firm, of which their 
secretary was a member. Ina back room filled up as 
sample room this firm had a line of 300 or 400 sam- 
ples. They carry fifteen different designs of knobs in 
stock, so they can fill orders at a moment’s notice, 
some of these being special and very attractive de- 
sighs, This firm are composed of young men of ag- 
gressive push and energy. In the year they have been 
in business they have been forced to double their 
space. 


The Meyer Furnace Co., Peoria, makers of the 
Weir furnaces and Handy pipe and fittings were mak- 
ing an attractive exhibit of their Handy furnace pipe 
and fittings in Room 37 of the Hotel Fey, where they 
showed a section of their furnace pipe and were giving 
away circulars describing same. 


The Estate of P. D. Beckwith, Dowagiac, Mich., 
kept open house in Parlor C of the Hotel Fey, where 
J, O. Becraft and R. R. Elliott were kept busy ex- 
tending Round Oak hospitality to their host of friends 
in the Illinois Association. They made it a point to 
see that all their visitors had a most enjoyable time. 


E, C. Atkins & Co., Inc., Indianapolis, had a very 
attractive exhibit in Parlors 2 and 3 of the Hotel Fey, 
where their Messrs. Gladding, Perkins and Wells were 
showing a complete line of Atkins rip, band, panel and 
wood saws. Among the specialties shown was Atkins 
combined cross cut and rip saw, and their California 
pruning saw. This exhibit was visited by practically 
the entire convention. The souvenir thermometers 
this firm were giving away were highly appreciated. 

The Brand Stove Co., Milwaukee, made a magnifi- 
cent exhibit of their base burners, Oaks steel ranges 
and cooks in Parlor 38 uf the Hotel Fey, where their 
Messrs. Hyde, Lyman and Renfrow were kept busy 
showing their line of goods to visiting dealers, It 
was interesting to note the number of promient mem- 
bers of the association assisting the representatives 
of this firm to set up their handsome exhidit. The 
goods they had on exhibit includ2d Brand’s Admiral 
base burner, Brand’s Brilliant base burner, Brand’s 
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Captain base burner, Brand’s Oak in two sizes, 
Brand’s: Beacon cast cook square and with reservoir, 
Brand’s Midland cast range with reservoir and high 
shelf, Brand’s Victor cast range with reservoir and high 
shelf, Brand’s Famous Victor cast range with reser- 
voir and high shelf, Brand’s Famous steel ranges with 
high closet, with high closet and reservoir and square 
with high shelf. The completeness of the exhibit 
caused it to be greatly admired by the numerous 
visitors, 


W. H. Bliss, of the Robinson Furnace Co., 
Chicago, had an exhibit in Room 25, Hotel Fey, where 
he was showing his numerous visitors a model of the 
Robinson tubular furnace and was distributing trade 
literature explaining its merits of construction and 
appearance. 


W. W. Turner, of W. W. Turner & Co., Chicago, 
occupied Room 22 of the Hotel Fey,-where he was 
showing his numerous callers the T. & D. Torrid 
Soldering furnace, Acme ovens and Hamilton’s tin 
plate. Among his exhibits was a strip of roofing 
plate showing Hamilton’s even coating hand dipping 
process. One part of the plate showing a strip of 
black plate, then a strip once coated, and then a strip 
recoated, showing the evenness of the coating. The 
Acme oven shown was of the type purchased by the 
Chicago Retail Hardware Dealers’ Association in 1899. 
This oven has been improved for 1900 trade by the 
addition of an embossed door, greatly enhancing its 
attractive appearance. Thecapacity of the square T. 
& D. Torrid Soldering furnace permits the heating of 
eleven pounds of copper, an unusual feature in the 
gasolene soldering furnace line. The Torrid Blast 
Brazer has a burner of exceptional force, giving a 
‘torrid” melting flame for heavy work, especially 
adapted to bicycle work, 


Robert Sawyer, Jr., occupied Parlor 32 of the 
Hotel Fey, where he was showing one of Moore’s Gem 
cook stoves made by the Joliet Stove Works, Joliet, 
til, A large number of dealers visited this exhibit to 
see this stove, which many believe is the coming type 
of cook. This stove has been improved for 1900 by 
the addition of an oven door with steel springs, an 
improved feed door, prettier legs, and a double catch 
oven door, The same changes have been made in the 
Monarch and American steel ranges for 1900. Besides 
this sample stove Mr. Sawyer was showing photo- 
graphs of this firm’s ranges and heaters. 

The following camp followers were present: 

H. M. Lewis,Peerless Steel Range Works, Chicago. 

Frank Wells, E. C. Atkins & Co. (Inc.), Indianapolis. 

Geo. W. Gladding, E. C. Atkins & Co. (Inc.), Indianap- 
olis, Ind. ; 

M. Brucker, Chicago. 

Howard Maffray, Rathbone, Sard & Co., Aurora. 

Geo. V. Renfrow, Brand Stove Co., Milwaukee. 

H. Sandmeyer, Jr., H. Sandmeyer & Co., Peoria. 

C. H. Cowles, Culter & Proctor Stove Co., Peoria. 

H. L. Loomis, Culter & Proctor Stove Co., Peoria. 

John J. Sinzich, Geo. H. Bishop Co., Chicago. 

T. A. Stephens, Peninsular Stove Co., Chicago. 

R. A. Culter, Culter & Proctor Stove Co., Peoria. 

Julian W. Perkins, E. C. Atkins & Co. (Inc.), Indianap- 
olis. 
R. J. Millar, Detroit Stove Works, Chicago. 
John Le Page, Bridge & Beach Mfg. Co., Chicago. 





A. G. Cripps, Model Heating Co., Chicago. 

Chas. Clark, Clark, Quien & Morse, Peoria. 

Frank Smith, Clark, Quien & Morse, Peoria. 

Geo. W. Trout, Geo. W. Trout & Co., Chicago. 

W. C. Heimbuecher, Chicago. 

C. A. Dager, Kearney & Foot Co., Chicago. 

T. J. Bowler, Lawton Cutlery Co., Chicago. 

R. R. Elliott, Estate of P. D. Beckwith, Dowagiac, Mich. 
J. O. Becraft, Estate of P. D. Beckwith, Dowagiac, Mich. 
W. H. Bliss, Robinson Furnace Co., Chicago. 

W. F. Hyde, Brand Stove Co., Milwaukee. 

W. B. Lyman, Brand. Stove Co., Milwaukee. 

H. F. Bertram, Ohio Stove Co., Portsmouth, O. 
Robert Jagers, L. J. Mueller Furnace Co., Milwaukee. 
W. W. Turner, W. W. Turner & Co., Chicago. 

Henry J. Sawyer, Jr., Joliet Stove Works, Joliet. 

C. H. Garver, Bryan Mfg. Co., Bryan, Ohio. 

Daniel Stern, The American Artisan, Chicago. 

Sidney P. Johnston, The American Artisan, Chicago. 
J. W. Bowman, Stoves and Hardware Reporter, St. Louis. 
Geo. W. Cope, The Iron Age, Chicago. 

W. E. Herman, Reading Hardware Co., Chicago. 

H. H. Roberts, The Iron Age, Chicago. 

C. F. Wieland, The Iron Age, St. Louis. 

Fred C. Shays, W. DeWees Wood Co., Chicago. 

J. A. Mitchell, Chicago. 

B. C. Millington, Taplin, Rice & Co., Akron, O. 

M. H. Force, American Bicycle Co., Chicago. 

H. H. Wallis, Wallis, Robinson & Co., Chicago. 

E. F. Wagenknecht, Wallis, Robinson & Co., Chicago. 
Geo. Harms, Jr., Meyer Furnace Co., Peoria. 

Geo. Lubbe, Simmons Hardware Co., St. Louis. 

T. S. Watson, Twin Burner Vapor Stove Co., St. Louis. 
R. Wilson, Bloomington Stove Works. 

B. Hyde, Schneider & Trenkamp Co., Chicago. 

C. H. Cleaver, Clark, Quien & Morse, Peoria. 

L. J. Beeson, Clark, Quien & Morse, Peoria. 

J. T. Langton, Clark, Quien & Morse, Peoria. 

S. L. Barnhart, Clark, Quien & Morse, Peoria. 

H. P. Kingsbury, Clark, Quien & Morse, Peoria. 


——— —————— 





WILL EXHIBIT AT PARIS. 





The following American manufacturers are among 
those who will have exhibits in the heating and venti- 
lating department of the Paris Exposition: 

American Radiator Co., Chicago, Ill. 

Abraham Cox Stove Co., Philadelphia, Pa. 

Model Heating Co., Philadelphia, Pa. 

Magee Furnace Co., Boston, Mass. 

Smith & Anthony Co., Boston, Mass. 

Department Massachussett’s District Poliee, Boston, 
Mass. 

Warren, Webster & Co., Camden, N. J. 

Mahony Mfg. Co., Troy, N. Y. : 

Hart & Crouse, Utica, N. Y. 

Troy Nickel Works, Albany, N. Y. 

Rochester Radiator Co., Rochester, N. Y. 

Griswold Mfg. Co., Erie, Pa. 

Howe Ventilating Stove Co., Cortland, N. Y. 

Powers Temperature Regulating Co., Chicago, [1l. 

George M. Clark & Co., Chicago, Ill. 

Jordan L. Mott Iron Works, N. Y. 

Estate of P. D. Beckwith, Dowagiac, Mich. 

New York Blower Co., New York. 

Tuttle & Bailey Mfg. Co., New York. 

Kieley & Mueller, New York. 

Thomas, Roberts, Stevenson Co., Philadelphia. 

William B. Sciafe & Son, Pittsburg. 

A. C. Barler Mfg. Co., Chicago. 

Ashton Bell Co., Boston, Mass. 

C. B. J, Snyder & William McMannis for Zoard of Edu- 
cation, New York. 
Phillips & Clarks Stove Co., Geneva, N. Y. 
Philadelphia Malleable Iron Co., Philadelphia, Pa. 
Judson A. Goodrich Co., New York. 
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Association. 


WEDNESDAY AFTERNOON SESSION. 

The beautiful new Chamber of Commerce Building, of 
Cleveland, presented an animated scene all the early part 
of Wednesday, February 28. The large front room on the 
ground floor was used for the headquarters of the various 
committees, where was stationed the Bureau of Information, 
Manufacturers’ Committee, Reception Committee and Rail- 
road Commissioner. Here were also provided registers, one 
for enrolling the names of the members, and another for keep- 
ing records of the visitors and guests. It was a little after 
2 o'clock when President H. C. Wiseman, of Springfield, called 





President Orlando M. Scott, Marysville. 


them to order in the beautiful auditorium, or main reom, in 
the Chamber of Commerce. 

President H. C. Wiseman (of Springfield): Gentlemen, 
we are now to open the Sixth Annual Convention of the Ohio 
Hardware Association. The first thing on our programme will 
be the roll call of members, and this roll call refers to the mem- 
bership on our roster, up to and including the time at which 
our Secretary left his office in Dayton. We find it impossible 
to add to it those names already given us here to-day, for the 
reason that the books are ir use. 

The Secretary, Mr. Boker, thereupon called the roll of 
members, and about 300 -esponded as present. 

The next business in order was the reading of the minutes 
of the last meeting, and the Secretary read the same. 

The President next read his annual address, as follows: 
ADDRESS OF PRESIDENT H. C. WISEMAN, 
SPRINGFIELD. 

THE OHIO MAN IS IN EVIDENCE, 

In glancing over this splendid body of business men, 
gathered as it is from nearly every county of our state, rep- 
resentative as it is of her very best business interests, I am 
constrained to say, as is so often said by public speakers, “The 
Ohio man is in evidence.” Surely such solid increase in our 





membership is cause for congratulation, and certain it is that 
nowhere else in this broad land, under similar circumstances, 
and gathered for like purposes, would it be possible to bring 
together so many men of one interest in a common cause of 
betterrnent, of pleasure and profit for all. 

CLEVELAND A GREAT HARDWARE CENTER. 

We have cause for congratulation, too, in that the city 
of our meeting, perhaps as no other city in our country, has 
gathered within its walls a chain of hardware interests—in 
manufacture, in merchandising, in distribution, in the men 
at the head of its interests—whose every link is forged and 
welded for the good of its makers, the good of its people, and 
that of the country at large, until to-day it ranks as the great 
hardware center of the West. We are particularly fortunate 
in holding this the sixth and largest of our annual meetings 
in a city so closely allied to all our interests. 

It is a pleasure to greet you here, and I do it right heart- 
ily, and with the feeling, as your retiring officer, that my cup 
is well filled in having had the largest and last of our meet 
ings for the best. 

WHY ARE WE HERE? 

The annual address has some recognized lines, as to the 
past, present and future of the Association, from which I 
want to depart in so far only as to considering the eve 
present. At our Toledo meeting, and during the initial por 
tion of the address, it was suggested to me by the query, 
“Why are we here, Mr. President?” and this has rung in 
my ears ever since as a pertinent subject for the meeting of 
1900, and so if you will bear with me, I will tax you for 
but a short, time, and as best I can, as to why we are here. 

There are with us to-day filling this beautiful Chamber 
of Commerce room, some 500 to. 600 members of this Asso- 
ciation, brought here by the feeling that in wnion there is 
strength—brought here by the desire to meet and greet, and 
know their fellow hardware men. Many for the first time 
are here in business interests, and for the discussion of busi- 
ness subjects; here for the final binding into one strengthen- 
ing cord of every dealer in our state; here to know personally 
and shake by the hand men who have been their neighbors all 
these years, in name only. 

The recollection of the speaker’s first attendance at a 
hardware convention stands out in black and white, in that 
after twenty years of business in a central city of our state, 
every man who should have been his neighbor was a stranger. 

ELEVATING ASSOCIATIONS. 

If there were no other results than the friendships made 
to look forward to, and those of the past few years were the 
summing up of our meetings, they were worth it all a hun- 
dred times. The knowing and associating with the best class 
of business men our state affords is of itself full of pleasure 
and profit—is elevating and educating and not soon to be 
forgotten. 

We are here, too, to sink the trifling wrongs of the indi- 
vidual in the greater good that may come to the many. Did 
we bring with us the small annoyances that are the bane of 
our every day life, then would the pleasure and the profit 
soon pass away. 

WRONGS OF HARDWARE DEALERS. 

There are real wrongs, the correction of which we are 
here to discuss, and to seek, and in the correction of which 
we are all interested alike. 

There are the peddlers who haunt our streets, with license 
or without. 

There are the fraudulent advertisers, who gather the 
dollars from the world as a field, that should come to the 
legitimate tradesman. Lien laws are badly needed, of which 
our statutes have none worthy the name. We have excess 
express rates with us, and the department and 5 and 10-cent 
store always and on all sides. 
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The proposed postal parcel system may possibly prove 
to be a trade issue. 

With the co-operative influence of State Associations, all 
these things may some time come to our doors properly cor- 
rected. 

LOCAL HARDWARE ASSOCIATIONS. 

We have results now worthy our notice. Previous to 
the existence of our State Association, so far as known, there 
was not within its borders a local one. Their growth has not 
been rapid, but there have followed a number. Columbus 
has one, and a flourishing one; so has Cleveland. Akron 
has one, as has Lima, and there are others. We can trace 
to some of these the six o'clock closing movement, which 
should hold in every city in the state. To all of them can be 





Ex-Pres. H. C. Wiseman, Springfield. 


traced a betterment in prices, a higher degree of respect and 
friendliness, one firm for the other, and the self-respect that 
comes of doing business along harmonious lines. 

Better work is shown among employes where early clos- 
ing is the rule. They are appreciative—they are interested in 
our Association and its meetings; it is unfortunate that we 
are so situated as to preclude the possibility of their at- 
tendance. 

GROWTH OF OHIO ASSOCIATION. 

Many new Associations are forming as a result of our 
being here, and of our having been the pioneer among them. 
That they are for good is in evidence, when I miake the 
statement that our initial year had but a membership of an 
unlucky 13; that at Toledo last year we added 200 new mem- 
bers. We bid fair to add more than the additional 200 during 
this year and on leaving Cleveland, giving us a membership 
of over 500. 

Why we are here is answered in language stronger than 
any I might emphasize, when, in looking over this splendid 
body of men, we recognize them as the pushing, enterprising, 
representative, brainy business men of the state. Men who 
are here for the good of the cause, for each other’s good and 
their own, for the better understanding of the trade problems 
which confront us in our every day life. 

HARDWARE MERCHANTS OF THE FUTURE. 

We are building for others as well as for ourselves. Our 
clerks, and those under us, the sons of to-day, will be the 
hardware merchant# of the future. The heritage is theirs, 
and for many of us their coming into it may not be many 









years away. By our example we are to give them the best 
we have, and I believe it will come as nearly and directly 
through the medium of our State Hardware Association as 
in any other way. If they make any strengthening friend 
ships, if they help to take away and heal the rankling wounds 
of never ceasing traffic, if we are better citizens because of 
their influence, then will it have been well that we are here 
to-day. 
IT TAKES A GOOD MAN TO MASTER THE BUSINESS. 

The elevation of the hardware merchant is a subject one 
almost feels like resenting, for the reason that, while perhaps 
not complete, he stands head and shoulders above the many 
other lines of trade. Of a necessity it is a good man who 
masters the business—he is a good man when it does not 
master him. There are professions, there are scientists and 
experts, and yet he who thoroughly understands hardware 
has gone through more than these. He is never without a 
position, and it is this sort of man the average dealer is 
putting through his paces to-day, that they may follow us as 
able men hereafter. 

The years to come will show the results of our work here, 
in what we do, what we accomplish toward the betterment of 
trade, in the confining of the business to its. proper channels, 
the manufacturer as the producer, the jobber as the distrib 
utor, and the -retailer a$ the purveyor to the consumer. 


BUSINESS CONDITIONS.OF THE DAY. 

Business conditions differ to-day from those to which we 
have been accustomed. In combination of capital, in monster 
stock aggregations, in the control of one man over many, in 
what are properly ‘called the trusts, we have more serious 
problems than we have ever known.. We are to ask ourselves 
if they have come to stay.. We do not know as yet whether 
or no they are to prove a blessing or a curse, whether their 
influence be for good.or for evil. In the good times of the 
past year probably many of us have lost sight of what may 
be in store for us later. The business world stands still in 
amazement at the. rows of figures included in their. capitaliza- 
tion. The hardware merchant, perhaps more:than any other 
one class, has felt the influence so far of these corporations, 
and the hardware merchant, more than any other, woul 
suffer, should they prove a curse.; We tan only consider and 
wait. 

‘TRAVELING MEN AND THE ASSOCEATION. 

- The traveling salesman is with us to-day, as he is with 
us: most of the time. We are here to let him know that this 
Association: and all. others are’ under: lasting obligations to 
him-for his kindly efforts in our behalf, He is an organizer, 
he carries the application’ blanks in his, pocket, and under any 
and all conditions has been a large factor in the growth of the 
Ohio Hardware Associatién:» No One man or ‘class of men 
has given us more or better service in its building up. It 
behooves every member of this organization to bind in closer 
bonds of friendship his relations with the traveling salesman. 
A’ just tribute to him is that he is every man’s friend, and 
a gentleman. The many favors that come to us through him 
are no doubt at times seemingly unappreciated. Yet he it is 
who favors us with pointers as to prices and advances, 
advice as to where and when, in buying certain lines of goods, 
and the hundred and one contributions to our fund of infor- 
mation. 

THE ABSENT MEMBER. 

The absent member—He who, in departing, leaves foot- 
prints on the sands of time that we may follow. _We have but 
one to mourn from the active life of this Association, and 
that one a father in truth and in deed; a man whom to know 
was to love; a man whose sympathies and help were for the 
younger man; one who has perhaps started more young men 
in business life than any member with us. Some of them 
are with us to-day, and will bear witness to his kindliness, 
his high sense of honor, his Christian character. The mem- 
ory of our friend, W. V. Marquis, will always be with us. 

PRAISE FOR MR. BAKER. 

Those who serve us so faithfully throughout the year 
we are here to remember, and first and foremost among al! 
there is our worthy and long suffering Secretary-Treasurer, 
Jno. F. Baker, of Dayton, Ohio, whose many years of service 
have been so freely given toward the up-building of this Asso 
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ciation; whose time is always at our beck and call, and whose 
work the past year has been worthy of more help than we 
have been able to give him. To him and to our Executive 
Committee we owe much of our high standing among State 
Associations. We rank as the pioneer in organization, and it 
is my earnest hope than when all the states of our union shall 
have formed State Associations we shall then, too, stand first 
among them in all things that are for the good of organiza- 
tion. With such men as are now of its membership, men 
whom we can call on in season and out of it, men who love 
the Association, this is possible. 
A RENOMINATION DECLINED. 

The closing hour of my honored position as your presi- 
dent is at hand. It has been a great pleasure to work with 
you, to know of your support in all those things that are for 














Ex-Vice-Pres. E. L. Harris, Columbus. 


the good of our cause. To him who shall follow me this same 
support. will be more than necessary, and for him I bespeak 
our earnest and sincere friendship, and the best help we can 
possibly give him. Gentlemen, I thank you. 

Wm. P. Bocarpus (of Mt. Vernon): Mr. Chairman, I 
perceive not only in this convention, but in all previous conven- 
tions, that the chairman had to use his knuckles to keep order. 
It seems to me unfair to the knuckles, and in pursuance of 
that idea [ have thought proper to bring a gavel and present 
it to the chairman of this Association, that he might defend 
our rights and protect the interests of the hardware men of 
the State »f Ohio, and that he might with this in hand curb and 
keep us in line. (Applause.) 

President H. C. Wiseman (of Springfield): I don’t know 
of anything more appropriate than a gavel for the hardware 
men. On behalf of the Association I thank Brother Bogardus. 

The next order of business was the Secretary’s report, 
which the Secretary read, and is as follows: 


REPORT OF SECRETARY JOHN F. BAKER, OF 
DAYTON. 
GROWTH OF THE ASSOCIATION. 

In presenting to you my fourth annual report, I take 
great pleasure in giving you first some information regarding 
the growth of our Association. 

At the close of the session of 1895, we numbered 16 
members; session of ’96, 36 members; session of ’97, 60 mem- 
bers; session of ’98, 107 members; session of '99, 221 mem- 
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bers; and at the opening of the present session, 273 members. 
In one of his former reports, the Secretary made use of these 
words: “I have reason to believe from the correspondence 
I have had with dealers that our growth will be slow but sure, 
and that at no distant day we will be one of the largest, if not 
the largest Association in the Union.” 

THE STRONGEST ASSOCIATION IN THE COUNTRY. 

When we reflect that our membership is confined only to 
hardware dealers and that we do not combine as some other 
states do, the stove and agricultural implement interests, then 
it will be seen that we have undoubtedly at this time the 
strongest Association in our country. 

That this increase in our membership is gratifying is true, 
and more especially so to those of us who have been identi- 
fied with the organization from its beginning. We have had 
a faith in its future and efficiency that has never wavered, 
and now that it has reached its present strength, ask you to 
unite with us in the gratification we feel as we contemplate 
our numbers and our prospects. 

A YEAR OF ACTIVITY. 

The past year has been one of activity om the part of 
the officers as well as the members of our Association. 
New names have come to us at various periods of the year 
showing that the members were energetic and efficient in 
missionary work. The members of our Executive Commit- 
tee have been especially active, and to them we must attribute 
much of the success that has come to us. 

A HEAVY VOLUME OF CORRESPONDENCE. 

The correspondence relating to the work of the Associa- 
tion has been the largest in its history and has been confined 
not to our own state alone, but to the trade throughout the 
Union. Never before in the recollection of the Secretary has 
he been in receipt of so many inquiries regarding the aims, 
benefits and possibilities of the Association as during the past 
year, and while to many of his replies no further correspond- 
ence ensued, yet surely the fact that the information was 
desired gives evidence that there is a spirit of inquiry abroad. 
and that the Association idea is investing the minds of the 
dealers in the land. 

COMPLAINTS. 

During the past year, the complaints filed with the Sec- 
retary numbered eighteen. These complaints were made 
against certain jobbers and manufacturers by the members of 
our Association who objected to the selling of goods direct 
to the consumer. Of these eighteen complaints, but two re- 
main at this time to be adjusted, these having come to the 
Secretary just prior to this meeting. The correspondence 
relating to these complaints is on file with the Secretary, but 
is so voluminous that the reading of it would occupy the 
entire session of one day. In the majority of them, the 
trouble was quickly adjusted, but in some cases the grievances 
were not so readily disposed, but involved a correspondence 
that occupied the attention of the Secretary as well as the 
offender for a considerable portion of time. While in some 
instances the parties offending were at first inclined to be 
indifferent to the complaint, yet the Secretary succeeded in 
every instancé in establishing the justice of the claim, defend- 
ing the rights of the member and also succeeding in getting 
from the offender the promise, implied or direct, to refrain 
from the selling of goods to the consumer. 

HAS INSISTED ON MAINTENANCE OF ASSOCIATION PRINCIPLES. 

It has been the policy of the Secretary to so adjust these 
matters as that neither jobber, manufacturer or retailer might 
be aggrieved, or that the friendly relations existing between 
them should discontinue or be severed; but, on the contrary, 
that a spirit of forbearance and confidence might always 
obtain, and, while it was the policy at all times to be courteous 
and conciliatory, yet he has always insisted that the principles 
of the Association should not be lost sight of or forgotten, 
but that they should be maintained since they were just, and 
proper and right. 

NOT A BELIEVER IN HARSH METHODS. 

In several instances the member filing the complaint sug- 
gested that vigorous measures be employed in bringing the 
offender to terms, but at this point the Secretary is prompted 
to say that he does not believe that the end desired can be 
obtained by using language harsh and irritating, but that pur- 
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suing the course he has adopted has resulted in placing the 
Ohio Hardware Association before the people as an organiza- 
tion which seeks to remedy some of the evils that are threat- 
ening us, but to do it in a way that friendly relations may 
prevail at all times between its members and those who are 
not or cannot be numbered among us. 

MEMBERS SHOULD SEE COMPLAINTS ARE WELL GROUNDED. 

In concluding this part of my report, I desire to suggest 
that any member making a complaint should first see that 
it is well grounded, that it is just and right, and that it is 
not based on ill will or a desire to get even with any jobber 
or manufacturer for some fancied wrong. The Secretary now 
calls to mind an instance in which a complaint was made 
against the wrong firm, requiring the exercise of all the 





Corresponding Sec’y., Geo. M. Grey, Coshocton. 

ingenuity he possessed to withdraw the charge and do it 

gracefully. 
NECROLOGICAL. 

Since our last meeting, death has taken from us a former 
member, Mr. W. V. Marquis, of Bellefontaine. Notwith- 
standing the fact that Mr. Marquis had severed his connec- 
tion with The Marquis Hardware Company, he took a lively 
interest in the welfare of our Association, and expected to be 
with us during this session. 

GIFT OF A REGISTER. 

During the year we received from the Southern Jobbers’ 
Association a record book to be used at our annual sessions, 
for the purpose of registering the names of our members as 
well as our visitors. We suggest that our members make 
free use of it and in the days to come it will possess an in- 
terest that will be of inestimable value. 

MEETING OF EXECUTIVE COMMITTEE. 

On or about the middle of November, the Executive 
Committee held a meeting at the Colonial Hotel in this city 
to make arrangements for the coming session. As indicative 
of the interest manifested, all were present but one, who was 
unavoidably detained at home. A programme was arranged 
and the work outlined, and if our session now being held be 
a success, the credit should go to the Executive Committee. 

INFLUENCE OF ASSOCIATION IS FELT. 

The annual report of your Secretary does not include all 
that might be said, but which by reason of its volume must 
be omitted, inasmuch as some 800 letters have been written 
during the year, but he desires to say that the influence of 
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our Association-is slowly but surely being felt among the 
dealers of the state. Numerous local organizations have 
found their origin in our own Association, and dealers who 
were known to be exclusive or antagonistic, have come to 
our meeting and under its beneficent influence have become 
social and friendly, the result being in later days to join each 
other in some sort of an alliance for the betterment of trade, 
the unification of prices and that other benefit which in- 
variably follows, an increase in profits. 
THANKS TO PRESIDENT AND EXECUTIVE COMMITTEE. 

In conclusion, the Secretary begs to extend his sincere 
thanks first to our President, who has been to him through- 
out the year a tower of strength, and also to the Executive 
Committee, for words of encouragement and for valuable as- 
sistance at times when it was needed most, and finally to the 
members for the kindly letters he has received from them 
regarding the work of our Association. 

After recess, during which the members came forward 
and paid their dues, the session was renewed, and the com- 
mittee appointed to prepare new constitution and by-laws sub- 
mitted their report. After the committee’ had read the pro- 
posed new constitution and by-laws, the same was adopted, 
section by section, after some slight amendments and modifica- 
tion, the constitution was adopted as follows: 


CONSTITUTION AND BY-LAWS OF THE OHIO 
HARDWARE ASSOCIATION. 
NAME AND OBJECT. 
ARTICLE I. 

Sec. 1. The name of this Organization shall be “The 
Ohio Hardware Association.” 

Sec. 2. The object of this Association shall be for the 
mutual benefit of the Retail Hardware Dealers of Ohio, by 
promoting their interests and securing their friendly co-oper- 
ation. 

QUALIFICATIONS FOR MEMBERSHIP. 
ARTICLE II. 

Sec. 1. Any person, firm or corporation engaged in the 
Hardware business and so recognized; may become a member 
of this Association by subscribing to the Constitution and pay- 
ing membership fee and the annual dues prescribed-by the By- 
laws. 

Sec. 2. All Hardware traveling men, traveling in Ohio, 
are eligible as honorary members of the Association on pay- 
ment of $3.00 dues annually. 


OFFICERS. 
AETICLE III. 

Sec. 1. The officers of this Association shall consist of a 
President, Vice President, Corresponding Secretary, Financial 
Secretary and Treasurer, and eight members of the Associa- 
tion, no two of said eight members of which shall be chosen 
from the same Congressional District. These eight members, 
together with the President, Vice President, Corresponding 
Secretary, Financial Secretary and Treasurer, shall constitute 
the Executive Committee. 

ELECTION AND DUTIES OF OFFICERS. 
ARTICLE IV. 

Sec. 1. All Officers shall be elected by ballot. 

Sec. 2. The President, Vice President, Corresponding 
Secretary, Financial Secretary and Treasurer shall be elected 
annually. 

Sec. 3.. The Executive Committee shall be elected as fol- 
lows: Four for one year, and four for two years, to be elected 
at annual meeting in 1900, and four to be elected annually 
thereafter, to hold office for two years. 

TERM OF OFFICE. 

Sec. 4. All officers to hold office until their successors are 

elected or appointed. 
APPOINTMENT. 

Sec. 5. In case of vacancy of any of the officers of the 
Association the same shall be filled until the next annual meet- 
ing, by appointment by the President, to be approved by the 
Executive Committee. 

PRESIDENT. 

Sec. 6. It shall be the duty of the. President, or in the 

case of his absence, of the Vice President, to preside over all 
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meetings of the Association, to exercise supervisory control 
over the affairs of the Association and to enforce .all meas- 
ures adopted to improve the retail hardware business of Ohio, 
and to preside at all meetings of the Executive Committee. 
CORRESPONDING SECRETARY. 

Sec. 7. The Corresponding Secretary shall keep a record 
of ail the meetings of the Association and of the Executive 
Committee, and perform such other duties as may be required 
of him. And he shall be under the direction of the Executive 
Committee. 

FINANCIAL SECRETARY. 

Sec. 8. The Financial Secretary shall receive all dues and 
moneys. He shall pay the same to the Treasurer of the Asso- 
ciation and take his receipt therefor. He shall issue all orders 
on the Treasurer, authorized by the Association or Executive 
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Committee. He shall issue ceftificates of membership for dues 
and furnish with each certificate of membership a suitable 
badge or ticket, that each member can_ be recognized by the 
Sergeant-at-arms. He shall be required to give bond to the 
Association as required by the Executive Committee. The fee 
of the bond company shall be paid by the Association. 


TREASURER. 

Sec. 9. The Treasurer shall receive from the Financial 
Secretary all funds collected by the Association and disburse 
the same under the direction of the Association or Executive 
Committee, through a voucher signed by the President and 
Financial Secretary. He shall be required to give bond to 
the Association, as required by the Executive Committee. The 
fee of the bond company shall be paid by the Association. 

THE EXECUTIVE COMMITTEE. 

Sec. 10. The Executive Committee shall fix the salary 
of the Corresponding Secretary. They shall perform the 
duties of an Auditing Committee and examine the books of 
the Financial Secretary and Treasurer and report their condi- 
tion at the annual meetings of the Association. ‘They shall 
have general supervision of the affairs of the Association. 
They shall appoint two members of the Association to act with 
the Corresponding Secretary as the Grievance Committee. The 
President of the Association shall be ex-officio of this Com- 
mittee. 

GRIEVANCE COMMITTEE. 
ARTICLE V. 


Sec. 1. It shall be the duty of the Grievance Committee to 
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receive from the Corresponding Secretary all complaints, rec- 
ommendations and suggestions from the members of the Asso- 
ciation and investigate and adjust such matters as they deem 
to the best interest of the Association and make such report 
to the Association as the matters brought them may require. 


SERGEANT-AT-ARMS. 
ARTICLE VI. 

Sec. 1. The President shall appoint at each meeting of 
the Association a Sergeant and an Assistant Sergeant-at-arms, 
whose duties shall be to see that no one but members of the 
Association be admitted to the meetings of the Association, 
except by order of the presiding officer. 


AMENDMENTS 
ARTICLE VII. 

Sec. 1. Amendments to the Constitution and By-laws 
may be made at any regular meeting of the Association by a 
Thirty days’ 
written notice of any contemplated change shall be furnished 
each person, firm or corporation of the Association. 


two-thirds (2-3) vote of the members present. 


BY-LAW. 

ARTICLE I. 
The President, together with the Executive Com- 
mittee, may call special meetings, when they deem necessary. 
Thirty days’ (30 days) notice of such meetings shall be given 
the members of the Association. 

Sec. 2. The Executive Committee shall be subject to call 
by the President of the Association. 

SEc. 3. 
dollars ($3.00) payable in advance which fee shall cover all 
dues for the first year. 

Each person, firm or corporation shall pay for the cur- 
rent expense thereafter three dollars ($3.00) annually, which 
shall be the dues, payable at regular meetings of the Asso- 
ciation. 

Sec. 4. Any person, firm or corporation failing to pay all 
dues within thirty days from the annual meeting at which 
time they become due, shall forfeit.all membership and rights 
in this Association without further notice. 

Sec. 5. The expense of the Executive Committee and 
Grievance Committee at special meetings shall be paid by the 
Association. 

Sec. 6. No grievances shall be brought before the Asso- 
ciation except through the Grievance Committee. 

Sec. 7. No malt or intoxicating liquors of any kind shall 
be served at any banquets given by the Association. 

Sec. 8. Each person, firm or corporation shall have but 
one vote at any meeting of the Association. 

Sec. 9. No honorary member shall be allowed to vote at 
any meeting of the Association, nor hold any office. 

Sec. 10. The regular meetings of the Association shall be 
held annually, for three days (3 days), commencing on the 
last Tuesday of February of each year, at such place as may 
be designated by the Association, at the previous annual meet- 
ing, which place shall be determined by a majority vote of all 
Vote to be taken by ballot. 


SEc. I. 


The admission fee to membership shall be three 


members present. 


Sec. 11. The first day’s session of the Association meet- 
ings shall be open sessions. All sessions thereafter shall be 
executive. 

QUORUM. 
Sec. 12. Seventy-five (75) members of the Association in 


good standing shall constitute a quorum for the transaction 
of bsiness. 

A Member (Mr. Scotr): Mr. President, I do not approve 
of this Section 12. i do not see why, if there should be but 
seventy-four members of this Association present, they could 
not transact business as well as seventy-five. We transact 
business to-day with a majority. 

Mr. Harrison: In behalf of the committee, when consid- 
ering that last article, they put it there more for moral effect 
than anything else—for publication. It is ineffective, of course. 
The Association has a quorum any time it meets. The Associ- 
ation as represented to-day is the Association as it is. We 
have no members that have not paid their dues up to date, and 
they are all here. 


Mr. Scott: I move an amendment to Section 12 of the 
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By-laws, that a majority of members in good standing shall 
constitute a quorum for the transaction of business. 

The PrestvENtT: Gentlemen, you have heard the amend- 
ment offered; what is your pleasure? 

Mr. Burr: Mr. President, do I understand that we are to 
strike out the words “seventy-five members” and put in the 
words “a majority?” I do not think it would be possible to 
get a majority of members here. It would be possible for us 
to get seventy-five members present ; but to make it a majority 
I think would be impossible. 

Mr. Scott: What I am trying to get, I mean a majority 
of those present can transact business. 

Mr. Bocarpus: Why not put it a majority of those who 
have registered? A majority of those who are present consti- 
tute a quorum, of course. We all constitute a quorum. I do 
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not see what point we can gain by simply putting it in there a 
majority present. If we put it in a majority of those who are 
registered at any annual meeting, and make it a duty to regis- 
ter before we commence Lusiness, it will answer the purpose. 

Mr. Scorr: If I understand Brother Bogardus, he makes 
it a majority of those registered. If they do not come in and 
register, we have to have the sergeant-at-arms compel them 
to come in to get their votes. What I am trying to get at is, 
that any business of the Association can be transacted by a 
majority vote of those present. 

The Present: The question as it stands is the amend- 
ment, which will make it read “a majority of those present.” 

The motion to amend was put and adopted. 

Mr. Woopwarp: I would like to make an amendment to 
Section 10 so that it may read the second Tuesday of Feb- 
ruary, instead of the last Tuesday of February, thereby avoid- 
ing inconverience to the men in getting out statements, etc., at 
the last of the month. 

Mr. FEARNE: I object to changing that, and for this rea- 
son, that there are a number of hardware men who do not take 
their inventory on the first of January or close it at that time, 
but defer it to the first of February. In that event it would be 
impossible for them to be im attendance at that time. It takes 
some time to take an invemtory of hardware stock, and you 
do not feel free to go off on a jaunt or visit of this kind. I 
object to it on that account. 

Mr. Boptncer: I think if we made it the third Tuesday 
in the month it would be a good deal better. 








The PresiwENT: Mr. Woodward, as I understand it, the 
motion as you originally put it would be out of order. 

The constitution and by-laws were adopted. 

The Presipent: The question box has been one of the 
most important at our meetings. On that committee I appoint 
Mr. Reid, of Greenville; Mr. Drake, of Zanesville; Mr. Fearne, 
of Columbus, and Mr. Harger, of Canal Dover. 

On Nominations — Morris, of Lima; Ingall, of Bryan; 
Boebinger, of Cincinnati; Duffy, of Greenville, and Conwell, 
of Xenia. 

On Resolutions—Bogardus, of Mt. Vernon; Smith, of 
Malta, and Jones, of Columbus. 

Mr. Fouts: Mr. President, I move that the committee on 
new constitution be discharged. 

The motion was duly seconded and adopted. 

After which John H. Kauke, of Wooster, Ohio, who owns 
a hardware store at Van Wert, Ohio, was called upon to make 
some remarks. The old gentleman was eighty-three years of 
age, and hale ang hearty, made a-magnificent, stirring address, 
which set the audience all in a good humor by starting out and 
saying, “You'd scarce expect one of my age, to talk in public 
on the stage,”’ and continuing: 

“Why, Mr. President, I have not got the hang of the 
school house. I just came in and I certainly am unprepared 
to address such a set of. looking hardware men as are before 
me. I have been in the hardware business for a long time. I 
see there is a toast for some one to speak on nails; I com- 
menced on nails; that was my first hardware transaction, in 
1823. We complain about the prices of nails now. Nails 
were fifteen cents 4 pound then. You boys all remember that, 
don’t you? (Laughter.) But we lived about a mile and a 
half out of town, where I was raised, and our folks raised 
vegetables and about seven or eight years I was sent to town 
to sell some vegetables and get what little necessaries they 
would bring. Well, we had a nail factory in our town at that 
time. I hadn’t very good luck selling my garden-truck, but I 
had some very fine radishes, and came along by the nail fac- 
tory. Well, we got along in those days in the nail factory 
without all this flummery we have now making nails. We 
made nails then with hammer and anvil. But Mr. McLough- 
lin, who was manufacturing nails, wanted to trade somé nails 
for radishes, so I struck a trade with him, and have been in the 
hardware business ever since. (Laughter.) I should not be 
surprised if I was the oldest mar in the house that is in the 
hardware business. Mr. Bingham is not here. There was Mr. 
Bingham in those days and Mr. Worthington, and a gentleman 
who clerked for him; I think General Barnett.’ That was sixty 
odd years ago. I came to Cleveland first in 1834. On the 
West Side there was a little brick house. I came across the 
river on the wooden bridge and put up at the Old Franklin, 
and bought goods from Hilliard & Hayes, and Worthington, 
and Cobb & Andrews. I believe they have all passed away ex- 
cept Mr. Bingham, and why he and I are left I don’t know. 
But some one suggested that it might be because we are in 
the hardware business. (Laughter.) 

“Well, I am not prepared to say much more. I don’t 
know that I could say anything that would interest you. Of 
course, we are interested in trusts and the advance on goods, 
and all that sort of thing, and high prices we have got to pay. 
Well, we have got our divine healers at work at those trusts. 
(Laughter.) They met in Chicago the other day, and we ex- 
pect good results from them. I was just thinking that if we 
had those divine healers two years ago jn existence what great 
benefit they could have been to us. I was thinking if they 
had been in existence when they put up eggs to forty-eight 
cents a dozen, they wouid have killed all the hens, and we 
would have had no trouble about forty-eight-cent eggs. 
(Laughter.) But some of us old foggy hardware men look 
upon the movement as a farce, and that is about what it is. 
That ain’t the thing. Supply and demand, my experience has 
been, is the thing. There is a great deal, I conceive, for hard- 
ware men to do. We are cramped in every quarter to do busi- 
ness now. It is not a pleasure to do business as it was years 
ago. A man who undertakes to engage in the hardware busi- 
ness now has got to hunt around pretty sharp to make his 
nickel. We are cropped in every quarter by a system of trade 
that certainly we ought to overcome in some shape or other. 
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You all know what that is. I will say nothing further at pres- 
ent. After hearing and finding out from the old stagers on 
the business I may say something further. (Applause.) 

On motion, duly seconded, the meeting adjourned until to- 
morrow, Thursday, March 1, 1900, at 10 o'clock. 

WEDNESDAY EVENING. 

The following attractive program was arranged for 
Wednesday evening by the manufacturers and jobbers of 
Cleveland: , 

PART FIRST. 
What Dawns in the East, . " ; ‘ ; Gade 
RUBENSTEIN CLUB, 
Mrs. Royce Day Fry, Musical Director. 
Why Should we Seek to Hide our Passion 


Serenade, Richard Strauss 





Frank Harrison, Toledo, Member Executive Committee, 


Beating Hearts, 
Max HEInricuH. 
Monologue, 
MARSHALL P. WILDER. 

Sweetheart, Sigh no More, ‘ ; : Ambrose 
The Roses, ; : ’ 4 3 . Gaul 
RUBENSTEIN CLUB. 

PART SECOND. 


Omnipotence, . E Schubert 
RUBENSTEIN CLUB. 
The Land o’ the Leal, ‘ : ; ‘ ; Foote 
The Bird and Rose, Horrocks 
The Wooing, Sieveking 
Gypsy John, ; e Clay 
Max HEINRICH. 
Monologue, 
MARSHALL P, WILDER. 

Sweet and Low, Hawley 


The Primrose, ; ; : : ; : Platt 
RUBENSTEIN CLUB. 

The program was unusually attractive, presenting as it 
did two men so well known and so popular as ‘Marshall P. 
Wilder and Max Heinrich, with the Rubenstein Club, which 
has already gained such a high place in the musical world of 
Cleveland, to open and close both parts of the program. 

Their work last night, under the direction of Mrs. Royce 
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Day Fry, was excellent, and every number met with well de- 
served applause. 

Mr. Heinrich and Mr. Wilder each gave two numbers 
and were both heartily applauded, Mr. Heinrich giving as en- 
cores “Faith in Spring” (Schubert) and “Spring Song” (Mac- 
Kenzie). Mr. Heinrich sang with all the brilliancy and skill 
for which he is noted. 

The Rubenstein Club is composed of 80 lady vocalists, 45 
of whom rendered these selections. 

The 1,300 seats in the Chamber of Commerce Building 
were all occupied, notwithstanding the inclemency of the 
weather, 

THURSDAY MORNING SESSION. 

The convention of the Ohio Hardware Association was 
called to order by the President on Thursday at 10:30 o'clock. 

W. P. Bogardus, Mt. Vernon, then read the following 
paper: 


“WORDS OF WELCOME TO NEW MEMBERS BY AN 
OLD MEMBER. 
By W. P. Bogardus of Mt. Vernon. 
BIDS THEM THRICE WELCOME. 

It is my pleasant duty, on this occasion, to extend to the 
new members of the Ohio Hardware Association the right 
hand of fellowship. Assured as I am that this action on your 
part was taken after due deliberation, I, on behalf of the old 
members, bid you thrice welcome. And as I welcome you, 
it may not be amiss to call attention to some of the 
objects of the Association. In answer to a call perhaps a 
dozen hardware men met in a small room in the Neil House, 
Columbus, Ohio, October 10, 1894, and formed an Association 
whose object was to “promote the interests and secure the 
friendly co-operation of hardware dealers” throughout the 
state. 

LINES HAVE BEEN ENLARGED. 

At first the membership was limited to the retail dealers, 
but experience has taught us that the co-operation of the 
jobbers within the limits of the state was of advantage to us. 
So now the lines of the Association have been enlarged and 
all are welcome. With this enlargement of our lines has 
come expansion of aims, and to protection and friendly co- 
operation we add information and better acquaintance. Some 
may say to you, “In what do you need protection?” We an- 
swer that there have been times in the experience of all of 
us when we have had to compete with the manufacturers and 
jobbers of whom we were buying goods. The protest of a 
single merchant had little effect in putting a stop to such a 
practice. But the protest of this Association, backed; as it 
is, by hardware men all over the state, is heeded. And any 
reasonable request made by us is promptly granted. 

ARBITRARY CONDUCT OF MONOPOLIES. 

There is a tendency, on the part of those who own or 
control large amounts of capital, to become arbitrary and in- 
tolerant in their ways of doing business; to ignore the rights 
of and to ride rough shod over the weak. A combination 
that seeks to monopolize the output of any article of necessity 
is a menace to public welfare. 

Monopolies should never be for private interest, there- 
fore government should own all monopolies. One of the 
great dangers that confronts us as a people, is the combina- 
tion of large amounts of capital, whose aim is to control the 
production of articles of necessity, and to restrict the amount 
of the output in order to advance the price. Value should 
be based on the cost of production, and not on the amount of 
water there is in a given stock on which it is desired to de- 
clare dividends in order to entrap the unwary. Such com- 
binations seem to have respect only for those who meet them 
on their own ground. As individual merchants they do not 
listen to us. As an Association they may, in time, learn to 
give us respectful hearing. 

TO SECURE INFORMATION. 

Aother object of this Association is to get information. 
“As iron sharpeneth iron, so the countenance of a man that 
of his friend.” So in our annual meetings the questions come 
fast on each other, “What is the best way to advertise? 
the best way to collect accounts? the best way to keep stock? 
to arrange store? to keep catalogues and prices? and a multi- 
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tude of other every day practical questions, the answers to 
which are of interest to all of us. Then, the discussion of 
papers and the interchange of views that broaden us, so 
that we look on our business from a new point of view. Our 
work ceases to be a trade, and becomes a business. It is no 
longer drudgery, but a pleasure; and we go to our work with 
gladness and leave it with regret. 
BETTER ACQUAINTANCE. 

Still another object of our Association is for better ac- 
quaintance. As our acquaintance with each other in these 
annual conventions ripens into friendships, and we find what 
nice men hardware men are—and that is no jolly—the thought 
comes to us that perhaps the hardware men in our own town 
are better than we have supposed, and we go to investigating. 
The result is, in a large number of cases, that we learn to 
like and respect our competitors, and are inclined to consult 
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with them for our mutual protection. That two men in the 
same line of business in the same town are of necessity ene- 
mies, is a vicious and false proposition. They should be 
friends. The interest of one is the interest of the other. 
For if one makes a cut in prices the other follows suit, and 
there is no profit to either. One man cannot sell all the 
goods. So it is better to have an understanding and get a 
reasonable profit. And now with this brief resume of some 
of the objects of the Ohio Hardware Men’s Association, I 
again bid you welcome, with the hope that our annual meet- 
ings will strengthen our position and advance the interests 
of the hardware trade of the State of Ohio so that we 

“Shall brothers be knit in closer bands, 

From the mountain crest to the gray sea sands; 

And the world be better, I ween.” 

ohn Plummer of Bellfontaine next 


“Relation of Expenses to Profits. ; 
The Presmpent: I should like to have some discussion 


on this paper of Mr. Plummer. We are all interested in the 
relation of expenses to profits, and we would like to hear 
from the members throughout the audience. 

Mr. J. H. Kaute: I am very much pleased with the ad- 
dress of my friend from Bellefontaine. I think he has hit 
the nail on the head. I hope we will profit by it. 

Mr. Fearne: There are a great many men get “left” 
by not figuring the profits or relationship of their profits to 


read a paper on 


their expenses. They take the profits as he has stated it. 
They make 20 per cent., for instance, have a gross profit of 
$4,000, for example. They do not stop to consider that those 
goods cost them $16,000, and when they come to mark the 
selling price, instead of adding 25 per cent. they add 20 per 
cent., and they go right to the end of the year. You do not 
calculate your profits at the end of the year after you have 
figured up the amount of your business on what you have 
paid for the goods, or the percentuge you paid for them, but 
on the percentage you sold them at. I want to call the atten- 
tion of those who do not figure that. If they figure it on the 
basis of 25 per cent., instead of 20 per cent., it will be more 
correct. Another thing—as expenses increase we should fig- 
ure on increasing our profits. I think the disposition of the 
hardware men, especially in Ohio, is to sell goods for less 
money all the time, instead of selling goods for more. Any- 
body can sell goods for-a low price; it don’t require a salesman - 
or a bright man to do that. But it requires a bright man to 
sell hardware and make a profit. I want you all to try and 
get better profits. We ought to be better able to get together . 
next year. We ought to be able to stand together and help 
one another to get a profit. 

Mr. Bocarpus: We are getting in the habit of raising up 
the prices instead of dropping them down, and I think it is 
an excellent good habit to get into, and I believe that with 
this boom we are having in business that we will get into the 
habit of raising the prices instead of lowering them. 

The Presipent: - I would like to say for one, the expense 
of my business last year«was 1834 per cent. 

Mr. Fearne: When it comes to the percentage that it 
costs to do business, I would venture the assertion, if you 
are doing it carefully and doing a progressive business, that 
you cannot do business on an average profit of 20 per cent. 
and save 10 per cent., or half of the gross profit, for yourself, 
less losses, etc. You must get more than 25 per cent. of the 
cost of the goods to succeed. 

Mr. PLumMerR: Partners usually draw out during the 
season, and at the end of the year they balance up. If one 
has drawn out more than the other he is entitled to less of a 
dividend. But I think the business can be done on less than 
18 per cent. 

Mr. Fearne: If I am working for myself, why couldn’t 
I get a salary for that business? No one would employ me 
for nothing. Why shouldn’t the business pay me a salary? 
How can I figure that I have made a profit if I do not. pay 
myself interest on my investment and pay myself salary? If 
you figure on a basis of no salary for yourself, and count 
yourself worth nothing, on what basis can you figure to esti- 
mate what profits you are going to get? I say you must cal- 
culate that you are worth something ; that your money is worth 
something; because you can always invest it and get some- 
thing out of it. I say the principle is wrong for a man to do 
business on the basis of his work not being worth something. 

Mr. Durry: I understand the gentleman has gathered 
his information from a number of persons in his locality. 
He leaves out of his calculation the salary problem, because a 
humber of them do not include them in the expense account; 
so that Mr. Plummer’s figures are a little different from what 
we are making. It leaves 52 per cent. for the merchant’s 
salary, his loss for bad accounts and his interest on his invest- 
ment. If there is anybody doing business, their expenses are 
more than 47 per cent. of the gross profits, and the salary to 
be added to that. His expenses are large enough. 

Mr. Fearne: The only trouble is that the gross profits 
are not large enough. The gross profits are 20 per cent. 
To take 20 per cent. from the $20,000 leaves him a gross 
profit of $4,000. Of that there was 52 per cent. recompense 
for labor, and the use of his money, and for losses and for 
dead stock. My claim is that 20 per cent. is not enough. 

Mr. Getts: I would like to speak a word in this con- 
nection. I think that Mr. Plummer is all right. Our store 
did a business of $25,000. I have recently finished the books, 
and I find our expenses as Mr. Plummer’s are, are just five 
per cent., $1,250. We have no right as hardware men to 
figure ourselves a salary. I might think I am worth $3,000 
salary; another man may think he is only worth $500. If he 
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figures himself worth $500 and I figure myself worth $3,000, 
how are we going to get along on that basis? The proper 
way is to mark your goods and sell them, and be sure of your 
5 per cent. expenses anyway, and trust to luck. 

Mr. Bocarpus: If statistics of this kind are going to 
have any value, we have to have some definite understanding 
of what we consider expense. There is the interest on money, 
the salary, and other things are always there. Why should 
not a man be paid for his time and why should not it be con- 
sidered an item of expense and a fixed charge? Then the 
rent and interest on the money are fixed charges. Now, 
taking those as matters of expense, we can arrive at some 
definite conclusion. As it is now, say the average expense is 
48 per cent., what is the outcome? The gentleman says that 
he is on the broad road to ruin and would be out of business 
in a short time. Now, let us’ arrive at some definite ideas as 
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to what are the proper things to consider as expenses in con- 
nection with running stores, and then they will be of value 
to us. 

Mr. Kinney: The gentleman here has made the state- 
ment that he has done business for the last year at 5 per cent. 
I would like to ask him who owns the building in which his 
store is located? Who pays taxes on that store, and what 
percentage he has to pay? Who pays the insurance and what 
percentage he has to pay, and who pays any of his clerks, and 
the amount of the clerk hire, and so on, and see if we cannot 
get an estimate of over 5 per cent. of the amount of goods 
sold. Now, that is an unparalleled sale at 5 per cent., and I 
think this audience would like to know just how that gentle- 
man succeeds at 5 per cent. I have been in the business for 
twenty-six years and I can double that two or three times 
over, and then cannot do biisiness even at that. Now, I hope 
the gentleman will get up and answer some of these questions 
that I have asked. 

Mr. Getrs: To give our friend from Wooster a few 
things in the way of information in regard to doing business 
on 5 per cent., I would say: Now, in that 5 per cent. are 
included the following: While we have an interest in the 
building that we are doing business in, the store pays a rent 
of $40 per month. That is added now, reckoning all expense. 
The taxes are in that—the taxes on the stock of about $800 a 
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year. Now, the freight and dray charges. We run no dray 
of our own, so we hire a dray. All incidental expenses, such 
as telephone, special messenger, etc., are added in this ac- 
count. Insurance is added in that account. The insurance 
runs about $75 per year. The salaries I have not included, 
because we expect to divide that balance between us at the 
end of the year. We carry a stock of between $6,000 and 
$7,000, and we reckon that at 6 per cent. We pay no salaries 
to any one except to ourselves. We have no clerks and do all 
the work ourselves. Of course the time will come when we 
cannot do all this work ourselves and will have to hire it. 
Our freight and dray charges are about $250 a year. We 
count that into expense. 

A Memser: Do you doa ¢ash business? Yes, largely a 
cash business. In twelve years’ time our bank accounts are 
probably $500, to follow them up closely. It was the duty of 
some one member of the firm to look after those, and my 
figures are all right for our store, and if you ever come down 
there I will show you a nice one. Our place is located at 
Kent, Ohio, twenty-five miles from here. 

Mr. Cussins: In listening to the remarks of one or two 
members it might apply to their store business. But the store 
I am interested in you could apply it. While there are two 
of us, there is only one there. What are you going to do 
with the other man? If you divide what each uses, I am 
afraid he would get the best of me, for my partner has a 
family to keep and I have none. I draw a salary just the 
same as though I was working for any one else, and our 
money that we have invested we pay ourselves and interest 
on it at 6 per cent. There is no reason why I should invest 
my money and take all the chances and not get anything 
above my usual 6 per cent., because I can get that any time, 
and I do not believe you can figure a business and make money 
out of it unless you can figure it on that basis. 

The Presiwent: Gentlemen, we will now have a paper 
which I am sure will be of interest, on the subject of “Stock 
Taking and Dead Stock,” by Mr. John Spoerl, of Hamilton. 

Mr. John Spoerl then read the following paper: 


STOCK TAKING AND “DEAD STOCK.” 
John S. Spoerl, Hamilton, O. 
DISLIKES STOCK TAKING. 

The subject selected by your Committee for my remarks 
is in part distasteful to me. There is no part of any duties 
that I dislike more than stock taking, and I do not even want 
to talk about it. That portion of the subject will therefore be 
passed by in silence for the consideration of those more capable 
than myself. 

DEAD STOCK. IS SUPERNATURAL. 

Dead stock to my mind is considerable of a ghost, as the 
more one tries to find it the more it eludes your search, or 
rather, the more you look for it the less real it becomes. The 
very fact of directing your mind toward dead stock brings it 
to life and proves that it was only sleeping from neglect. 

When your attention is directed to certain goods more 
than to others they will naturally be the first that you will talk 
your customer into buying. Simply thinking of them makes 
them go at every opportunity that comes along. “Eternal 
vigilance” in obtaining a thorough knowledge of the wants of 
your trade is the price of success. 

TRADE SHOULD BE CLASSIFIED. 

Make it your incessant study to learn all the particulars 
possible about each of vour customers and keep in touch with 
their wants and tastes instead of your own. Classify your 
trade into grades and select a representative of each grade and 
make selections in buying as though you were buying for them 
instead of yourself. Remember also, in selecting stock that 
you are in fact the agent of your trade, while the salesman’s 
interest is with his employer instead of being with you. 

DEALER SHOULD MAKE HIS OWN SELECTIONS. 

Make your own selections, instead of letting him do it 
for you. Articles that he might recommend as being salable 
elsewhere may be entirely unsalable in your locality. Should 
any new article of merit be offered to you that would displace 
similar articles in stock, buy very sparingly of it until you 
have disposed of the old stock before it is killed by the new. 
It may be true that your competitor may be offering the new 
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articles before you do, but your customers are not supposed 
to know what your competitor is selling. They should depend 
upon you to supply their every want in your line and go no- 
where else. 

HONESTY THE KEY. 

To control your trade and hold it in this manner is a 
secret that is disclosed in one word, “Honesty.” The old man 
with a lifetime experience will say that “Honesty is the best 
policy.” The “smart” young man will say, “Get money hon- 
estly if you can, but get money,” the inevitable result of which 
is failure. Never betray the trust placed in you by a customer, 
study each transaction separately and make it bring a return 
of many others. A small profit on many sales to the same 
party will amount to more than a large profit on a single trans- 
action that may cause him to never return. 

HOLD OVER LOCKS. 
You no doubt remember the time when the sale of locks 
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No. 11, 13 and 22 were discontinued by the manufacturer. I 
fortunately had quite a stock of them on hand at the time, 


which many would have classed as dead stock. I placed an 
order for twenty-five dozen more of them at once, and when 
the stock of competitors was exhausted I doubled my price 
and monopolized the demand that continued for repairs at 
an increased profit over more than up-to-date articles. At one 
time I purchased a quantity of wire netting—a substitute for 
lath. It would not sell. Nobody wanted it. Dead stock from 
the start. It “died a-bornin’.” I brought it to the front, 
recommended it for stable and cellar window screens, cut it in 
small quantities to suit purchasers and disposed of it all at a 
price far in advance of the price it would bring for the pur- 
pose it was intended. 
LARGE PURCHASE OF MIXED TILING. 

I once purchased seventy-five barrels of mixed tiling from 
the dead stock of a dealer at one dollar per barrel. I found 
it to be a recreation to arrange the old stuff into new designs 
and patterns that were suited to the tastes of my customers. 
While the stock was old the designs were new and put life 
into it to the extent of a profit of over five hundred dollars. 

SWAPPING KNIVES. 

A certain customer comes to me at regular intervals and 
trades knives simply to get rid of his old knife, which has 
become dead stock to him, while the old knife he gets from 
me is new to him. The moment dead stock passes into new 


hands it becomes new stock to the purchaser. There is mo 
dead stock until it ceases to move, then kick it along and keep 
it moving, and it won’t have time to die. 

PUT YOUR SOUL INTO YOUR BUSINESS. 

Put your whole soul into your business, mingle ‘with your 
customers, load a keg of nails in their wagon and learn all you 
can about their wants, and by suggestions, that are always 
appreciated, fit their wants to your stock. Do not get above 
your clerks; keep yourself down to their level, or, still better, 
keep them up to your own. Set good examples for them te 
follow; learn them the art of keeping stock alive by keeping 
it moving. Show them the advantage of holding trade by 
honesty in each transaction and grade their merits by con- 
tinued sales to the same customer instead of by the profit oi 
a single sale that drives him to your competitor. 

LIVE STOCK. 

Lest you might infer that I am an old fogy, I want to 
digress from the subject of dead stock and say a word about 
live stock. At one time I carried more than a dozen standard 
brands of razors. I was unable to recommend any one brand 
over the others, they were all equally good. I found that cus- 
tomers were frequently unable to make a selection. They ex- 
pected me to assist them. I discontinued the sale of all the 
brands except one, which I now purchase in quantity and have 
my own name put on by the makers. The customers nevet1 
get rattled now in making the selection of a razor; they have 
but one brand to select from, and in the absence of the others 
it is always the best. 

My sale of razors has increased ten-fold; every purchaset 
recommends them to others. If you can get your name on 3 
good article it will keep it alive and never annoy you by be- 
coming dead stock. 

The PRESIDENT: 
ing of question box and discussion of the questions. 
committee on question box ready for the question? 

The chairman of the Committee on Question Box there- 
upon took from the box the questions, which were read and 
acted upon in the following order: 

First. Will not a National Association of Retail Dealers, 
acting in conjunction with the National Jobbers’ Association, 
solve the department store and catalogue house question? 

Mr. Scotr: I think our first speaker, Mr. Plummer, 
solved the catalogue house question. He advised us all to go 
into that business. 

Mr. FeaRNE: It seems to me that it is necessary to havea 
National Retail Dealers’ Association, and for several reasons ; 
among them may be this, that it would enable us, on account 
of the large amount of money that we would have free for the 
purpose of empléying an able man (not to cast any siurs on 
our worthy secretary), but an able man who would devote all 
of his time to the interests of the retail hardware dealers. 
Acting in conjunction with the Secretary of the National 
Hardware Association, it occurs to my mind that they would 
be able to go to the manufacturers, not with a threat or with 
a demand, but in a conciliatory business-like manner place be- 
fore the manufacturers who sell department stores and cata- 
logue houses the error of their ways. I think that a solid 
front such as those two men would be able to present, repre- 
senting all of the organized retail dealers and all of the or- 
ganized wholesale dealers, that it would be a manufacturer 
who would be deaf to his own interests who would fail to 
listen to their entreaties by persisting in an attempt to market 
his product to a department store or a catalogue house. If 
we remove that competition, eliminate it, I am sure that we 
would all be able to do what Mr. Plummer’s paper advised 
us to do—to make a better profit. I have no doubt there are 
some of us here who are not afflicted with the department 
stores or with the catalogue houses. Personally I am not, 
but I know a good many of my brothers in the trade are, and 
I believe it is my duty as a hardware man to do all that I can, 
and I believe it is our duty jointly to do all that we can to 
eliminate that competition. 

Mr. Hart: I think for one that the catalogue houses will 
be with us a hundred years from now. It is not a question 
of whether we shall have catalogue houses, but the question 
is in the association of not only the Ohio hardware men, but 
of all other states whether a National Association will serve 
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to draw the line sharply as between the jobbers and the manu- 
facturers of standard goods and those of the catalogue houses. 
I do not think there is any chance at all of eliminating the cata- 
logue houses, but only to draw the lines, so that as manu- 
facturers of standard goods they will not carry water on both 
shoulders, one expecting to get the trade of the hardware deal- 
ers and the other the trade of the consumers. 

Mr. J. H. Kauxe: I suppose one of the great causes of 
the number of department stores that have sprung up. is the 
second class goods. Now, these goods are sold to the depart- 
ment stores, and a hammer which ordinarily brings twenty- 
five cents is sold in these stores for ten cents. I think that 
accounts for the large amount of supplies these department 
stores get. 

The following question was taken from the question box 
and read: “Why should the retailer permit the jobber to dic- 
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tate the price at which the retailer may buy goods of the 
manufacturer?” |! 

Mr. Burr: I believe that one of the advantages of a Na- 
tional Organization, with a man to look after the interests of 
the retailers such as the jobbers have, would correct the mat- 
ter that that question seeks to receive an answer to. It is 
pretty well understood that the jobber has asked the manu- 
facturer for a profit over the retailer of twenty-five per cent. 
I do not believe there is a man in the room but feels that is 
too much, and I believe that with a National Organization and 
a man employed to-look after their interests that the question 
can take care of that. 

Mr. Fearne: If I am correctly informed, the National 
Hardware Jobbers’ Association have an able man in the field 
by the name of T. J. Fearnley, who attends the meeting when 
they establish the prices—both jobbers and retailers; and he 
has been successful in having a preferential rate established 
of fifteen cents a keg on nails.’ You ‘pay fifteen cents a keg 
more than the jobber does; on steel goods ten to fifteen per 
cent; on shovels, you all know something about that, and I 
might name other items. I think our friends, the jobbers, 
many of whom are members of this organization also, do not 
hardly recognize the position that they occupy, the dual posi- 
tion of coming to us with one hand and asking us to favor 
them with our orders, and coming to us with the other hand 
with a stone in it ready to crush out our profits. In other 
words, I do not think the jobber hardly realizes the fact that 
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he was trying to close the market for us. I do not think he 
has the right to ask another man to set a price at which we 
shall be bound. Is it fair or just for him to close a market 
where we are able to buy goods? What right has the jobber 
to say you shan’t come back again except under certain con- 
ditions? That is one of the evils that I hoped might be cor- 
rected through a national organization of retail dealers. I 
think if we have a man in the field to meet these men their 
demands would not be acceded to with such alacrity. I think 
it should be the sense of this convention assembled here to 
pass a resolution requesting the jobbers to desist—to keep their 
fingers in their own pudding and leave ours for ourselves. 

The Secretary announced that 347 hardware men had reg- 
istered up to noon. 

At 12:30 p. M. the convention adjourned until 2 o'clock 
P. M. 
THURSDAY AFTERNOON SESSION. 


The convention was called to order pursuant to adjourn- 
ment, at.2 o’clock Pp. M. on Thursday, March 1, 1900, by the 
President, H. C. Wiseman, in the chair. 

The Preswwent: The Chairman of the Question Box 
Committee will now read the next question: 

The following question was next read: “Will it pay a 
hardware dealer to give trading stamps to each buyer?” 

A MemsBer: Mr. President, I will say no. 


The Presipent: It is my personal experience that that sort 
of thing in the hardware trade does not go. No value can 
be attached to it whatever, and I think that is almost the uni- 
versal opinion of the hardware trade throughout the United 
States and everywhere else. 


The following question was next read: “Some members 
of our Ohio Hardware Association, both wholesale and retail 
goods, sending their representatives out to canvass the black- 
smiths, grocers, etc., who are not legitimate dealers; a great 
many grocers make hardware goods a medium of advertise- 
ment by selling at no profit; what shall be done in reporting 
such members?” 

A Memper: I should say, refer it to the Grievance Com- 
mittee. 

The Presipent: I would say there has never been a time 
and never will be in which those things are reported when 
they will not have the promptest attention. You gentlemen do 
not realize that our Secretary, Mr. Baker, during the last 
year has written about 800 letters, and I just simply want to 
say to you that if you have a grievance and do not present it, it 
is your own fault and not the fault of anybody else, and the 
sooner you report any grievances the quicker you will get rid 
of them. 


The following was the next question read: “What can be 
done where a jobber gives a building contractor his price on 
a set of house trimmings than he would a regular dealer, 
which has been done here in Cleveland over thirty days ago, 
and at the same time tells his contractor that when he wanted 
any goods in that line not to go to his dealer, but come to them 
direct and they would do it every time?” 

The same was referred té the Grievance Committee. 

The following question was then read: “How is the best 
way to keep track of catalogues and price-lists?” 

A Memser: I refer to Mr. Baker, he is authority on that 
subject. 


Mr. BAKer: I am like the man, gentlemen, that went out to 
hunt the bear; I am loaded for bear. A few years ago I got 
up a plan for keeping catalogues and price-lists, and a num- 
ber of persons noticed it, and through what they said it reached 
a trade paper and they wrote to me asking if I would furnish 
them with the information and I did so and received letters 
from people all the way from Portland, Oregon, and Los 
Angeles clear through to Florida on the south, and some place 
up in Maine with a most unpronounceable name 

Mr. Baker here read a description of the cabinet. 

Mr. Baker: I have received letters from all over the 
country regarding this cabinet. I want to tell you one thing 
that did happen; one day I got a letter from some unpro- 
nounceable name, and it read like this: “Dear Sir: While in 
a hardware store some few days ago I read your article on 
cataloguing price-lists. I am an undertaker and wonder if I 
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could not use this system in my business. Please advise me?” 

I advised him at once. Now, gentlemen, I will say this 
to you, I think so much of this that if any of you should want 
a copy of that I will gladly send one and mail it to you. 

Mr. Bocarpus: I have a system of drawers with 261 
numbers or parts, and also a double index. I can refer to 
anvils or axes in the index or I can go to that drawer. I can 
assume the same policy with all the different letters of the al- 
phabet, fire alarms or anything of that kind. There are some 
drawers larger than others. Then my catalogues of size go 
into a cabinet perhaps three feet wide and four feet high; I 
think there are three shelves in it; and those catalogues are 
put in there. All I have got to do is to turn around, open 
the door, and reach for a catalogue. Any man can get the 
information and it don’t take long to find it. He gets the im- 
pression that I know a great deal core about hardware busi- 
ness than I really do. (Laughter.) Now it don’t make much 
difference how much I know, the difference is how much he 
thinks I know. Nine times out of ten I supply the informa- 
tion. 

R. R. Williams, of the Iron Age, was called upon, and 
responded as follows: 

Mr. Present: I have listened with pleasure and in- 
terest to this suggestion as well as to the discussion that has 
succeeded it. 

The PresipeENtT: Gentlemen, I have the pleasure of in- 
troducing tc you Mr. Williams. (Cheers.) 

Mr. WittraMs: I shall take pleasure in reproducing this 
very neat article of Mr. Bogardus. You will have an oppor- 
tunity to read it. Now may I, without intruding on the privi- 
leges of the convention, make a suggestion that any of the 
members here who have what they conceive to be a good sys- 
tem kindly advise me in regard to it? I want to have some 
system described that will be perhaps as good as Mr. Baker's, 
possibly in some respects a little better adapted to the wants 
of certain merchants. For this character of catalogue ac- 
commodation, one to which I have given a great deal of atten- 
tion, has this peculiarity, that the system that suits me best 
with my business and methods will not be adapted to Mr. Clark 
and his methods, and his business. We cannot find any one 
system that is the best for all hardware merchants; therefore, 
I make this request, Mr. President, and -I want to say that 
very careful attention will be given to any system accommo- 
dating price-lists. That will be an indorsement that will be 
very sure to carry it safely through the editorials scrutiny. 
(Applause. ) 

The Preswent: Mr. Williams of the Iron Age has made 
the statement that his greatest trouble has been after at dif- 
ferent times writing to merchants throughout the state, in 
getting some reply to the inquiries he has made on lines just 
sueh as are spoken of, and I really think for the benefit of 
the trade in general that when these requests and inquiries 
are made, that we owe it to trade journals to give them what 
we know on the subject. 

The following questions were also read and discussed : 

“Have you ever heard of Mentgomery Ward & Co, Sears, 
Roebuck & Co, etc., etc., and what are you going to do 
about it.” 

“Had a retail hardware dealer better purchase his hard- 
ware from one or two jobbers or six or eight or more?” 

“Which is best, to mark goods in plain figures or in char- 
acters ?” 

“What is the best system to absolutely make it impossible 
for goods sold on credit to be delivered without being prop- 
erly charged?” 

“Is there any one here doing a strictly cash business?” 

“Is the exclusive retail hardware dealer’s usefulness at 
an end?” 

“Are we justified by the future prospects of the hardware 
trade to teach our sons the business?” 

“Ts it safe and good judgment to warrant tools or pocket 
cutlery?” 

“Where do States’ prison made stoves go?” 

“Do you give a customer a present when he pays his ac- 
count?” 

“To what extent should the retail dealer be influenced by 


the advice and opinion of the traveling man in regard to mak- 
ing purchases and placing future orders?” 

“Why not petition Congress to pass a law compelling all 
goods made by a trust to stamp as such—same as imported 
goods are stamped ?” 

“Where is the proper place for the office in a retail hard- 
ware store?’ 

“What shall be done with competitor that has no honor ?” 

“Shall we close our stores at six Pp. M.?” 

“Does the Ohio Hardware Association indorse an Ohio 
Hardware Mutual Insurance?” 

The report of the Committee on death of absent member 
was received and adopted, and a copy of the same directed to 
be sent to the family of the deceased, to the papers, and to be 
reported on the minutes. 

The report of the Committee on Resolutions was then 
read and approved. 

It was moved that a delegate be sent to the preliminary 
conference tending to the formation of a National Hardware 
Association on or about March 12th. 

The motion was put, and on a rising vote was declared 
lost by 97 yeas to 98 nays. 

It was moved that the services of Mr. Baker as Secretary 
be paid for in the sum of $200 instead of $150. 

The motion was unanimously adopted. 

The Legislative Committee on Lien Laws recommended 
in the report of the Committee on Resolutions was appointed 
by the President as follows: W. P. Bogardus, of Mt. Ver- 
non; Mr. Fearne, of Columbus, and Mr. Burr, of Columbus. 

Mr. Morris, chairman of the Committee on Nominations, 
presented the name of O. M. Scott as President; for Vice- 
President, Mr. H. P. Bogardus, of Mt. Vernon; for Corre- 
sponding Secretary, Geo. Gray, of Coshocton; for Financial 
Secretary, Wm. Jones, of Columbus; for Treasurer, Mr. Wood- 
ward, of Sidney. 

For Executive Committee, Geo. B. Myer, of Cincinnati; 
Geo. V. Guyton, of Ada; Frank Harrison, of Toledo; J. 
Rohrbacher, of Akron; H.B. Davidson, of Cleveland; Frank 
Winters, of Lancaster; James. B. Carson, of Hamilton, and 
k. Brown, of Washington Court House. : 

It was moved that the selections of the Committee be ap- 
proved and that they be unanimously elected. 

The motion was unanimously adopted. 

It was moved that the convention hold its next annual 
meeting in Cincinnati, Ohio. 

The motion was seconded and adopted snanimously. 

It was moved that when the convention adjourn it would 
adjourn to meet in* Cincinnati the last Tuesday in February, 
IQo!. 

The motion was seconded and adopted. 

No further business was transacted, and the convention 
adjourned. 

THURSDAY EVENING. 


The annual banquet of the association on Thursday even- 
ing was a magnificant success. 

A huge padlock hung over the platform while 200 incan- 
descent lights lighted up the brilliant scene. The following 
gentlemen sat down to the guest’s table. Secretary John F. 
Baker, Rev. E. E. Baker, Vice-President E, L. Harris, R. R. 
Williams, Ex-President H.C. Wiseman, C.S. Van Waggoner, 
Marshall Wilder and President O. M. Scott. 

Seats for 800 guests were provided at the nine tables. The 
center table was for the Executive Committee of the Ohio 
Hardware Association, and the Executive Committee of the 
Manufacturers and Jobbers of Cleveland. 

The following menu was served. 


Grays’ Armory 
Thursday, March First 


Blue Points on Shell Olives 
Consomme in Cups Wafers 
Pickles Radishes 
Chicken Patties a La Toulouse 
Fillet De Boeuf, Aux Champignons 
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Petits Pois en Casse 
Strawberry Punch. 


Salted Almonds 
Shrimp Salad Cheese Straws 
Individual Ice Cream Forms 
Gateaux Assortis 
Roquefort Cheese Toasted Water Crackers 
Cafe Noir 
After the guests leaned back in their chairs and laughed 
over some of Marshall P. Wilder's funny stories, H. C. Wise- 


man, of Springfield, the toastmaster, called on O. M. Scott, of 
Maysville, who responded as follows to a toast on “Nails.” 


TOAST BY O. M. SCOTT, OF MARYSVILLE, “NAILS.” 
DEFINITION OF A NAIL. 

The nail is defined as an instrument for uniting or fasten- 
ing two or more objects together. So it seems fitting to in- 
troduce it at this time, for the purpose of nailing this sumptu- 
ous feast of the body—where we have placed ourselves on 
record as expansionists —to the mental menu about to be 
served—where some of our friends may prove themselves ex- 
pansionists. 


Potatoes 





AN APPROPRIATE SUBJECT. 

There can be no more important or appropriate subject 
to the hardware man. Of all the countless articles we keep in 
stock or handle, nails are pre-eminently paramount. The 
smallest “cross-roads store” has at least a keg of “8's.” Be- 
cause he keeps nails, such a merchant would not be eligible to 
membership in this Association; neither would the largest 
jobber, or retailer, be eligible, if he did not carry 8-penny 
nails in stock. The smallest article we keep is the most 
weighty; a mustard seed from which springs a tremendous 
trade tree. ‘ 

NAILS IN EARLY DAYS. 

The first mention we have of nails is over 3,000 years 
ago: “In the building of the altar of burnt offering all the ves- 
sels of the tabernacle, and all the pins thereof, and all the pins 
of the court, shall be of brass.”” Thus it seems that the first 
nails were of brass. 

Some 200 years later we find the first mention of the pin 
as a nail (Judges, iv:21): “Then Jael, Heber’s wife, took a 
nail of the tent, and a hammer in her hand, and went softly 
unto Sisera, and smote the nail into his temples and fastened 
it to the ground, as he was fast asleep and weary. So he died.”’ 
As a murderess, she “hit the nail on the head.” 

The first mention we have of nails in quantities is where 
David prepared “iron in abundance, for the nails for the doors 
of the gates for the joinings,” for the building of the temple. 
The Holy of Holies was covered with plates of gold, fastened 
with nails of gold. The weight of the nails was fifty shekels 
of gold. 

A GOLDEN NAIL. 

The only gold nails we hear of in modern times is the 

gold spike driven to celebrate the completion of a railroad. 
NAILERS. 

The making of nails is one of the oldest of the handicraft 
arts, dating back to the earliest working in metals. It is only 
within the last century that machinery has been used to any 
extent in their manufacture. Before the invention of nail 
machinery an immense number of persons were employed in 
their manufacture. They were called “nailers.” 

MAKING NAILS BY MACHINERY. 

In 1606 Sir David Bulmer obtained a patent for making 
nail-rods by water power; but nail machinery was not put into 
actual use in England untii 1790, when Thomas Clifford pat- 
ented a nail machine, using rollers faced with steel, with sunk 
impressions of one-half the nail on each. The bar of iron was 
run through these, the nails coming out in a string, the head 
of one being slightly joined to the point of the next. In 1775 
Jeremiah Wilkinson, of Rhode Island, cut tacks from sheet- 
iron, and afterwards nails and spikes, forming the heads in a 
vise. Josiah G. Pearson, of New York, patented the first nail- 
cutting machine in 1794. In 1795, Jacob Perkins, also of New 
York, obtained a patent for a nail-cutting machine with a ca- 
pacity of 200,000 nails per day. The cut nail came into general 
use about 1810. 


* 
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HITS THE NAIL ON THE HEAD. 

“Nails” is our key-word. So it is for the contemplating 
builder. He quotes the price of nails the first thing. He is 
determined to “hit the nail on the head” in the purchase of 
his nails. He wants the lowest price on the article that cuts 
the smallest figure in the cost of his structure. In this he is not 
a successful nail-driver. 

A WIDE FIELD. 

The field for nail-driving, for the hardware man, is very 
wide. The hardware business presents as many features and 
phases and opportunities for “hitting the nail on the head” as 
there are different kinds of nails manufactured. 

A KEG OF NAILS, 

I will name a few. It would be too wearisome to cata- 
logue all of them. There is the buying nail, the selling nail, 
the stock-keeping nail, the old stock nail, the jobber nail, the 
drummer nail, the courtesy nail, the amiability nail, the cash 
nail, the credit nail, the collecting nail, the citizen and “man 
of affairs” nail, the handy nail in the pocket, the “too numer- 
ous to mention” nails. I will not attempt to speak of all these 

THE “OLD-STOCK” NAIL. 

The old stock nail is a pretty hard chap to “hit on the 
head.” Something like trying to drive a 20-penny nail head 
foremost in a seasoned oak plank—no damage to the hammer 
or plank. Just a few weeks ago, in conversation with a travel- 
ing man, he spoke of a member of this Association, a good 
business man, who has a big stock, quoted high—but oh! what 
a lot of old stock he has around him. He drives most of his 
nails successfully. 


THE “COLLECTING” NAIL. 

I would attach special importance to the collecting nail. 
If it doesn’t need driving home, I don’t know which one does. 
After apparently “hitting the nail on the head,” making a sup- 
posed good credit sale, it is hard to donate your good time 
and good goods to a goodless scamp, wishing your good goods 
had been nailed to your good shelves with good clinch nails. 
By the way, clinch nails are like knowledge; of great value 
and profit when properly driven, in the right place, at the right 
time. They require the greatest skill and wisdom, however, 
in the clinching. I’ve had any amount of trouble by not only 
hitting them on the head, but by hitting them on the business 
end. I suppose there is not a dealer here but has clinched 
many a dea! that he would liked to have unclinched; could 


- not possibly “unclinch what he had clinched amiss.” 


THE DRUMMER NAIL. 

There is the drummer nail, with the more dignified name 
of traveling man. Some of them, oh! most of them, have 
good heads and are well pointed. Have you ever been tempted 
to “hit one of them on the head?” There is no class of men 
on the road that make better use of the square and compass 
than the hardware traveling man. As has been said, the nail 
is an instrument to unite two or more objects together. So 
the traveling man has the trying office of drawing the retailer 
and the jobber together, like the clinch nail—business at both 
ends. The traveling man is seldom responsible for the stuf- 
fing of others. Traveling men are the same as other men, like 
axes, Saws, augers and other edge tools; divided into “Se- 
lects,” “Fair,” “2nd’s,” “Gulls,” “O. K.’s” and “N. G’s.” The 
orthodox hardware traveling salesman is all right, but, oh! 
some of these machine fellows—‘“I pass.” We have all had 
wrestling matches with the advertising nail, throwing up the 
sponge at the first round. Some nails will perform their 
proper functions even if their points are faulty. But don’t 
drive the advertising nail unless it has a good point. 

“KNOW YOUR BUSINESS” NAIL. 

I must call your attention to the “know your business” 
nail. None of us know how to drive this nail. If we do, 
what are we here for? Our very presence is a confession that 
we are seeking more light; how to drive the thousand or more 
nails connected with our craft. The hardware man should be 
up to Now. We expect the carpenter to be a skilful nail- 
driver, knowing just when and where to drive, putting tho 
right nail ir the right place, no nail in the wrong place, not 
one too many or one too few. If he lacks one, his job will 
be incomplete. If he drives one too many he will in a two- 
fold sense violate the law of economy by wasting material and 
energy. 
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Thus the business man should erect the structure of his 
business, so that it will be complete in all its factors—strong 
and symmetrical; all its necessary parts properly assembled 
and clinched together. The business structure thus complete 
should be spiked to a moral character alike strong and com- 
plete, good, beautiful and true. 

FOR WANT OF A NAIL. 

Incompleteness may bring about disaster. Three or four 
years ago Mr. Fox, a contracting brick layer, of Marysville, 
Ohio, had the contract for erecting a school-house in Cov- 
ington, Ohio. While capping a chimney the scaffold fell, pre- 
cipitating him to instant death. One laborer died from in- 
jury; the third held by his finger tips to the wall until rescued. 
The testimony of the survivor is, that one more nail would 
have made the scaffold secure. 

THE ONE NAIL LACKING. 

In our business the one lacking nail may be the honesty 
nail, the push nail, the pluck nail, the perseverance nail, the 
diligence nail. The nail too many, may be the lazy nail, the 
sour disposition nail, the “put off” nail; the drinking nail— 
Oh! the wrecks that follow in his wake. By the way, the 
Executive Committee of this Association “hit the nail on the 
head” when it ruled out the drinking nail at our banquets. 
The action yesterday in unanimously adopting this by-law 
drove the nail home; and all now know that when Ohio Hard- 
ware men open a keg of nails, it contains no drinking nail. 
No business was ever wrecked for the want of the beer nail 
or whiskey spike. 

THE MIDGET OF THE HARDWARE TRADE. 

Every trade and profession makes liberal use of this 
midget of our trade. Their use begins in the cradle and ends 
in the coffin. The squatter’s hut, and the millionaire’s man- 
sion are alike the beneficiaries of its cohesive properties. 
Even the politicians assay to be good nail drivers. One would 
think that from the frequent cry: “Another lie nailed,” we 
would some time have a campaign when no lies were at large. 
(No reference to Cleveland politicians.) The hardware man 
will enter no objection to the use of nails in nailing up lies. 
We would freely furnish the nails—clinch nails at that—to 
nail up all the liars, provided the hardware man is left out. 
HARDWARE MEN SHOULD BE IMMUNE TO ALL MISREPRESENTATION. 

The nail was “hit on the head” when the lucky “13” met 
in Columbia on the 18th day of October, 1894, and planted the 
microbe that has multiplied into this assembly. (The first 
session was held February 13, 1895.) Surely we have ex- 
ploded the abominable “13” heresy. 

THE HARDWARE MAN SHOULD BE FREE FROM ALL SUPERSTITIOUS 
FOOLISHNESS. 

The nail was “hit on the head”’ when the association was 
called “The Ohio Hardware Association,’—leaving out the 
word “Retailers.” We bid the jobber welcome. Our interests 
are one, and we will co-operate with the jobber in nailing a 
tripartite union, with the drummer in the middle. 

A GOOD PRESIDENT. 

It is fair to suppose that the Association’s presidents are 
selected on the basis of ability, character, good judgment and 
level-headedness in general. This Association has done well 
in selecting the only “Wiseman” we have for its president. 
Mr. President, you have skilfully placed, and successfully 
driven many Association nails. 

BAKER’S LAURELS. 

We stand aghast when we try to count the good brown 
loaves upon which this Association has feasted, and fattened— 
yes, expanded—that have been handed out by our Baker. If 
you, Mr. Secretary, have failed to “hit the nail on the head” 
occasionally, we will excuse you on the ground that you have 
“done it up brown.” 

A GOOD EXECUTIVE COMMITTEE. 

We have been fortunate in selecting our Executive Com- 
mittee. They are all (save one) a capable, jolly, good-looking 
set of fellows, and, given a shoe hammer, could drive an “8d 
fence” into a pine board. Our handsome vice-president, Har- 
ris, is an advisory member of this Board. 

CLEVELAND NAILING. 

The Cleveland branch of our fraternity did a skillful piece 
of nailing when they invited us here. All the features of this 
meeting go to prove that it was a masterful stroke when the 


invitation and acceptance were nailed together. (This was 
done with finishing nails.) 
THE COMMITTEE. 

What shall I say about the Cleveland Committee? I will 
let them zo with the story: There is a man living in this city 
who was’ known as a pious boy, and so continued until he ar- 
rived at early manhood. For some reason he “fell from 
grace,” a fact which was not generally known to friends. 
Being at dinner with some friends the host called upon him 
to render thanks at the dinner-table, and with an embarrassed 
look he says: “I pass.” 

HANG UP YOUR HAT. 

The manufacturers of nails “hit the nail on the head” 
in making a nail suitable for every need. As before said, the 
first nails were known as pins. The latest nails out are to be 
known as “Bingham’s Hat Nail,” and “Washington’s Uni- 
versal Pin.” Hang up your hat. Pin down your vest. 

We lay claim to some of the greatest men of the nation 
as hardware dealers. Can any of you name a greater delivery 
of hardware, to the square minute, than Dewey dealt out on 
that May morning before breakfast in Manila Bay? 

THE HARDWARE MAN SHOULD GET UP EARLY. 

The biggest hardware deal I know of is when Admiral 
Cervera delivered his entire assets, including his shelf-worn 
stock, also his brave and manly self, to Sampson’s fleet off 
Santiago; no part being marked “C. O. D.” “sixty days, 20 
off 10.” Not even “remit at your convenience.” Our Eng- 
lish friends and the Boers seem to be making large exchanges 
of hardware just now. How would our traveling men like to 
be the “drummer in the middle?” It would be a good plan for 
the Culls. 

PARAPHRASE OF PSALM OF LIFE. 

Evidently, Longfellow was not familiar with the hardware 
trade, else his “Psalm of Life” would have run something like 
this: 

Drives of great men all remind us, 
We can drive our trade sublime, 

And departing leave behind us, 
Nail-prints in our business line. 


Nail-prints, that perhaps another, 
Driving o’er the Hardware main, 

A distressed, and bankrupt brother, 
Seeing, may drive nails again. 


Let us, then, be up and nailing, 
With a nail for every place; 

Still a-nailing, never failing, 
And with nailing end the race. 


C.S. Van Wagoner, of Cleveland, next responded to the 
toast “Cleveland’s Manufacturing Interests” as follows: 


CLEVELAND’S MANUFACTURING INTERESTS. 
By C. S. Van Wagoner. 
CLEVELAND'S FAVORABLE LOCATION. 

The prosperity of great cities is often due to some natural 
advantage which they enjoy. That of Cleveland is owing to 
its location on the south shore of Lake Erie, at a highly 
favored point for the manufacture of steel and iron and the 
handling of iron ore and coal. These, with its boat building 
and shipping interests, together with great concentration of 
capital and favorable conditions for labor, are the main fac- 
tors in its development. 

It is on the great northern route between the East and the 
West, and but a shoft distance, and connected with the great 
middle route across the country. From it radiates nine great 
railroads, with its steamer lines and water transportation to 
all points on the Great Lakes. 

MUTUAL ADVANTAGES. 

Not the least among the causes of its growth are its 
natural advantages in being situated on a high and level 
plateau, with favorable conditions for factories and storage 
purposes, and for homes for’ all classes. Here the working 
man can have a home as favorably situated in all essential 
particulars as those of the rich. This is a great influence in 
developing an intelligent, moral and contented laboring class. 
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AN IRON CENTER. 

Here the iron ores from the Lake Superior region meet 
the coal and coke from Pennsylvania and Ohio, and the lime- 
stone from nearby points, which makes this the cheapest sec- 
tion in the country for the manufacture of steel and kindred 
products. The great iron industries of Pittsburg are at a dis- 
advantage with Cleveland from freights and other matters of 
consequence, but the invested capital will probably keep them 
right along under the same condition. 

A GREAT MANUFACTURING CENTER. 

As a natural consequence we have become a manufac- 
turing center of much importance. Here products from iron 
and steel enjoy advantages of manufacture, and also those of 
distribution. The conditions are also favorable for the manu- 
facture of a great variety of products. 

Among our manufactories is a great plant for rolling 
steel rails, bar iron, billets and rods; extensive plants for 
sheet iron, wire drawing, the making of wire into nails, and 
for a great variety of commercial and artistic uses. Here 
is made the finest boiler plate, forgings on the most extensive 
scale, propeller shafts and rudder posts for our great war 
ships and ocean steamers. One of the largest steam ham- 
mers in the country is here in use, 

FOUNDRIES. 

About thirty foundries are making large and small gray 
iron castings, and there are extensive malleable iron works. 
We turn out cast iron pipe, machinery for beet sugar, special 
machinery, electrical machinery and electrical equipments, 
carbons in large quantity, gasoline stoves, sewing machines, 
swing machine cabinets, bicycles, screws, tacks, ball bearings 


. and balls, twist drills, carriage and saddlery hardware, build- 


ers’ hardware and hardware specialties, paints, varnishes, 
refined oil, table salt, chemicals, chewing gum and many other 
articles. SPECIAL INSTRUMENTS. 


Notable among these products are astronomical instru- 
ments and instruments of precision. A firm here has built 
three of the largest telescopes of the world, that for the 
Yerkes observatory, the Lick observatory and the Washington 
observatory, together with thousands of other telescopes for 
colleges and government purposes. 

A GREAT CLEVELAND CONCERN. 

Among our great manufacturing concerns is one whose 
hoisting and conveying apparatus has played a most peculiar 
part in the development of Cleveland and in solving engineer- 
ing problems in its field of operations. In 1881 the largest 
vessels used in the ore and coal trade had a carrying capacity 
of about one thousand to twelve hundred tons, and were of 
wooden construction. To-day our largest vessels are built of 
steel and are of eight thousand tons burden. This remark- 
able development is due largely to the increased facilities for 
unloading and loading brought about by the hoisting and 
conveying machines of this company. In the old days the 
largest wooden vessel would require a week’s time to unload 
by the old methods. Now a vessel of eight thousand tons can 
be unloaded of iron ore in twelve hours, and loaded with coal 
in ten hours. The same docks have been given eight times 
the former storage capacity. The saving in cost of handling 
has been enormous. Through this agency a vessel one thou- 
sand feet long, or more, could be loaded and unloaded in a 
single day as easily as a vessel of one hundred feet in length. 
Few realize what a potent factor these machines have been in 
developing the iron ore and bituminous coal industgies and 
helping to make Cleveland the principal market in both of 
these lines. 

A SHIPBUILDING PORT. 

This is the greatest shipbuilding port of the country, esti- 
mated by the annual tonnage of vessels built. Here also is 
the largest ownership and control of tonnage in the vessel 
carrying trade. 

It will readily be seen that Cleveland as a manufacturing 
point has great advantages in certain directions, and has a 
foothold which is sure to develop to grand proportions in the 
future. The influences at work are forcing’ this promising 
city along at a rapid rate. 

GROWTH OF CLEVELAND. 
In 1836 Cleveland was but a village; in 1850 a city of 
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twenty thousand inhabitants, with a telegraph just estab- 
lished, no railroads, with but five lines of stages and one in- 
coming and outgoing mail per day in different directions; in 
1890 a population of two hundred and sixty-one thousand, 
and in 1900 it has probably about three hundred and eighty 
thousand, or possibly, four hundred thousand inhabitants. 
At this ratio of increase it is reasonable to suppose that the 
million mark will be reached about 1925. Most of you can 
reasonably expect to see that day. 


A GRAND WISTA, 

With this grand vista before us, we picture this favored 
city, with its great material wealth, its imposing commercial 
buildings and institutions, its public buildings grouped in a 
fine park along the lake front, its churches, colleges and mag- 
nificent school system, its handsome residences and com- 
fortable homes, its beautiful parks and boulevards encircling 
the city, growing and developing into one of the most power 
ful and magnificent cities of this great land. 

Beyond all this we have faith to believe that the men 
of those times, the rising generation, well educated and 
highly intelligent, will work out their problems, and seek the 
ennobling things of life, more and more in the spirit of right- 
eousness and good will toward their fellow-men. 

R. R. Williams, of the Iron Age, New York, also responded 
to a toast. 

The following dealers from outside of Cleveland were 
in attendance at the convention: 

J. P. Cloppert, Brookville. 

W. E Spitler, Arcanum. 

J. E. Smith, Caldwell 

George B. Meyer, Cincinnati. 

E. Toethang, Cincinnati. 

W. A. Remy, Mansfield. 

James B. Carson, Hamilton. 

S. D. Longshore, Lisbon. 

Arthur E. Riddle, Wauseon. 

Lou F. Stahler, Waverly. 

S. L. P. Stone, Urbana. 

E. R. Clark, Paulding. 

J. Fred Niele, Blanchester. 

C. Wiand, Port Washington. 

A. J. Vermen, Archbold. 

T. H. Whitehoane, Archbold. 

A. Aughbuger, Kent. 

Clarence Hart, Spencerville. 

John Laufersmiller, Minster. 

S. A. Haverbeck, Minster. 

T. E. Shuter, Evansport. 

C. C. Foute, Middletown. 

L. D. Redick, Jenera. 

J. C. Wannamaker, Ottoville. 

L. D. Boyer, Scranton. 

G. H. Blathier, Vermillion. 

T. Burgot, Galion. 

J. A. Ebel, Harhille. 

Perry Swirehart, Hartville. 

A. J. Ross, Bowling Green. 

T. F. Hafner, Elyria. 

George Whitbeck, Norwalk. 

J. W. Yunies, Cambridge. 

Charles S. Johnson Barberton. 

T. A. Bowers, Norwalk. 

J. A. Ricketts, Coshocton. 

R. T. Hunt, Coshocton. 

C. E. Brigham, Wauseon, 

C. T. Cimmel, Dayton. 

F. W. Jeffries, Hicksville. 

A. C. Rohrbacker, Akron. 

Ed M. Cosley, Troy. 

C. E. Smith, Malta. 

J. E. Bunn, Belleview. 

W. P. Bogarder, Mt. Vernon. 

F. W. Jackson, Clyde. 

John Herme, Youngstown, 

Ole Topky, Ashtabula. 

S. I. Adams, Wills Creek. 
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W. R. Doering, Wapakoneta. 
Edward I. Fisher, Wapakoneta. 
C. M. Waller, Ravenna. 

W. S. Perry, Zanesville. 

C. M. Bundy, Parkman. 

H. A. Hoffstall, Wooster. 

W. P. Scott, Connelsville. 
Charles Kuhlman, Woodville. 
J. E. Plato, North Amherst. 
George Ash, Carey. 

J. P. Nickols, Bedford. 
William Keil, Woodville. 
Edward Keil, Pemberville. 
John Fett, Bluffton. 

A. D. Lugibihl, Bluffton. 

C. C. Heller, Beaverdam. 

N. B. Wolf, Toledo. 

J. J. Ewing, Lima. 

J. H. Barch, Barbertown. 

I. N. Kinney, Wooster. 

J. A. Hoopman, Byersville. 
C. E, Kingseed, Fostoria. 

J. L. Riddle, Wauseon. 

W. A. Feam, Columbus. 

W. c. Bale, Westerville. 

W. B. MacCracken, Lancaster. 
F. S. Hagan, Marietta. 

C. D. cCussins, Columbus. 

H. R. Huggett, Columbus. 

J. W. Brown, Washington C. H. 
D. R. Burr, Columbus. 

John H. Calkins, Columbus. 
J. M. Blackwood, Columbus. 
E. T. Snyder, Mt. Sterling. 
George Doerson, Columbus. 
C. C. Brightman, Berea. 

C. M. Clouse, Cedarville. 

R. H. Miller, Bellevue. 

Hi. C. Wiseman, Springfield. 
John F. Baker, Dayton. 

R. W. Briggs, Frankfort. 
Tom J. Morris, Lima. 

C. B. Ervina, Jackson. 

G. C. Miller, Cardington. 
Smith De Muth, Cardington. 
J. P. Duffy, Greenville. 

H. G. Woodward, Sidney. 
A. D. Hagendobler, Osborn. 
J. D. Miller, Forest. 

G. W. Wiley, New Madison. 
E. T. Wenger, Eldorado. 

H. C. Mylander, Oak Harbor. 
W. C. Starr, Clyde. 

W. H. Houk, Carey. 

J. M. Martin, McComb. 
Charles B. Horner, Bellefontaine. 
George M. Gray, Coshocton. 
M. N. Griffith, Madisonville. 
O. M. Scott, Marysville. 
George Hortke, Cincinnati. 
Felix Bohlmann, Cincinnati. 
John D.. Spoerl, Hamilton. 
Alex Grant, Antwerp. 

W. G. Brown, Cincinnati. 

H. F. Wuenter, Cincinnati. 
August EK. Lindemann, Cincinnati. 
Frank Harrison, Toledo. 
Herman Hoelker, Crestline. 
P. E. Hoelker, Crestline. 
Horace Hunecker, Akron. 

E. Barth, Akron. 

W. H. Cole, Fayette. 

Charles Boehinger, Cincinnati. 
C. W. Wikel, Huron. 

John Plummer, Bellefontaine. 
J. Q. Riddle, Wauseon. 

1 R. Dale, Ravenna. 


Robert Armitage, Attica. 

F, B. Easton, Bellefontaine. 
John Gernold, Mogadore. 

C. B. Churchill, Bellefontaine. 
F, A. Fusselman, Edgerton. 
Adam Strome, Warsaw. 

E, E. Barch, Elyria. 

C. McLaughlin, Archbold. 

E. S. Perry, Fayette. 

E. S. Perry, Leipsic. 

Charles Gassman, Findlay. 

J. H. Frederick, North Amherst. 
H. N. Askam, Findlay. 

W. L. Stauffer, North Baltimore. 
J. J. Harter, Akron. 

J. M. Kinsey, Kenton. 

Frank A. Bare, Mansfield. 

R. L. Spott, Canton. 

W. H. Gurnen, Springfield. 
James J. Wood, Jr., Springfield. 
A. G. Nofzinger, Stryker. 

J. W. Banting, Elmore. 

J. F. Sanders, Elmore. 
Charles T. Carr, Salem. 

W. M. Crumrine, Salem. 

J. H. Thomson, Youngstown 
E. C. Yost, Fremont. 

S. W. Park, Warren. 

F. W. Geddes, Akron. 

E. F. Weinland, McComb. 

C. S. Frazier, Dresden. 
Benjamin Coe, Coshocton. 

. Wirth Ricketts, Coshocton 
. F. Blackmon, Painesville. 
. W. Ingalls, Bryan. 

K. Milligan, Bellefontaine. 
. E. Doolittle, Painesville. 

. L. Head, Niles. 

. W. Crobaugh, Tiffin. 

. E. Barnum, Geneva. 

N. High, Seville. 

H. Kouke, Wooster. 

Daniel Huyck, Swanton. 

J. F. Crisman, Delta. 

M. B. Talmage, Mt. Gilead. 
S. W. Wilson, Mt. Gilead. 

D. B. Hatfield, Troy. 

S. O. Manchester, Canfield. 
W. Bird, Mt. Vernon. 

W. H. Adams, East Liverpool. 
William Wilte, Haskins. 

G. Jaeger, Elmore. 

J. H. Faunee, Cortland. 

J. T. Evans, Plain City. 

J. W: Lang, Manchester. 

S. L. Irwin, Tontogany. 

R. P. Jones, Lima. 

R. G. Loomis, Bowling Green. 
L. B. Sanford, Atwater. 

H. H. Woolf, Atwater. 

T. H. Artress, Lorain. 

N. £. Alten, Loraiti. 

H. R. Kale, Salem. 

J. A. Meinerding, Ft. Recovery. 
E. P.. Collins, Lodi. 

Chris. Lude, Woodsfield. 

E. A. Everman, Toledo. 

L. W. Loomis, Cuyahoga Falls. 
J. L. Loomis, Cuyahoga Falls. 
W. J. Walford, Spencerville. 
O. P. Schriver, Cincinnati. 
John Haas, Mantua. 

O. O. Oespach, Van. Wert. 

E. L. Durlein, Herring. 

T. W. Boddell, Harrod. 

Will C. Jones, Columbus. 

Don L. Jones, Newark. 


SSA DAA S NOW 











A. L. Piper, Fulton. 

James F. Wright, Worthington. 
A. C. Spetnagel, Chillicothe. 
H. L. Wheaton, Athens. 

T. A. Costell, Murray. 

L. G. Church, Marysville. 

C. M. Wheaton,Sunbury. 

C. E. Kennard, Alger. 

Frank Feiberger, Akron. 

J. C. Conwell, Xenia. 

O. L. David, Columbus. 

Cc. B. Bunn, Columbus. 

G. V. Guyton, Ada. 

Albert Zettler, Columbus. 

S. W. Gans, Cincinnati. 

H. Roney, Dayton: 

J. G. Reid, Greenville. 

J. F. Kemmerling, Toledo. 

G. M. Peirson, Greenville. 

R. B. Hart, Greenville. 

A. Brilch, Dayton. 

O. B. Conk, Dayton. 

G. E. Frye, Crestline. 

D. G. Scott, Marysville. 

L. H. Cossell, Crestline. 

F. Hambarger, Dayton. 

W. W. Osborn, Mechanicsburg. 
John Kramer, Dayton. 

H. E. Rouse, Toledo. 

J. A. Krantz, Elyria. 

J. E. Mellor, Malta. 

D. A. Le Fevere, Greenfield. 

F. C. Kinnear, New Waterford. 
John Weaver, Covington. 

O. Burges, Cincinnati. 

E. Harris, Columbus. 

George A. Wolfe, Hallansburg. 
W. H. Picking, Bucyrus. 

J. M. Wilson, Newark. 

H. G. Skinner, Collinwood. 

B. D. Wyant, Republic. 
George Gullivan, West Jefferson. 
J. C. Shaible, Troy. 

T. E. Coles, Troy. 

Ed Webekind, Port Clinton. 
W. F. White, Shelby. 

C. E. Krantz, Lorain. 

Charles Farr, Wadsworth. 

M. Bryant, Genoa. 

F. Hoemmelmeyer, Cincinnati. 
Jacob Fink, Mt. Healthy. 
Wallace Beomer, Carrollton. 
D. F. Lash, Boliver. 

Morris Taylor, East Rochester. 
G. A. Sheets, Hanoverton. 

W. H. Carl, Shreve. 

P. J. Thompson, Youngstown. 


PRESIDENT SCOTT- 


Orlando M. Scott, who was elected president of 
the association, was born in Lincoln County, Ohio, 
May 22nd, 1837. He has been in the hardware, im- 
plement, stove, plumbing and buggy business at 
Marysville, Ohio, since 1866. He served in the Civil 
War, was on the staff of General Joho G. Mitchell, of 
Columbus, in Sherman’s famous ‘March to the Sea.” 
He was wounded in the battle of Bentonville, North 
Carolina, March 20th, 1864. He is at present Chap- 
lain Ransom Reed Post, 113, department of Ohio G. 
A. R. He has been a member of the executive cow- 
mittee of the Ohio Hardware Association for three 
years. Mr. Scott is an active, genial, whole souled 
gentleman, 
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CONVENTIONALITIES- 





The hotel committee of the Ohio Hardware Asso. 
ciation got out a very neat little slip giving the rates 
of the Cleveland hotels for the use of visiting dele- 
gates. 


Among the souvenirs distributed at the conven- 
tion was one purporting to be the left hind foot of a 
B. P. S. rabbit, killed at midnight, it the dark of the 
moon, on the grave of a cross-eyed Spaniard, by a red- 
headed, cross-eyed Negro, in the employ of The Pat- 
terson-Sargent Company; Cleveland, It was said to 
be very lucky. 


Seventy ladies of the party were dined at 
Colonial Club then attended Euclid Ave,, opera house, 
tosee Julia Arthur in ‘‘More than Queen” on Thurs- 
day night. 

The beautiful auditorium room in the Chamber of 
Commerce is a handsome meeting room and needed no 
embellishments, but over the platform was suspended 
a mammoth padlock 8 ft. high and 6 ft. wide. The 
body being composed of oak leaves bronzed, shackel 
and key-hole, white carnations, and in the body were 
large red letters ‘“O. H. A.” and ‘‘1900” acrose the 
bottom, This mammoth padlock was festooned with 
American flags. And immediately after President 
Wiseman called the meeting to order, E, H. Luetk- 
meyer, chairman of the Committee on Decorations, 
touched a switch and the padlock was ablaze with 200 
incandescent lights. It was a beautiful effect, and 
the spontaneous outburst of applause which greeted 
its illumination was a recognition of Mr, Luetkmeyer 
and his assistance. 


The following Cleveland firms were subscribers to 
the entertainment fund of the association: American 
Bicycle Co,, American Steel & Wire Co., Atlas Bo't 
& Screw Co., Bassett, Presley & Train, the W. Bing- 
ham Co., Bishop & Babeock Co., Bourne Fuller Co., 
Bourne Steel Range Co., Chisholm & Moore Mfg. Co., 
Cleveland Hardware Co., Cleveland Stone Co., Cleve- 
land Twist Drill Co., Cleveland Window Glass Co., 
Eberhardt Mfg. Co., Ferrosteel Co,, Forest City 
Paint & Varnish Co.,Gibson & Price, Johnston & Jen- 
nings, Kirk. Latty Mfg. Co., Lake Erie Iron Co., Lam- 
son & Sessions Co., Lockwoodc-Taylor Hardware Co., 
H. W. Luetkeymeyer & Sons, Mclatosh-Huntington 
Co., Mechanical Rubber Co., Natianal Lead Co., Na- 
tional Screw & Tack Co., Ohio Rubber Co., Osborn, J. 
M. & L. A., Patterson-Sargent.Co., Peck, Stowe & 
Wilcox, Sherwin-Williams Co., Standard Sewing Ma- 
chine Co.. Standard Tool Co,, Taylor & Boggis Foun- 
dry Co,, Upson Nut Co., Upson- Walton Co., Van Cleve 
Giass Co,, Van Wagoner & Williams Co., The Geo. 
Worthiny*on, Co. 


The following invitation on a handsome card was 
given to the various ladies in attendance at the con- 
vention: ‘‘The committee on entertainment of the 
Obio Hardware Association request the pleasure of 
your company at an informal reception and supper, 
Thursday, March Ist, at 4:30 p. m., at the Colonial 
Club on Euclid Avenue, to meet the wives of the 
Cleveland members of the Ohio Hardware Association 
to be followed by an evening at one of the leading 
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places of amusement. Kindly note your acceptance 
on the enclosed card that the committee may know 
how many tocare for,” 


The Champion Steel Range Co., Cleveland, Ohio, 
were distributing the accom danying neat card to the 
delegates apprising them of their headquarters: ‘‘We 
cordially invite you to pay us a visit when in Cleve- 
land during the convention of the Ohio Retail Hard- 
ware Association, February 28 and March 1 and 2, 
and we shall take pleasure in extending to you all 
possible accommodations and the use of our offices, at 
the same time affording us an opportunity of showing 
you our sample rooms and works, We are located on 
the Superior Street Viaduct, Nos, 131 to 137, only a 
short distance from the Public Square, all street car 
lines pass our doors. We will also have room No, 
107 in the Colonial Hotel. Looking forward with 
pleasure to your visit and assuring you a hearty wel- 
come, we remain.” 


The William Bingham Co., of Cleveland, had 
rooms Nos, 202, 203 and 204 of the Colonial Hotel, ar- 
ranged for the reception of Ohio hardware nen. A 
stenographer and telephone privileges were provided 
and a plentiful supply of reading matter is also to be 
found in the reception rooms. A number of traveling 
men were called in to act as a reception committee. 
They are: T. N. Cleland, in charge; E. W. Pratt, G. 
W. Yost, W. G. Rowe, B. }’. Blair, A. E. Tillman, G. 
Z. Hayes, A. L, Doris, A. S. Smith, M, M. Smith, P. 
R. Biedermeax, Charles Johnston, W. F. Lurkins, S. 
M. Matthews and.H. Bohlmyer. 


The Taylor & Boggis Foundry Co., of Cleveland, 
had an attractive exhibit in parlor H of the Colonial 
Hotel, in charge of their Messrs. J. Wiley Smith and 
H, E. Doty. 

Fred H. Smith of the Nicholson File Co., Provi- 
dence, R. L., and J, W. Perkins, representing E, C, 
Atkins & Co., attended a Smoker at the Stillman 
Hotel last night. There were about 300 hardware 
men in attendance, They had the Hungarian Band, 
Dark Town Quartet, Ethiopian Instrumentalists, and 
the evening was spent in music, vocal and instcu- 
mental, cake walks and dancing. 


The Champion Steel Range Co., occupied room 
107 at the Colonial Hotel, with a fine display of their 
steel ranges.. They were represented by C. H. Miller, 
Jobn A. Herbst, John Berger, C. H. Miller, Jr., and 
W. H. Jameson, 


E. C. Atkins Company, Indianapolis, Ind., saw 
makers, occupied room 111 at Colonial Hotel, had a 
fine exhibit of their saws and gave away a tasty 
souvenir thermometer. They were represented by J. 
W. Perkins and W. E. Jackson. 

The Estate of P. D. Beckwith of Dowagiac, Mich., 
occupied room 218 Colonial Hotel, and their customers 
and friends were entertained by H. L. Mosher and John 
A. Howard. 
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The Atlas Bolt & Screw Co., Cleveland, have in- 
creased their capital stock from $125,000 to $200,000, 


The Home Stove Co., Indianapolis, Ind., have 
built a four-story warehouse adjoining their plant at 
a cost of at least $15,000. 
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TELLS WHY AND WHEREFORE. 

Adolph A, Fenn. Delavan, Wis., write Feb. 26: 

‘‘T have received your valuable book called the Cor- 
nice Work Manual, and must credit it as giving the 
most clear points on the question, Why and Where- 
fore this and that is done in drawing patterns of any 
book I haveever seen, It can be had at a very mod- 
erate price, and every tinshop in the country ought 
not tobe found without one.” 


oe 


HE HEARTILY RECOMMENDS IT. 








Roy E. Purple, Emore, Mich., writes Feb. 17th, 
1900: ‘I have spent some time in examining the 
Cornice Work Manual, I find it to be a simple and 
comprehensive manual, plainly illustrated and within 
the understanding of the average workman. 

I take great pleasure in heartily recommending 
the Cornice Work Manual to my brother wor kmen.,’ 


_ 


WHY. THE POST OFFICE LOSES MONEY. 








The Joint Congressional Committee which. has 
been investigating the transportation of mails by the 
railroads has finished taking testimony, and will soon 
issue its report, in which a recommendation. may be 
made for a reduction of at least 25 per centum in the 
compensation allowed the railroads for carrying the 
mail. 

Some sensational disclosures as to the gross in- 
equity of rates the government has had to pay the 
railroad for carrying the mails came out in connection 
with the investigation. The general testimony indi- 
cated that the railway mail service should be classed 
as passenger commutation service, owing to the fact 
that the former involves a uniformity of rates in the 
business for every single day in the year. Further, 
it was proved by official railroad figures that if the 
same ‘‘commutation” discount the railroads are gener- 
ally applying to their passenger business were applied 
to the United States mails the government, instead of 
paying, as at present, 124 cents per mile average rate 
to the railroads, would be paying only three cents per 
mile. ‘In addition it was found that since revision of 
rates in 1878 to the present basis railroad earnings 
from the mail service increased far greater relatively 
than from freight and passenger service. While also 
during the same period there was a steady gain in the 
ratio of cost of railroad transportation to the whole 
cost of the postal service. 

The data which Congress has thus succeeded in 
procuring should throw significant light on the prob- 
lem why the Postoffice department steadily makes 
losses in its mail service proportionate to the amount 
of mail carried (excepting highly paid first-class, mat- 
ter). Also it becomes apparent how the express com- 
— in carrying parcels can make enormous profits, 
—Ex. 
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DO IT NOW. 





Have you decided to make some changes in your 
store, when you get an opportunity? Have you de- 
cided to institute some change in your method of do- 
ing business—to adopt the cash system for instance? 
Have you determined to be mere businesslike in your 
treasment of travelers, customers and others? Then 
start now. Never yet was a good deed done that was 
left till tomorrow,—Canadian Hardware. 
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Meeting North Dakota Retail Hardware Dealers’ 






Association. 


The third annual meeting of the North Dakota Retail 
Hardware Association was held in the City of Fargo on 
Wednesday and Thursday, February 21st and 22d, and it was 
certainly the most enthusiastic and successful meeting yet 
held by the Association, which now numbers in its member- 
ship nearly all of the regular hardware dealers of the state. 

The convention was called to order by Vice-President H. 
B. Allen, of Jamestown, owing to the enforced absence of 
President Clark Kelly, of Devils Lake, who was too ill to 
attend the meeting. Mr. Allen thanked the members for the 
large attendance at the opening session and introduced Mayor 


. 





r 
President H. T. Helgesen, Milton. — 


Johnson, who very pleasantly welcomed the members of the 
Association to the City of Fargo, as follows: 

“I was very much surprised at receiving an invitation to 
meet with you at this time, more especially as I have met 
with you at your previous meeting in this city, and hearing 
a man once is to my mind a sufficient reason why you should 
not wish to do so again. It affords me great pleasure to wel- 
come you to Fargo, and permit me to congratulate you on 
the number present. It indicates an interest in your Asso- 
ciation that cannot but result in good to you all. It is both 
proper and right that different lines of business should meet 
at stated intervals. BY so doing you can exthange views with 
your brothers in the same line, and such exchange will be of 
great benefit to you all, not only from a financial point, but the 
acquaintance and association will be of much value to each and 
every one of you who attend your meetings. I regret that I 
cannot make you much of a talk. The fact is that I have been 
very busy for some time back and had not had time to pre- 
pare anything, and in that I think you are the gainers, for 
even if I had the time I could not say anything that would 
have been either instructive or amusing to you. 

“At the time of our great fire the keys of the city were, 
figuratively speaking, lost, and we have been so busy since 
that time in rebuilding the city that we have not had time 


to have others made. My friend Harrington being an expert 
mechanic, and knowing this, has taken time to make one, and 
I am instructed by him to present it to your Association 
through your President which I now take pleasure in doing 
I can assure you that this key will open every door in Senta, 
from the door of the police station to the doors of or 
churches. Gentlemen, I thank you for the time you have given 
me, and I trust that you will meet with us again.” 

A huge tin key, which the mayor assured the members 
was manufactured by Hubert Harrington, a prominent local 
dealer, was then turned over to the Association, Mayor John- 





Clark W. Kelley, Devil's Lake, Delegate Chicago 
Conference. 


son assuring the members that it would fit every lock in the 
city from the police station to the churches. 

Vice-President H. B. Allen, of Jamestown, responded as 
follows: 

Honorable Mayor and Mr. President: 

It would have been better if Secretary Barnes had as- 
signed this part of the programme to one of our number who 
could make a speech, but as it has been given to me I will at 
least be brief. On behalf of the Association I wish to ex- 
press our appreciation and our gratitude to the honorable 
mayor for his cordial greeting and generous welcome and the 
liberties which he accords us, and to say that we feel highly 
honored by the confidence which he reposes in us. 

I am sure we are all glad of the opportunity of congratu- 
lating him on being the mayor of one of the best governed 
cities in the country, as well as one of the most progressive 
prosperous, loyal and law-abiding. Fargo is not a local ley 
and does not belong alone to the Fargoites, nor to Cass County 
but to the whole State of North Dakota. We all pay her 
tribute, whether we live here or in some neighboring town or 
on the fertile prairies or on the stock ranch of the Missouri 
slope. We are all proud of our metropolitan metropolis. 
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Now, on behalf of the Association, I wish to assure the 
honorable mayor that we will not take undue advantage of 
the privileges afforded us, nor abuse the confidence reposed 
in us, but will endeavor to govern our actions and conduct 
ourselves in such a manner that he will not regret his gen- 
erosity toward us. And, gentlemen of the convention, you 
will pardon me if I give a few words of friendly warning to 
some of our younger members and those who live in interior 
or western part of the state, or at Bismarck. You may flatter 
yourselves that you have been shielded from temptations of 
the saloon so long by living in a prohibition state that you 
are confirmed in your temperance principles, but as a friend 
I would advise you neither to cross the bridge over the Red 
iver nor to be decoyed into the vehicle called the “jag 
wagon.” Stay in Fargo. She can furnish you all needed 
wefreshments during your sojourn. 

As an Association we can congratulate ourselves on the 
results of our efforts during our three short years of existence. 
‘Our officers have been enthusiastic, and to them largely is due 
the success we have enjoyed. 

And while much has been accomplished there is much 
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Secretary C.N. Barnes, Grav d Forks. 


yet to be done, so let us not be discouraged, for with such 
leaders as Kelly and Barnes victory will be ours. 

Thomas McCracken, of Minneapolis, Secretary of the 
Northwestern Retail Hardware Association, senf the follow- 
ing telegram to Secretary Barnes, which was read: 

“Minnesota sends you this greeting; the glad hand of 
fellowship. Shake, for united action, for fidelity to our Asso- 
ciation principles, for good cheer among you and for an en- 
joyable meeting.” 

On motion a recess was taken to give the Vice-President 
an opportunity to appoint the several committees. The ap- 
pointments were as follows: 

Press—H. F. Strehlow, Casselton; C. L. Richmond, Min- 
newaukan; O. E. Loftus, Hillsboro. 

Transportation—H. Harrington, Fargo; S. A. Wroolie, 
Milton; O. Ellestad, Grand Forks. 

Nominations—H. N. Joy, Hamilton; W. Westergaard, 
Valley City; I. L. Newgaard, Grafton; W. R. McIntosh, Bot- 
tineau; W. A. Fox, Ardoch. 

Resolutions—G,. H. Wolbert, Casselton; S. D. Bostwick, 
Bathgate; H. C. Thomson, Bowesmont. 

The absence of President Kelly precluded a report from 








and that the coming year will show a much greater advance- 
ment in our cause. The states all over the Union are organiz- 
ing, and in another year they will be ready for a national or- 
ganization of retail hardware dealers, and when that has been 
accomplished we will be very near the end for which we have 
been working. Although I am now ineligible to membership 
and cannot identify myself with you directly, my interest in the 
Association will be as strong as it has been in the past, and 
I shall watch with great pleasure your continued growth and 
prosperity. Respectfully yours, 
CiarK W. KELLy. 

Secretary Barnes, of Grand Forks, then read his annual 
report, which also embodied all that would have been contained 
in the report of the President. It was an exhaustive docu- 
ment and contained much useful and interesting information, 
showing the growth of the North Dakota Association. 

The report of Treasurer Joy, of Hamilton, was then read 
and the two were accepted and placed on file. 

Following the reports of officials short addresses were 
made by the representatives of the jobbing houses, who were 
present in goodly numbers. They one and all showed a hearty 




















Treasurer H. N. Joy, Hamilton. 


disposition to work in harmony with the Association and to 
do all they could in their power to advance the interests of 
the Association. 

Treasurer Joy spoke in favor of changing the present 
plan of electing a full Board of Directors of nine members 
each year. He favored having three members hold over, so 
that the Board would not start in at the beginning of each 
year unfamiliar with the work which they were expected to 
do. The matter was referred to the Committee on Resolu- 
tions. 
the head of the Association, but the following letter from him 
was read: 

To the Members of the North Dakota Retail Hardware 

Dealers’ Association: 

As the time for our annual meeting approaches, I feel that 
my attendance is a duty which I owe to the Association and 
myself, and I,fully intended being with you at this time, but 
under the circumstances my absence is necessitated by the con- 
dition of my health. I have enjoyed the work as President 
of our organization and appreciate the honor you have be- 
stowed upon me. Since being President the time I could de- 
vote to the cause has been more limited than I wished. Still, 
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I endeavored to work for the advancement of our best inter- 
ests. The report of our Secretary will give you all the de- 
tailg.of our last year’s work, so that it- will be unnecessary for 
me to take that,up at this time. I feel that we have progressed 

On motion the meeting went into executive session for 
the remainder of the afternoon. The question box was used 
and matters of interest to the dealers of the state were dis- 
cussed behind closed doors. An adjournment was then taken 
until Thursday, February 22nd. 

The attendance at the second day’s session of the conven- 
tion was somewhat larger, owing to the fact that the imple- 
ment men had finished their labors and were ready to turn 
their attention to the older organization. Vice-President Allen 
called the meeting to order and the first matter taken up was a 
call for the report of the Nominating Committee. Mr. Joy 
suggested that it would probably be better to hear from the 
Committee on Resolutions, owing to the fact that a change 
was to be made in the by-laws regarding the election of an 
Executive Committee. This was referred to the Resolution 
Committee and it was decided to hear that report first. The 
report read: 

“Amend section 1, article 3, by striking out the word 
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Cc. A. Bheinhart, Grand Forks, Ex-Miember Executive 
Committee. 


‘seven’ and inserting in lieu thereof the word ‘six’; by striking 
out the word ‘and,’ occurring in the third line after the word 
‘president,’ and by inserting the word ‘secretary’ between the 
words ‘vice-president’ and ‘shall’ in the fourth line; so that 
the section when thus amended, shall read as follows: 
ARTICLE III. 
OFFICERS. 

Section 1. The officers of this Association shall be Presi- 
dent, Vice-President, Secretary and Treasurer, and six mem- 
bers, who, with the President, Vice-President and Secretary 
shall constitute an Executive Committee. 

Amend section 2 of article 3 by striking out the words 
“executive committee,” occurring in the first and second lines, 
and by adding the following to the section, making it. read 
as follows: 

Section 2. The President and Vice-President shall be 
elected annually by ballot, and shall hold office until their suc- 
cessors have been elected and qualify. 

At this meeting the six members of the Executive Com- 
mittee shall be elected, two for a term of thre years, two for a 
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term of two years and two for a term of one year, and at subse- 
quent annual meetings two shall be elected for a term of three 
years and to fill vacancies, all to be elected by ballot. 

The report of the Committee was adopted. 

The Nominating Committee made the following report 
for the permanent officers: 

President, H. T. Helgeson, Milton; Vice-President, H. 
Harrington, Fargo; Executive Committee, three years, H. F. 
Strehlow, Casselton; I. L. Newgaard, Grafton; two years, H. 
B. Allen, Jamestown; H. A. Moe, Churches Ferry; one year, 
M. G. Evenson, Sheldon; W. H. Pinkerton; the President, 
Vice-President and Secretary, ex-officio. 

Delegates to attend the conference in Chicago March 12th 
for purpose of discussing advisability of forming a National 
Association, H. T. Helgeson and C. N. Barnes. 

H. N. Joy, of Hamilton, then presented an excellent paper 
on “Some Wrongs Which Need Righting.” 

Owing to the illness of H. S. Diesem, of La Moure, his 
paper on “The Effect of Department Stores on the Hardware 
Trade” was not read. His place on the programme was taken 
by H. C. Hatch, of Battle Lake, Minn., who talked on the 
subject of the Retail Hardware Dealers’ Mutual Fire Insur- 


H. B. Alien, Jamestown, Executive Committeeman. 


ance Company. He gave a history of the organization and 
the mode of procedure by which the assessments for insurance 
are made, and also the regulations governing the organiza- 
tion. The company is organized under the laws of Minnesota 
and is purely a Northwestern Committee, which expects to 
carry the larger part of the hardware insurance in the North- 
western states. The maximum risk taken by the company is 
$3,000 and the minimum $500. 

G. W. Wolbert, of Casselton, presented a paper on “Some 
Observations About Expansion.” 

W. H. Pinkerton, of Lakota, was not present, but his paper 
on “The Country Retailer’s Superior Advantages in Trade” 
was read by H. A. Moe, of Churches Ferry. 

H. Harrington, of Fargo, at this juncture stated to the 
convention that Mrs. Benedict and Mrs. Slaon wished to ad- 
dress the convention in regard to the new proposed Orphans’ 
Home for Fargo. The ladies presented the matter very con- 
vincingly, and Mr. Wolbert, of Casselton, commended the 
laudable efforts of the ladies. Mr. Harrington moved that 
each member make himself a committee of one to aid the home 
in their home town. The motion was carried and Mr. Har- 




























































82 





rington and Mr. Strehlow were appointed as a committee td 
take up a collection then and there. The hardware merchants 
were liberal and the donations amounted to $43, which was 
turned over to the ladies. Mr. Wolbert was appointed a com- 
mittee of one to send out subscription lists to each member of 
the Association in the state and ask them to do what they 
could in aid of the institution. 

Next paper, H. F. Strehlow, Casselton, on “Competition.” 

A motion was made and carried enthusiastically, calling 
for a rising vote to the gentlemen for the able papers pre- 
sented and read. The question of the place for holding the 
I90I convention was next taken up and Secretary Barnes. ex- 
tended an invitation to the Association to méet in Grand 
Forks. A motion to that effect was carried unanimously and 
the fourth annual convention will be held in that city cn the 
third Wednesday of February, 1901. 
Mr. Strehlow made a motion to offer a vote of thanks to 














Hi. F. Strehlow, Casselton, Ex-Member Executive 
Committe e. 


the traveling men for their efforts towards the Association. 
‘The matter was. discussed at some length and Joseph Hare, of 
Bismarck, moved that the traveling men be made honorary 
members of the Association. Mr. Joy thought that this mat- 
ter should be referred to the Executive Committee, to be dis- 
posed ‘of at the meeting hel during the executive session in 
the afternoon. Mr. Ayr withdrew his motion. The motion 
for a vote of thanks carried unanimously. 

AFTERNOON SESSION. 

An executive session was held during the afternoon, at 
which time the question box was again used, and matters of a 
private nature were discussed. 

After the meeting of the Executive Committee a report 
was made that the Committee had elected C. N. Barnes, Secre- 
tary, and H. N. Joy, Treasurer. Both are re-elections. The 
gentlemen have served the Association well and faithfully and 
their re-election met with the heartiest approval of every 
member present. 

The Resolutions Committee reported the following reso- 
lutions, which were adopted : 

Resolved, That it is the wish of the hardware dealers 
that the hearty thanks of this convention be extended to the 
railroads of the state for the very generous reduction in rates 
to this convention. It is also 

Resolved, To extend to the trade papers our thanks for 
their energetic and untiring support in the past. It is our 
belief that our great success is due to their help, and we should 
always see that we lend them every support possible. 

We wish to extend to the citizens of Fargo, the business 
men and hotels, our appreciation for our entertainment while 
here, and also to Mayor Johnson for the use of the beautiful 
and useful key he so generously presented to us. 

We feel that we are not capable of framing a resolution 
expressing our appreciation of the past officers for their never 
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tiring and energetic work for the Association, and wish to 
extend special thanks to President Kelly, Secretary Barnes and 
Treasurer Joy and the members of the Executive Committee. 

Resolved, That we extend-a vote of thanks to the trav- 
eling fraternity for their untiring efforts to entertain and 
instruct the members of the Association, privately and in open 
session. 

Resolved, That we thank the members for the very in- 
structive papers prepared for the meeting, and suggest that 
steps be taken to have the same printed. 

Following resolution was presented by Joseph Hare, Bis- 
marck, and unanimously carried: 

Resolved, That it is the sense of the North Dakota Re- 
tail Hardware Association, in convention assembled on the 
21st day of February, 1900, that nails be placed upon the free 
list, and the Secretary is hereby instructed to send a copy of 
this resolution and ask our members of Congress to use their 
efforts in carrying out the spirit of the resolution. 

Towards the close of the session the following self-ex- 
planatory communication was received from the “‘stove men”: 
To the North Dakota Retail Hardware Dealers’ Association, 

in Convention assembled: 

We, the undersigned stove salesmen, greatly appreciate 
the very warm and cordial reception we have received at your 
hands and can heartily say that we have greatly enjoyed our 
visit with you, but, 

Owing to the extreme amount of our expense accounts, 
after due deliberation and without consultation with our re- 
spective managements, have concluded that it will be abso- 
lutely necessary to advance prices at once, 5 per cent, and 
possibly 10 per cent. 

The latter amount we will, however, leave open until we 
can see you at supper time. Respectfully submitted, 

C. H. Cook, with *Cribben & Sexton Co.; C. E. Healey, 
Kahn Bros. ; G. L. Nye, Minnesota Stove Co.; E. S. Ferguson, 
Minnesota Stove Co.; M. L. Weinberg, Peninsular Stove Co.; 
Lehigh Pruden, Favorite Stove and Range Co.; John Hatfield, 
Duffy-Trowbridge & Co.; John Straher, Rathbone, Sard & Co.; 
H. C. Koeltz, Eclipse Stove Co.; John Bonnett, Bonnett & 
Nance, and all others in attendance, but outside of the com- 
bination. 

This was evidently intended as a joke or a bluff, but the 
Association decided to take it seriously and sent them the fol- 
lowing reply: 

C. H. Cook and Others: 

GENTLEMEN: Your communication received and we are 
extremely sorry that you find it necessary to advance prices, 
but as we are glad to know that you are liberal enough to 
divide the profits of this advance with us, by spending a por- 
tion of it in the banquet to which we understand you invite 
us this evening, and which we hereby accept. Yours respect- 
fully, C. N. Barnes, Secretary. 

After adjournment the Association marched in a body to 
the Hotel Waldorf and reported themselves ready for the ban- 
quet. This was something they had not expected, but they 
soon made up their minds that as they had been a little too 
gay, and as their bluff was called the best thing they could do 
was to make the best of a bad deal, and the four-course ban- 
quet they set up was all that could be expected. But the next 
time the “stove men” will be more careful how they “monkey” 
with the country dealers. 

AUDITING COM MITTEE REPORT. 

We, the undersigned members of the Auditing Committee, 
find the books of the Secretary and Treasurer to be correct. 
H. T. HEvcesen, 

G. W. Wo sert, 
O. A. GALLup. 
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Among the traveling corps of The Wm. Resor & 
Co,, Cincinnati, O., for 1900 are the following gentle- 
men: Charles H, Resor will act as a special, while J, 
W. Torrence will visit the trade in Minnesota and 
Wisconsin; Lewis C. Peel will cover Iowa; D. D. De- 
vore in Illinois, E. H. Fay in Michigan, J. F. Knight 
in Ohio and Indiana, and H. S. Brooks in Cincinnati. 
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Heating and Ventilating. 


Stewart Waltamath succeeds Geo. D. Gibbs in the 
heating and plumbing business of Bradford & Co., 
Little Falls, N. Y. 

T. G. Newburg, R. Boone, J. L. Berkett are the 
incorporators of the Lex Radiator Co., Smyrna, Del., 
capitalized at $10,000 for manufacturing heating ap- 
paratus. 





A, Bernheimer, B. Gomprecht, J. Oppenheimer, 
J. Samek and W. Wolf are the incorporators of the 
Royal Furnace Improvement Co., New York City, 
capitalized at $50,000 for the sale of furnace devices. 

At a late meeting of the trustees of the Boynton 
Furnace:Co., 44-46 Dearborn St., Chicago, and 207- 
209 Water St., New York, E. E. Dickinson was 
elected president and treasurer; P. W. Boynton, first 
vice-president; Joseph Wodell, second vice-president; 
©. M. Benedict, assistant treasurer; and William 
Ritchie, secretary. These changes were made neces- 
sary by the death of the late president of this firm, 
N. A, Boynton. 


The Economy Furnace Company, Cedar Rapids, 
Ia., have been incorporated under the laws of Iowa, 
with an authorized capital stock of $50.000. Their 
place of business is Cedar Rapids, Ia., and officers are 
A. T. Averill, president; George B. Dutton, vice- 
president; W. H. Durin, secretary; G. M. Averill, 
treasurer. E. D. Swan, for many years representa- 
tive of the Peck-Williamson Heating & Ventilating 
Compary, will be general manager. The company 
proposes to manufacture furnaces, and to handle pip- 
ing, registers and other supplies, and expects by 
April 1st next to be in position to do business. 


No cleverer and more striking booklet has been 
issued by any house in the trade than the ‘Out of 
Sight” booklet of the Hygienic Seat Co., 139 Beaubien 
St., Detroit, This book is gotten up with quaint old 
style type, and is a beauty from a typographical 
standpoint. The closet seats they manufacture have seat 
and cover each made of single pieces of steel stamped 
under heavy pressure into the proper shape. The 
upper surfaces present the same general appearance 
as the wood seat, but the under surfaces are concave. 
The under edges of the cover are rolled in and present 
a thick, heavy edge smoothly rounded. By this form 
of construction the inner edge of the seat forms a drip 
so that any accumulated moisture drops into the bowl. 
Rubber bumpers are provided and held firmly in place 
by dovetailed steel sockets riveted to the center of 
the concave surface. The hinges are boxed in smooth, 
doing away with uneven surfaces. The hinge lugs 
are an integral part of each. The hinge posts are 
solid brass and enameled same as seat and cover, One 
of these booklets to be had on application. When 
writing for same kindly add: ‘‘Saw it in Tue Ameri- 
CAN ARTISAN.” 
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A CREDIT TO ALL CONCERNED. 








The Cornice Work Manual is a profusely illustrated 
book of some 230 pages, and contains within its cov- 
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ers rules and methods for shaping, cutting and fixing 
every imaginable kind of metal cornice, and sheet 
metal coverings for towers, curved roofs, dormer win- 
dows, oriels, roof decks, ornaments of various kinds, 
spirals, turrets and many other different kinds of 
work. Besides giving the lines and full directions for 
laying out the short metal and fully completing the 
work mentioned, it also illustrates and describes the 
methods of designing and making finials, drop mould- 
ings, ornamental gables, mouldings, terminals, brack 

ets, and the enlarging and diminishing of mouldings, 
single brackets and bars. There is also a very lucid 
chapter on drawing for sheet metal workers, and on 
the use of drawing instruments. Another feature of 
the work is a chapter or two on estimating sheet met- 
al work, with rules for measuring same as plans, very 
important matters to the contract-taking metal 
worker, Considerable space is devoted to the proper 
erection of scaffolds and staging for workmen, also to 
the proper use uf ropes and cables in the erection of 
same, with fine illustrations of various knot tying of 
rope cables, etc., etc. There is also a specimen speci- 
fication for tin, galvanized iron, slate and copper 
work, which will prove very useful to the metal 
worker, as it is full of “pointers” and hints that might 
get overlooked. 

The book is well bound in cloth, handsomely 
printed, and altogether, is a credit to THE AMERCAN 
ARTISAN Press, and all concerned.—The National 
Builder, Feb., 1900. 
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A PERFECTLY INTELLIGIBLE BOOK. 








The growing prominence of. metal as compared 
with wood in building contruction has brought sheet 
metal cornices into considerably greater prominence 
of late years, and has developed their possibilities and 
enchanced the ornateness of their designs. Effective 
work in this direction requires considerable technical 
skill, but the field had for some reason been almost 
entirely neglected by technical writers prior to the 
appearance of The Cornice Work Manual. It consists 
of 220 octavo pages and a thorough index, and is 
written throughout in a way that will be perfectly in- 
telligible to the average builder as well as to the 
artisan desiring to make a specialty of metal cornice 
work.—The American Lumberman, Feb, 24, 1900. 





OF VALUE TO ALL DOING CORNICE WORK. 





H. A. Daniel, Lexington, Ky., vice-president of 
the International Sheet Metal Workers’ Association, 
writes Feb. 21st: ‘‘I received a copy of the Cornice 
Work Manual and am very well pleased with it. It 
is indispensable to the cornice worker in the small 
towns and of value to all doing cornice work or slate 
roofing:' I cannot understand why such a book was 
not published years ago.” 





SHOULD BE IN EVERY PROGRESSIVE TINSHOP. 





W. H. Zeck, Reedsburg, Wis., writes Feb. 24: 

“I received the Cornice Work Manual O. K. I 
think it is of .the same high standard as Tue Ameri- 
CAN ARTISAN, and should be in every progressive tin- 
shop.” 

























































































Tinshop. 


OVAL FOOT BATH PATTERN. 








To THE AMERICAN ARTISAN. 

As I have contributed but very little to the 
Tiushop department of your paper, at the request 
of some of my brother tinners I hand you the within 
pattern for an oval foot bath or dish pan pattern in 
two pieces. Fig. 1 shows how to get the bottom. First 
draw line A A and at right angles draw line B B 
through the center. Set one point of dividers at cen- 
ter D and draw circle. (The smaller the circle the 
rounder will be the pan.) Now lay straight edge on 
where circle line cut lines 4 A and B Band mark £ 
E and F Fas shown by the line B C F. Then set one 
point of dividers at A' and the other at £ and draw 


arc £ £. Then set one point at A’ and draw F F. 
Then set one point of dividers at C and theother at £ 
and draw £ F. Treat the other-end in the same way. 
The outside line is for the edges to be burred on body 
and bottom. The iuside line is the body line of pan 
when done, You can get any width on bottom wanted 
by measuring from D out on line BP F# half the width 
wanted and mark, and open dividers from 7 out to the 
point thus found. 

Fig. 2 shows how to get the body. First draw 
lines A B C around the square indefinitely. Measure 
from B to D the height wanted for body of pan. Draw 
line D £ and make line D Z same length as J! to F 
(Fig. 1). Make C, on line B C, as much longer than 
line D £ as you want flare in pan; then draw line C 
£ A. Now with radius or center draw G D / and C 
BF; then take a round flat tea-kettle bottom and 
mark it and set mark on £ (Fig. 1) and roll it around 
on bottom line to # and mark (same as rolling wash 
boiler bottom); then set mark at G (Fig. 2) and roll 
until you have rolled the same distance as you found 
on Fig. 1 (namely from £ to £#) and mark the point 
thus found / Or, in other words, make G JD / the 
same length as line £ £ (Fig. 1.) Draw line O J 
to A; this completes the pattern from £ to £ 
(Fig. 1). Now we proceed to get the balance 
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of pattern by drawing line / / at right-argles 
toline O / A; then draw line O X at right angles to 
OJ A indefinitely. Make line / 7 same length as line 
CA or CE (Fig. 1). Make line O X as much longer 
than 7 / as you added for flare on line C B—in other 
words, make line O X as much longer than / /as you 
want flare. If you have added three inches to line C 
B for flare, add the same to line O B. Then draw the 
line X / through the points thus found until you in- 
tersect line O 7A at N. With Vas radius, draw JZ 














&, }+ 


and QO P indefinitely. Now roll the kettle bottom 
from £ to A (Fig. 1) and transfer the same distance 
to line / Z by making line / Z samelengthas line E A 
(Fig. 1). Or you can use a strip of metal—zinc 
would be the best—and lay it on the line # A (Fig. 1) 
and mark length and transfer to line / Z (Fig. 2). 
Then draw line from NV through point found, Z to Q. 
Treat the other end the same way, add the lock and 
the pattern is complete, and very easy got and abso- 
lutely correct, ELMER RUBENS. 
East Woodstick, Conn., Feb, 25, 1900. 
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THE SIDE OF AN OCTAGON. 





To THE AMERICAN ARTISAN. 

Enclosed tind rule for obtaining the side of an oc- 
tagon of any given square. Let the outlines of Fig 
1 represent the given sjyuare. To find one side of oc- 


Pig. 1 
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tagon: First describe acircle touching the lines of the 
square as shown in diagram. Then with the square 
or straight edge placed at corners A B mark line C B 
running from corner to and touching circle at C. Next 
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measure line C #, and make line F D from C to D and 

from C to E equal to C BZ in length, which will make 

the whole line £ D as long again as line C B. Each 

corner measured as above described will form a per- 

fect octagon, R, BLAUVELT. 
Minster, O., Feb, 24, 1900. 
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PATTERN FOR AN OVAL. 





To THE AMERICAN ARTISAN. 

To draw an oval in a simple way of any size or 
proportion: 

Place two brads, 1 1, with slack cord tied to each; 
place a scribe, 2, over cord and draw slack to 3; then 
draw curved line 3 3 by moving the scribe along the 








drawn cords, This is half the oval, Place scribe on 
other side of cord and draw other half in same manner. 
An oval of any size or proportion may be drawn by 
changing space between brads and length of cord. 
‘*TINKSY,” 
Union City, Tenn,, Feb, 18, 1900. 
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PATTERN FOR A PITCH CAN TOP. 








To THE AMERICAN ARTISAN. 

I offer the following rule for cutting a pitch can 
top: 

In Fig. 1, A B C represents the elevation, D £ 
the plan, 8 inches, # F the height, 2 inches. Take A 
B in the compasses and strike an indefinite circle as 
Fig. 2. Step off the circumference of the plan D £, 


B 




















Fig. 1, into any number of equal parts. Step off the 
circle, Fig. 2, into the same number of equal parts 
as per small figure. Cut out on lines G H /; allow 
for laps and edges. I hope I have made this plain for 
it is a rule that can be relied upon ever time. 
Philadelphia, Pa., Feb. 15, 1900. ‘‘M. N. M.” 
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James Deems, a Hudson, Mich., tinner, has sold 
out to R. W. Armstrong. 
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ROUND TOP BOILER COVER PATTERN WANTED. 





To THE AMERICAN ARTISAN. 
I wish you would publish this in your paper, so 
that some of the brother tinks will help me to solve 














this problem in the shape of a wash boiler cover, di- 

mensions round top as roughly sketched: 104x22, 314 

in. high. J. B, Lyons. 
Buffalo, N. Y., Feb. 19, 1900. 
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HAVE OPENED A ST. LOUIS BRANCH. 

The Berger Mfg. Co., Canton, O., in order to ac- 
commodate their extensive Southwestern trade have 
opened a branch house at 1428 North Broadway, St. 
Louis, where they have 25,000 square feet of floor 
space, a railroad switch at their shipping room door, 
and every facility for the rapid transaction of busi- 
ness. They are carrying a full line of their goods at 
this branch, including metal ceilings, sheet metal 
roofing and siding, eaves trough, conductor pipe, cor- 
nices and architectural sheet metal work, tin plate, 
sheet iron metals, etc. This branch supplies all trans- 
Mississippi territory from the gulf to the Dakotas. 
Mr. S. Y. Buckman, manager of this branch, is well 
known in the metal world, as he has been connected 
with a number of leading metal concerns, both eastern 
and western, Mr. Buckman isan eminently. practical 
man, thoroughly conversant with al] the details con- 
cerning the manufacture and sale of metals, and there 
is no question but that he will make a striking success 
of this new branch. 
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A NEW ROOFING PLANT. 





By the recent completion of their new plant at 
Cleveland, Ohio the Garry Iron & Steel Roofing Co. 
becomes even more prominent than it has been these 
thirty years past, as one of the largest concerns en- 
gaged in the manufacture of corrugated and sheet 
metal coverings, eaves trough, conductor pipe, cornice, 
skylights, etc., steel buildings and structural iron 
work. 

The new buildings, covering about 34 acres, 
ground plans of which are herewith shown, were in- 
tended to compete for business in the manufacture of 
their various lines. The entire plant consists of roof- 
ing department, building 294 ft. 10 in. by 130 ft. 10 
in, on the ground; structural department 70x236.7 ft. ; 
eaves trough, conductor pipe and cornice departments, 
50x130 ft., two stories in height; paint department, 
60x40 ft., two stories high; engine house, 30 ft. 6 in. 
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by 40 ft.; boiler house, 20x171% ft,, all being as near 
fire proof as can be made, cunstructed of brick” with 
iron posts and steel roof trusses, eovered with their 
patteat Garry cap steel roofing. Office building, 
which is two stories high, 39 ft. 3 in. by 68 ft. 4 in., 
constructed of wood and covered with cap steel 
roofing. 

The power plant is equipped with Erie City, 66x16 
ft. boilers, which are fed by the Brightman Improved 
Mechanical Stocker, a 200 horse power Hamilton Cor- 
liss engine, of the latest type, runs the large West- 
inghouse Generator, which supplies the plant with 
power and light. 

The buildings are heated by the Buffalo Forge 
Stop ‘Air sytem, heating coils containing over one and 
one-half miles of one-inch pipe. The heated air after 
passing the coils is distributed by a 120 ft. double dis- 
charge fan, directly connected to a 10x10 Buffalo 
forge engine through galvanized pipes of their own 
manufacture, and a 5 ft. brick tunnel underground, 120 
ft. long, connecting roofing department with the 
structural department, The exhaust steam from Cor- 
liss engine, located over 300 ft. away from the heating 
coils, is utilized and the coils are so arranged that the 





tural material. All machinery necessary in the manu- 
facture of structural work, such as horizontal and up- 
right punches, boring mills, rotary planers, shears, 
cold sawing machines, pheumatic riveters, planers, 
shapers, drill presses, forges, etc., are to be found in 
this department. 

The machinery used for grinding of their iron ore 
and graphite paints in their paint department are of 
the latest patterns, consisting of pulverizers, crushers, 
steam dyers, mills, conveying aud packing machinery. 
They are outfitted with what is indisputably one of 
the best equipped and most complete works of the 
sort in the United States, having enlarged their 
facilities five times its former size until the plant now 
occupies 100,000 square feet of floos space, with three 
switches and tracks amounting in all to over 1,000 ft., 
traversing the grounds and entering the shops for 
transportation of steel, fuel, etc., for supplying,their 
works. 

By their improved facilities and advantages in 
shipping, they are in a position to execute all orders 
promptly and in the best possible condition. 

















NEw ROOFING PLANT. 


live steam can be used jn part or fur the whole set of 
coils, they may be heated with exhaust or part live 
steam, making a combination whereby the heat may 
be regulated to suit the weather. The office is heated 
by direct radiation All water from condensed steam 
is returned to boiler room and again used in the 
boilers. Excellent provisions are also made for the 
comfort of the workmen, each department being sup- 
plied with wash and toilet rooms, finished with cement 
floors, whereby they can be thoroughly cleaned; the 
wash rooms being supplied with hot and cold water. 

The roofing, eaves trough, conductor pipe and 
cornice departments are equipped with the most 
modern machinery for the manufacture of the different 
styles of roofing, trough, conductor pipe, etc., their 
many years experience having afforded them the op- 
portunity to see the steady increase for these mater- 
ials and have enabled them to add to their plant all 
machinery necessary to manufacture in the best pos- 
sible manner and at least expense. 

The structural department, with a floor space of 
109x275 ft , has railway tracks running through the 
building and is equipped with numerous over-head 





NOTES AND QUERIES. 





MACHINIST SUPPLY COMPANIES, 


From Elliot Mfg. Co., Warren, III. 
Would like address of some reliable machinery 
supply house in Chicago?’ 


Ans.—Thomas F, Easter & Co., 23 S. Canal St., 
Chicago; Samuel Harris & Co., 23 S. Clinton St., 
Chicago; Machinists Suppy Co., 15 S, Canal St., Chi- 
cago; Fred A. Rich, 23S. Canal St., Chicago; Pratt & 
Whitney Co., 42 S. Clinton St., Chicago. 
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ITED». 
The Monongahela Tin Piate Works and the Star 


Tin Plate Works, Pittsburg. Pa., both owned by the 
American Tin Plate Company, which have been closed 


two months, resumed operations Feb. 26. The two 
employ 1,000 workmen, 


A. F. Swan, F. L. Kane, Jr., and W. B. Hut- 
chinson are the incorporators of the A. F. Swan Co. 








traveling cranes and hoists for the handling of struc- 
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Bayonne, N. Y., capitalized at $10,000 for dealing in 
roofing materials, 


A. B. Mack & Co., Grinnell, Ia., are a new firm 
of tinners and furnace workers. They would be 
pleased to receive catalogues and prices from furnace 
manufacturers, 


A dispatch from Pittsburg, dated Feb. 28th, 
states that 135 mills will enter the American Sheet 
Steel Co. Those out of thecompany are: Zug & Co., 
Pittsburg; W. Dewees Wood Co., Pittsburg; Apollo Iron 
& Steel Co., Pittsburg; Pittsburg-Welisville Plate 
& Sheet Iron Co., Wellsville, O.; Whitaker Iron Co., 
Wheeling, W. Va. 


E. H. Schmeltzer, Cetfar Falls, Ia., has invented 
a new tool for tinners, which he styles center shears. 
These will cut anything out of a piece of tin without 
use of hammer and cold chisel. It roughs up the edge 
very slightly and makes a materia] saving in the 
amount of tin used. The whole apparatus can be 
placed in the pocket. 


Ata meeting of the board of directors of the Na- 
tional Tinplate Company, in Pittsburg, Pa., Feb. 23,a 
resolution was adopted to engage in the manufacture 
of tinplate under the Rogers process. A committee 
was appointed to prepare plans for a Bessemer plant 
of 1,400 tons daily capacity and sheet and tinplate 
mills. A trial plant has been in operation at Belle- 
fonte. 


H. A. Daniel, Lexington, Ky., formerly vice- 
president of the International Sheet Metal Workers’ 
Association, is a victim of the recent partisan turbu- 
lence in the Blue Grass state. He is now in a hospital 
at Lexington confined to his bed by a severe wound 
in the knee, cause by a stray bullet which struck 
him while serving as an officer in the state guard in 
the recent election disturbances. 


The Berger Mfg. Co., Canton, Ohio, send us a 
little circular calling attention to the advantages of 
metal ceilings for use in schools and colleges. This 
firm are prepared to furnish ceilings in complete 
classified designs, in leading decorative styles, such 
as Gréek, Roman, Romanesque, Renaissance, Empire, 
Colonial, etc. The material is deep stamped, easy to 
erect and forms a ceiling of superior construction and 
appearance. One of these circulars will be forwarded 
the trade on application. When writing for same 
kindly add: ‘Saw it in Tae AMERICAN ARTISAN,”’ 


Merchant & Co., Inc., Philadelphia, with exten- 
sive branches at New York, Philadelphia and Chicago, 
are one of the leading metal houses in the country 
having achieved a great reputation not only for the 
points and excellence Of their various brands of goods, 
but also for their several exceedingly popular metal 
Specialties, among which is Merchant’s combination 
skylight. The original metal top ‘‘Star” always did 
ventilate well, and the introduction of the glass top 
or skylight feature sacrifices nove of its ventilating 
qualities. The sectional top is made in sizes larger 
than 40 in. diameter—smaller sizes with one-piece 
flat top all heavy ribbed skylight glass. This firm 
would be pleased to send an illustrated booklet to the 
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trade on application, When writing for same kindly 
add: ‘Saw it in the THe AMERICAN ARTISAN.”’ 


Trade, of Detroit, contains an interesting article 
on ‘Successful Jollying,” that tells how a trio of 
American Tin Plate Co. representatives prevented the 
Canners’ Convention in that city from petitioning 
Congress to repeal the duty on tin plate. The 
method pursued was as follows: ‘‘Wednesday evening 
the tin plate representatives invited all the delegates 
to partake of a supper at the Cadillac, served at the 
company’s expense. The supper was followed by a 
smoke and a program rendered by some of the best 
musical and dramatic talent in the city. Ata favor- 
able place in the program Mr. W. O. Gifford took the 


‘ speech already mentioned-from his- pocket and read it 


to the assembled canners. So well did the speech and 
the other features of the occasion appeal to the minds 
and hearts of the canners that the next morning they 
adopted a resolution at a joint meeting of the Eastern 
and Western Associations, to the effect that the time 
was inopportune for asking Congress to change the 
tariff. Only one delegate voted against the resolution, 
and his voice was so faint that the chairman cou!d 
hardly hear him. This incident is a good sample of 
the power of food, fun, music, cigars and eloquence to 
sway the opinions of even so solid 8 lot of men as the 
Canners’ Association. Either of the five is powerful ; 
a combination of them all is nearly irresistible.” 


ss 


DANGERS OF THE PARCELS POST LAW. 





The apathy of the public with regard to the ab- 
surd and iniquitous Pettigrew bill would be surpris- 
ing were it not for the probable fact that the general 
public knows nothing about it. Ask the average man 
what he thinks of the bill and he will reply that he has 
never seen it, or at least carefully read it. The daily 
press seldom alludes to it, and has never published the 
full text of the Lill, or even its salient points. It is 
fair to presume that the people in general favor it so 
far as they cau favor something of which they know 
so little. An occasional brief allusion to the bill is 
made in the public prints, as a remedy for some exist- 
‘ing evi's of our present postal system. But not one per- 
son in a hundred knows what the bill contains. That it 
proposes to carry sixty pounds of merchandise be- 
tween any two points in the United States for forty 
cents and deliver it free; that a'l the functions of an 
express company, and many more besides, are to be 
assumed by the postal service; that a safe delivery is 
to be guaranteed at a ridiculously cheap rate by the 
government. Even those who oppose it rest quietly 
behind its apparent absurdity and make little effort to 
create sentiment against it, trusting to the judgment 
of senators and congressmen for its defeat. But there 
is doubtless a strong constituency behind the bill and 
its passage will be strongly urged by the eastern de- 
partment stores and catalogue houses and their custo- 
mers, who do trading by mail. 

The'trade press has-taken the matter up with a 
fair amount of vigor, but the masses of the people do 
not read trade papers or kuow of their existence. The 
readers of the trade papers are the persons who would 
be most injured by such a law; and it is to their in- 
terest to join their respective trade journals in the 
fight. Every association of business men should take 
prompt action and memorialize the members of con- 
gress in its district, setting forth the evils and dan- 
gers of such a system as the bill provides. It is time 
for apathy to cease and active work to commence.— 
Trade. 
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HOW TO COPY DRAWINGS BY THE BLUE- 
PRINT PROCESS. 





The manipulations required are of the simplest 
possible kind, and are entirely within the skill and 
comprehension of any office boy who can be trusted 
with to copy a letter in an ordinary press, These par- 
ticulars are as follows: 

1. Provide a flat board as large as the tracing 
which is to be copied, or better, a photographic frame 
specially made for the purpose. 

2. Lay on this board two or three thicknesses of 
common blanket, or its equivalent, to give a slightly 
yielding backing for the paper. 

3. Lay.on the blanket the prepared paper with 
the sensitive side uppermost. 

4, Lay on this paper the tracing, smoothing it 
out as perfectly as possible, so as to ensure a perfect 
contact with the paper. 

5. Lay on the tracing a plate of clear glass, 
which should be heavy enough to press the tracing 
close down upon the paper. Ordinary plate glass is 
quite sufficient. 

6. Expose the whole to a clear sunlight by push- 
ing it out on a shelf from an ordinary window, or in 
any other convenient way, for six to ten minutes. If 
a clear skylight only can be had, the exposure must 
_be continued for thirty or forty-five minutes, and 
under a cloudy sky sixty to ninety minutes may be 
needed. 

7. Remove the prepared paper and drench it 
freely for ten minutes or longer in clear water, and 
hang it up by one corner to dry. 

The paper should be stored in a dry place, and be 
entirely shielded from the sunlight before being used. 

_The paper is of full yellow or bronze color. After 
the exposure to the light the surface becomes a darker 
bronze or yellowish gray, and the lines of the tracing 
appear as still darker on the surface. 

Upon washing the paper, the characteristic blue 
tints appear with the lines of the tracing in vivid con- 
trast. 

Such copies can be taken from tracings only, 
either made on tracing paper or cloth. A very deep 
black Indian ink should be used, as the distinctness of 
the copies depends thereon, The following particulars 
will also be useful: 

The simplest method of copying tracings is by the 
ferro-prussiate process, which gives results in white 
lines on a blue ground. In this process not much skill 
or elaborate apparatus is necessary, nor is there any 
dangerous or poisonous acid used to develop the 
prints, but they are simply well washed under a tap, 
or in a bath of clean water. The solution for sensitiz- 
ing the paper .is as follows. It may be applied by 
means of a sponge: No. 1, 1} oz, citrate of iron and 
ammonia and 8 oz. clean water. No. 2, 14 oz, red 
prussiate of potash and 8 oz. clean water. Dissolve 
Nos. 1 and 2 separately, and then mix them, care be- 
ing taken to keep the resulting solution from the ac- 
tion of light, The better plan will, however, be found 
to buy the solution already prepared, or, better still, 
to buy the paper ready sensitized, which may be done 
from most drawing office stationers, The writer has 
experimented on a number of kinds of paper, but 
has never been able to find one to answer as well 
as that sold (which is of French manufacture, made 
specially for the process), as, after keeping a short 
while, the chemical penetrates through the paper, and 
cannot be thoroughly washed off when printed. The 
next thing required isa printing frame, which may be 
purchased. A double-elephant size, having four bars 
and springs, costing about £5, but if economy is an 
object, a joiner can make one to answer the purpose 
equally as well for less than this amount. The one 
used by the writer for some years past, which gives 
very good results, consists of a teak frame, rabbeted 


at the back for a plate of 5-16 in. glass, and a back 
board of pine } in. thick, having two stout battens 
across it, a sheet of india rubber (felt will do almost as 
well) being placed between the glass and the back- 
board to equalize the pressure; two ash bridges, which 
fit into iron staples at the back are furnished with 
wood screws to tightenup. A zinc bath, large enough 
to receive a double-elephant sheet of paper, and 
abovt 3 in. deep, is the only other requisite. The 
method of obtaining prints isas follows: The tracing 
which is to be copied having been prepared on ordin- 
ary tracing cloth or paper, must be placed back down- 
wards against the glass in the printing frame, and 
covered by a sheet of the prepared paper—the face 
being next the tracing; cover this with the india rub- 
ber sheet and the backboard, screw up gently until it 
is quite tight, now turn over the printing frame, and 
expose it to the sun or bright daylight. The length 
of exposure varies with the time of day and the 
weather—in bright sunshine it will be ready in about 
ten minutes, but in dull weather it may take an hour 
or two. Some persons can judge by the various 
changes of color which the paper undergoes, varying 
from yellow to green, gray and olive; but this requires 
too much judgment and watching to be safe. The 
better way is by exposing under the same conditions 
several small piece of prepared paper beneath a strip 
of heavy glass, the ends of the paper projecting be- 
yond the sides, so that a piece can be pulled out with- 
out disturbing the remainder, and washed‘ under a tap 
of water, when it may be seen ata glance if sufficiently 
exposed or not, as the ground appears of a bright 
blue when ready. Of course, a similar piece of trac- 
ing paper to that of the drawing, having lines on it, 
must be placed over the test pieces. The paper, when 
read, must be taken out and placed in the bath, which 
has been filled with water meanwhile, and well washed 
by means of a sprayer, or otherwise, until all the 
chemical is washed off. It must then be suspended on 
strings by means of paper clips until dry. The dis- 
advantages of these blue drawings are, that any al- 
terations or additions that it may be necessary to make 
are not very clearly seen if written in black, and they 
are, moreover, rather trying to the eyesight. They 
may certainly be written upon by a mixture of Chinese 
white and water, but this is liable to rub off, and is 
not always at hand. 

By a little more trouble these difficulties may be 
overcome, as prints may be taken showing blue lines 
on a white ground. To do this it is necessary to proceed 


‘as above described for obtaining the negative, but in- 


stead of printing on thick paper they must be done 
on thin negative paper, manufactured for the purpose, 
and exposed much longer. Having done this, place 
the negative print in the frame, with a piece of the 
same paper as used for the white line drawing over it, 
and operate as before, when the desired resu'ts will 
be obtained. Of course, all the paper, being sensitive 
to light, must be kept in the dark. 

Bluish tracing paper is better than yellow for the 
original drawing to be made on, as the latter some- 
what obstructs the chemical rays.—Exchange. 


THE MAN. WHO DOES NOT ADVERTISE. 

The man who does not advertise, says the Ash- 
land, O., Gazette, simply because his grandfather did 
not, ought to wear knee breeches and a queue. 

The man who does not advertise because it costs 
money should quit paying rent for the same reason. 

The man who does not advertise because he tried 
it and failed, should throw away his cigar because the 
light went out, 

The man who does not advertise because he 
doesn’t know how himself, ought to stop eating be- 
cause he can't cook. 

The man who doesn’t advertise because somebody 
said it did not pay, ought not to believe that the world 
is round because the ancieats said it was flat. 
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Kdvertiser’s Index. 
ALPHABETICAL LIST. 


Acme Gas Stove Co.................. 22 
Pe Be Wi Kevicaness 062066 ddianes 99 
Aitchison Robt. Co................. 106 
Aluminine Paint & Polish Co. ..... 108 
American Carburizing Co........... 25 
American Corrugating Co.......... 108 
American Cutlery Co............... 101 
American Radiator Co............... 2 
American Tin Plate Co............. 107 
pe nr 98 
Adirins, Hy CO. & G0... 600 cede cece: 112 
Atlas Bolt & Screw Co.............. 1 
Barnett, G. & H. Co...........ceeees 1 
ONT DE CP icasocicoccseccccess 106 
Berger Bros. Co. ......cccccccccsees 109 
Sy FER. C0. dis csinide ccs tice 109 
Bergstrom Bros. & Co............... 2 
SNA BI un vind a eee cbs cadvev’ 98 
Born Steel Range Co................ 18 
PT as diva «sic bcesbcds ce scin 102 
Boynton Furnace Co..............+++ 28 


Bolles, J. E., Iron & Wire Works...108 
Brandon Mfg. Co...........see++++-105 


Brand Stove Co.............see0e: 2-17 
SA Bi Ds ebnds w0ass cccctsbances 98 
Brighton Pattern Works............ 98 
Sets WU se Os eh dacs petces sce 110 
Canton Steel Roofing Co. .......... 106 
Champion Steel Range Co........... 16 
Chicago Stove Works............... 12 
Cincinnati Corrugating Co......... 107 
Clark, George M. & Co.............. 5 
CE DUO UII Cas 6 5:05 2400 0 40066 o00, 2 
Clark, Quien & Morse............... 19 
lavton, Lambert Mfg. Co........... 97 
Cleveland Steel Range Co..........13 
Cleveland Grill & Register Co...... 100 
Colebrook. W. H. & Co.............. 97 
Comstock-Castle Stove Co........... ll 
CS WE Cedc cc cccctucsadeccecs 1 
Cooney-Geiger. ..........ccee cece sees 1 
‘ope, Geo. W. Pattern Works...,.. 8 
C -rtright Metal Roofing Co.......... 110 
Culter & Proctor Stove Co....... 14-15 
CE TD da wk b Sinn cece te ccks tc 96 
Danielson Machine & Tool Co....... 96 
Be oes oc ceccetsseccess 1 
Disston’s Henry Sons................ 99 
Pen Jos. Crucible Company...... 96 
East Bangor Consolidated Slate Co.110 
Eclipse Stove Co.. ees A 
Wie, De Ms Be Oe, isco ccccsetecs. 108 
Enterprise Mfg. Co.......c....s eee 105 
Enterprise Stove Works............. 23 
Ervin Specialty Co................. 110 
Excelsior Stove & Mfg. Co......... &-9 
CU ME Id di Fasc ctasncveticces 9& 
Pe Oi oes ii oi vies Se 100 
Forest City Stamping Co............ 110 
PUNE GE ade cictcccesese sacs, 9y 
Franklin Elevator Co................ 2- 
Friedley & Voshardt............... 107 
Front Rank Steel Furnace Co....... 25 
Garry Iron Roofing Co.............. 100 
Globe Ventilator Co................ 104 
Gobeille Pattern Wks............... 98 
Grand Rapids Refrig. Co........... 103 
Gurney Heater Mfg. Co.. costes ff 
Hamilton, John.... ‘ 112 
Harrington & King Perforating Co... 112 
Hees, Snyder & Co.........0000see0: 21 
Hoffman, Geo. D. Furnace Co........ 25 


Hoffman, Geo. W...............-++-98 
Hopson & Haftencamp Co.......... 








{ilinois Roofing & Supply Co....... 104 
Independent Register Co.. 1-100 
International Correspondence 
Schools .... coc cccccs cae 
SE ee 112 
I SG Sao obckbesoclesbe 95 
Joliet Stove Works.................. 20 
Kanneberg Roofing Co............. 107 
Kansas City R. & C. Co............. 110 
Keen & Hagerty Mfg. Co........... 104 
Keith Furnace Co...................25 
Kelsey Furnace Co..................24 
Kewanee Boiler Co.................. 2 
Kimball Bros. Elevator Co........... 2 
King Improved Sand Blast Co....... 97 
Kirkpatrick & Co..........ccceceee 97 
Krause Mfg. Co.................-..-22 
La Crosse Stee: ttwofing & Cor.Co... 107 
Lalance & Grosjean Mfg. Co........ 105 
Lawler Water Feed & Damper Reg- 
nlator Co.. acsetesnenchmms eeu 
Lufkin Rule Co. fies coeaescceseasoees 1 
Major Cement Co 100 
ER. ein wang ibactnenae 112 
Meyer Furnace Co.................: 23 


Miller, Jas. A. & Bro...........:...108 
Missouri Sheet Metal Ornament Co. 106 
Mueller L. J. Furnace Co........... 22 
National Enameling & Stamping 

Co 104 
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National Vapor Stove & Mfg. Co..... 7 
Niagara Machine & Tool Works... 110 


North Carolina Mica Co............ 112 
Novelty Mfg. Co............ceeceeees 28 
Coen ee Mer OO En Risccccscsceces 110 
SM GIs i wc ccne ndtetateiass 112 
Pelouze Scale & Mfg. Co............ 101 
eee, Ba as Oke os cca cece wats 1 
Plume & Atwood Mfg. Co.......... i10 
Pritzlaff, John, Hurdware Co.......102 
TEs nn 44 SN cane ad's de aan diel 112 
Remmers Pattern Co................ v8 


Ringen Stove Co..............seee08 8 
Robinson Furnace Co..............-24 


Rocker Washer Co................ 106 
Schreiber & Conchar Mfg. Co.......101 
Schneider & Trenkamp Co.......... 3 


Schwab & Sercomb.................101 
Smith, Bradner &Co...............102 


BEN, EIN be abs cnc cece cduces sees’ 104 
Standard Lighting Co............... 6 
Stanton Heater Co.... .............. 25 
ME MEME os owes dn'e waa ceusewe's 98 
Struthers Iron & Steel Co........... 2 
SuppleeHard ware Co............... 99 
SUING Bra Wa Gk ODS cic cec exec asec 103 
"Be oo Serer 103 
SEES Bs GO TINOD, occ cede secs cease 112 
Tarmer, W. W. & C0... ..ccccce seces. 7 
Van, John Range Co................ 21 
, RR SR 108 
Walworth Run Fdy. Co............. 101 
WPM, Di Be GUD, ceeecencs ccceses 97 
* Wayne, Anthony Mfg. Co..........106 
I et La ba 55.500 60 cbceeeeeuehs 98 
Welling Mfg. Co........ 101 
SPE ME CNG dos sec case noes cesces 106 
White, Thomas Stove Co............ 10 
I IM occas cede botencesee 23 
Rt Se ey | 
Woodard, W. H. & Co... nbd wh Sas fake 101 
CLASSIFIED LIST. 
ARCHITECTURAL SHEET METAL 
WORK. 
Friedley & Voshardt............... 107 
Missouri Sheet Metal Ornament Co.106 
Willis Mfg. Co..........+0. ee 106 





AWNINGS. 
Canton Steel Roofing Uo............ 100 
BRAZING FORGES. 
Burton, W. J. & Co.............-.--110 
BUILDING PAPER. 

UTEEg Wee OB Gy ccccccccccccess 110 
Smith, Bradner & Co...............102 
CASE HARDENERS, 
American Carburizing Co........... 25 
CEILINGS—STEEL. 

Mame? BERG Diidkc cbcscccccccsceces 109 
Burton, W. J. & Co....... ..110 
Canton Steel Roofing Co...........106 
BY el OP ineie bs Kode cess veces 108 
Friedley & Voshardt............... 107 
Garry lron Roofing Co............. 107 
Illinois Roofing & Supply Co....... 108 
Kanneberg Roofing Co............. 107 
La Crosse Steel Roof & Cor. Co....107 
CEMENT. 

Camas Wik. 0c cies céscdbcctoccccce 1 


CONDUCTOR STRAINERS. 


Burton, W. J. & Co........cee00---- 110 
canton Steel Roofing Co...... ..... 106 
Garry Iron & Steel Roofirg Co.....109 
La Crosse Steel Roofing & Cor. Co..107 
CORNICES. 
Berger Mig. C0. ...cccccccccecsses: 109 
Burton, W. J. & Co.........2..-..-110 
Canton Steel Roofing Co..... ...... 106 
Garry Iron & Steel Roofing Co..... 108 
Kanneberg Roofing Co.............. 107 
La Crosse Roofing Co.. cos cele? 
Willis Mfg. Co.. etcee «+. 106 
CORRUGATED ARCHES. 
Canton Steel Roofing Co..... ...... 106 
CRESTING. 

Bolles, J. E., Iron & Wire Works... 108 
Canton Steel Roofing Co.... ......- 106 
CUTLERY. 

Dieston, Henry & Sons.............. 99 
Wor OCntlory Ge. oc. voce <cccccess s...99 


DAMPER REGULATORS. 


Lawler Water Feed & Damper Reg 


EAVE TROUGHS. 
Berger Mfg. Co........000----+ -- 109 
Burton, W. J. & Co..............- 110 
Canton Steel Roofing Go...........106 
Cincinnati Corrugating Co......... 103 
Clark, Quien & Morse............-.. 19 
Cooney, Geiger & Co.. ae 
Garry Iron & Steel Roofing Co. 108 
Illinois Roofing & Supply Co.. 108 
Kanneberg Roofing Co.. 107 
LaCrosse Steel Roof. & Cor. Co... .107 
Miller, Jas. A. & Bro........seeee: 109 
Welling Mfg. Co........+eeee0+---- 101 
ELEVATORS. 

Franklin Elevator Co..............+- 2 
Kisshall Bres...o.cccccesccccces 2 
ELEVATOR ENCLOSURES. 
Bolles, J. E., Iron & Wire Works... 108 
FENCES. 

Bolles, J. E. Iron & Wire Works. ..108 
Detroit Fence Co..........cccccccces l 
FILES. 

Barnett, G. & H.Co.........6-0000-- 1 
FIRE ESCAPES. 

Bolles, J. E., lron & Wire Works... .96 
FLUE STOPPERS. 

Stuber & Kak. 2.00 ..cccccceccccess 87 
Welling Mfg. Co............40+: 
FURNACE PIPE. 

Meyer, F. & Bro. Co........0000+ 005: 7 
Osborn, J. M. & Li A......ceeeeeees 100 















































































90 


FURNACES-—TINNERS 
Burgess Soldering Furnace Co......90 


6 BO le Oe ee 90, 
Clavton, Lambert & Co.,..............90 
Turner, W. W. & Oo... 2... ccc ss 10 
FURNACES—WARM AIR 
Bergstrom Bros. & Co............+6. 2 
Boynton Furnace Co...............+:- 32 
Front Rank Steel Furnace Co........ 30 
Hoffman, Geo. D. Furnace Co........ 27 
ners PAP OO ok iodide cdeo'e Zeer 27 
Kelsey Furnace Co...........+eeeees 26 
Meyer Furnace Co...............208: 27 
Mueller, L. J. Furnace Co........... 80 
Robinson Furnace Co...............: 26 
Schwab & Sercomb...........ceeceee 31 
Stanton Heater Co.........ccccccee: 27 
GAS STOVES. 
Ac ne Gas Stove Co.................. 22 
My Ts BOO i ot ons os cco detdaa cess 29 
Clark, George M. & Co.............. 5 
Ringen Svove Co.. ehics pee 
Schneider & Trenkamp Co. Poseksctee 6 
GRASS CARRIERS. 

Krause Mfg. Co.......... Re a 99 
HARDWARE SPECIALTIES. 
American Cutlery Co...........++- 89 
BBORRO MEG: GOs... os Svivediecee ecedes 86 
Keen & Hagerty Mfg. Co............92 
Lufkin Rule Co......... idsteh 
Nat.Enameling & Seamping Co... . 92 
Pritzlaff, John, Hdw. Co............. 28 
Schreiber & Conchar Co............ 83 
Supplee Hardware Co............... 89 
HEATERS—HOT WATER AND 
STEAM. 

American Radiator Co.............. 2 
Gurney Heater Mfg Co............. 2 
Kewanee Boiler Co................. 2 
Turner, W.W. & Co............5.--- 90 
HOSE COUPLING. 

Clayton, Lambert Mfg.Co .... ..... 90 
HOUSE-FURNISHING GOODS 
Brandon Mfg.Co...#...........s00 93 
Enterprise Mfg. Co.. and meeensee 
Keen & Hagerty Mfg. Co. o sees «OR 
Lalance & Grosjean Mfg. Co. 004 ibeks 93 
National Enameling & Stamping Co. .92 
Sperry, D. R. & Co.............. ..92 
ae Oe TMG sv 6k cd vw dcccccccasies 89 
ICE CREAM FREEZERS. 
yp Mg tte A are pepe 91 
LANTERNS. 

Berger Mfg. Co......ccccccseceess> +99 
LIGHTS. 

MR BC bahe caodea se ove oe eweke 8 


METAL SHINGLES. 
Berger Mfg. Co.. dousbenesboceds Pe 


Burton, W. J. & Co. Seeds ps coeetd 94-102 
Cortright Metal Roofing Co....... 100 
Garry Iron & Steel Roofing Co...... .96 
La Crosse Steel Roof & Cor. Co...... 97 
METALS- PERFORATED. 
Atchison, Robt. Co... 2... 6. ceccee cues 88 


Barrington & King Perforating Co.102 


METALLIC SHUTTERS. 
Berger Mfg. Co........00ss00 2002+. -99 


Burton, W.J. & Co. Sane weuhou cheers 1 
Canton Steel Roofing Co............ 95 
Garry Iron & Steel Roofing Co...... 96 


La Crosse Steel Roof & Cor. Co .., .97 


MICA GOODS. 
Norvh Curolina Mica Co............ 102 
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OIL STOVES. 


Clark, George M. & Co..........4-+: 5 
National Vapor Stove & Mfg. Co.... 7 
Novelty Mie, O08... icccedcccddcssove 28 
oo rey ee ee 3 
Schneider & Trenkamp Co........... 4 
Standard Lighting Co..............- 6 
PAINTS. 
Aluminine Paint & Polish Co...... 108 
Burton, W. J. & Co...............- 104 
Canton Steel Roofing Co............ 106 
Garry Iron & Steel Roofing Co..... 104 
Dixon, Jos. Crucible Co........... 96 
La Crosse Steel Roofing & Cor. Co..107 
PAPER. 


Barton, Wd. G5 CO. occccscccicccss «skh 
Smith, Bradner & Co............---102 


Ta Crosse Steel Roof & Cor. Co..... 107 
PATENTS. 

Jenner, H. W. T.. enh tnvaredon 

PLANISHED IRON. ‘AND STEEL 

Kirkpatrick & Co.. dade sacebasee 
POLISH. 

Aluminins Paint & Polish Co....... 108 
Hoffman, Geo. D.........cceee veces: 98 
RADIATORS. 

American Radiator Co......,.....-. 2 
RAILINGS 
Bolles, J. E. Iron & Wire Works. ..108 
RAZORS. 

Pox Cutlery 0.5 icc cccetides codec ects 99 
REFRIGERATORS. 

We Ut Sr ee ae 102 
Grand Rapids Refrigerator Co...... 97 

REGISTERS. 
Cleveland Grill & yg em CW. cok 100 
Ferrosteel Co.. ide <6 Bhs eee 
Hopson & Haftencamp Co.. hepecdiione 101 
Independent Register Co............ 1 
Schreiber & Conchar...............101 
Schwab & Sercomb...............-- 101 
Walworth Run Fdy. Co............. 101 
ROOFING. 
American Corrugating Co.......... 108 
Baager Mig. Od. ...ccvccsccsccsse ss 109 
Burton, W. J. & CO......ccceeeee 1 
Canton Steel Roofing Co............106 
Cincinnati Corrugating Co......... 107 
Cortright Metal Roofing Co........ 100 
East Bangor Consolidated Slate Co... 100 
Eller, J. H. & Co.. ....108 
Garry Iron & Steel ‘Roofing Co. bebes 108 . 
SS SP Ps eee eee 112 
Kansas City R. & R. Co............. 100 
Kanneberg Roofing Co.............107 
LaCrosse Steel Roofing Co.......... 107 
Miller, Jas. A. & Bro...........-- 108 
Missouri Sheet Metal Ornament Co.106 
Osborn, J. M. & DL. A... cccccccsess 140 
Perkins, J. Li. & Oo. ....0cecccee---. 1 
Beet Os... TB. s caccieh s opitvesis cx 112 
SAND BLAST. 
King Improved Sand Blast Co....... 97 
SAWS. 

Aiitne, TC, Gis joccdcsccsetacusves 112 
Disston’s Henry Sons............+.-- $9 
SCALES. 

American Cutlery Co..............- 101 
Pelouze Scale & Mfg. Co........... 101 
SHELVING. 

Warren, J. D. Mfg. Co..............- 95 
SIDING. 

Canton Steel Roofing Co.... ....... 106 
SKYLIGHTS. 

Berger Mfg. Co .......000ceee+e--- 108 
Burton, W. J. & Co..... ee er Poy 110 
Canton Steel Roofing Co....... .... 106 
Cincinnati Corrugating Co......... 107 
Friedley & Voshart................ 1u7 








Garry Iron & Steel Roofing Co. ....108 








Kanneberg Roofing Co............. 107 

_ LaCrosse Steel Roof. & Cor. Co..... 107 

PN sakcahesen chels séck ins 112 
SPRAYERS. 

SOUNNOG “Bite CIS Sas Codd ceca vennds cs 109 
STAMPING. 

Forest City Stamping Co........... 106 

STOVE BOLTS. 

Atlas Bolt & Screw Co.............. 1 
Ne Bes CID. ins oi ano ones d00000 98 
STOVE LINING. 

SN, Wind bs Vechadadbaas seen 1 
STOVE PATTERNS. 
Brighton Pattern Works............ 98 
Cope, Geo. W. Pattern Works....... 98 
Gobeille Pattern Works............. 98 
Remmers Pattern’ Go................. 98 
PEE Ae neds okt onthe sdndie haves 98 
STOVE POLISH. 

Dixon, Jos. Crucible Co.............. 96 
Hoffman, Geo. D...... ........0000: 98 
STOVE REPAIRS. 

May Bs Dis icdciacdBoccee césé cee: 98 
Colebrook, W. H. & Co. S ewNabddas dacs 96 
STOVES AND RANGES. 

Born Steel Range Co................ 18 
Bread Stove 00.... cccccccccusees 2-17 
Champion Steel Range Co........ noome 
Chicago Stove Works................ 12 
Cleveland Steel Range Co........... 13 
Comstock-Castle Stove Co...........1]1 
Culter & Proctor Stove Co....... 14-15 
Eclipse Stove Co...........se.ceeeee: 20 
/Enterprise Stove Co...........+..... 105 
Excelsior Stove & Mfg. Co.........8-9 
Hess, Snyder & Co..............+4: 21 
Joliet Stove Works........ .........20 
Schneider & TrenkampCo........... 4 
Van, John, Range Co........;....... 21 
We Ree, We ie AA, ... « si dginned Hh oe 0298 23 
White, Thos., Stove Co.............. 10 
STOVE TRIMMINGS. 
Aveete Mis. Cokie sss ii ec ciscdooss. 98 
Atias Bolt & Screw Co.............. 1 
Penee. RE Cis boca ie sek Cibeieied 98 
STQVE TRUCKS 
Arcade Mig. Co.......ccoiccscocvccccce 98 
. TAPE MEASURES. 

Rattiein hale OOo. ic vice edeiiiew ics 1 
TINNERS’ TOOLS AND SUPPLIES 
Berger Bros. Co.....csccescsecsese: 99 
Danielson Machine & Tool Co....... 96 
Forest City Stamping Co............ 110 
Lufikin Rule Co........ 2.00 ceeccee: 1 
Niagara Machine & Tool Works... 110 
PR, dikes 50's ab Gsss Adee Coenen 1 
SD. Waste CIO 6d6 oe.ctbntancwese 103 
Weat Mig. Co........ccccccesceess 106 
Woodward W. H. & Co............. 101 
TINPLATE. 


American Tin Plate Co.............107 
Burton, Wd. & Co...ccccccccceee. I] 
Canton Steel Roofing Co.... .......106 


Cincinnati Corrugating Co.......... 107 
Garry Iron & Steel Roofing Co..... 108 
PAIR, FUME. dic cccdccccebbccoce 112 
Illinois Roofing & Supply.......... 108 
Kirkpatrick & Co.... Jutiecesdeee OO 
LaCrosse Steel Roof. & ‘Cor. Co. based 107 
Pr LOR. . o's csanns uk cadhee co be 112 
Osborn, J. M. & L. A.......-.--..--110 
Struthers Iron & Steel Co........... 2 


Taylor Co., N. &G.......e cece eens 112 
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TINWARE. PE UP A OP i ecustesocccvoees: 2 WASHING MACHINES. 

Enterprise Mfg. Co.................105 Garry Iron & Steel Roofing Co..... 108 
Keen & Hagerty Mfg. Co ee ies | te ae 104 Globe Ventilating SS Benbow Mfg. Co “y Oe Sree 106 
Lalance & Grosjean Mfg. Co ....... 105 | Iwan Bros..... cs cscs cececeececee. 112| Clark, Quien & Morse.............. 19 
National Enameling & Stamping Co.104 | La Crosse Steel Roof & Cor. Co..... 107 | Rocker Washer Co................. 106 
Taylor Co., N, & Grescccdes ovcese Ald Powers Bros eobecececececsesceosecesee 112 Wayne, Anthony Mfg. Co te de a 106 

TUBING. Van Uxe:n, Frank & Co............ 108 
Canton Steel Roofing Co........... 106 

VENTILATORS AND CHIMNEY WAGONS. WIRE GOODS, 

Berger Mfg. Co..... ee sy ee) EA BUSES one secccecduccs 112 Bolles, J. E., Iron & Wire Works...108 





Trade Report. 





a _ a 








ROGERS, BROWN & CO. ON IRON AND STEEL. 


Rogers, Brown & Co., Cincinnati, Ohio, transmit 
us the following advance resume of their report on 
the pig-iron market, which will appear in their week- 
ly market report for March 3. 

The business of the week under review has re- 
vealed greater animation in all branches of the iron 
and steel industries.- Inquiries have improved and 
sales have increased in tonnage. There have been a 
few requiring suspension of shipments, but very many 
are urging anticipations of deliveries. There is an evi- 
dent improvement in the demand for bar iron, as sev- 
eral rolling mills have been in the market this week. 

Bessemer continues scarce and very firm at $24 
in the valleys. Northern mill irons are strong at $21 
northerr furnaces, 

Coke malleables are in active request. and $23 to 
$24 cash furnaces represent the transactions of the 
week, 

Charcoal irons, especially chilling grades, are in 
very short supply, inconveniencing many car wheel 
manufacturers. — 

The severe weather has interfered with the steady 
operation of the furnaces generally North and South, 
and the production the.past week has been somewhat 
curtailed and irregular, . ; 

One of the leading Connellsville coke producers 
has advanced foundry coke to $4 cash ovens, and other 
districts are maintaining prices with ease, as the de- 
mand continues to exceed supply and the transporta- 
tion facilities. 

Every branch of the trade seems as actively en- 
gaged as ever, giving promise of marked expansion 
upon the return of spring, when out-door work can be 
resumed. 





WIRE NAILS. , 


There is nochange in the market which is active 
and firm. Sales continue large and appear to be in- 
creasing rather tnan decreasing. Rumors are heard 
of prospective advances in the near future, although 
nothing has been announced as yet. Makers quote 
single carload of wire nails at $3.53 f. o. b. Chicago, 
and $3.63 for less than carloads, On wire, cnrrent 
quotations are as follows, Plain ahnealed wire, $3.38; 
painted barb wire, $3.98, galvanized barb wire, $4.13. 





BARS. 
There continues to be a good demand for steel 


bars and several large orders were closed last week. 
The iron market is not so good and sales have been 
limited to comparatively small lots in almost every 
case. The market is firm for both steel and iron and 
mills are not making concessions to secure business. 
Prices are still quoted at 2.30c for iron and 2.35c for 
steel bars, half extras, Chicago delivery. 


BILLETS AND RODS. 


Business is limited to small lots and there is no 
likelihood of an immediate increase, Bessemer billets 
are quoted at $35 and sheet bars at $36, Pittsburg, 
with $2 added for Chicago delivery. Open-hearth 
rods are quoted at $65 and Bessemer at $55, by Cen- 
tral Western mills. 





PLATE. 


Business is fair and includes some good-sized 
sales, although most of the orders are of the small-lot 
variety. Local stores report demand good for store 
shipment. Quotations are unchanged. We quote 
tank steel from store 2.75c to 2.85c. Mill shipments, 
Chicago delivery: Tank steel 2.40c to 2.50c; shell 
2.45c to 2.55c; flange, 2.55c to 2.60; marine, 2.65c to 
2.75¢; fire box, 2.85c¢ and up, accorfling to brand. 


SHEETS. 


The market has been rather quiet, with compara- 
tively small business and no large lots closed, Prices 
are very firm at the advanced quotations, and these 
are secured in everyinstance. Quotations are made at 
3.20c to 3.30c for No, 27 black, and 75 per cent off for 
galvanized, on mill shipments. 





MERCHANT STEEL. 


The call is for comparatively small orders, al- 
though several quite good-sized contracts were placed 
in the week. Smooth finish tire steel is quoted at 
2.80c to 3c; smooth tinish machinery steel, 2.95c to 
3.05c; spring steel, 3.65c to 3.75c; tool steel, 7c to 
7.50c; special, 13.50c and upwards. 





MERCHANT PIPE. 

Sales were not large and are not expected to in- 
crease in the immediate future. Quotations are un- 
changed at 50, 10 and 5 off for small orders, and 50, 
10 and 10 off for large orders, mill shipment. 
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Quotations. 











METALS. 
WELSH BRIGHT PLATES. 
Per Box 
soe 10x14 2 
IX 10x14 10 00 
we 12x12 823 
PRS 32x12 10 00 
. AC ef R = 
« ” 
SMacrn?? | TUX 1axg0 11 80 
AND osencaeda EXE —< a3 
EQUAL. nove 4 --002+s00s IRMA OD 1635 
IX 20x28 18 00 
.IXX 20x28 19 75 
oown general IXXX 20x28 21 50 
.. 1XXXX 20x28 23 25 
(Se ae 
Coxgs......-...| (108 Ib.).... 
55 (108 lb.)....1C 14x20 5.75 
COKE PLATES. 
oker, full weight.........+++.+++ IC 20x28 $11 50 
oker, full weet jéne debecowhoen IX 20x28 13 50 
oker, 200 Ibs... .....++-eereeeee IC 20x28 112 
iT, BV 1DS.. «ee were rene eereee 
oker, 190 Ibs... ...--+++ esse eereee 
Oker, 190 Ibs.....-.+ ---+ eee eens 
oker, 180 Ibs... .......--+ ese eee 
oker, 180 Ib 


ose, full weight 
Rose, full weight... 
Rose, full weight. 
Rose, full weight. 
Rose, full weight.... 





AMERICAN as rage PLATES. 
N. & G. Taylor’s “Ro 




























wae Pp pack Roskenekd IC 14x20 750 
G. Fayior’ Koa z ..1X 14x20 900 
= rp 
ane & LA. Os born's xtra 1c 4 — 
i ht tiseue Letity G03 4x20 
MkL : ze pace *s Extra 
* Bright ‘ileses aed 9 15 
Golden Star 6 80 
Golden ou. 8 30 
Osbora ocaceet 6 40 
: i 
oop aeemabee easels 
Euclid booing eng tissu 6 50 
ohia* alland grade) (tissue 
speck ; arate ~" yi -IC 20x28 16 00 
lie” (Call rade) (tissue 
V ( a See. a saa bree s0<s ix bw -4 » ° 
“Marie” (Calland grade)........ x 
“Marie” (Calland grade itn onl gen Xx : 18 50 
“Ollie” (Lisvane grade).......... 1C 20x28 14 50 
“Olhe” (Lisvand ie ceenweden IX 20x28 17 50 
“Nettie” (Allaway grade)........1C 0x28 13 50 
“Nettie” (Allaway grade)........ IX 2 16 00 
Palma Extra Coated........-.---- 14x20 IC 775 
Palma Extra Coated...........++- 9 30 
Florence Calland Grade. . o 7123 
Florence Colens ooate ¥ 8 80 
Violet........- ; 6 10 
WEBS 3 dinpo.c-c doct tne hesebs cantante 7 25 
AMERICAN TERNE PLATES. 
rm’s G'n't’d Old Style....... IC 20x28 $17 75 
pi oh *t'd Old Style....... 1X 20x28 20 75 
Golden Stdr Old ptyle Pad ES Ic 17 2 
Golden Star Old Style.........- IX 2x28 19 75 
Osborn’s Old Meth eecee+++-IC 20x28 16 00 
Osborn’s Old M cert ncbp anes IX 20x28 18 50 
The Osborn Roofing............. IC 20x28 15 25 
The Osborn Roofing...........-.IX 20x28 17 75 
Star Old Style .......++--+- eee IC 20x28 14 00 
Star Old Style..... 1X 20xx8 16 50 
Court Old Style .--IC 20x28 14 00 
Court Old Style........ -1X 20x28 16 50 
Nava Retip . IC 20x28 13 50 
Nava Redipped........--- ..-1X 20x28 16 00 
Santiago ee Ol styie.. iat oo veecees ofl 20x28 12 25 
Santiago Old Style. ---IX 20x28 15 25 
a RS eee IC 20x28 10 50 
Buareka, ...cccccccesssecsce covese IX 20x28 12 50 
ivysiapiven SS Mar IC 20x28 10 20 
PE Bae “ porace soonest ris oe] 3% 
& G. Taylor’s tyle....... 
t ww. & G. Taylor's Old Style iit Ga IX 20x28 20 50 
Siam’ s New Method”..........-. IC 20x28 17 00 
*“Balm’s New Meihod”.......---- IX 20x28 19 50 
“Tilinois Old Method”... -IC 20x28 18 00 
**IHinois Old Method & -IX 20x28 20 50 
“Grown Old Seyle™.. TX Soa 16 $0 
- wn tyle” oe 
“ET Sddieee : Ldcdedadeteooseeha IC 50x28 14 00 
“E. L.”.. ..1X 20x28 16 50 
‘Jessie” .. -IC 20x28 18 25 
*“Dasso”’.. -I1C 20x28 12 25 
ms log 4& 20x28 * 4 
” ustler”. cedetéechees eden penene 20x28 
oe cee ad aade. gues ty ogee saunas +3 20x28 a 1 
7 NE, o conc ccccde satee o0ees 20x28 
“s andy’ oF dbebesataee a> oto oh i168 20x28 = os 
&G. Taylor Co’s. “Knoxall” 20x28 
* a “Columbia” IC 20x28 15 00 
s Old Method.......... IC 20x28 $17 75 
s Old Method.......... IX 20x28 20 75 
t’s Roofing..........-++- IC 20x28 16 75 
"gs Roofing......-+-+.++- TX 20x28 19 75 
American Old Style.. eee-LC 20x28 15 75 
American Old Styie........... 1X 20x28 18 75 






















COMRETEE.. cece nscsncsesoccsccesic IC 20x28 14 75 
GD it aikns eodé <0 eye dalihene IX 20x28 17 75 
Beaks Dhesbs neks se<dwebotes nan Nia * ~~ 14.75 
Ente  tecdvscvepeus siete 
Hickory sk dede aedbadasedae Sona 13 
EE  esaveondicalecenanketel IX 20x28 15 00 
Elsie obsdccedgoeeensh'énGuhine a an 
Spins. 0s beetiesec.cceceoer senusniien 1X 20x28 13 00 
DD ck on 6tas.obeddenenenbeiinl I 20x28 10 50 
Sa tsccptchacosttebeadatel 200 lb 20x28 10 25 
PIG IRON 
Lake Sup. Charcoal...........0+++++ $25 $26 50 
Local Coke Fdy No.1.. . 25 00@ 25 50 
Local Coke Fdy. No.2.. . 24 0@ 25 00 
Local Coke Fdy. No. 8..........++++ 24 00@ 24 50 
Local Scotch Fdy. No. 1...........++ 25 00@ 25 50 
Local Scotch Fdy. No. 2............ 24 5 25 00 
Local Scotch Fdy. No. 8........++++ 24 00@ 24 50 
Southern Coke No. 1.........+++.00s 23 00@ 24 0 
Southern Coke No, 2............ +++ 22 ) 23 00 
Southern Coke No. 38..............-. 21 00@ 22 00 
Southern No. 1 Soft........-.- ae ) 24 00 
Southern No. 2 Soft, . 22 00@ 23.00 
Southern Silveries.... , 6 ) 27 00 
ackson Co. Silveries... . 82 00@ 32 50 
hio Strong Softeners.. - 245 25 00 
Alabama Car Wheel........ . D 26 00 
Malleable Bessemer................. 24 00@ 25 00 
Se de ine 0 cnctedee it 25 2 26 00 
BLACK SHEET STEEL 
a %ein. Nos. 8 and 10.............- perlb. 3 2 
Males <atawhad shite dnpcde coon <sqah per lb. 3 30 
Ms Ei casarans oss) covaaineeiaetiaen per lb. 8 35 
No. 16 and 168. ......00csccccccccccsvces perlb. 3 40 
No. 20, 22, 24, 2 and 26 .........+++++ pe: lb. 3 35 
ON Regie SR .-perlb. 3 45 
ee ae per lb. 8 55 


PATENT PLANISHED SHEET STEEL. 
Patent Planished Sheet Steel.... .........-++++ 8%c 
GALVANIZED IRON. 


Gabotaland (WOR oi. isc cbse s cecpeccasevscsesss 70& 108 


CIEE, 5 dove tase sg upon <ndndd bencieaccend 20c 


SHEET ZINC. 





GRD Ty Carlen: BORO si viesin'ds cece cckcccescesccces $7 50 
COPPER 
COREE «6 vccciccesccee ce cr ccocs once cases base, 20%c 
HARDWARE. 
QUOTATIONS. 


(The quotations given below represent the 
current hardware prices. They are not given 
as manufacturers’ prices, and manufacturers 
should not be held responsible forthem. Man- 
ufacturers sometimes name higher figures than 
those quoted for goods; they are not always 
selling at the price quoted, but goods are being 
sold at the figures printed below by manufact- 


| urers and jobbers.) 





AMMUNITION 


CAPS, PERCUSSION—per 1000— 


F . Waterproof, 1-10s.. ..50c 
Date, hana, ooSeah dnvbndhe vevedese gender 40c 
Eley’s . --52c 
CARTRIDGES. 

Peters Rim Fire Cartridges..............+. 50&34 
Peters Cent Fire, Pistol pe Rifle........ . B&3e 
Peters Cent Fire, Military and Sporting 

COUR... oc ance bond ocne tons hue eb eumens 15&5¢ 
Peters Blank Cartridges, except 22 and 32, 

an additional 10¢ from abeve discount. 
Peters Blank Cartridges, 22 cal.......... 75 2s 
Peters Blank Cartridges. 82 cal.......... 8 50 2s 
Peters B B Caps, Round ball. PE AT ea $1 18 
Peters B B Caps, Conical ball............... 1 90 
U. M. C. Rim Fire Cartridges.............. 50&34 
U. M. C. Cent. Fire, Pistol and Rifle. . -25&36 
Winchester out Fire, Military and Sport 

ing Cartri .15&84 
U~. M. C. Blan r Cartridges. ‘and "$2 cal...... 10% 
U.M.C. suek Cartridges, 38 cal........ 50-10-10" 
U M.C.B B Caps, Round Ball....$1 75..25&10% 
U. M. C. B B Caps yw —_ sone den $2 00 net 
U. M. C. Rim Fire re Sho vee co» BOIS 89K 
U.M.C, Cent. ‘ cose ees see. DlO&Ss 





PRIMERS, 


_ 





SHELLS. 

eters & King Empty Paper a 10 and 

12 gau Guickshot & Leag ete seus 10% 
Peters Kin, ements, Paper ‘“Shelis, ¥ 

gauge. Quickshot & League............ 10% 
Peters ng Victor Nitro Shells . -. 208 
Peters & King Loaded Rn wore Quickshot, 
P ue and Semi Smok . W&5s 
Peters & Kings Victor Loaded Shelis “with 

King’s Smokeless. . 40&10&10&54 
U. M. C. New Club, 16 | yauge.. oe ee eee Q0&108 
U. M.C. New Club 1 10 # 12 gauge... Lidpadel 33% &54 
U. M. C. New Club seeees SKS 
U. M.C. OW cee .. 184 
y ¥. & a . incciaducncdesn beatin ke 184 

ra 

Winchester Biue Rivals.. 


Wiachester Re potas 
jiu Me U rent 





Pow 
F 1, pel epee hap oe  Sinokel 
Winchester .......-.-.......... ' “Siobeten 
GUN WADS—per 1000. 
Rear See. 
Sey CaS WEEE vance cascer wstecacecas dl ase 
POWDER, 
King’s Quickshot Powder; K. 
Se Bate Cy ae egs $4 00; % kegs 
ng’s Semi 
King —— O88 sn udNidis sce ec cata ‘soeian 
ustin Quickshot Powder, K. io 
$2 25; kegs $1 25. = % nage 
Dupont mokeless, Sporting simmer ie 25, 20&10& 108 


SHOT. 
—_ qhot, sizes smaller than B, 25-lb bags 


Drop sho. Bcnd isigor sizes, Sib tags 

hha aes in dean Gibb sas s5ad be caameane ‘1 60 

Buck Shot, 25-lb bags, per bag............... 1 60 

Chilled Shot, 25-lb bags, per bag............ 1 60 
ANVILS, 

Hay-Budden, 70 to 84 Ibs................ 
Hay-Budden. 85 to 150 lbs.. Reese z 4 13 
AUGERS AND BITS. 

Snell’s Boring Machine Augers......... 60& 

Snell’s Car Bits, 12-inch twist. (gee dedbes te 
ae gf Pattern Auger Bits.. eeeeee SO&I108 
ussel Jennings’ Augers and 'Bits........ 25&10% 

i Augers L’Hommedien Bits............... 154 
PUB 06s cvceseoocess cncces Seb cece peecess cotees 

EE Tn doe-ee Cebehs dakounde dtiadubcl te bi 60& 108 

AWLS 


OEE EE 
Brad, shouldered, assorted 1 to 4. . 
Brad ~ apnea assorted 1 to 6.. 








Mh eden ciubesbbtrieoess$ebe © ote 
Peg. nee Fal Sie apes tt uctatwheheawd 
No. 1, Scratch, handled............... 
No. 5, Scratch, socket............s+0+ 
BEAMS—SCALE, 
Pan Beams, List Jan. 12, 82.............se00e. Sha 
BOTY So co ccceccccce cece cossegce Otte e cere sesesees 
of S. ‘& WY unto S66B aces céueerdeedinke ahve concent 304 
BELLS 
7 TU cubdcts ae ascedehiaktcaphesrhasea 
| rasmarageprine gihsen roe sate yer 4 
PIN ass addins atne siohtasendeunnenceal 708 
Hand, 6% in.... per doz. $4 50 
SEs UF Mh cdo cen 0566 coccoses occt perdoz. 900 
BIT STOCK DRILLS, 
Standard List............ bod upiasaaped 60@60&5 
BLOCKS, 

Common Wooden,............s-sseccees BO&10&54 
Eddy Steel Tackle Blocks... « «.«- OB &5s 
BOLTS. 

CARRIAGE, MACHINE, ETC, 

Common, list Jan. 80, 95.................. 1%% 
Norway Iron, $3.00, ast Bc. 7, ’84.. 75&108 
Bolt Ends, list Jan. SD eats piece cdbetedd 50&10% 
Machine, list Sept. 20, '99..............-... 0&7 
DOOR AND SHUTTER, 

Ives’ Patent Door descorecséciocGs 
Wrought Barrel, Standard list. ...0°7007273°7° 710% 
Wrought Flush.. oe MEMS 
Wrought Square, Standard lis+....... Sede cope cote 
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STOVE AND PLOW. 


Stove, list Dec. 28, 1899........ ovecsc ae 
TIRE. 
Common, list Dec. 28, 1809................. 50& 108 


BORING MACHINES. 





Jennings Upright without Augers.......... $2 50 
BRACES. 
REY aE SPE TRO 50& 19% 
Common Ball, American.. sen eeeed bones 
sage Genuine Spofford’s. sce seeeucee 
I Pray’s N 0. to 22 iaeadud: Geb dacdne bend &54 
Fray’s No. 508 S Mtheest.acnceese .cecdec qaaent 508 
BRACKETS. 
Cast Iron Plain... ........ 00.00 cous woes oe OO&1OS 
Wrought SEE ee ecdeuue sivobhnes ancapsad 60&10&5¢ 
TD 0506 5500 ccdide Kandwats coencocgntoteebs 1s 
BROILERS 
ND CO datancnnicchwcucs samt debvesdocesd vi 
BUTTS. 


Bright B Butts, Nos. 800, 802, 804, 806, 808, 810, 
chp ramen tong APE 
B he Busts, Nos, 2 


BE Wiha oasc vee bees voce <ichsceudoecincet 10 
CAGES—BIRD. 
Enameled ..... 
WOES BRU GOTTED 5 ha ge cnceecscnidiissscccecéoecs 834 
CASTERS 


Plate Caste sl +++ eeee -DO&108 
Martin’s Patent (eisesias:: 





CEMENT. 
Asbestos Furnace Cement, 5 and 10 Ib. cans, 
OE Pils's sn ses Seabank’ ap iasbbisebigstdesieneense 5c 
CHAIN, 
Peta. a. 560 in siie-e escape beonacen -- $6 00, 
s Ci. citeak Sas Une debs magnate 5 65 
Onbs 4b bKSAEEE Va bows Babs edesin aes 804 5 5 50 
sbacitves 8 cat dbiedircacd set ndtahise co 5 40 
CHALK 
Bis inn Seve ctnahis 450b0 shes cg toon per gross 60c 
Carian. 5... tebvasintitesndecaie 
White. 45c 
CHISELS 
Witherby....., $785 
CLAMPS 
No. 25 Adteetabis heigl 6 Sans apne beruantintbe 50& 108 
Coates Mars «4. 0050 0000065008 cove vee 50& 104 
COFFEE MILLS. 
| na sot Mfg. Co., list Jan. 17, '98...........254 
D564 done ch adic S506 cB cileede ove ic -- 08105 
DOG COLLARS, 
& Stevens’ List: 
rass (full assortment) ............. -net prices 
DOOR CHECKS. 
fount inh WtEnn sddep sesccepnccin bavtdbented ovdnnd 80% 
SL Re UR Ber Swe aK 
DRILLS AND DRILL STOCKS, 
Common ecteatith’s ere $1 1 60 
Bench Drills, Stearns’................. 5 00 
procensith's Soy iroding os 60 on'baseg 5 7 00 
Teas’ ers Falls, each, $8 00.............. 
Goodell Automatic Drills........ .. $12 00 to sis'00 





FASTENERS, BLIND. 
III Is bad ed docees cnas bose ses coneed 50& 105 


FAUCETS. 
B. & L. B. Co. 
Redlich’s Wood Faucets. 


NN, di pountioce’d cone os 
Cherry.....-........:s..-+. » Net Prices. 
St Rd, bce scehsubese 
OS) er 
Self Measuring: 
Enterprise, per doz. $36 00..........-+- 000: 40% 
FILES—Domestic. 

Best Brands, list Nov.1, ’99................70—10% 
Good Brands, list Nov. 1, 90 ..........-+++. 75—10s 
Imported. 

BORD oe 50 de 6 cc0.e- coven cocccecccces Stubs list, 25¢ 


FORKS AND HOES. 
(Steel Goods Association, List Aug. 1, ’99.) 
Coke and Cottonseed Forks.............+--40&54 








Nat d tn cn'Gudh odes obama bees Scheel 40& 54 
I 055 Gabe fc 0008 9600 oeds Halen 40& 55 
Kae oa cwnneh de nbeneeeonseknie 
Ballast or Stone Forks...................--.. 40& 
anna tens 0000 cdawades be wees od 40&54 
IIE. 6. Lio ote ccceutasse cvctsbaced 40& 
Potato py vems.. Jo weusre cui 
Oyster Forks............ _ 

Sluice Forks . 

Heavy Mill, Manure or Street Forks... 

Steel Tar or Asphalt Rakes.............. ‘ 
OGD TERED asin 05000 -0 05040 c0ncns0cetosercces 
Two Tine Hay Forks, Standard Size.......... 654 
Three Tine Hay Forks, Standard Size....60&154 
four Tine Hay Fork Standard hemo chile 66344 
So-ket Four Tine Hay Forks.. : or & 
Socket Four Tine Manure Forks ........-. 


10% 
Socket Four Tine Spading Forks, ioasaisan ig 
Three Tine Hay Header and Baler Forks ones 
Pour Tine Hay Header aad Waier Forks... te 
Grain or Barley Forks,.. os &54 
Four Tine Manure Forks.. 














Five & * Tine Manure Forks 65t065& 10% 
Spading Forks..........-...... eeeece cee WOMB 
Potato geing. "an Mscce costed sc bsce eewenve 654 
se ‘ing orks.. 90s 0dcgeessunad eoeee 
I ohn h 0b sd.nd 460s 05. o060 00 0000 vesdbace 75% 
Meadow a Rhode Island Hoes..,. .. T5&5&2%4 
Sunbeam Meadow Hoes................ 7 
Mortar and Street Hoes.................... 75& 
Planter Hoes, Regular Pattern............ 70& 308 
PIs ou 0460 goose 66 c00e 060s soeh ehne 75&20% 
I oie Lae, cue tdinchhoc 70&10&10&5&24 
Rough Finish Shank Cotten wom Sesald 75&12%4% 
Cotton Chopper Hoe . = eerie 
Ladies’ Cotton Moes.. Seae bias cceeue ell bos era dts 
Malleable Rakes . tise 
To Lasiey and Boys’ ‘Hoes iékideme wets 
Wi Hoes and Rakes .............. T0toiO& 54 
Potato’ SMids dided> cond tbedeedsuane 65tot5&108 
Hop Hooks..  Oanee 
Steel Garden Rakes .. 0&24 
Steel Garden Rakes Stamped blank.. .....708 
Turf Edgers hatedes tse oes » ORE 
Steel Road 1 RIED AA. 5. icepebts nc ahbeneeaa’ 654 
al Mortar POND is dacedesesovecest 40&10&2%4 
arpers’ No. hebepsenns Hoes SP - Po I st See 65% 
EE I nbch oeds mee? owen ts aceebe 50&10& 2% 
— Sisede nh dlseeess of cvnbaltedeses dinners” 
sthbd i chased et dunsbaee peat 75& 10& 24 
oe Down Hooks. oo cote ccce ce cnns SEES 
Warren REALE Mare nan a's 60 head edhon 50&10&7%4 
Laid Steel Edge Hoes....................25,, 5&2 


ee 


Marking, Mortise, e .. 608 
Stanley R. & L. Co. s ‘Butt & Rabbet Gauge. Net 


GIMLETS. 
Nails, Metal, Assorted........ 
ee ei Riese deeace aose.0% i $2 15@$2 75 
Spike, Metal, Assorted......... Per ar. 4 b0e 7.00 
Nail, ‘Wood Handled, ‘Assorted, pergr. see ste 
Spike, Wood , “Handled, “Assorted, 
per gr. . . - 5 00@ 5 25 
GLUE POTS. 
RE eae Bh nicnwe sh tyal dl evnndvns diel 30% 
GLUE. 
Martin’s Liquid, List.. 30% off List 
Martin’s Liquid, List.. 308 off List 


Martin’s Liquid, List.. rs 808 off List 


GRANITE AND AGATE WARE. 


Granite and Agate pe 0 PORE SARE 
8 TT PE GH: Net Prices on application 
GREASE, AXLE. 
OPIS 005 tT Eke ane saan dons whens Shad Net 


"tt 4.3 eae 


GRINDSTONE FIXTURES. 


Stowell’s ee a | 
Reading Rastwase C0. iis sveecdivasce cose Net 
Sargent’s: Patent... ..0.000 cise cccccees vecece Net 











HAMMERS. 
“‘Artisanis Cltoice,” A.'E. Nail................ 
Engineer’s and B.S. Hand..................... bon 
Machinist’s | Hameners > SER 608 
SD OD hc Whe BIN ee ove oduc voce vtec cou’ 834 
HANGERS. 
BARN DOOR, 
“Climax” anti RE ee ee 50&10s 
ET i rnas Shsdbaieenincdncedecececeenss 50& 108 
. Matchless” bide sn dhaicen a0aies.denenvaosene 60& 105 
, | GEREN pe ea Rasa aes make: 50& 108 
HATCHETS 
Amecices Axe and Tool Co..... ) 
Hunt's MEN ecsettehten Lcashnad 
meres. Pidite we, dschos 
SR Aa - aia 
RT ivahass anc cvsennoesecece _ 
- Hammond & Son............ 
Fayette Dic odcaméchehns nee 
HAY AND STRAW KNIVES 
isnt cms abiiinhadhik shen stew aves 
RNC Adi dccieeemubensedts'sdneder 7 00 
HINGES. 
Light Strap Hinges, No. 800.. en secbes 
Heavy Strap Hinwes. SL cen 0029 cob0 oneane 
Light T Hinges, No. 805...........-...... 
Heavy T Hinges. No. 807.................. 
Extra Heavy Hinges, No. 800............. 
Long Chest Hinges, No. 811 ...............0. 458 
Hinge Hasps, No. =: rt Ny Fo 


Crate Hinges, No, 
Crate Hasps, Single ‘Swivel, "No. 817.. 





HOLLOWWARE. 
Stove Hollowware Ground..................... 508 
Stove Hollowware Unground.................. 
ee aces dianhoetn nate occee 70& 108 
IRONS—SAD AND POLISHING. 
Mrs. Potts’ No. 50.. aotéenc soccs acees AOR OD 
ann non cine Gkietd> 6 ne babes : 93 
Mrs. Potts’ No. 60.. paipawessete odenpeedde Ue 
Mrs. Potts’. No. 65.. edn asucwsesnsees WED 
KNIVES. 
Standard List.. sdbbp nddene 0gnb 0a 6ceeeee 
ofreante RRR a baie 25@33 \< 
Dis ~~ Beene seseenaaes cate 30&10@ 
Cautelo’ Maite sdleenaneaseeaieaweed 
KNOBS. 
Base, 2%in Birch Rubber tip, # gro....135 to’ 135 
eh SEE concen see ea kbans enema doz. 85c 
Door, Por. Jap’d.. pine ceneen cognee des. 95c 
LADLES. 

Reading.. ¢6s sncgnaebbeee Goes ceces .. Net 
Sargent’s.. bles pekesh. om -. Net 
LANTERNS--TUBULAR. 

No.0. Berger’s ‘‘Bail be. ” ) 
ilatinlinn stip Mids wo ak taal z $9 50 


No. 0. Bergers “Bail i t. ” rh 
vanized.. a pet doz 10 50 


No. 2. Berger's” SO Bail uel 
C660 Sese Senese cove coccee er doz 18 00 
No. 2. Berger’s “Cold —- ” 
oUbblenitiawetted sass dd beatae per doz 16 00 
No. 0. Ber we By Dash Board, Jap- + 40& 108 
a Globe...... per doz 18 00 
No. 0. Sopris Dash Board, Jap- 
anned Il’s Eye...... per doz 18 50 


No. 2. Berger’s Dash Board, Jap- 
anned, Plain Globe....per doz 17 00 

No. 2. Berger's, Dashboard, Jap- 
panned, Bull’s Eye....per doz 17 50 | 





BULL’S EYE POLICE. 


2%-inch flash light.......... per doz $3 $3 75 
8-inch flash light............ per doz 5 < Oe 4 25 

I no. 50 co ching ccns cocsiés Xi doz 8 50 
PE cee chtccs ocvepeceesoosd per doz 3 75 


LEMON SQUEEZERS. 


Wood, icomenen, per gr., No. 0, $5.00; No. 1, 
$6.50; No. 2, $16.00. 
Wood, Porcelain Lined, No. 


TR PE TR SE I aR per a $3 $3 50 
EIR, < Sion ncce.cces 6008 per doz ~_ 1 25 
Iron, Porcelain ined. aay dia par doz 8 25@ 3 50 
Jennings’ Star.. ae -perdoz 1 8@ 1 90 

cctidiidles oe snsd anne pati per doz 2 50 

MALLETS. 
Fiber Head Stearns. 0 TO +e ED 80& 108 
pee ee DE iicte se m 

ignumv te. ..40@40 104 
Tianers, Hickory “and Applewood, 

dmb ud0 666550 weep es co0s se bebeCe per doz 75c@$1 50 

MATTOCKS. 
POT RETIN 5 nek Abd séeeee cc ccbgb onlin cdl 605 
MOWERS, LAWN 

12 4 16-inch 

ls So aitnices cots $2 Os 
— 4 Sebde $606 cdde es orcs $325 $3 50 3 75 
SNE MOOI 5 < on 6e0006<qu0 425 4 50 47 
Pennsylvania and Continental.......... Net price 





























































































































































Q+ 





THE AMERICAN ARTISAN. 





NAIL PULLERS. 
Giant, No, 1, per doz., $9 00; No. 2, $8 00..... Net 


NAIL SETS. 
Clas os 6nis inc cet cncd shed r gross, $8 $9 00 
Ds idins-ccaneueiinds catia ‘per gross, 8 9 00 


Cannon’s Diamond Point ... per gross, 9 00 Net 


NUT CRACKERS. 


Baswent’s Me. BB. «.coeccceds eves cescedececvese $1 50 
OILERS 

Fd BP BteaR oo nse s 0 veces ba00-05d5005.00000 Ke etal 

atl aes hd deh lle btieah ti diin cp niaesind 6) eeniiaaeed 50&10 
Malleable NS EE RE EO EEE 354 
Malleable Hammers. Old pat., same list....... Net 

PADLOCKS. ‘ 
Satin’ Dee Caee nosis oe inanscesse Gacess cébe 70 
Senent Wrt Steel ‘adi DINE: dna <s0e vidvevctas 70 
PLANES. 
woop. 
Bench, Stqueiity.. iis dake bid ahd «)eitibiaidn aaten 40% 
Bench, 2d qual it nee ah .. 40&108 
Bailey, SR & L Co ...... cee cece ne coneeeees 50& 10% 
ee rer 85% 
IRON, 
RP eoneonseeees 
Sargent’s . one oecQiO® senece & 10% 
PLIERS AND NIPPERS. 
oe | rer re oars Net Prices 
PLUMBS AND LEVELS. 

CER Seen Sec het ped cddguhgees esas + OS 
Disston’s. on oe . 60% 
POACHERS. 

Buffalo Steam Egg No.1, per doz...... $7 20, 50% 
POLISH, 


POLISH—METAL,. 


U. -- Metal Polish Paste, 3 oz. og = 
z. 50c; per gr. $4.50 lb woxes, per ae 

3° 25, 1 Ib boxes, OO RET I ORD 223 
VS e eon 8 oz. cans per doz. jis? 








2 00 
Barkeepers’ Friend Metal Polish, ‘per ‘doz. 
$1.75, DOT BE oon conn conc ce sccececces scvccs 18 00 
Universal Paste, 3 0z boxes.......... -+----++:: 60s 
Burnishine Liquid 5 Ib..........-++ c.eese eee 16 00 
POLISH—STOVE. 
gg SEIS RR Be LS AL per gross, $5 75 
Dixon’s Plumbago. ..............00 +++ per i 6%c 
POPPERS, CORN. 
Round or Square, 1 qt...........+- per doz., 80@85 
Saqmare, 196 Gtics.. cc ccvcce cscs ecetee per doz. -» $1 00 
SaGRS, B Etec 655i scccsscscce csce we per doz., 1 20 
POST HOLE AUGERS AND DIGGERS. 
Iwan’s Patent Post Hole Auger.......-........ 40c 
Eureka Perfection Post Hole Digger, per yx 
PY -° Seg OREO HPF, NL per doz., 9 00 
POWDER. 
IN CANISTERS. 
Deck. ine Spo SES FERN cies wdnnedeceepuene 45c 
rting, 1b een acess odaccace Cots sehobad 75c 
ID each...... tbishpeide'schn ee ecegcse ae 
IN KEGS 
Duck, 64m WENT ee cvcisvi's dsctosccec ce peiyes $2 50 
BES Mo 0sis 00 o6 dwiwecidsec ee socpes beet 1 25 
E2956 BD ROS... 00.0 ccccceiceccccevees voce 2 25 
A ’ 25D BN is occ cows oscegcoccgecceves tenses 400 
PRESSES—FRUIT AND JELLY. 
Enterprise Manufacturing Co............+.++++. 254 
PULLEYS. 
ey Fe Fork, Sutvel, or SolidEye, doz...$1 75@$2 75 
use, Awnin: oe nwonee cnnddn odes ee ookene 508 
‘ fapanned SERIE TRB es oes 6500s sasucesb teal 
Japanned Screw ....... ---5O&10% 
da apanmed Side. .........-++.seeecereeeeeeees 50& 103 
Sash (Auger Mortise): 
Common Sense, 1% im......-+ 000. .-per doz., 19 


Common ange - ”: ‘ 





Empire.. 

SASH PULLEYS. 
Fox No. Sts Mo, 3, 96 whasl ee eseh apea 25c per doz 
Fox No. 9, 14 whee norranes se per eee 
Extra for plated Finish: eT SOO 25c per doz 

Extra for Anti-Friction Bronze 
BORGIR «0 oc 0066 d088 ncew cogs cceedcoces 10c per doz 

RAZORS 
Fox Razors No. br lade cebpotan ooes Per dozen $20 ee 
«88° (Piatina) 34 00 
Discount 
REGISTERS. 


Biack J Japeanet 5 Registers, Ventilators, Faces 
White Me Japenned ‘Registers, Ventilators and 


Bronzed Finishes ‘in Imitation of ‘Goid, Silver, 

POS OF BLOMTE 20.06 00 0200 oscecrseve cece sass 

Nicketp ated.. - 808108 

Electro- Plated in ‘Brass, ‘Bronze, Copper or 
Oxydized Silver.. 

White Porcelain... PO 

Solid Brass and Bronze Metal.. 





RIVETS AND BURRS. 


ROOFING SUPPLIES. 
EAVE TROUGH. 


Perfection’’ Galvanized Eave Trough... 75&2%4% 
Eclipse” Galvanized Eave Trough...... 75&256% 
oa Bead Galvanized Slip-Joint Eave 


nie oN et) RAINS 
INE +2. chab.c can Mua te beanie nde, alee T5&2%4 
GUTTERS. 
Roof Gutters, Galvanized......... T5&24KtC@75&54 
PIPE. 


Plain Round Pipe, Galvanized Mepeet 60&20&56 
Plain Round Pipe, Galvanized, 
IEE ed’ pouh ted dns Samant atine ede wall 608 20&23464 


VALLEYS. 


Valleys, in Rolls, IC and 1X Terne..... Net Prices 
Valleys, in Sheets, IC and IX Terne..,Net Prices 


HOOKS. 
Flashing Hooks revere » 7 Ss 
Wrought Candncin pA” gate ct reek 608 
CUT-OFFS. 


Kuehn’s Galv.... 
Acme Galv .... 
Acme Tin...... 
Centennial Tin 





EAVE TROUGH HANGERS. 


Eave Trough Hangers, Single and Double 


Ra ee I 
Eave Trough aagne. Single and Double 
Bead, Wire. hid tds wtavs ous ehdus 154 
ELBOWS. 
One Piece Conductor Elbows, Galvanized, 
EINES | 2. uidbe Neue cobb ase uses coed duee 
Adjustable EE. ERE SE ee 50% 


PREPARED ROOFINGS. 


ka coes bn aieleh Cote rede 96 en dhhaeD Ss $1 00 Roll 








Sod Meicothntdeoedacteleatehse Geet 1 25 Roll 
ROPE. 
Manila, 7-16 inch diameter and larger,...... 
ecadvcbnsagnas< anensh teevauesests per 15%c 
Oo See aa perlb 15%c 
Manila, 4 and 5-16 in............+..- perlb 16 c 
Sisal, 7-16 in and larger.............. perlb 10%c 
| Oy” Us iis SS perlb 11%c 
Sisal, % and 5-16 in...............00- perlb 11%c 
Sisal, Medium Lath Yarn............ perlb 10%c 
RULES 
peenees rh ikn abate terete cenhaerekeseil + T5&10& 10 
BOOST nacthote.0000b00eve 0000s cocced wise hete 40&104 
eal SORE: cananddtvcscudeedch bsye abate 50& 108 
SASH LOCKS 
Bate, PO cis c dun We'ceds Wodaee cone sere 60@60&54 
Payson’s Pertect.......... 2... 0+seee sees ceense Net 
Payson’s Signal, (new list................0.+: Net 
SAWS. 
Atkins’ RE. ok necenes seen qniie’ aidebee 
PIO TG occ Kcas cp lebden docsters ccccevéccoce Net 
Atkins’ Cross Cuts snes woltp ake cone 
Atkins’ Mula oy Mill and ‘Drag.. buses 50be outs 40% 
Atkins’ One-Man Saw.... .......4. 26 ceeesecees Ne 
Atkins’ Circular solid and > ered woe Seweide 50s 
Atkins’ Bands over 2in wide..... ostived 
Atkins’ Bands under 2 nm wits. pots ove bane 50& 10% 
Atkins’ Mill, Mulay and D 508 
Atkins’ Cross Cuts.......... 
Atkins’ One-Man....,.......- 
Atkins’ Narrow Cross Cuts 40% 
Atkins’ Wood Saws and Blades............ 40& 108 
Atkins’ Hand Saws..........0+ cesses seeeee 40& 104 


— Getcher Saws, Compass and Key- 


ho 40&10 
Disston Circular Solid and Inserted Tooth.. 4 
e 





MUNN (0008 CNB vc chido sseecccieces cebpeocecs N 
Disston Narrow Cross Cuts.........-++0+0+e00- Net 
Disston Mulay, Mill and Drag.  cthedsebens banaue 408 
Disston Framed Woodsaws PROMI eS 
Disston Woodsaw Blades..........++ +++ e+eeee 40% 
Disston Woodsaw Rods............0+s+0+sse0e: 
Disston UN Nos. 12, 99, 9, 16, D100, 

hh t_ %  » Bega aspera 254 
Disston Handsaws, Nos. Man vedeyeosscngd bude 308 
Disston Com . Keyhole PR piuube b00d vedbes 254 
Disston Butcher Saws and Blades.............. 354 

SCREWS. 
BENCH AND HAND. 

Bench, ta. seaencn’ per doz., 60% 
Bench, W: ood, Beech. . re soe DOF GOR $880 


- 


COACH, LAG AND HAND RAIL. 
Coach and Lag, Gimlet Point, list Sept. 20, 


JACK SCREWS. 
Be Seen 


woopD. 
MANUFACTURERS’ CIRCULAR PRICES. 
New List. 
Flat Head Iron.. iain 0 04a cn 
Round and ee "Head Tron... 2507 vi 4 
Fiat Head B éadduboe peter ME 
Round and Oval Head Brass........2 2.722... 7248 
Flat Head Japanned,... ......++s+++cccecseces 714% 


SHINGLES, METALLIC, 
Eastlake I. C. Tin Shingles, painted, pr sq. 


Baotabe I. C. Tin Shingles, galvanized, pr 
squ 

Octagon Fluted 1.C. Tin Shifigies, painted, 
per squa 

Octagon Fluted i. Se. = Shingles, galvan 


Oe He eww wwe FEHOF cae e ee wees eens 


ized, per square...... see ied D 
SIFTERS. __ 

Eclipse .. bs dp peebebudse .-per gr $15 00 
Hunter’s Genuine................... per gr $16 00 
SLATE. 

GENUINE NO. 1 BANGOR. 

24x14 20x10 
ban $3 50 per sq. Ly 4 $4 50 per sq. 
22x11 ix H 
isxi2 6x10 
x 16x1 
16x12 }$3 75 per sq. 16x 9 } $4 25 per sq. 
ix 8 
12x 7 
14x 7 ioe 6 ¢$8 25 per sq. 
GENUINE NO. 1 BANGOR RIBBON. 
24x14 0 
24x12 $8 Opersq. 18x10 


BE averse. 
SOLDERING FURNACES. 


No. 8 Gems tin reservoir.... ........... 05 s0 $6 00 

No. 6 Gems copper reservoir............+++++: 8 50 

ERs 0 00.0 cc pcmgmae + patie +c 0806 Sees 8 

Clayton & Lambert No. 1 Fire-Pot.......... 6 00 

Clayton & Lambert’s Special Fire-Pot...... 450 

SPRINGS, DOOR. 

Sone Col) Mad Cet GB 220s ond bocccsce sh cemies 

Torrey’s Rod 39 in.......... Per doz. $1 20631 5 

Te Bethe Bsn cs 0096-06 6dde G04 vacc cecp sete net 75 

STAPLES 
ie ER. ni, acti tent So weegnes vb per Ib., 12c. 
e@Poultry Netting...........-.... 52-5: per Ib., 6%c. 
STOVE PUTTY. 
5, 10 & 25 pound Cams............eeesee. 
BO pout TaGBs.... - 0002s cece cos ceeees per poy bate 
TWINE. : 

Flax - BC B 
No. 9, % and % Ib. Balls.:.......... 20c 24c 
No. ib, % and % Ib. Balls........... 17c. 20c 
No. 18, 4 an ~ fy i MPMI) 3's 840000, dc. l7c 
No. 24, % and % |b - Bais seas Gage ldc. 17c 
No. 86, % and % Ib. Balls........... 18¢. 16c 

Chalk Line, La ag Bal Baiis Fae 18@20c 

Cotton Wrapping alls to lb.......---. 16 to 2c 

2-Ply Hemp, Ean Fy % Ib. — (Spring 
Twine).. paenecate ar 

8-Ply Hemp, Ri Witte. nc. uc ncde scovd 1 
&Ply Hemp, 1% Ib. Balls..... .. ..--...2.sceeseeese 
8, % and aay Jute, Sat DEEDS ic nveadedpac.ceos 8c 
ason Line Linen, CE rearaiucesteedel 45¢ 

> 264 Mattress, ¥% and %& Ib. Balls.. ..84c 

Bie abhi cc 'snbe dow. <ads bodsbassasdeacedes bums 5K @6c 
WASHERS. 
Size bolt........ 5-16 Ly 
Washers.....-.. sr 00 650 34°00 $i sito 


Inlots less than one keg add %Xc per lb; 5-ib. 
boxes add %c to list. te 


WIRE CLOTH AND NETTING. 


Galvanized Wire Netting.............-..+. 75& 108 
Painted Screen Cloth, per 100 ft............ $1_50 
WIRE AND WIRE GOODS. 

Market: 

Broken Ann, Nos.0 to 18 ............. 108 
Cop’d, Nos. 0 to 18 . aus cute Gare 10&58 
G vanized,; i MOOD OE nse ca ac:hdnd Gunrhannia Net 
Tinned list, Nos. 0 to 18............ 60&10@60& 154 
Annealed wire, on spools pec ovceneds each bp coeenee 
Brass, list Feb. 26, 96 .......... 00. seeeeecs cess 5s 
Copper, list Feb, WE, iliac cco duce scoceods abacus 10% 

WRENCHES. 

Aasteuiterel 


Acme Bright .. 
Coe’s Genuine 








Alligator ...... 
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Wants and Sales. 

For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure employees, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, &c. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


‘BUSINESS CHANCES. 

















For Sale—A well established cornice, roofing 
and furnace business, the only business in a city 
of 30,000, having a good trade ahd a large terri- 
tory, Shop is equipped with four brakes, modern 
tools and machinery. A oat for two good me- 
chanics, Good reasons given for selling, Address 
B. Grahl & Son, Council Bluffs, Ia. 6 


For Sale—A clean stock of hardware, stoves 
and tinware and tinners’ tools in central I/I.; 5,000 
inhabitants. Stock invoice about $4,000; must be 
cash; no trade. Address “N. T.,” care of THE 
ae ARTISAN, 69 Dearborn St., Citcage, 





Wanted—A_ good tinner, one who can do com- 
mon water plumbing, clerk in store, etc. State 
wages. Married man preferred. Address Lock 
Box 54, Clarksville, Ia. 8 


Wanted— Wood pattern maker for stove foun- 
drs. Address Pattern Maker, care THE AMERI- 
CAN ARTISAN, 69 Dearborn St., Chicago, Il. 8 








Wanted—A young man with one or two years’ 
experience in tinshop; capable of doing roofing 
and guttering, clerk in store and set up imple- 
ments. Address at once, state wages wanted. 
T. W. Bryan, Frankfort, Ind. 8 





For Sale—Stock of hardware and harness, with 
tin shop in connection; will invoice about $3,500; 
must be cash, and will rent building; geod town 
and good reason for selling; must sell at once. 
Address J. F. Turner, Alcester, S. D. 5 


Wanted—One experienced hardware man, tin- 
ner by trade; one who speaks both high and low 
German, good salesman, married man preferred. 
Address “*P,” care THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Il. 7 





For Sale—Clean hardware stock of about $4,000 
in live Southern Iowa town of 2,500 people. 
Annual sales about $15,000; mostly cash business. 
One other stock—old stand; good location; cheap 
rent; first class opening. Good reason for selling. 
Address ‘‘Rent,” care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Ill. 5 

For Sale or Exchange—Stock of hardware and 
set of tinsmith tools for cash, or will exhange for 
80 acre farm, paying difference in cash. ill in 
vioce about $80, including tools. Want to sel 
orexchange soon. Address Mrs. Emily Parkin 
Box 7, Epworth, Iowa. 5 








Wanted—To buy half interest in a good paying 
hardware and tin shop, that will invoice about two 
or three thousands dollars in town or city of 
two to ten thousand inhabitants. I am experi- 
enced in hardware and tin business. Address L. 
B., care THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago, Ill. 


For Sale—Clean stock of hardware and tinners’ 
tools in a lively oil town in Northern Ohio; only 
hardware in town. Stock will invoice about 
$1,400; good reason for selling. A. P. Gabel, 
Millersville, O. 9 


For Sale—A clean stock of hardware, stoves, 
tinware, paints, oils and glass in one of the most 
pleasant and beautiful cities in Southern Wiscon- 
sinon C.M. & St P. Ry. Stock, including fix- 
tures and tinners’ tools, $3,0U0.. Best of reasons 
for selling. Must be cash; no trade. Address 
“Box C.,” care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, I]. y 











I have for sale a nice clean stock of hardware, 
plumbing ae in connection with same, and also 
the store building. Reason for selling is sickness 
in family. Must sell now; write at once. Ad- 
dress Wm. H. Sprangers, Sheboygan, Wis. YW 


For Sale—Clean stock of hardware, in Colorado 
town of 4,500. Stock will invoice from $4,000 to 
ora Address A. H. Cawthorn, Lajente, 

olv. 


Wanted—Location for tinshop in country by 
first-class tinner and house warming expert, or 
would trade Chicago property for a business in 
good Fy tm town. Address “Prosperous,” 
care THE AMERICAN ARTISAN, 69 Dearborn St. 
Chicawo, Ill 8 


Wanted—Stock hardware from $1,00 to $3.000in 
exchange for farm and house lot and cash. 
| Te ta preferred. Address Bex 630, Fargo, *, 

ak. 


For Sale—A clean stock of hardware, stoves 
and tinware and tinners’ tools. Stock will invoice 
about $3,000 Good town of 1.500 inhabitants in 
central lowa Address “J. W.,” care of THE 
fenecan ARTISAN, 69 rborn St., Hien, 

















Wanted—To sell half interest in a well estab- 
lished heati and hardware busines. Good 
trade None but hustlers need reply. Tinner 
protased. Partner deceased, reason for selling. 
nvoice and full particulars had by writing. Ad- 
dress Box 379 Bunker Hil), Il! 6 


For Sale—One of the best retail] hardware stores 
in Chicago: with complete line of hardware on 
first floor, fine and complete line of stoves on 
second floor, sample room and a large established 
trade; the business of the late Ehler Goettsche is 
offered for sale owing to the death of the pro- 
prietor at exceptionally favorable terms to oe 
Fide paschacers. No trades will be considered. 
Annie Goettsche, Administratrix, 1049 Milwaukee 
Ave., Chicago, 6 


For Sale—A nice outfit of hardware and tin- 
ware shelving to fit out a room 40 or 45 feet deep. 
A ft. counter with nail bias. For particulars 
address Lock Box 7, Princeville, Ill. 6 


For Sale—A new and complete set of large and 
small Peck, Stow and Wilcox encased machines 
and hand tools for an up-to-date job shop tvols. 
use 9 months; also 3 benches, drawers, etc.; will 
invoice about $350 or $400; $200 cash takes them. 
Address J. C. Sheffner, 260 VillaSt., Elin, il 6 


Wanted—Clean stoce of hardware of $2,000 to 
$8,000. Give size of town, amount of territory, 
class of people, etc. Iowa, Minn , So. Dakota, or 
Neb. preferred. Address Box 46. care THE 
{imaican ARTISAN, 69 Dearborn St., <aieene, 

















-I wish to sell out my plumbing business in a 
good city of 2,500 inhabitants and near three lakes, 
also havea good water plant here, also have a tin 
shop in connection; will sell both or just plumb- 
Fk. business as buyer wishes. P. é. Box 187, 
Elkhorn, Wis. 5 








TINNERS’ TOOLS. 


For Sale—At a bargain, a second-hand set of 
Peck, Stow & Wilcox tinsmiths’ tools and a small 
stuck. Tools have been used less than a year, 
and are as £°se as new. Write for list and par- 
ticulars to E. W. Andrus, Nunda, III. a) 


For Sale—Full set of P.S. & W. tinner’s tools 
and machines. Practically good as new. We 
invite correspondence from anyone interested. 
Complete list furnished upon application. Ad- 
dress Joseph Ehart & Son, Fort Madison, lowa. 8 














Wanted—A small second-hand foot press. 
Geier & Peppler, 700 Lincoln Ave., Chicago, Ill. 8 


Wanted-—A second-hand eight (8) foot cornice 
brake. The Hawks Retest Ce. Goshen, Ind. 8 


For Sale—One No. 1, 2 No. 4, and one No. 8 
Bench shears, same are used buta little. Will 
sell same at a big bargain. For particulars ad- 
a The Columbus Hardware o, Cotumibes, 

Ss. 











Wanted—One set of tinner’s tools which must 
be in good condition; also must name size of ma- 
chines and list of tools. Terms cash. Address 
Stier’s Hardware, Tigerton, Wis, 8 





For Sale—Complete set of tinners’ machines 
and tools, nearly new and in good condition. Will 
also sel] or exchange, for tarm land in lowa, my 
stock of hardware, tinware and stoves. Address 
John Finn, Decorah, lowa. 7 





For Sale—One set of tinners’ tools and machines 
as new. Write H. F. Schoppe, emumeee: 
a. 





Wanted—New or second-hand machinery tor 
complete steel roofing plant. Address ‘‘Central,” 
care THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 7 


For Sale—Two set of tinners’ tools and ma- 
chines ‘Peck Stowe and W:)cox,”’ in good condi- 
tion. Will sell at 25 and 20% from list. Address 
E. M. Shoupe, Fremont, GQhio. . 7 


Wanted—At once, an eight or ten foot cornice 
brake; must be in first class condition and ae 
for cash. Address H. Reineke, Vinita, Ind.Ter. 


For Sale—1 small! turning machine, 1 large turn- 
ing machine, 1 pair roofing tongs (new), 1 28 in. 
roof folder, 1 hand creasing stake; all in prime 
condition. Will take $15 for outfit. Address G. 
D. Keffer, Hastings, lowa. 6 


Wanted—A heavy beading machine, suitable for 
No. 18 gauge iron and lighter; must be in go 
condition with rolls, etc. Address Willis Mfg. 
Co., Galesburg, I q 


HELP WANTED. 


Wanted at once, five first-class sheet-metal 
workers. Steady employment guaranteed. Ad- 
dress Box 304, Dubuque, I[a., u 


























Wanted—Pattern fitter and stove mounter. 
Address B. N., care of THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago. 


Wanted—First-class, sober and reliable tinner, 
one that can run ashop preferred, and do furnace, 
steam and hot water heating. plumbing and job 
work of all kinds; make mi'k cans. both pieced 
and pressed. Steady work the year round. State 
wages when answering. Address ‘*‘Tinner and 
Plumber,”’ care THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill. 8 








Wanted—A good and experienced tinner and 
clerk, German preferred; must know how to do 
all kinds of tin work and furnace work, inside and 
outside work. Give references, also state wages; 
steady work the reer round to the right man. 
Address Vautrot & Son, Durand, Wis. & 





Wanted—To correspond with salesman or 
manufacturers’ agent selling hardware or heating 
trade. Address “*Selling,’’ THe AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Il!. 7 





Wanted—Superintendent to take charge of the 
manufacture of a large foundry, making a full 
line of stoves; must be a fully qualified and prac- 
tical man and up to date. Address, staring age, 
experience and references. A rare chance to the 
right man. All letters treated conventional. Ad- 
dress Superintendent, care THE AMERICAN AR- 
TISAN, 69 Dearborn St., Chicago, Ill, 7 





Wanted—Traveling man visitin the hardware 
and stove trade of Pennsylvania in interests of 
leading stee! range house desires side line. Ad- 
dress S. B. T.,care THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill. 6 





Wanted—Tinner and slate roofer; steady job 
fora good man. To take charge of shop. a- 
tion Lake Shoreon L. S. & M. S. R. E: 10,000 
inhabitants. Address “Box 91,” care of THE 
nar een ARTISAN, 69 Dearborn St., Citenge, 





Wanted—A good all round tinner; peed wages 
and steady work for the right man. . Soehner 
112 S. Jefferson St., Dayton, O. é 





I want all round tinner, and state wages wanted. 
peeody Joo for right man. J. B. Crawford, >. 
ia, Ind. 





Wanted—At once, a good tinner; must be 
steady, sober and a good workman. Job will be 
steady by the year to the right man; young 
married man proses. Address H. B. Ezer, 
Libertyville, ll. 6 





Wanted—A traveling salesman having had ex- 
perience in tin plate, sheet iron, tinware,enameled 
ware and house turnishing goods. Must ‘know 
the tin plate business thoroughly One having a 
line of trade through Southern Michigan pre- 
ferred, andwho can make Lansing his head- 
qupiters. Address J. M. and L. A. Osborn, 

leveland, O. State age, experience and salary, 6 





A first class tinner and plumber wanted; good 
pay; steady work the year around to the right 
man,—Schemmel & Johnson, Escanaba, Mich. 5 





Tinner Wanted—One who is a good workman 
and willing; that understands outside and inside 
tin work; must be honest and good habits; steady 
job toright man. State wages. Address Rem- 
mell Bros., Sioux Falls, S. Dak. 5 





Wanted—Yo man as entry and invoice 
clerk. One who had experience in the office of a 
‘manufacturer of steel roofing and eaves trough. 
State age. salary expected and the name of for- 
mer employer. Address “E,” care of THE 
 * wees RTISAN, 69 Dearborn St., Chicago, 





Wanted—A man experienced in the manufac- 
ture of four-pieced stove pipe elbows. One pre- 
ferred who can take charge of such work. State 
salary expected. Address “E.”’ care of THE 
qparacen ARTISAN, 68 Dearborn St. Chicago, 





Wanted—A bicycle repair man and _ tinner, 
Must be Al on bicycle work, and able to do all 
common tin work, including furnace work. Will 
be expected to clerk in store part of time. State 
wanes for a steady — and give references. 
Address B., care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Il. 5 





Wanted—Salesmen everywhere to sell tin plates 
and metals on commission. Good House. Ad- 
dress ‘‘Box 84,”’ careot THe AMERICAN ARTISAN 
69 Dearborn St., Chicago, Ill. 5 


Wanted—Steady man, must understand plumb- 
ing, furnace and outside work. State wages and 
experience; good town of 4,000. ‘“‘M. ,” care 
THE AMERICAN ARTISAN, 69 Dearborn St., Chi- 
cago, Ill 4 


SITUATIONS WANTED, 


Situation Wanted—By a practical tinsmith of 
12 years’ experience at the trade. Can clerk in 
store, do pump work and general repairing. Am 
married, 25 years old, do not use liquor or tobacco 
in any form, and can furnish good references. 
Speak, read and write both German and English, 
Address Box 234, Eagleville, Mo. 
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Situation Wanted—By sober young man, with 
four years’ experience in steam fitting and tin 
work. Can furnish references; state wages. Ad- 
dress O. M. Barnard, Minonk, Illinois. 8 





Situation Wanted—By a practical sheet metal 
worker: can do most anything that comes along, 
including all kinds of repair work, pump and 
pipe fitting, etc. Illinois or Indiana preferred. 
Kddress Lock Box 299, Saybrook, Ill. 8 


v 


Wanted—By an experienced particular work- 
man, position as tinner, bicycle repairer and all 
round man. Small country place no objection. 
Should prefer a place where I could be-kept busy 
working at my trade. Am Scandinavian, 34 years 
of age, sober and reliable, Address All-Round 
Man, care AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. S 








Wanted—Position by a sober, industrious tin 
ner: inside and outside work, plumbing, steam 
heating, furnace work, bicycle, gas, stove and 

ump work; can clerk in store and a No.1 man 
in general. Address Iowa Tink, care of AMERI- 
CAM ARTISAN, 69 Dearborn St., Chicago, II] 8 





Wanted—A steady and reliable young man with 
experience enough in tin shop to do ordinar 
repairing, pump, gutter and windmill work an 
bicycle repens and to clerk instore. Steady 
work for the right man. Undoubted references 
given and required. State wages expected. Ad- 
dress A. W. Ferrin, Rushmore, Minn. 8 





Expert miter maker would like situation in large 
factory; preter piece work. State prices you pay 
for all sizes, single and double bead miters. Ad- 
dress “Miter,” care THE AMERICAN ARTISAN, 
68 Dearborn St., Chicago, I 7 





Wanted—Position by experienced and capable 
traveling man, in stove, hardware specialties 
and cutlery lines. . Eight years’ road experience, 
in Middle Western and Eastern States. Address 
B. C. Everson, 85 Fifth avenue, Room 38, em" 


cago. 


Steady Situation Wanted—By a steady, sober 
tin and sheet iron worker, also experienced in iron 
dipe, pump work, hot air heating and slate roof- 
ing.. Sixteen years’ experience in city and coun- 
try work; best of reference. Address C. S. Bar- 
ton, Sharpsville, Mercer Co., Pa. 7 








Wanted—By a man 38 years of age, a position 
as traveling salesman for a hardware, stove or tin- 
ware concern. Have had twelve years experience 
in the retail hardware and stove business. Ad- 
dress E. W. J., 918 North 4th St , Quincy, Ill. 6 





Permanent situation wanted by tinner of eight 
years’ standing; sober and reliable. Plumbing 
eae, heating. Alex. R. Mills, Port emer 

ch. 





A practical tin and sheet iron worker, pump 
ipe and furnace man, cleans and repairs gaso- 
ene stoves, repairs seepcies and does brazing, 
sets bath tubs and wash bowls, famidiar with the 
agricultural implement business and has helped 
do combination heating work. Would like a 
steady position with some reliable firm; please 
state wage. Address Job Worker, care of THE 
fpeemsoan ARTISAN, Dearborn St., Chiesgs, 





Situation Wanted—By a tinnner with some 
hardware hrm that wants to add a tin shop to 
their business. I have a complete set of tinner’s 
tools, also pump and pipe fitting tools. Willing 
to work for a reasonable salary with my outfit. 
Some new. growing town in Iowa prefered. I have 
had 15 years’ experience at the trade. I can fur- 
nish good reference as to ability, etc. Addres. 
C. N. Lock, Box 37, Jesup, Iowa. 6 





Wanted—Position by a young married man 
age 30; capable of doing all kinds of inside and 
outside work, tin, copper and sheeting work, tin, 
iron and slate roofing, furnace heating and ven- 
tilating steel ceiling, I am a hustler and not 
afraid of any workin my line. Am steady and 
reliable; cannot change before April. Address 
F., lowa, care THE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago, Ill, 6 





Situation Wanted—April Ist, by a practical all 
round tinner and furnace man. Can doiron pipe 
plumbing, set tubs, closets, etc.; correctly es- 
timate and set furnaces. Steady workman, neat 
temperate and reliable; 10 years’ experience; good 
references. W. A. Saiter, Lyons,. Kansas. 6 


SPECIAL NOTICES. 











Range Factory For Sale. 


We will sell our Steel Range 


capital. Close investigation solicited. Address 


STANDARD RANCE CO., Terre Haute, ind, 





SPECIAL NOTICES. 








SPECIAL NOTICES. 





WANTED. 

Want cuts and description of a line of 
first class medium priced up-to-date 
Hard Coal Base Burners bya stove man- 
ufacturer covering all the Central States. 


Address, “CUTS,” 
care THE AMERICAN ARTISAN, 
9 69 Dearborn St., Chicago, Ill. 





A RARE OPPORTUNITY. 


For sale on terms to suit res ible 
party: a complete factory, with well 
established trade, for manufacturing Gal- 
vanized ware, pieced tin ware and stamp- 
ed ware. Will take stock in Company 
with experienced management. 

Address, Box 206, Memphis, Tenn. 





Retail Hardware and Furnace 
business, long established, best lo- 
cation in up-to-date city, must be 
sold, no bonus, prices below the 
market and terms easy, as our 
time is required at wholesale 
building and the retail must be 
closed out before spring trade 
opens up. 

Cutler Hardware Company, 


Waterloo, la. 





STAMPING WORKS | 
FOR SALE. 


In complete running orderand now mak- 
ing Architectural Ornamen Stam 
Steel Ceilings, Stove Boards, Blue Flame 
Oil Stoves, and many other staple articles. 
Can make anything desired out of metal. 
Reason for selling, present owner has 
other interests which require his atten- 
tion and capital. Rare chance to make 
a fortune and save § years time im getting 
started. Located in a live manufacturing 
town in the Middle West. For further 
particulars, address, with references, 


Care THE AMERICAN ARTISAN, 
4 69 Dearborn St., Chicago. Ill, 





WANTED. 


Foreman for steel range plant. 
Must be thoroughly capable of 
laying out work from start to 
finish, and seeing that only strictly 
first-class work is done. To right 
party will give steady employ- 
ment and wages made satisfactory. 
Reply, stating experience, with 
reference, age and wages wanted. 


Address “A CB,” 
THE AMERICAN ARTISAN, 
8 69 Dearborn St., Chicago, I] 





WANTED. 


To buy iron or wood patterns 





for a line of two or three size, 
cast iron top and bottom air 
tight Heaters, to burn soft coal. 


Address, “W. B. & S.”’ 
Care of THE AMERICAN ARTISAN. 
8 69 Dearborn St.. Chicago, Ill. 


CASTINGS. 


Having just added to our plant an ex- 
cellently equipped foundry and having 
larger capacity than we ourselves will 
use, we solicit work in this department. 
We have special facilities for producing 
most excellent GRAY IRON CAST- 
INGS promptly and in any quantity. 

We will also contract to make stoves 
or other goods from jobbers’ patterns, 


Address 
Detroit Galventiing A 
Sheet Metal Works. 
6 Detroit, Mich 








WANTED. 


To buy a set of Iron Castings for full 
line of Steel Ranges, Square Oven Coal 
and Wood Cooks(up-to-date)and Cast Top 
and Bottom Wood Air-Tights. Address, 


Detroit Galventsing r 3 
Sheet Metal Works, 
6 Detroit. Mich. 


WANTED 
To buy strips of bright tin, 14 
or 28 in. long, 24% in. wide, of 90 
Ibs. stock, in quantities of 100 Ibs 
or more. Quote best price per lb. 
Address, “EE. P. BR.” 


T 1cAN ARTISAN, 
Wed Denker Sta, Chicago, Ill. 








WANTED 
To buy strips of bright tin 28 in. 
long by 1 to 24% in. wide, of 80 to 
108 Ibs stock, in quantities of 100 
lbs ormore. Quote best price per 
Ib. Address, “G. MW. C.” 


THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill 


WANTED. 


Salesmen calling on the 
hardware trade, to carry a 
fast selling staple specialty 
as a side line on commission. 


Address 
** Box 17," 


Care THE AMERICAN ARTISAN, 
69 Dearborn Street, 
¥ Chicago, III. 
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FOR TIN OR SHINGLE ROOFS AND IRON WORK. Tin roofs well painted have not re- 


IT IS ABSOLUTELY WITHOUT AN EQUAL. 


quired repainting for 10 to 15 years. 


If you need any paint it will pay you to send for circular. 
JOSEPH DIXON CRUCIBLE CO., Jersey City, N. J. 
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™ ORIGINAL, | 
RELIABLE 


cept no imitations. 


Basic Steel Plates, 


UNIFORM BLUE C. R. and 











““* GENUINE 


HAMMER PLANISHED 


.. STEEL SHEETS. 
Soft and Tough. Never Breaks. 


Order Planished Steel and ac- 


Cold Rolled and Pickled 


and Cold Rolled, also 
White Finish Pickled and Cold Rolled for 
stamping, plating, enameling, etc. 


PICKLED and COLD ROLLED 
for stove bodies, ranges, stove-pipe 
nad elbows. Unequaled for work and wear. 





Manufacturers, Pittsburg, Pa. 


KIRKPATRICK & CO., Ltd., 





“BE SURE YOU'RE RIGHT, THEN GO AHEAD.” 


You will be right if you use Colebrook’s Asbestos Fur- 


nace Cement and Indestructible Stove Putty. 
Write to-day. W.H. Colebrook & Co., Syracuse, N. Y. 











Complete WORKERS, ELECTRICIANS, CYCLE 





HOT 


AND 
HANDY.... 


Soldering Furnaces, Brazers and Torches 
Best For TINNERS, PLUMBERS, METAL 





Line MP’R’S., PAINTERS, CHEMISTS, Etc. 
Manufactured by 


iss Lake St., “? CHICACO, U. s. A. 
SOLD BY JORBERS—CGET OUR JUNIOR CATALOG 


DURABLE-RELIABLE 


W. W. TURNER & CO. “tow 





HOT WATER ATTACHMENTS, HAMILTON’S BEST ROOFING Etc, 








Colby & Diehl, § «we need The American Artisan 


MT. VERNON, S. D., 


ouT THis OUT. 











To the Publishers THE AMERICAN ARTISAN, 
69 Dearborn 8t., Chicago. 


Please send us THE AMERICAN ARTISAN each week 
} for three months. At the end of that time we will remit Two 
Dollars, for one year’s subscription, or 50 cents in case we decide 

to discontinue. ‘ 
NAME ; “ 
ADDRESS 
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Warren’s Patent Screw 
and Bolt Cases. 
Portable Hardware 
yon hn S 


Write focchart printed in colors showing 28 
different combinations of shelving. 


J.D. WARREN MFC. CO., 
Masonic Temple: Chicago. 


The Sand Blast 
in Stove 
Foundries. 


The King Sand Biast 
is indisws ensable res 
cleaning light casti 
ae delicate to 


Used and endorsed by 
the argest stove plants 
in the world. Does 
perfe:t wok on all 
stove castings. 

Improves appearance 
of plating 100 per cent. 


King Improved 
Sand Blast Co. 


Station C, 
Detroit, Mich. 





















ALL mpreedd TORCH. 

ly new and 
SS on a newand 
I | scientifically 
i i i correct prin- 
ciple and 

tense heat. 
with clean out plugs so ret that it can be 
fitted with brass air pump. We are offering you 

Order of your jobber, or of 


For Gaso- 
line—Entire- 
of great mer- 
it. It is made 

. 

LE + vee 
* ing solid blue 
MT | i t| flame of in- 
—— Each burn- 
er is fitted 
easily cleaned and kept in order. The tank is 
made of heavy spun brass free from seams and is 
the best torch on the market and at a specially 

low price. We warrant them as represented. 

Clayton & Lambert Mfg. Co., 
DETROIT, MICH. 














i 


¥ John Selzer, + 
a Morning Sun, Iowa, writes: 

 “Picase discontinue my ad 
3K for Ginners tools, am sup- 3% 
efe licd have reeeived replies from 
t all states from Dirginia to 


Gexas” 
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THe Ceo. W. Cope 


STOVE PATTERN WORKS, 
Randolph and Atwater Sts. 


DETROIT, mic. 








PATTERNS for 
HEATERS 














PATTERNS 


The Finest and Best for Stoves, Ranges 
- and Furnaces are made at 


wi} a Pattern Works 
1106- 


Harrison Ave. Cincinnati, 0., U.S. A. 


ATTERN 
F. S. WELLER 


STOVE PATTERN WORKS, 
1110-1112 State St., Quincy, ILL. 











FURNA 
GATTERNG 







Srové 





PATTERN:-GO- 








BARKEEPER’S 
FRIEND. 
Marble,Glass, 
Nickel, Brass, 
Copper, Tin 
and German 

a Silver 

can all be cleaned 
and polished with 
iteasier than with 
anything else. 
Price 25 cents per 
pound. 

Let us send 
youa free sam- 
pie. 
CEO. Wil. ROFFIAL 

. Washin 
‘= St., indies 
apolis, Ind. 

FOR SALE BY 
JOBBING TRADE. 


a. oF 
'BAR-KEEPERS | 


ata) 





























STOVE TRIMMINCS. 





FANNER MFG. CO., - Guevecano, 0. 


HHH HH HH HH HH HH he Hh HH HH HH Hh SH HH HH Hh SH He Se H He HH So Ho 
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%, 
% . 

:} Sure to Fit.... 

: That’s what my stove repairs are as they are all 

% made from -manufacturers’ original patterns. 

: I sell mica, too. 

% 

> A. G. Brauer, 

: 217-219 Locust St., ST. LOUIS, MO. 
KEELES LE LE LE LEE ELE EE EEE EEE EEE EEE EEEEE 











“THE ORIGINAL 


AND WELL KNOWN 


Baltzly Stove Truck, 


From latest design and improved patterns. 
Manufactured by 


Arcade Mig. Co. 


FREEPORT, ILL. 










These trucks @ 
are made en- 
tirely ofironand 
steel,are strong 
and durable 
and will carrya 
heavy load. 
Warranted first 
clase in all re- 
spects. 


Write us for prices 
and full particulars. 


The Stay-in Flue Stopper. 


Brass finished, nicély decorated, is the very best on the market, is 

sold only with a positive guarantee to be absofutely soot proof, 

and cannot be pulled, jarred or blown from the flue hole. We 

a shy na eng for Asbestos Mats, Flour Sifters, and Peoria 
Ask your Jobbers for eo 


Stuber & Kuck, sim ttnmare, 


PEORIA, ILL. 
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is of superior qual- 
ity, so that breakage is not 
liable to occur. It is hand- 
some in appearance, and ex- 
perience has failed to de- 
velop where any further improvement can 
be made, or any better Ball Bearing Lawn 
Mower manufactured. 


Supplee Fpardware Zo. 


No bicycle was ever built with a greater 
degree of perfection in regard 
tothe. 
ball bearing 
and 


adjustment 

than can 

be found a2" 

me he Philadelpbia. 

Lawn Ie” We received the award for Lawn Mowers at the recent 
Mower. National Export Exposition in Philadelphia, 





HENRY DISSTON & SONS, Inc., 
MANUFACTURERS OF PHILADELPHIA, PA. 


SAWS, TOOLS, STEEL & FILES 












be matt sie D100 A. Pertectty iy Resporemact, We make our owa 
Steel and are bet- 

“HINTS ON SAWS” ter able to watch 
Sent Free. the quality closer 

it! than any other 

OF Manufacturer. 


- Superior Quality < and Pundteeniaaed Sartemadittsip. 





We repair, grind, 
hone and handle ra- 


CHAS. F. a vo F "Razors 
HARTIIAN, filam ng 


FOND DU LAC, WIS., ee Every Fox Razor honed and in- 
‘the d hip it. 
“No hardware dealer or tin- spected the day we ship 


iemtaghttient FOX CUTLERY CO. 


Write for new catalogue to 
925 Main St. New York City, 48 Center St. 








ee 2a 








Dubuque, la.. - 


Otto Falkenhainer, 9.22570. S00c0 


ALGONA. ZLOVV A... writes: 
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and he has been our friend. 


Je 
— — 


ur Policy 
to help the retail hardware dealer get the business. We have been his triend, 


There has been money to the retailer in hand- BS 
ling Ferrosteel Registers in the past, and there will be more than ever in 1900. [ > 


SSS Sh ly 
yi = - 
=o 















Ferrosteel Ferrosteel 
Registers Registers 
have — are made in 
greater a larger 
area of number of 
air capacity sizes and 
and greater easier 
strength controlled 
than than 

any any 
others. others. 
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CLEVELAND. 










vf 
‘i 


if 
aC 


Don’t tie yourself up on registers until you see our 1900 line. 


The Ferrosteel Company, 







CHICAGO. 











lron 


Independent | One-half 











the Cost 






Register Boxes. 


of ‘Tin. 
WRITE US FOR PARTICULARS. 


Independent Register Co., 





154-156-158 


Champlain Street, ~~ 


CLEVELAND, OHIO. 








Broken Arti Cleveland 
4 ) rs ae & Register 
‘Cement = 













CEMENT, 
MAJOR'S Register market write 
LEATHER 
CEMENT. us! 


If you wish to be 
on the right side of the 




















=. e828 @&2 & @® @2 eG @ @ @ 
OHIN PORTER, ALTOONA, PA., Writes: “I can’t run my shop without THE AMERICAN ARTISAN.” ¢ 
=e e222 8 &2B se @] 28 ]2b 22282822 2. 
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Registers, 
Faces, 
Borders. ‘ 






A 0 variety and sizes to meet any 


nt. 
All Styles and Finish. 
Quality and finish the best and prompt 


shipment guaranteed. ; 
ScuwaB & SERCOMB, , 
( 
( 
¥ 





Milwaukee, Wis. 





Registers |Faces.u 
Ventilators | Borders 





All Sizes. All Styles of Finish. 
Prompt Shipments. 


We are not in an toa and make 
our own at Sant Write for our discounts. 


HOPSON-HAFTENCAMP CO. 


Grand Rapids, Mich. 


REGISTERS, VENTILATORS 








BD 


: 
2 
F 


ail 


Hit 





if 


WE ARE LEADERS IN PROMPT SERVICE. 


WSs R= F= Ce 


883-887 Empress 8t., Cleveland, Ohio. 








TRAVELING SALESMEN can make spending 
money by soliciting pobeangemns to Tas 
AMERtOAN ARTIFAN, We pay eel. casi 





IMPROVED 


Young America Scale. 


It is Made of Steel. White Tile Top. 
Tin or Brass Scoop. Brass Dial. 
BEsT IN THEE WornrztD. 


A most beautiful and attractive scale for all peepee. 
Beautifully enameled, ornamented and striped eighs 
20-pounds by ounces, Occupies but little space. Is light 
and easily moved. It can wosequiates by turning the brass 
screw on top. It is always y and easily understood. 

It is a convenient scale to use and has no weights that may 
be lost. You can look this one in the face to prove its 
accuracy without looking for weights. Every «scale ex- 
amined before leaving the factory and warranted correct. 


MANUFACTURED BY 


AMERICAN CUTLERY CO., “:<*** 


Yee 


FOR CUTTING Stove Pipe, Furnace Ppe, Pail and 
Boiler Bottoms; removing old Tin Roofs, etc. Fine Steel 
Bl ade, correctly tem- 
pered. Will not get out of 
order. Can be sharpened 
like a knife. Will pay for 
itself on one fuurnace job 
or removing one tin roof, 


soy $1. 00. hau, $1.25 


Cash or stamps with order. 


W. H, Woodard & Co, “ine.” 
Peerless Rain Water Cut-off. 


It is made of a high grade of Tin and Galvanized Iron 
and will last for years. e force of water cannot turn the 
water back, requires no weight or catch on the lever to 
keep it in place. The lever is short and cannot be broken 
loose by trying to turn it the wrong way. * 

Having the shifting tube working loosely inside the 
case instead of a thin scoop or pan, the flat surface of the 
tin does not come in contact, consequently it is not liable te 
rust or freeze fast. 

Write for prices, discounts and descriptive matter to 


WELLING MFG. CO., 


265 N. Front St., - - COLUMBUS, 0. 


cw BR. 0.€. 


(Best ow Earth) 


Sad Trons, 


Potts Pattern. 


This is the best finished and 
best iron ever made, and while 
it costs more than the common 
Potts ron, it is worth double 
the price asked for it. 


Che Schreiber § Conchar Ifa. Zo., - 


enticneiirs of Kardware, Dubuque, Ta. 



















Warranted. 






1 aeaanaaa ee 























We may live without poetry, music and art 
We may live without conscience, and tive without heart; 

We may live without friends, we may live without fads; 

But business today cannot live without ads. —American Advertiser. 
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JOHN PRITZLAFF HARDWARE GO. 





 ) o 











Milwaukee, Wis. | 

Hardware, £ ee (juns, } 
Cutlery, Rifles | 
Bicycles, and : 
Sporting Ammuni- ' 
(joods. " > tion. 
lron Steel and Metals. 
Contractor’s * | MAIL ORDERS : 

Tinner’ 

a svuibiiinven te Supplies. Our Specialty. . 
Prompt Shipment. ' 





USE LIST OF 
S Bradner Smithe Co. ¢|/ (900 Best REFRICERATORS (900 
:| AMERICA— , 


| vt les aN 

R ble ice c art- § eT fl 

| Paper PP )aners, $| ment. Leads the world. Paar Se 
; cHcaco, § ze Bee 


; :| “ECLIPSE’’— 
8 BUILDING, Sliding condensing pan. 


WRAPPING Puts all others in the shade. 
WRITING, 3|“PROGRESS”— 


NEWS, W Removable ice compart- 
BOOK § ment. Perfect condenser. 














A leader sure of success— 


P a Y ¢ I ;| DIAMOND— 
v The most valuable gem 


in the collection. 








Send for Catalogue. . For particulars write 
ort b The 


BOWEN MFC. 60., 


Fond du Lac, Wis. 








B. D. WADSWORTH, Eu- 
reka,; Wis., writes: ‘Please discon- Mention THe AMERIC(\' ARTISAN when you write. 








tinue my ‘ad’ for Tinners’ Tools. This is 
a grand thing tor the boys wanting tools, 


$ to buy orsell. No one in the Hardware ¢. - STIPES Jirkansas Firk. writes: ie 3 could 


or Tin-shop should be without 


? The American Artisan.” - keep "house without Che American Artisan.” 


i 
J 
| 
G 
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For Sale by 


‘SwrRATTON & TERSTEGGE, 
Louisville, Ky. 
Van Camp HARDWARE AND IRON 
a, Indianapolis, Ind. 
Geo. C. WeTHERBEE & Co., 
Detroit, Mich. 
Witte Harpware Co., 
St. Louis, Mo. 
L. Goutp & Co., 
Chicago, [ll. 
Orr-Lockett HARDWARE Co., 
Chicago, Ill. 
Geo. W. Trout & Co.., 
Chicago, Ill. 
IsAAC WALKER HARDWARE Co., 
Peoria, Ill. 
Tenk HARDWARE Co., 
Quincy, Ill. 
Mor.ey Bros., 
Saginaw, Mich. 
J. D. SEEBERGER, 
es Moines, lowa. 
RASCHER,SCHRICKER & RASCHER 
HARDWARE Co., 
Davenport, Ia. 
W.A.L. THompson HARDWARE 
Co., opeka, Kans. 
R. D. Cone & Co., 
Winona, Minn. 


Smitu Bros. HARDWARE Co, 
Columbus, Ohio. 


BERGMAN Bros., 


Buffalo, N. Y. 
Dotp Woop & WILLOW WARE 
Co., Buffalo, N. Y. 


FROTHINGHAM & WORKMAN, 
Montreal, Can. 


Tower & Lyon, 
New York City. 
NEAL & BRINKER, 
New York City. 
EuGENE F. BuHLER Co., Ltd., 
New Orleans, La. 


FARWELL, OzmuN, Kirk & Co., 
St. Paul, Minn. 


Woopwarp & LoOTHROP, 
Washington, D. C. 


Wooprurr HARDWARE Co., 
Knoxville, Tenn. 


And other representative, houses. 





QUEEN. 


Triple Motion. 


The Queen Freezer combines all the 
requisites for an absolutely first-class 
freezer. 


FIRST.—The time of freezing is less thar 
any other freezer made—1 % to 3 minutes for 

uniform hardness. 

SECOND.—Ease of operation—a child 
can hold and turn it from first to last, and the 
finish is scarcely harder than the start. 

THIRD.—Simplicity and ready assem- 
bling of parts. Queen can be and has 
been put together by those handling it for the first time, in one-fifth of the time it took the 
same parties to put together a freezer with which they had been familiar for years. 

FOURTH.—Each casting bears its own distinctive number, so that reference to an extended 
diagram of repair parts is quite unnecessary. 

FIFTH.—The parts are self-adjusting. The hood, or cross piece on the top, falls readily 
into place, being guided unfailingly into position by the guiding plate on the under side of the 
cross piece. The dasher is also self-centering, and even if the freezer is started with the 
dasher out of its central position in the can, a short turn of the crank at once brings it into its 
proper place. 

SIXTH.—The quality of ice cream, ices, etc., produced is absolutely unequaled. In no 
other freezer does the mixture become so thoroughly light, free from all lumps and “silky.” 

SEVENTH.—No “priming” or setting away of the cream to “ripen” is necessary—one can 
eat it right out of the can and find it as palatable as after an hour or two's delay required in 
other freezers. 

EIGHTH.—The Queen will, from the same quantity of material, produce a larger amount 
of frozen cream than any other freezer. 


; ALL TUBS AND CANS ARE FULL SIZE. 


Sam’. C, Tatum Co., 


No. 296 Water St., Cincinnati, O. 
New York Offices and Salesroom No. 95 Chambers St., in charge of TOWER & LYON. 











We Hold This 
Refrigerator Up— 


As the perfected product of twenty years’ experience in 
manufacturing. We know the Leonard Cléanable will 
stand every test to prove its superiority. Thousands 
of satisfied customers will tell you 
of its merits. You run norisk in 
buying it, because it is made right. 
It is made with eight walls to make 
insulation perfect, and the constant 
circulation keeps the air pure and 
cold. Don't be deceived by in- 
ferior kinds that may look well— 
on the outside. 


The Leonard 
Cleanable 












J. N. FEYDER 


OSCEOLA MILLS, W1S,—Writes : 






‘* Please discontinue my ad 


for a tinner. 


1 have inquiries 
for the place every day.”’ 









Refrigerator 


Has many special features—talking points—which capture 
the sales. We are very liberal with electrotypes, circulars, etc. 
Write to us for catalogr>s and prices. Secure the agency. 


Grand Rapids, Refrigerator Co., 


Grand Rapids, [lich. 








O. C.. JAMISON, Homer, Ill., writes: 


“] find my *Ads.’ im your estimable joarnal have broughs 
good returns.” 
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Address Branch Office nearest your location. 


78-80 Beekman St. 


Biue and White Enameled Steel Ware. ~ Hotel Ware. 
Venetian Enameled Steel Ware. Sieves. Spoons, 


White and White Enameled Steel Ware. Pieced Ware. 


RITE TO-DAY. 


For our Booklet on 


R.R. Milk Cans = 


It gives VALUABLE INFORMATION regarding 
the best line of Railroad Milk Cans in the world. 


[airy Supplies. 


BRANCH OFFICES: 
New York, Mitwaukee. St. Louis. Baltimore. Chicago, 


66-27 N. Canal St. 


National Enameling & Stamping (Co., 


Largest Manufacturers of 


Patent Genuine Granite Steel Ware. Ornamental Enameled Steel Ware. Heavy Polished Ware. 
Royal Enameled Steel Ware. Deep Stamped Ware. 
National Enameled Steel Ware. Shallow Stamped Ware. Japanned Ware. 
' Greystone Enameled Steel Ware. Tinners’ Trimmings. 


Copper and Brass Ware. 


Heavy Japanned Ware. 
Trays. 
Black and Galvanized Ware. 


Brilliant Enameled Steel Ware. RR. Milk Cans and Dairy Supplies. Kitchen Sinks and Plumbers’ Supplies. 


Lawn and Garden Furniture. 








Foot-Hold Dust Pan. 


To use the Foot-Hold Dust Pan place the 
left foot on the foot-hold, stepping naturally 
causes front or edge of pan to press closely to 

hefloor, To move 
it irom place 
to Place, at 
the same time 
taking up the 
dirt. Place the 
broom on the 
front of pan, 
lift with the 
toe: the broom 
steadies the 
pan and pre- 
vents the dust 
from falling 
out. 











'“Favenson” Save-All 








Candlestick. 


The peculiar copstruction allows 
for entire consumption of candle. 
Can be used with or without chimney. 
If used with chimney, will give better 
light, as the flame will not flicker or ; 
blow out; the candle will last longer, 
and the chimney also prevents drip- 
ping of grease on floor, carpet, etc. 

















NEW YORK: PHILADELPHIA: CHICAGO: 


Keen & Hagerty Mig. Co., BALTIMORE, MD. siCUffSt. 116 Mlarket St. 1115 Chamber of Com. 














SPERRY’S SUGAR KETTLES. 





Light, smooth, full measure and guar- 
anteed perfect. Made from original pat- 
terns. Metal, the right kind in the right 
place. Ask your Jobber for them or write 
us. 


D. R. SPERRY & co., 


HOLLOW-WARE FOUNDERS, 
BATAVIA, ILL. 


=e e 2 es 
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sect, ae rtnat Hat on cartier mamatestaring enmmasted auf shest maint weres. “The home of the “Agate Nickel- 
teel, ‘Pearl Agate, ’ «‘Peerless’’ and ‘‘Blue and White’’ Wares, and the Celebrated «‘L. & G.”’ Steel Sinks. 


LALANcE & (jRosJean MEF. Co. 


Westerm Branch 





Main Office, 
BFastern Branch, 


Se-D1 NORTH oT. 
CHICAGO. Boston. | ~ 


19 & 2UCLIFF STREET, 81-83 MICHIGAN AVE. 
~ Newr York. 














“ENTERPRISE” Rapid Grinding and 


Meat Juice Extractor Pulverizing Mills 





BONE, SHELL AND 
CORN MILL 





No. a1, - - $2.50 ' seeeeeee No.1, - - $2.25 
Send for Descriptive Catalogue Order from your Jobber 


The Enterprise Mfg. Co. of P4a., Philadelphia, Pa., U. S. A. 








..Gem.. 


, 
CHAPIN & KVE Milk Pail. 


i CHARLOTTE, MICH., \ 
os WRITE.... | With Removable Strainer. 
te e “* We could not get along without Che v \,} “a Quality Unequaledj 


American Artisan, and look for same 
each Sunday same as we do for our 
Sunday paper. Tf the retail dealers 





ithouta Peer Without a Rival \W 
«‘Ahead of them all.”’ \\h 


Manufactured by 


_.prandon Mfg. Co. 


sT. LouIs, moO. 
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Ceiling. 
Cornice. 
Skylights. 
Metal Fronts. 
Fireproof 


Doors and Shutters. 





The 


Canton, Ohio. 


Manufacturers. 


Write for catalog and prices. 


Conductor Pipe. 
Eaves Trough. 


Canton Steel Roofing Co., Roofing. 


Siding. 
Cresting. 
Finials, Etc., Etc. 





Tue CHIEF 


WASHER. 


The latest and best of ’em all. Entirely new. 
Always works true, smooth and easy. Has alter- 
mating circular mo- 
tion possessed by 
none other. A com- 
bination of two mo- 
tions, giving a more 
effective washing! 








surface than any 
other machine made, 
a our ball bear- 

ing machines, and 
positively will not “bunch” the clothes as is the 
case with other makes. 





Write for Cat. and Order Sample. 


. ANTHONY WAYNE MFG. CO., 


rort Wayne, Ind. St. Louis, Mo. 


THE VERY 


BEST OUT. 
Our Cedar Rotary 


As now perfected is 
the most positive move- 
ment, the lightest run- 
ning and the most sat- 
isfactory washer in ex- 
istence. Runs forward 
or backward. No extra 
lifting to raise cover. 
Tub made of best cedar 
— galvanized trim- 
mings. 
Has no clutches, 
springs or triggers to 
get out of adjustment. 

ae strictly 
guaranteed and trial shipment sent subject to 








approval. 
Furnished in 
Round or Square. 


Benbow Mfg. Co., | 


1003-1011 N. 13th St., ST. LOUIS, MO. 













37-inch Power Gap 
Shear. | 


15-inch Throat, will Cut No. 10 
Gauge, weighs 4,200 Ibs. 


We also make Foot and Pow 
er Press Dies and 


SPECIAL MACHINERY 


For Sheet Metal Workers as 
well as Tinners’ Tools. 


We have many new Special 
Tools of interest to makers of 
Tin Packages. 


You are welcome to 
our Catalogue. 


WEST MFG. CO., 


BUFFALO, N.Y. - 














WeAre 


in better shape than ever to supply our onntenr 
ers promptly and at bottom prices with any- 
thing they may need in the line of Architectura} 
Sheet Metal Goods, Store Fronts, Cornices, 
Window Caps, Skylights, Crestings, Finials, 
Eave Trough, Roof Gutters, Conductor Pipe, 
Elbows, Hangers, Stamped Metal Ceilings, 
Ridge and Hip Tile. 


Send for Catalogue. 


WILLIS MFC. Co. 


CALESBURC, ILL. 





Missouri Sheet Metal Ornament Co. 
621-623 North First Street, ST. LOUIS, MO. 


Manutecturers Architectural Sheet Metal, Zinc and Copper Ornaments 





Send for New 
Catalogue and Prices. 
timates furnished on ~ 
cial Work. Send us your 
ai a Orders Prothpt- 


| Ww 
j We Carry the Most Com 











Rocker Washer | 


Warranted to wash a family washing of one hun- | 
hundred pieces in one hour. 


Sold to only one dealer in a town. THE BEST WASHER 
for dealers to handle and make money. Write for prices. 


Rocking Washer Co., 


Ft. Wayne, Ind. 





a 
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Quality. 


Kanneberg’s Eave Trough 


represents the highest point of perfection in quality and superior work- 
manship. Every joint slips together with ease and accuracy, making an 
absolutely water-tight connection. No doubt you have read often 

our strong statements in its favor. May we convince 
you? A trial order will do it. 









EAVE 
TROUGH. 


CONDUCTOR PIPE, ELBOWS, ETC. 


THE KANNEBERC ROOFINC CO., 
Canton, Ohio. 





Friedley & Voshardt, !%-19%-198-200 | Sex for 1000 Cata- 


Manufacturers of... 


Architectural 


Sheet Metal, 








Linc and 


Copper For Interior and Exterior Work. 


Ornaments 





Mather St., pawwe have Ge jangest and 
° st equipped plant in t 
Chicago, Ill, |W 


est. Estimates furnished 
on special work. Send us 
your drawings. Orders 


promptly filled. 











Steel Ceilings, Statuary, Rock Face 
Work, Crestings, and Pinnacles. 





J CONDUCTOR PIPE 
AVES TROUGH iio cows 
! D CAP STANDING SEAM, CORRUGATED, PLAIN, 


CRIMPED OR ROCK FACED BRICK. CORNICES, SKYLICHT 
VENTILATORS, CUT-OFFS, CRESTINCS, &C. ” 


INIALS, 





GENERAL OFFICES: 


MANUFACTURERS 


Tin Plate 


Terne Plate 


rT ae 


Black Plate 


Battery Park Bidg. 

















Beaded Ceiling # Siding 


(SHEET METAL) 


Is a very desirable covering for stores, warehouses, factories, engine 
rooms, boiler rooms, cotton gins, paper mills, etc., in fact when- 
ever it is mecessary to have a neat and effective fire and 
water-proof protection. We also make 


Pressed Brick # Weatherboard Siding. 

















All cheaper than wood and more durable. Send for Catalogue. 


THE CINCINNATI CORRUGATING CO. 
Box 703, PIQUA, OQ. 
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Eaves 


Trough 





Pipe, 


We also make 


Conductor 





Eller’s “Metal Ceilings set wen. 


Their Designs are Artistic, 


BECAUSE They are Easily Applied, 


They Fit Well. 


Imitation Brick and 





| An 
Stone Siding, | 
Agent 
Steel Roofing | 
. | Wanted 
Corrugated Iron, | 
In 
Oil and Gasoline Cans, 
Every 
Steel Dry Measures, 
City. 





Etc. 





J. H. Eller & Co., 208 E. Fifth Street, CANTON, OHIO. 





JAMES A. MILLER & BRO. 
129 So, Clinton St., 
CHICAGO, 








Corrugated and other 
IRON ROOFINGS. 


SKYLIGHTS, 
CORNICES, 
CONDUCTOR PIPES, 


GUTTERS, ETC. 
















E Ceilings. 
»  [LLINOIS ROOFING & 
Supply 60., 


73-83 N. Ashiand Avenue, 
CHICACO. 


J. E. BOLLES 


IRON ano 
WIRE... 
' WORKS, 


Detroit, Mich. 


Elevator Enclosures 
a Metal Cars. New 
s. Bank and Of- 
fa ailings, Fire Es- 
capes. Jai Cells, Sta- 
ble Fittings, dayne 
Guards, etc. Give 
ticulars when sen ~_ 
for catalogue. 
Mention THE AMERI- 
SMe 18. Elevator Enclosure. CAN ARTISAN. 


















GARRY IKON & STEEL 


ROOFING COMPANY 
CORRUGATED 


ROOFING SIDING & CEILING rape 


CLEVELAND UHIO 


LATH, ROOFING, 


Siding, Stamped Ceiling, Galva- 
nized Iron, Tin Plate, etc. 


Send for our prices before placing your orders, ieee 
American 


Corrugating Co. pore 


1507 S. Second St., St. Louis, Mo. 








en n't at once for prices and Loc 
lars of Aluminine, the new Stove Polish. 
The only las Stove Polish that has ever 
bese invented. Order from your 

if he cannot supply you, write direct to us, 


ALUIININE Ay WE & be Chios co. 















Dealers buy With - 
RICHMOND 
casting fits s REVOLVING 
two sizes of . 
one sles of \ CHIMNEY 
nished complete, ‘ 10 
or castings only ZoeGie A, ”° is allow: 
ith f . S : 
wi creases ior a eS in the 


2 
Send for large Soe ia 
cut and price list 4 = r 

to 
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the Designs 


Perhaps you have St why 
Berger’s Classic Metal Ceilings are so 
different in appearance from the ordi- 
nary stamped metal plates of other 
makers. 

The general run of Metal Ceiling 
plates are stamped from die-sunk 
models; hence produce mbre or less of 
a stiff mechanical effect. 

Berger's Designs, on the contrary, 
are first modeled in clay, by the deft 
fingers of an expert, who gives them 
the artistic finish possible in this plastic 
material. 

This model is faithfully reproduced 
in the die, and our correct method of 
stamping brings out the detail in bold 
relief. 

Thus we retain the characteristic 
plastic effeet of the original model, 
and secure an artistic elegance that 
would otherwise be unattainable. 


This is only one of the features that are making Berger’s Classic Metal Ceilings famous. 
Write for Catalogue No. 5 and full particulars. 


Sr ivan cates | he Berger Manf. Co., Canton, Ohio. 


Hangers, Etc., Etc. 


Modeling | 








PERFECTION 
VENTILATORS. 








Is Efficient 
Ptrong 
Durable 


Storm Proof 


Handsome 
There is none better, and our price is very interesting. Write us. |, 





For Churches | 

Schools | 
Public Buildings | 
Factories | 
Foundries | 
Cars and Ships, Etc. | 


Our materials are only the best. 


TINNERS AnD 


A) 





Patented. 
Ears Pipe 
Handles Gutter 
Pipe Hooks Extension Ladders 
Pipe Straps Roofin 
Gutter Hangers od 
Snow Guards Malleable 
Valves and Plungers To Order. 


o—— SUIPLIES. 





Write for catalog and prices. 


BERGER BROS. GO. MERS., 33:23” PHILADELPHIA. 
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a: im. SSyie 
QOBORN S GUARANTEED OLD STYLE 


is supported by the strongest and most 
efficient men in the line of metal workers. 
This brand has never failed to give satis- 
faction, and good reliable tinners know 
that it pays to use the best. 

Made only by 


J.M.&L.A. OSBORN 


Tin Plate and Metals. 
CLEVELAND. COLUMBUS. 


COATRIGHT METAL ROOFING CO. 


50 N. 23d St., Philadelphia. 
134 Van Buren St., Chicago. 


Metal 
Shingles 


ETC. 
e 


: Send for our 
PRESENT PRICES 
which are right 





Sundries, Sky= 
lights and Metallic Ceilings. 


W. J. Burton & CO. Rite 








Brass Mounted Groora 


TOOLS... 


FOR WORKING 
SHEET METAL. 
TINSMITHS’ TOOLS, 
PRESSES, PUNCHES, 
SHEARING MACHINES, 
DIES AND SPECIAL 
Made by... MACHINERY. 


N iagara Machine Toot Works, 
BUFFALO, N. Y. 
Send for Catalogue A. 








S.C. SMITH WM. BRAY 8B. W. RIBBLE 
President Treasurer 

The East Bangor Consolidated Siate Co. 

eos + MANUFACTURERS OF ....+ 
Laundry Se Urinal Stalls, 
[ iles, juine Bangor Roofing Slate 
and General Structural Slate. 

EAST BANGOR, PENNSYLVANIA. 








THE PLUME & ATWOOD MFG. CO., 


1900 LAKE STREET, - CHICAGO. 


MANUFACTURERS OF 


Brass Plated Vestibule Rod, Curtain Rings, Clock Bells, Sleigh Bells, Ferrules, 
Brass Escutcheon Pins, Brass Butts. Copper Rivets and Burs, Gilt Nails, 


Brass and Iron Jack Chain, Safety Chain. 








Dies, Special Machinery and Tools. 
For all purposes. SHEET METAL STAMPING. 


ERVIN SPECIAL MACHINE & TOOL CO., 
25 & 27 Champlain St., Cleveland, O. 








ROOFING... 
Steel Standing Seam Corrugated. v Crimp 
@Ruberoid. Ark Brand Prepared Fel 
Heaviest, Strongest, Best. 





+Mixed ready for use. Gie 
Black finish. One gallon 
i cover 500 square feet of s' 
tace. One coat will last fi 
5 «years. Writefor — 
Kanses City Roofing & Cor. 
218-220 N 3d St Kensas City, 





TYPE OF EXCELLENCE 





There is no better line between 
CHICAGO, INDIANAPOLIS and 
CINCINNATI than 


e MONON ROUTE and C.H.& D. 


Four trains daily. 

Parlor and Dining Cars by dav, 
Palace Sleeping and Compartment 
Cars by night. 


E MIDNIGHT MAIL 


Leaves Dearborn Station 2:45 A.M. 
Sleeper ready at 9:30 P.M. 

Arrives Indianapolis 7:55 A.M 
Cincinnati (C.H.& D. Depot) 11:35 A.M. 


TICKETS VIA MONON ROUTE 


FRANK J. REED, Gen’! Pass. Agent 
CHAS. H. ROCKWELL, Traffic Mgr. 
W. H. McDOEL, Pres. and Gen'l Mgr 
City Ticket Office, 232 Clark St., CHICAGO, 








MODERN cen, 


SANITARY PLUMBING, 
STEAM AND HoT 
WATER HEATING. 
An Encyclopedia of Practical Plumbing. 
By comes J. Lawler. 


400 pages, large o ze, 6xY inches, 


PRICE y open 





Describes an 
~oager a 

bate Grives ny ‘ 
Doadd ihe eat tae ig 
eceipt of price 


DANIEL STERN. 


THE AMERICAN 


| Books by Mail. 


ure in supplying Books of whatever 


'69 Dearborn Street, 





69 Dearborn St., CHILAUL. 





THE NEW YORK 
CLIPPER 


elabe-lisl- Me Me 4-11 P-]e)(- Md -lelel as 
of all the Events in the 


‘HEATRICAL WORLD 


AND THE 


YORLD OF SPORTS. 


PUBLISHED WEEKLY. 
4.00 AYEAR. SINCLE COPY, | Octs. 
For Sale by all Newsdealers. 


SAMPLE COPY FREE. 
1ddress NEW YORK CLIPPER, 


NEW YORK. 


ARTISAN. 


The publisher of The American Artisan will take pleas- 
character, at catalogue 
prices, prepaid by mail, to any address, on receipt of price. 


The following are lines specially represented ; 


Sheet Metal Working, 

The Foundry 

The Works vn D, 

Heating and Ventilating, 

Plumbing and Drainage, 
icycle Repairing, 


he Store and Office, 


DANIEL STERN, 


PUBLISHER AND BOOKSELLER, 


CHICAGO, ILL. 








AMERICAS MOST POPULAR RAILROAD 
6) 5 8 (OX C6) 


AND 


ALTON 
G RAILROAD. 


PERFECT PASSENGER SERVICE BETWEEN 


Bic Four Route 
[ruicago... . = 


Cincinnati, 
| South and Southeast. 
Peoria, 
St. Louis, 
Indianapélis, + To 


Cincinnati, 
Louisville J 


New York 


AND 


The East. 


W. P. DEPPE, W. J. LYNCH, 
A. G. P. & T. A. G.P. & T.A. 
CINCINNATI. 





» CHICAGO" KANSAS CITY, 
CHICAGO 0 ST. LOUIS, 
of Tor ere wo BEORIA 
| ST. LOUIS *»oKANSAS CITY, 





J.C. TUCKER, G. N. A. 234 Clark St.. Chicas 


HOMESEEXER EXCURSIONS 


1 First a Third Tuesdays 


/ VIRGINIA | 


he anders an ap ~|t VIA NORFOLK & WESTERN RAILWAY 





F HOT SPRINGS, Ark., DENVER. Colo., - 
: TEXAS, FLORIDA, UTAH, 
_ CALIFORNIA 4x0 OREGON. 


titit 
GEO. J. CHARLTON, to Rates | Tic mate a i 
General Passeng I t ‘tend phen lag ind d 
CHICAGO Allen Hull, D. P. Agent, Columbus, Ohio. 
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Tue “Cuose’ Ventitator, 


In Brass, Copper, Galvanized 
Iron and with Glass Tops for 
Skylight purposes. 


FOR PERFECTLY VENTILATING © 


A k ) oy 


SMOKY ( CHIMNEYS CURED. 
‘¢Globe Ventilated Ridging’”’ 
Send for Pamphlet. 

Manuf 


CLOSE VENTILATOR C0,, TROY, ¥. ¥. 


HAMILTON’S BEST RE-DIPPED 


GHARGOAL IRON sree 


STEEL) 
ROOFING TIN, 


Makes an Everlasting Roof, and we give a Written 
Cuarantee for Fifteen Years. 


JOHN HAMILTON, Pittsburgh, Pa. 
W. W. TURNER & CO., Western Selling Agents, 183 Lake St., Chicago. 





PATENTED 
Feb. 29, 1576, eh 1876. 
May 29,1888. Nov. 
Nec. 5, 1293, Jan.20, 









































1 PERFECTION CONDUCTUK 
\ READ THIS. _ S WIRE . ; PIPE HANCER 
The Powers’ Automatic} * ; t 
Chimney Top. t me 
Ss Se 
Made on Scientific and ~ of aS 
Mechanical Ideas. | % © Look Here! a 
secopesl ss ff 100,000 + 
t} = Perfection Wire Con- ‘8 
Sold a . luctor Pipe Reamete ss 
I y ss will be given away. = 
m8 gg Pcictone == Samples Free by ds 
ies “ ee = oy Tail ee 
I e nd fi ~ beg 
I et t = e 
ngwhy N = a8 
\ neys don tdraw : ae 
| Powers Bros.,} ~ bad - for « r fu li ne of ~ 
Sole Mfrs., rdw Special 
Streator, Il. = bene Bros. " Streator, lil, 











LARGESTanoMosTComPLe TEBuGcy factory onEARTH WRITE FOR 
PRICES ano 
CATALOGUE 





Our Cooos ARE THE Best —™ 
QurR PRICE THE LOWEST 


Parry M FCO: Indianapolis, 


REMEMBER... 


We were the first Saw Manu- 














facturers to sell 


imate hardware dealers. 


E. C. ATKINS & CO. 


to only legit- 


INDIANAPOLIS, INDIANA. 
seta 3ranch Houses..... 
Memphis, Tenn. Atlanta, Ga. Minneapolis, Minn. 
















RFORATING ) 





OF ALL KINDS FOR 






AMD ALL OTHER PURPOSES 





oe 8, ae Canine , 
Zs pont a, 4 ah 


i 
a IkINO'S* ye 






ion 
Chioe 2 





e TJraiom Street, 


KANT KRACK “Mica CHIMNEY! 
CANOPIES. 





ar "a 


Best 











For 
| Incandes- 
| cent, 
(ias and 
| | Gasoline | 
Write for Cir 
culars, and 
| mention 
i THE AMERICAN ARTISAN. 
d Pest Coods’ _ Prices Right poe 
HF NORTH CAROLINA MICA 
Boston. Chicago. 
; 
3 


COMPLETE 
POR 


100 TINNERS’ PATTERNS, $1) 


DANIEL STERN. 60 Dearborn Street, CHICAGO. 










St 





We are Exclusive Selling 
Agents for Tyler Char- 
coal Iron Tin Milis. 


Washington, Pa. 


Send Us Your 
INQUIRIES. 


McClure & Co. 


AMERICAN TIN PLATE. 


PITTSBURG, PA., 
213 and 215 Second Ave. 


PHILADELPHIA, PA., 
115 North Seventh Street. 






UNCLE SAM 





G Taylor 
STYLE”? 
heavy coate _ 


211, 








